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Courtesy of the Metropolitan Museum of Art. 


ea Silver Gilt Plateau Made During the XVIth Century and Now on Exhibition at the Metropolitan Museum of Art 
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SOLID SILVER choc: HOLLOW WARE 


Venetian Florentine and Milanese Patterns 
(Pierced and Embossed) (Embossed only) (Embossed and Broken Pierced Border) 





aa All illustrations about 1/3 size 





H-62/1 “Venetian” ‘SANDWICH PLaTE, 8'4”, $25.00 59/3 “Milanese” SANDWICH PLate, 8%”, $20.00 
Footed : ' Footed 


B-234/4 “Florentine” Bon Bon, $8.00 1)-189/4 “Milanese” Bow , $37.50 13-181/3 “Venetian” Bon Boy, $7 
534” Di i 5” Dia. 





B-238/1 “Venetian” Basket, $12.50 M-574/1 “Venetian” CENTERPIECE, $28.50 D-195/4 “Milanese” Bow , $12.50 
5%” Dia. 844" Dia., 3%" Het. 714" Dia. 


Price Lists and Descriptions of Bon Bons, Baskets, Bowls, Bread Trays, Centerpieces, Cheest 
and Cracker Dishes, Chop Dishes, Comports, Sandwich Plates and Vases in these and other patterms 
furnished on request. (Prices quoted are Resale Prices.) 

This new line of attractive Hollowware is sure to prove itself a big seller for your Fall business. 
Mail orders will be given prompt attention. 


iis ALVIN SILVER COMPANY — 


10 So. Wabash Ave. 20 Maiden Lane, New York, N. 209 Post St. 
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Latest Paris Jewelry Fashions 








By L. Reid 

















Paris, July 6.—The Paris shops are at 
their gayest just now for troops of tourists 
are running about the capital. The season, 
as far as the French are concerned is over 
for the Grand Prix has been run and 
gradually the fashionable crowd will melt 
away, seeking healing waters at Aix or 
Vichy or the sea at Deauville and Trou- 
ville. In many cases it is bound for both 
places one stay to succeed the other. It 
is naturally the time for much purchasing 
of what may be called the less expensive 
kinds of jewelry, that are used as an 
adjunct to the toilette merely and that will 
be abandoned at the end of the season. 

White gowns, that will again be the 
fashion at the coast, call for colored strings 
of half-precious gems, while brooches to 
fasten stiff piqué for instance must be 
stouter and stronger especially as’ regards 
pins than the ordinary thing. Taken down 
to the bathing tent, the Parisiennes, with 
their economical minds, feel that something 
less than the best is required. Let alone 
the risk from theft, there is the danger of 
loss among the sand and shingles and many 
a long-shaped, practical brooch is being 
bought this week, more with an idea of 
utility than of ornament. 

The jewelers who understand what is 
required, make the most of am opportunity 
for getting rid of anything that is no longer 
the latest fashion. The stone, cut in facets 
that sparkles and shows a high polish is 
slowly but surely giving place to the dull 
stole cut in lines. Thus long “barrettes” 
of sparkling rubies and diamonds, of sap- 
phires or emeralds and diamonds, the stones 
being placed alternately and all of exactly 
the same size, are cheaper, if the word 
cheaper can be applied to expensive orna- 
ments of this kind, than they were, say six 
months ago. They are being driven out of 
the market by the barrette set with a single 
kind of stone—say all sapphires or all 
emeralds, and by the stone cut in slats that 
does not sparkle, 

The very latest innovation seen in some 
of the best shops, is a ring, so slight and 
slender as to strike the eye for this reason 
alone. It is set with alternate diamonds 
‘apphires, or diamonds and black onyx, 
or rubies and emeralds, of exactly the same 
a all cut in slats. This is perhaps the 
pi lor the smallness of the stones as 
rr roy: of cutting is known to be waste- 
of which gy or platinum, these stones 
edie are is a half-hoop, look very 
pessoa it 1s, however, hardly possible to 

_ Che ring only of such very slight pro- 
Portions, and it is probable that the mode 


and 


will only be adopted by women who want 
to sport three rings or so, as is the fashion 
today, when at least that number are seen 
on one finger. 

The same leaning to narrowness and 
slenderness, if it may be so expressed, is 
seen in other jewelry, but only for the set- 
ting of the stone cut in slats. Barrettes and 
brooches are also very narrow for instance, 
and their apparent length is increased by 
this fact. As they are very long already, 
some of the barrettes look almost like dag- 
gers, or darts, rather than mere fasteners. 

Bracelets bid fair to follow the same 
mode, some of them are so slight as to 
look fragile, but although these slender 
ornaments look very pretty on the shapely 
but slim arm, the stout woman should be- 
ware of buying them. They may accentu- 
ate her natural embonpoint. 

Earrings are showing no signs at present 
of following the fashion of slenderness. 
They are growing in length and size. The 
big and less select shops are vying with each 
other in putting long earrings in the win- 
dows, some measure 10 and even 12 centi- 
metres. Although ladies at the pleasure 
resorts just outside Paris are wearing the 
10 centimetre variety, in very slender make, 
it is true, the longer ones are not much 
seen, beyond the shops. 

The rage for black onyx, as a _ setoff 
against the “pretty” gems, that sparkle, is 
getting more and more pronounced. Pass- 
ing a dozen of the most fashionable shops 
in the Boulevard des Capucines, the Rue de 
la Paix and the Avenue de l’Opera, one 
after the other, by mere accident, I got an 
impression that all the shops must be in 
mourning or rather half-mourning. Return- 
ing over the same ground to find out what 
it was, I discovered that they were full of 
half-mourning jewelry of the black and 
white combinations and were almost all 
made with onyx and diamonds, onyx and 
pearls. Black onyx, instead of being in- 
troduced as a kind of relief, is now the main 
stone. Rounded bracelets are made in it, 
with single diamonds let in a_ certain 
irregular distances giving the effect of being 
scattered over the bracelet, by accident. 
Other bracelets are made in a number of 
sextagonal figures, slight and small in size, 
composed of tiny brilliants, set in bands ot 
black onyx. The sextagonal figures are 
looped together by tiny links, set with 
sparkling emeralds. The same pattern was 
also carried out with sapphires instead of 
emeralds for the links. 

Some pieces of jewelry appear to have 
been made on purpose for the glorification 


AP 


of the onyx, as though it possessed some 
magic virtue. An earring consisting of an 
immense black onyx bulb, suspended by a 
chain made of brilliants is an instance of 
this. The bulb appeared almost too large 
and heavy for the slender support, although 
there was a metal chain holding the bril- 
liants, which was not visible at a distance 
and that was quite stout enough for the 
purpose, 

Another somewhat similar example was 
an onyx ball at the end of a rope of seed 
pearls, as an earring. Coral, pearl and 
onyx combinations are much favored, al- 
though it cannot be said that the result is 
altogether pleasing. A pendant was made 
up of a coral drop, like the popular 
routte d’eau (drop of water) diamond pat- 
terns, only a goutte de sang (drop of blood) 
would be the more appropriate name as 
crimson coral was used. It was suspended 
by a chain composed of a seed pearl, a 
black onyx bead and a coral bead, placed 
alternately. The chain, from which the 
pendant was suspended was carried out on 
the same plan. Variations, with a pearl 
hanging from a pearl and onyx chain and 
a diamond from a brilliant and onyx chain, 
or a large oblong splash of coral hanging 
from a mingled coral and seed-pearl chain, 
are seen in the various shops. Onyx and 
coral are even used for chains to be slung 
around the neck, the beads, larger in this 
case, being used alternately. Jet is also 


being used in this combination with ivory, 


while coral and ivory chains either for 
necklaces or for other wear are very 
effective. 

Onyx is being used for men’s rings very 
extensively. A diamond solitaire, placed in 
a frame of black onyx is effective, if just a 
bit theatrical. Rings made of a slab of 
onyx, cut in slats in this case, with no re- 
iief whatever are seen, while there are 
others with a single rounded onyx stone. 
Others again have onyx disks, surrounded 
by brilliants or seed pearls, which is another 
example of the glorification of the onyx. 

Men’s cuff-links, made in onyx, are set 
about with brilliants, or a line of tiny dia- 
monds cuts the centre of the black stone. 
Many patterns are in onyx only, polished 
and rounded to shine, or cut in lines. Brace- 
lets, set with sapphires, emeralds or rubies, 
have thin lines of onyx, on either side the 
row of stones. Everywhere the touch of 
black gives a certain distinction, although 
through constant repetition it becomes 
almost monotonous and tiresome. 

There are many novelties in  wrist- 
watches. Some are so tiny and fragile that 
it would seem absurd to expect them to 
keep time, but this is not always the pur- 
pose for which they are purchased. Like 
everything else in the jewelry world, wrist 
watches are being made long and narrow. 
Some are so squeezed out, in appearance, 
that the figures on the dial are difficult to 
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vad. This matters nothing, however, to the 
iadies of fashion. 

Made in gold, platinum or silver—which, 
yecanse Of the necessity of matching the 
toilette, with which the watch is worn, is 
coming in again largely—the wrist watch 
is held in place by a bracelet, in seed pearls, 
the strands being crossed, to form a pattern 
between two ropes of tiny pearls, forming 
the edges of the bracelet. The same pattern 
is seen in necklaces, made of plaits of seed 
pearls, while pendants in the same pattern, 
with a large pearl at the end of the fragile 
chain formed of two strands of pearls, form- 
ing a cross pattern, gives a finish to the 
iewel which is more suitable perhaps for 
young girls and children than for grown up 
women, The tasselled earring, formed of 
sed pearls or of coral, or of black onyx is 
also very popular. First made too clumsy, 
the present earrings are formed of a few 
strands only, instead of a large number. 
With this last treatment they are acceptable. 
It is interesting to note that the carrying 
of jewelry on the continent of Europe is 
now done by aeroplane, to a considerable 
extent. A set of jewelry, needed by a 
London aristocrat in time for an important 
special occasion, and that has been especially 
designed for the toilette, may not be ready 
for the day unless sent by plane. Rush 
orders appear to travel by this route very 
frequently. Apart from these somewhat ex- 
ceptional circumstances, the airships are 
used by jewelers on account of the low 
insurance rates. Accidents being compara- 
tively very rare, the saving on rates leads 
jewelers to chose this manner of transport 
in many cases. The Paris-London and 
Paris-Brussels air routes are much used by 
the Paris luxuries trades. The flower and 
feather trade is also inclined to use the 
quick transport facilities, as rates depend on 
weight of course. Many toilettes, especially 
ordered for some occasion, travel by the 
same ’plane as the jewels that will be worn 
with them, while bouquets, some with a ring 
concealed among the foliage, go by airship 
from capital to capital. 








The new $75,000 home of Klein & Son, 
prominent jewelers at Montgomery, Ala., is 
said to be the finest jewelry store in the 
southern States, and one of the finest jewelry 
stores in the entire United States. The new 
home was recently opened and was visited 
by people from almost every section of Ala- 
ama. The new home of Klein & Son was 
formerly occupied by the Exchange National 
Bank. The interior of the building has been 
remodeled throughout, making of it a most 
handsome jewelry store of modern design 
and of every convenience. The building has 
a frontage of 36 feet on Dexter Ave., the 
Principal business thoroughfare of Mont- 
somery, with a depth of 90 feet on Court 
Square, The entire frontage is used for dis- 
Play purposes, and the show windows are of 
“ unique type. These windows project, and 
are so arranged that they can be seen from 
‘very position on the street. On Dexter 
pose is the main entrance to the store, 
"rough a wide lobby. There is also a side 
* ip sph ea Square. The ceilings are 
pot O. » with a mezzanine floor all 

» One of the striking features is the 
French ornamental double iron stairway 
eading to the mezzanine floor. 
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A Word About Tarnish Resisting Alloys 











Address Delivered By G. H. Niemeyer Before a Recent Meeting of the Sterling 
Silverware Manufacturers’ Association at Meriden, Conn. 














RADE papers and the public press re- 

port the development of a tarnish re- 
sisting alloy in England called “Silanca.” 
The production of a tarnish resisting sterling 
alloy has been the aim of metallurgists and 
silversmiths for many years. This desire 
has been stimulated during recent years by 
the realization of the fact that the tarnish- 
ing of sterling in the showroom and the 
home is a sales resistant that is not easily 
overcome, 

It is a well known fact that if we “want 
a thing” we are more apt to be credulous 
than critical; therefore anyone who claims 
he has produced an alloy which will not 
tarnish, has a very receptive audience. 

It might be well to consider a few of the 
difficulties to be overcome in the develop- 
ment of a non-tarnishing sterling alloy. 

Silver itself has a great affinity for oxygen 
and sulphur, which makes the tarnishing 
problem a difficult one. Besides the in- 
fluence of atmospheric conditions, sterling 
wares are subjected to the action of organic 
acids such as acetic and citric, as well as 
the sulphuric compounds that are found in 
eggs and various condiments, used in salads, 
sauces, etc. In addition we must bear in 
mind the working and wearing qualities of 
the alloy; if it is difficult or expensive to 
handle or will not stand up in use, it is not 
likely to replace the present alloy in general 
use, 

The law of compensation operates in the 
case of alloys as well as in anything else. 
In order to get something, we may have 
to give up something. It still remains to be 
seen what we will have to sacrifice if we 
can find an alloy to replace copper in ster- 
ling. It may, of course, be possible to find 
an alloy for silver that will give us all the 
qualities we think it should have, but we 
haven’t found it yet. 

I am sorry to say we cannot speak with 
authority in regard to the new alloy we 
have heard so much about lately, but we 
have heard through reliable sources that 
some of the claims made for this product 
may have to be qualified. The statement is 
made that the product is not tarnish-proof, 
hut tarnish resisting. The product, if wiped 
at regular intervals with a clean chamois, 
will resist tarnish for two years—what 
happens then we do not know. 

It is said that the mixture is complex, and 
dificult to work in its early stages. 

The metal hardens quickly and requires 
frequent anneals. It cannot be quenched 
after annealing and must cool slowly. It 
takes on a yellowish color which pickle does 
not remove. This film must be removed in 
finishing and the article must be bottomed 
in order to get a perfect finish, as some of 
the film may have been worked into the 
stock. These are a few of the difficulties 
encountered in working the new alloy, as 
reported to us. They may, of course, be 
overcome, 

I should like to say that my remarks must 
not be construed as critical in any respect, 


but are merely made to bring to your atten- 
tion the various factors which should be in 
the mind of every silversmith who gives 
consideration to this most interesting sub- 
ject. 

I do not believe that the sterling industry 
in the United States will replace an alloy, 
which has been in use for over 600 years, 
without being sure that its substitute will 
stand all of the tests they feel essential to 
the production of an article which is to 
bear their trademark. 

I want to assure you that our company is 
aware of its responsibility to the industry 
and is in close touch with this development. 
A little later on we expect to be able to 
present actual tests, and at that time we will 
ask you to have our metallurgist, Mr. Leach, 
present this subject from a technical stand- 
point as he has been experimenting along 
this line for several years. 








Bush of Golden Roses Presented to 
the Queen of Spain 


HE bush of gold roses sent this year 
by Pope Pius XI to Queen Victoria of 
Spain as the queen who has done the most 
for the church is illustrated herewith. 
it is the first presentation of its kind in 








Wide World Photo, 


GOLDEN ROSES PRESENTED TO QUEEN VICTORIA 
OF SPAIN 


30 years. The vase is silver gilt, finely 
chiseled, and the roses are of fine gold and 
precious stones. It is valued at about 
50,000 francs. 








Barney Klein’s jewelry store is now 
housed in its new location at 104 N. 5th 
St., Quincy, II. 
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Valuable Work of Trade Associations 





Hand Book Prepared Under the Direction of Herbert Hoover, Secretary 
of Commerce, Points Out Many Activities Which 
Contribute to Public Welfare 

















HE trade association is doing valuable 

work in upbuilding the efficiency, ethics, 
methods and services of American commerce 
and industry, declares the foreword to a 
handbook of trade associations prepared 
under the direction of Herbert Hoover, the 
Secretary of Commerce. The book presents 
the results of an inquiry made by the De- 
partment of Commerce to ascertain and il- 
lyminate those activities of trade associa- 
tions which contribute to public welfare. 
Many of these associations are of long stand- 
ing and represent a profound institutional 
growth in the business fabric of the nation. 
During recent years they have been sub- 
jected to criticism because various indi- 
viduals have used the reputable cloak of 
trade associations for conspiracy in viola- 
tion of the restraint-of-trade laws. These 
criticisms have tended to obscure the con- 
structive functions and the valuable work 
of many hundred trade associations, declares 
the volume which primarily is a comprehen- 
sive discussion of their activities. 

“Just as a business house or an individual 
meets its obligations and carries on its 
daily relations within the community, so the 
trade association has a real individuality in 
the business fabric,” states Mr. Hoover, in 
an introduction to the book. “Its reputa- 
tion—yes, its character—may be considered 
good, bad or indifferent according to its day- 
by-day activities and long-run policies in 
relation to its members, its industrial or 
trade group, the Government, and the pub- 
lic. Of course, all trade associations are 
not good, just as all individual habits are 
not good until so proved by their reactions 
on the individual and on the community,” 
continues Mr. Hoover. “Fortunately trade 
association activity is spread over a suffi- 
cient span of years to allow one to segregate 
successfully individual activities with an 
eye to analysis and interpretation. There 
are outstanding examples of substantial con- 
structive endeavor in a great many lines of 
trade association activity.” 

Secretary Hoover then proceeds to dis- 
cuss the statical service rendered by trade 
associations. To the trade associations are 
due the vast majority of our statistical serv- 
ices he says, and are constructive if con- 
ducted alike for the benefit of the producer 
and consumer. He refers briefly to the 
multitude of their other activities including 
legislative, simplification and standardization, 
cost accounting, credit and collection activi- 
ules, trade disputes and ethics, employe re- 
lations, imsurance, public relations, traffic 
and transportation, commercial research, in- 
dustrial research, and relations with the 
ee All these subjects are dis- 
ussed extensively in the body of the book 
Y Persons selected for their knowledge of 
the topic, 

PP y seen purposes of trade asso- 
with the ave unfortunately been confused 

minority of activities which have 
used as a cloak for action against 


public interest,” Mr. Hoover continues. “It 


is also true that a vast amount of action 
in public interest has been lost and even 
great national calamities brought about by 
the lack of co-operative action. All who 
know the situation in such matters realize 
that the problems of co-operative action are 
mainly the concern of smaller businesses. 
The material in this book has been brought 
together not from the point of view of 
educating big business, but with the idea 
that legitimate trade associations and other 
forms of business co-operation are the real 
basis for promotion of smaller businesses. 

“Tf we are to have a comprehensive eco- 
nomic system it seems to me that the time 
has come when we should take cognizance 
of the necessities. The growing complexity 
of our industrial life, its shift of objective 
and service, requires the determination of an 
economic system based upon a proper sense 
of rightful co-operation, maintenance of 
long-view competition, individual initiative, 
busjness stability and public interest.” 

A chapter on the legal aspects of the 
statistical service of trade associations is 
contributed by Nelson B. Gaskill, a mem- 
ber of the Federal Trade Commission, and 
the purpose of his discussion is to show that 
the service of statistical information as to 
production costs, volume of production, 
stocks, sales, and selling prices is a useful 
and proper activity of a trade association. 
Trade information can be collected and dis- 
tributed in a lawful manner and for a 
lawful purpose but is capable of misuse for 
unlawful purposes, comments Commissioner 
Gaskill. He endeavors to explain the prin- 
ciples underlying the law and the judicial 
decisions and then states that “the pres- 
ent state of the law and the principles which 
it expresses may or may not meet universal 
approval. None the less, what trade asso- 
ciations have now to meet is the law as it 
is, and the tests of conduct are those which 
the law now establishes.” 

The trade association book contains a 
directory of trade associations classified 
alphabetically, by commodity, and by func- 
tions. There is also a history of trade as- 
sociations in America and abroad, with an 
extensive bibliography on trade associations. 
It was prepared by L. E. Warford and 
Richard A. May, of the Department of 
Commerce, under the Direction of Dr. 
Julius Klein, director of the Bureau of 
Foreign and Domestic Commerce of the 
Department, and under the supervision of 
a committee representing the many phases 
of trade association activity and allied, the 
members of which are: F. M. Feiker, 
chairman, Department of Commerce; Hugh 
P. Baker, American Paper and Pulp Associ- 
ation; Carl Hunt, Associated Advertising 
Clubs of the World; E. W. McCullough, 
Chamber of Commerce of the United States; 
S. L. Nicholson, Electrical Manufacturers’ 
Council; James O’Shaughnessy, American 
Association of Advertising Agencies; L. B. 
Palmer, American Newspaper Publishers’ 
Association; Alfred Reeves, National Au- 
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tomobile Chamber of Commerce; O. B. 
Towne, Waxed Paper Manufacturers’ As- 
sociation, and Nathan B. Williams, National 
Association of Manufacturers. Its contrib- 
utors include many of the foremost authori- 
ties in the country on their particular sub- 
jects. 








Medal Awarded by Manx Musical 
Society at Festival Held on the 
Isle of Man 


A MEDAL designed by Lawrence G. 
Bates, of the Bowler & Burdick Co., 


Cleveland, O., jewelers was chosen by the ~ 


members of the Cleveland Manx Society to 
be presented at the Manx Musical Festival 
held on Isle of Man. 

Singing is one of the big diversions of the 
Manx Society and this festival is an annual 











MEDAL 


DESIGNED BY 
JEWELER FOR MANX MUSICAL FESTIVAL 


A CLEVELAND, 0., 


event, competition for the prize is very keen 
and a great amount of interest is aroused. 

The medal designed by Mr. Bates was 
awarded to Allen Quick, a bass soloist, and 
becomes his permanent possession. It is of 
14 karat gold with the seal of the State of 
Ohio engraved on one side, the other side 
having the name of the winner, date, and 
nature of the contest engraved upon it. 
Clippings from the Isle of Man papers and 
extracts from programs in the possession of 
Miss Amy C. Quayle, secretary of the Cleve- 
land Manx Society comment very favorably 
upon the design and fineness of the Cleve- 
land medal. 








B. Morcaski, a jeweler on S. 4th St., 
Steubenville, O., who sleeps in a room at the 
rear of his store, was awakened by a noise 
of someone at the door of the store one morn- 
ing recently. He reached the storeroom in 
time to see a man crawl through the tran- 
som, drop to the floor, and reach for some 
jewelry on the counter. The jeweler ran 
back to get his revolver. The intruder saw 
him and made his escape, 
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By the Makers HOPE SAPPHIRE of Deltah Pearls 








Caution to Jewelers— When Buying 
Sapphire-Set Jewelry, You Are Entitled 


to Know the Sapphires Are HOPES 


es know, and your customers know, that 
Hope Sapphires are nationally advertised 
thruout the country, that they have an assured 
reputation and standing in the minds of jewelry 
lovers. This means that it is easier for you to sell 
jewelry set with Hope Sapphires than other kinds 
of jewelry. 

When you buy jewelry set with Sapphires, you are 
paying the price for Hope Sapphires. You are 


therefore entitled to definitely know that the sap- 
phires set in your jewelry are true Hope stones. 


If a salesman is unwilling to make the positive 
statement that the goods he is offering you are set 
with HOPE stones, you have a sufficient reason 
for not buying these goods. You are not being 
offered maximum quality and maximum resalea- 


bility. 


L#Heller ES ON, inc. 


PARIS - PROVIDENCE - GENEVA 
358 Fifth Avenue, New York 


_HHelle 


HOPE RUBY 











Identical with the Natural 
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The News from England 





Many Novelties Now in the London Market—Native Labor Problem in South 
Africa—Auction Sales in London and Paris—Big Diamond 
Thefts—Sunshades in New Styles 














Lonpon, July 10.—The present day desire 
jor good things is reflected, so far as 
precious metals and precious stones are con- 
cerned, in the increasing tendency to include 
yems and precious metals in articles of 
utility as well as in ornamental decoration. 
Mention in these columns already has been 
made of the astonishing amount of gem 
work and gold and silver in modern smok- 
ing accessories. This vogue now is being 
extended to such side-lines as walking sticks 
and canes. These now vie with the parasol 
in splendor of design and decoration. They 
are being displayed here ornamented in gold, 
silver, platinum and tortoise shell and with 
handle tips and bands finished in colored 
gems. 

*k * x 

The next official return of native labor 
on the South African gold mining fields ex- 
pected next week will, it is feared, show a 
decline in the number of natives now work- 
ing. The falling-off in labor supply began 
lat February and has continued more or 
less through the succeeding months. Un- 
oficial figures put the exodus of native 
workers from the gold mines during the 
last four months at 10,000 and it is believed 
a severe shortage of labor will have to be 
faced again this year. The movement in ex- 
change in favor of the dollar means a re- 
covery in the price of gold which will benefit 
the capital invested in South and West Afri- 
can gold mining companies. An increase of 
25 cents an ounce means additional gross 
revenue in the Transvaal gold mines of 
around $200,000 a month. 

e &  & 

A silver toilet set of 18 pieces that be- 
longed to Lord Northbourne was sold at 
Sotheby’s this week for $11,000. The set 
bore the date of 1696. 


* * * 


At a recent auction in Paris a quantity of 
stage jewelry that belonged to the late 
Sarah Bernhardt realized 21,137 francs. One 
chain of imitation pearls sold for 2,100 
'rancs. The majority of the jewelry was 


— of girdles, pendants and neck- 
aces, 


*t ok * 
Two diamond thefts have been occupying 
the attention of the French and English po- 
lice this week—one in Paris and the other 
m London. A stage dancer has been ar- 
rested by the Paris police in connection with 
the disappearance of an English visitor’s 
handbag containing a $50,000 diamond neck- 
- The jewelry was buried, three gems 
ing absent. The handbag was cut from its 
chain while the owner was in the theater 
stalls. Scotland Yard is busy with several 
jewel cases, the chief being the theft of a 
.ve-stone diamond ring from the Bishop of 


S ci ; > . 
Southwark’s residence in the city of 
London, 





* * * 


sae strings of “Paris” pearls are the 
est media for effective decoration here. 








They are used in girdle form and for mak- 
ing dress ornaments. One novelty is the 
“Burmese,” which is hand-tinted in slightly 
burnished peacock shades of blues, greens 
and browns. Another novelty, the “Sphinx,” 
is not quite black. Tortoiseshell tinted 
pearls and opalescent and iridescent with 
shot effects are becoming popular. These 
“Paris” pearls, as they are known, are 
mounted in a large rouleau of tiny beads or 
diamonds. 
* * * 

Up-to-date media for trimming smart 
gowns here now include colored stones, seed 
pearls, bugles and rose-diamonds. Seed 
pearls and diamonds so tiny that it is diff- 
cult to believe that the motif has been done 
by hand are now used on gowns for special 
occasions in massed formation. Floral ap- 
pliques, such as tiny roses in stone or com- 
position, also are used with effect in con- 
junction with the precious gems. Small 
scarab appliques are worked in with these 
gems. Girdles, medallions and cabuchons 
are decorated with small silver beads. Ap- 
pliques of tiny, very bright, vari-colored 
china flowers covered with plain glass are 
now being used to obtain Paisley effects. 
While appliques even of polished wood beads 
in all shapes, sizes and colorings are being 
introduced in London shops as a dress de- 
corative medium, 


* * * 


The suddenness with which Summer has 
burst on these islands in a blaze of brilliant 
sunshine has revealed the handiwork of the 
manufacturing jeweler in such articles as 
Summer parasols and vanity bags. Silk 
patchwork bags in gray, black and gold, the 
squares divided by beads or colored gems, 
and a handkerchief pulled through a bead 
ring at one side, are making their appear- 
ance. Wrist bags of rich green and blue 
brocade with a deep fringe of silver beads 
or colored gems are making their debut at 
all social functions. There are handbags 
composed of ostrich feathers of various 
shades of blue with blue velvet handle en- 
crusted with seed pearls. Then there is a 
silk vanity case covered with colored flowers 
of silk, decorated with colored gems and 
holding a tiny handkerchief and powder 
puff. There is a little purse bag smothered 
in yellow artificial roses with a bejeweled 
edging and handle in black silk. The new 
sunshades are sensational in some respects. 
One when opened resembles an enormous 
owl’s head. There are golden glass eyes 
and ruchings of georgette in the same color. 
The beak is shaped from polished wood. 
The handle is decorated with colored gems, 
or semi-precious beads. One popular para- 
sol has a folding or telescopic handle, one 
end of which is in ivory with jet ornamen- 
tation. A quaint little parasol from Paris 
is nearly flat when open, with a turn-down 
edge like a rim. Some of these new sun- 
shades are accompanied by an enamelled 
light wooden case which is carried by a 
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decorated cord over the arm. The parasol 
is slipped into this “scabbard” when not in 
use. Jewelers who are handling these 
satchels and parasols report excellent busi- 
ness these warm days. Trade in staple lines 
is quiet at this season of the year as is 
always the case. 








MISTAKES WIFE FOR BURGLAR 





Omaha Jeweler Shoots Her as She Was 
Trying to Open a Bedroom Window .- 


OMAHA, Nebr., July 18—Mistaking his 
own wife for a burglar in their home at 3 
o’clock in the morning while she was trying 
to open a bedroom window, Carl Hansen, 
an Omaha jeweler, shot her through the 
chest with an automatic revolver. She will 
probably recover, physicians said, although 
they said if the ball had entered two inches 
lower it would have penetrated the heart. 
The bullet went completely through her 
chest coming out at the back in the region 
of the shoulder blade. 

Mr. Hansen's jewelry store at 2820 
Leavenworth St., had been robbed four 
times, and Hansen was bitter against bur- 
glars. He had prepared himself with a 
good revolver and was eternally watching 
for burglars not only at the jewelry store, 
but in his home. 

The particular window his wife was 
opening when he fired on her, was one he 
had told her never to open. He told her 
that because an easily accessible porch roof 
led right up to this window he did not want 
it open at night on account of burglars. 
Saturday night was a hot night, however, 
and Mrs. Hansen was restless and unable 
to sleep. About three in the morning she 
decided that if she could open that window, 
and lie on the couch which stood right in 
front of it, she might be able to sleep. She 
entered the adjoining room and started to 
work with the window in an attempt to 
raise it. 

“I thought Carl was asleep and wouldn't 
hear me,” she said. 

But Mr. Hansen was awakened by the 
noise and snatching up his pistol rushed 
into the hall and fired at the dim figure he 
saw in the window, which he thought was 
a burglar. 

“T shot to kill,” he said, “and today I 
am certainly thankful that my aim was not 
perfect.” 

“My God, Carl, you’ve shot me,” his wife 
cried, as he fired. 

“The thought of her had not entered my 
mind until I heard her scream,” the jeweler 
said. 








June proved to be an unusually good 
month for the retail jewelry dealers in Louis- 
ville, Ky., and they report an encouraging 
increase both in the volume and in the qual- 
ity of goods sold over last year’s business. 
While the July trade thus far has been rather 
slow, due perhaps to the usual strain on the 
family purse caused by an avalanche of June 
weddings and graduations, indications are 
that there will be a splendid business during 
the remainder of the season. Collections are 
much better this year than they were this 
time last year, the result of greatly improved 
trade and labor conditions now existing in 
Louisville. 








70 





THE JEWELERS’ CIRCULAR July 25, 1923, 




















HE test of every business 
is its ability to retain its 
customers year after year. 










Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 
CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 





























July 25, 1923. 


THE JEWELERS’ 








A. N. R. J. A. Convention Plans 





President Hufnagel Announces Names of Several of the Convention Speakers 
—Arrangements Made for Special Railroad Rates—Some of the Con- 
cerns That Have Engaged Exhibition Space © 











CIRCULAR 





Plans for the annual convention of the 
American National Retail Jewelers’ Asso- 
ciation at Providence, R. I., Aug. 28-31, are 
being developed rapidly and every indication 
points to a most successful gathering. 

The program has not been arranged in 
detail so far as speakers are concerned, but 
President Hufnagel is able at this time to an- 
nounce a number of those who will address 
the convention. 

Miles E, Robertson, assistant director of 
sales, of the Oneida Community, will deliver 
an address on “Modern Merchandising.” Mr. 
Robertson has traveled all over the world 
and is an expert along this line. He will 
bring to the jewelers many practical sug- 
gestions which will enable them to increase 
their volume of business and should be heard 
by everyone who is looking forward to bet- 
ter business in the future. 

George Lunt will represent the Sterling 
Silverware Manufacturers’ Association, and 
his remarks will pertain to the distribution 
of sterling silverwares. 

Paul Moore, secretary of the Horological 
Institute of America, will outline the ac- 
tivities of that organization. 

Geo. W. Coleman, president of the Bab- 
son Institute, will address the convention 
on “Economics and Distribution.” 

Irving S. Paull, chief of the Domestic 
Commerce Division, Department of Com- 
merce, Washington, D, C., will discuss the 
distribution of merchandising problem as 
related to the Government. 

Woodward Booth, secretary of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, will address the 
jewelers. 

Miss M. Walker Jordan, field secretary 
of the Gorham Co. and specialist in the 
merchandising of beautiful silver as an art 
product, will talk to the jewelers and their 
wives at one of the luncheon meetings. 

Melvin H. Copeland, of the Harvard Re- 
search Bureau, will give the latest informa- 
tion covering 1922 findings of the Bureau of 
Business Research of Harvard University. 

P. J. Coffey, chairman of the National 

Jewelers’ Publicity Association will address 
the gathering on the plans which that or- 
ganization has formulated for the 1922-1923 
campaign. 
_ Ralph Roessler, who has been working 
incessantly on the Tax Elimination problem, 
will bring home to the jewelers the result 
of his efforts during the year and also indi- 
cate what will be necessary to do to con- 
summate plans to have the tax removed 
entirely, 

Chairmen of all committees will make full 
Teports, and it is predicted that the con- 
vention will be most helpful and constructive 
rom & business standpoint. 

If the jewelers are interested in the 
future Success of their business, they will 
feel impelled to attend the meetings which 
Will be full of the good, substantial and 
elpful suggestions that will be offered by 


experts in each line,” says President Huf- 
nagel. 
Special Railroad Rates 


The transportation committee of the A. 'N. 
R. J. A. has sent out the following bulletin 
relative to special railroad rates for the 
convention. 

“To Our Members: 

“The transportation committee has secured 
special rates on the certificate plan for all 
who attend the convention at Providence. 
These special fares are granted on condition 
that at least 250 full paid one way tickets 
are bought by our members and certificates 
secured and presented to the chairman of 
the transportation committee at Providence 
for validation. In that case all members 
will be entitled to buy return tickets over 
the same route used in going to Providence, 
at one-half the regular fare, making a re- 
duction of 25 per cent on the round trip. 

“The following passenger territories have 
granted this concession: 

“New England Passenger Association 
tickets on sale from Aug. 24 to 30, in- 
clusive. 

“Trunk Line Association; being New 
York State (east of and including Buffalo, 
Niagara Falls, Suspension Bridge and Sala- 
manca), New Jersey, Pennsylvania (east of 
and including Erie, Oil City and Pitts- 
burgh), Delaware, Maryland, District of 
Columbia, Virginia and West Virginia (east 
of and including Wheeling, Parkersburg, 
Kenova, Orange and Norfolk). Tickets on 
sale Aug. 24 to 30. 

“Central Passenger Association; being ter- 
ritory west of Buffalo, Niagara Falls, Sala- 
manca, Pittsburgh, Wheeling, Parkersburg 
and Kenova to and including Chicago and 
St. Louis, and north of the Ohio River, 
including Cincinnati, Louisville and Cairo. 
Tickets on sale Aug. 24 to 29. 

“Southeastern Passenger Association; be- 
ing territory south of Ohio and Potomac 


and east of Mississippi Rivers. Tickets on 
sale Aug. 24 to 30. 
“Western Passenger Association; being 


territory west of Chicago, Peoria and 
St, Louis, and east of Washington, Oregon 
and Nevada. Includes Wisconsin, Minne- 
sota, North and South Dakota and Northern 
Michigan, Western Illinois, Iowa, Kansas, 
Missouri, Nebraska. Tickets on sale Aug. 


24 to 29. 
“Western Passenger Association territory 
also includes Colorado, Idaho, Montana, 


New Mexico, Utah and Wyoming, from 
which points tickets will be on sale Aug. 23 
to 28. 

“Southwestern Passenger Association ; be- 
ing territory southwest of St. Louis, includ- 
ing Texas, Arkansas, Oklahoma, Missouri 
(south of Missouri River) and Louisiana 
(west of Mississippi River). Tickets on 
sale Aug. 24 to 29. (Oklahoma and Texas 
selling dates are Aug. 23 to 28.) 


“Trans-Continental Passenger Associa- 
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tion; being Arizona, British Columbia, Cali- 
fornia, ‘Nevada, Oregon and Washington, 
tickets on sale Aug. 22 to 27. From these 
States Summer excursion fares on a lower 
basis than certificate plan fares will also be 
in effect. Tickets on sale daily from May 
15 to Sept. 15, with return limit of Oct. 31, 
1923. 

“The last date on which certificates will be 
honored by ticket agent for return tickets 
is Sept. 4, 


ASK FOR CERTIFICATES WHEN BUYING TICKETS 


“When you buy tickets to Providence be 
sure to ask for a certificate for each ticket 
that you buy. Do not make the mistake of 
asking for a receipt. Remember, it is a 
certificate that you want. Then, when you 
get to Providence, turn this certificate over 
to the chairman of the transportation com- 
mittee, Walter H. Mellor. As soon as he 
has 250 certificates in hand (and this must 
be not later than Aug. 30) he will endorse 
them and the special agent of the railways, 
who will be at the Providence-Biltmore 
Hotel on Aug. 30, will validate them, and 
you will then get your certificate back and 
it will entitle you to buy a return ticket over 
the same route that you came to Providence 
at one-half fare. 


ASK YOUR LOCAL TICKET AGENT IF HE HAS 
CERTIFICATES 

“Not all stations have these certificates. 
Inquire of your local agent at least two 
weeks before you leave for Providence 
whether he has these certificates, and if he 
has none he will tell you at what station 
they may be obtained or how to proceed. 


BIG SAVING FOR MANY 


“There will be some members who will 
come a long distanceand who will pay $25, 
$50, up to over $100, one way, and if we 
get 250 or more certificates it will enable 
them to return home for half fare, which 
means a big saving. Note this carefully, be 
sure to ask for a certificate, and see that 
you get it, when buying your ticket to Provi- 
dence, even though you do not expect to 
return home the same way you come to 
Providence, because you may help the other 
fellow even though you do not get the re- 
duction yourself, 

“Unless your railroad ticket to Providence 
costs 67 cents or more you cannot get a 
certificate; but please listen, you jewelers 
who are close to Providence, if your fare 
is 67 cents or more, please be sure to ask 
for and get your certificate. The saving to 
you may be small, but your certificate will 
count just as much as one from the far 
west, and your fellow jewelers from away 
off may have the benefit of half fare home 
if you take the trouble to ask for and get 
a certificate. 


WHEN TO BUY TICKETS 


“In the first part of this article the dates 
on which you can buy tickets to Providence 
and get your certificates are plainly stated. 
However, do not wait until 30 minutes be- 
fore traintime to buy your ticket. Get it 
as soon as possible after they are put on 
sale, even though it may be one or more 
days before you leave. It sometimes takes 
30 minutes to make out a ticket and cer- 
tificate, so give your agent plenty of time in 
which to get your ticket ready so that you 
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yill have it when you are ready to board the 


train. 
MOTORISTS NOTICE 

“There will, no doubt, be many who will 

motor to the convention, and in order to 
iis sure that we get 250 certificates it 
is suggested that those who go to the con- 
vention in their cars from points more than 
% miles from Providence, stop at some rail- 
road station where the fare is around one 
dollar, but not less than 67 cents to Provi- 
dence, purchase a ticket to Providence and 
get a certificate . It will be a brotherly act 
and if the ticket is not used it will be re- 
deemed by the Transportation Committee, 
thus costing you no more than your trouble 
to secure the certificate. 


SOME MEMBERS FORGOT TO ASK 


FOR CERTIFICATES 


“In spite of over 20,000 circular letters, 
bulletins, etc., sent out by this association 
last year to members, being about four warn- 
ings to each member, some of them forgot 
to ask for certificates when purchasing 
tickets. If you forget to ask for the cer- 
tificate when buying your ticket to Provi- 
dence we cannot help you, it will then be 
too late to fix the matter, and you will have 
to pay full fare back home and it may also 
cause us to fall short of the necessary 250 
certificates. So remember, ask for a certif- 
icate for every ticket you buy to Providence 
for yourself or members of your family. 
Sign each certificate when you get it from 
the agent with the name of the person whom 
it is for, 

“Excursion rates to New England points 
may be in effect from your city during our 
convention. You can learn this from your 
local agent, and members are asked to take 
it upon themselves to find this out. The 
transportation committee is perhaps not 
aware of such special rates and therefor not 
in a position to advise you. But your local 
ticket agent can tell you, ask him. If you 
cannot get excursion tickets then be sure to 
ask for a certificate when buying a regular 
ticket to Providence. 

“Let us all pull together for the greatest 
convention in the history of the American 
National Retail Jewelers’ Association, and 
os the reduced fares returning from Provi- 
dence, 


LAST YEAR 


“If there is anything you do not yet under- 
stand about the ticket or certificate question 


write to A. W. Anderson, Neenah, Wis. 
“Sincere yours, 
“Wacter H. MELLor, 


Chairman, Michigan City, Indiana. 
“J. ArtHur CLem, Providence, R. I. 
“F.C. NEWHALL, Lynn, Mass. 
“A L. THoma, Piqua, O. 
“HERMAN STERN, Chicago, Ill. 
“Louis S, SMITH, 3everly, Mass. 
“J. R. Coapman, Oshkosh, Wis. 
“Transportation Committee, As IN Re Js Pe’ 


Members will do well to get in touch with 
rovidence hotels at an early date and thus 
— the best chance of getting just what 
= Y Want in the way of sleeping rooms dur- 
ing . ur convention, Aug. 28 to 31. 

The July Bulletin of the A. N. R. J. A. 


Pu blishes the following list of those who 


Nave g 

th already contracted for exhibit space at 
'€ convention, 
incre 


This list will be materially 
ased by convent on time, 








THE JEWELERS’ 
, BOOTHS 

Booth No. 1—Towle Mfg. Co., 
port, Mass. 


Newbury- 


Booth No. 2—Irons & Russell Co., Provi- 
dence, R. I. 

Booth No. 3—Oneida Community, Ltd., 
Oneida, N. Y. 

Booth No. 4—E. L. Logee Co., Providence, 
my. 3. 

Booth No. 5—Potter & Buffinton Co., Provi- 


dence, R. I, 

Booth No. 6—J. Bulova Co., 
36th St., New York city. 

Booth No. 7—Lehman Bros., 
New York city. 

300th No. 8—Swartchild & Co., 29 E. 
son St., Chicago. 

Booth No. 9—Jos. H. Meyer Bros., 220 25th 
St., Brooklyn, N. Y. 

300th No. 10—The Gorham Co., 
R, I. 

Booth No. 11—B. A. 
Providence, R. I. 


Fifth Ave. and 
197 Grand St., 


Madi- 


Providence, 


Jallou & Co., Inc., 


3ooth No. 12—Wightman & Hough Co., 
Providence, R. I. 
Booth No. 13—The Hadley Co., Inc., Provi- 


dence, R. I. 
Booth No. 14—L. Heller & Son, 
Fifth Ave., New York city. 
Booth No. 15—J. F. Sturdy’s Sons Co., 
tleboro Falls, Mass, 

300th No. 16—Theo. W. Foster & Bro. Co., 
Providence, R. I. 

Booth No. 17—Sykes & Strandberg, 
boro, Mass. 


Inc., 358 


At- 


Attle- 


ROOMS 


Room No. 1512—Manchester Silver Co., 
Providence, R. I, 


Room No. 1514—H. D. Merritt & Co., North 
Attleboro, Mass. 
Room No. 1524—Rex Mfg. Co., Providence, 


R. I. 

Room No. 1526—J, F. Sturdy’s Sons Co., 
Attleboro Falls, Mass. 

Room No. 1530—Ostby & Barton Co., 
dence, R. I. 

Room No. 1404—D. F. 
boro, Mass. 

Room No. 1406—Karpeles Co., 
x. i. 

Room No. 1408—Chas. E. 
Providence, R. I. 

Room No. 1410—Roy Mfg. Co., Chicago, Il. 

Room No. 1412—Williams & Anderson Co., 
Providence, R. I. 


Provi- 
Briggs & Co., Attle- 
Providence, 


Hancock Co., 


Room No. 1414—Wolcott Mfg. Co., Provi- 
dence, R. I. 
Room No. 1424—Weidlich Bros. Co., 


sridgeport, Conn. 
Room No. 1426—Universal Safety Ash Tray 
Co., Providence, R. I. 


Room No. 1428—James E. Blake Co., Attle- 
boro, Mass. 

Room No. 1432—The Baer & Wilde Co., 
Attleboro, Mass. 


Room No, 1434—-L’ Aida Co., 
New York City. 


366 Fifth Ave., 


Room No. 1436—Young Brothers, Provi- 
dence, R. I. 

Room No. 1438—C. O. Sweet & Son Co., 
Attleboro, Mass. 

Room No. 1602—Whiting & Davis Co., 


Plainville, Mass. 


Room No, 1606—Whiting & Davis Co., 
Plainville, Mass. 

Room No. 1616—International Silver Co., 
Meriden, Conn. 
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Room No. 
Meriden, 
Napier Co., 

located yet. 
United Jewelers, 

York, not positively located yet. 


1618—International Silver Co., 
Conn. 
Meriden, Conn., not positively 


Inc. (Hallmark), New 


Tentative Program Arranged for National 
Convention at Providence, Aug. 27-31 


ProvipeNce, R. I., July 21.—Following 
several conferences and considerable corre- 
spondence between Edward Hufnagel, 
Mount Vernon, N. Y., president of the 
American National Retail Jewelers’ Asso- 
ciation; Ellis Gifford, of Fall River, presi- 
dent of the Massachusetts and Rhode Island 
Retail Jewelers’ Association and Edgar M. 
Docherty of this city, president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, a tentative program 
has been decided upon for the annual con- 
vention of the A. N. R. J. A. in this city 
the last week in August. The details are 
now being worked out and the speakers ior 
the various sessions secured. 

Monday, Aug. 27—Registration of dele- 
gates and assignment of badges, reserva- 
tions and other preliminaries for the conven- 
tion, headquarters of the committee in 
charge of registration of which Ralph K. 
Stone is chairman, will be on the mezzanine 
balcony, Providence-Biltmore Hotel. 

Tuesday, Aug. 28—Convention will open 
its sessions at the ballroom of the hotel at 
9 o'clock when addresses of welcome will 
be made by State and city official including 
Governor William S. Flynn, Mayor Joseph 
H. Gainer, and others, following which the 
convention will organize and committees be 
announced and other preliminaries perfected. 
In the afternoon there will be an inspec- 
tion of the manufacturing jewelry plants of 
this city, the Attleboros, parties being 
arranged by the factory inspection commit- 
tee of which Frederick A. Ballou, Jr., of 
B. A. Ballou & Co., Inc., is chairman. The 
local transportation committee headed by 
Edwin H. Cummings, chairman, will furnish 
automobiles to all the delegates desirous cf 
making a visit to the factories, nearly 50 
of which will be opened for inspection. 

In the evening there will be a “get-ac- 
quainted” frolic at Rhodes-on-the-Pawtuxet 
uncer the direction of the Rhodes Commit- 
tee, of which Wallace D. Kenyon is chair- 
man. While the details of the evening’s 
program have not been completed there wili 
be an entertainment, dancing and refresh- 
ments, from 8 o’clock until 1. 

Wednesday, Aug. 29—Business sessions 
are scheduled for morning, afternoon and 
evening. But the ladies’ entertainment com- 
mittee, of which William P. Chapin, Jr., is 
chairman, will furnish a special entertain- 
ment for the ladies during the afternoon and 


evening. An automobile run will be ar- 
ranged to visit many of the points of in- 


terest throughout the city and vicinity fol- 
lowed by a dinner at one of the hotels or 
clubs and a theatre party in the evening 

Thursday, Aug. 30—Business session at 9 
o'clock. Take steamer Mount Hope at 12 
for Rocky Point, where a genuine Rhode 
Island shore dinner will be served; followed 
hy a sail down Narragansett bay, around 
Peaver Tail light, and back to Providence 
luncheon served on the boat. The 
Legion Band will furnish music 


with 
\merican 
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juring the day and evening. The clambake 
yi] be in charge of a committee with 
Stephen H. Garner as chairman. 

Friday, Aug. 31—Closing session of the 
convention, with election of officers, and 
glection of 1924 convention city. Plans for 
cial features for afternoon and evening 
have not yet been perfected. 

The Rhode Island School of Design, 
through the director of the jewelry and 
giversmithing department, Augustus F. 
Rose, has arranged to have the special 
jewelry building, the museum, art galleries 
and the Pendleton House of Colonial fur- 
nishings and furniture open from 2 to 5 
gclock on Tuesday, Wednesday and Friday 
where special facilities will be afforded 
members of the convention to inspect the 
buildings and view the exhibits. There will 
be a special exhibition of the work done in 
the jewelry and silversmithing department, 
as well as of work done under the Govern- 
ment’s rehabilitation system. 

An invitation had been extended to Vice- 
President Calvin Coolidge to be a speaker at 
one of the sessions but information was re- 
ceived the past week that because of other 
engagements calling him to other parts he 
would be unable to accept. 


— 
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FAIL TO FIND HEAD 


Glacier Tomb Is Thought to Hold Fate of 
Denver Jeweler Lost in the Mountains 
Two Weeks Ago 


Denver, Colo., July 19—Will W. C. Head 
ever return to the land of the living and to 
his parents? Does St. Mary’s glacier hold 
the secret of his disappearance on the Fourth 
of July? Will the rewards totaling $200 
cause searchers to exert the necessary effort 
to find the missing man or his body? 

Or—will the slowly moving mass of snow 
and ice yield up the body 20, 40 or perhaps 
100 years from now? Only the Watcher in 
the blue heavens above can give the correct 
answer, and meanwhile the best abilities and 
efforts of man are being exerted to find the 
jeweler who was lost just 35 miles from 
Denver in the heart of the mountain and 
glacial country. 

Is the disappearance of Head a parallel 
of the tragedy of the Swiss Alps, made 
famous by fiction, in which the perfectly 
preserved body of the young bridegroom 
who had fallen into a crevasse was found 
many years later by his widow, who had 
become an old woman? 

Stranger things have happened, and there 
are Many circumstances which support this 
theory of Head’s disappearance. Searchers 











now are inclined to the belief that he fell’ 


mto a crevasse in St. Mary’s glacier and 
was frozen to death in his icy prison, 

On the Fourth of July, Head vanished 
from the side of his sleeping companion at 
4 spot less than a mile from the glacier. 
Bloodhounds followed a trail, then believed 
to be that of Head, in a great circle and 
finally lost it on Silver Creek, a short dis- 
tance below the glacier. 
Ps Head return to explore the crevasses 
“th € great ice field only to slip and fall 
“ one of the huge cracks in the ice? Or 

as he lost in the glacier immediately after 
faving his companion? The trail followed 
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by the dogs might have been that of some 
other person, it now is believed. 

The bloodhounds would have been unable 
to follow his trail onto the field of ice and 
snow because of the watermellon-like odor 
of the minute “algae” growth in such ice 
and snow beds, commonly known as “pink 
snow.” 

Every inch of the glacial region and the 
country for miles around has been covered 
thoroughly by searchers, and it is considered 
certain that Head, or his body, is not in the 
territory covered by the numerous posses. 
Where then, friends ask, could the body be 
if it is not hidden in some deep crevasse in 
the ice field? Some of these gigantic cracks 
are more than a thousand feet in depth. 

K. C. Cosley, president of the Cosley 
Jewelry Co. in the Foster building, Denver, 
spoke in the highest terms of Mr. Head and 
said that he was one of the best men who 
ever had been associated with him. 

“Mr, Head was in my employ about four 
months, coming to Denver from Dallas, 
Tex.,” Mr. Cosley said. ‘“He was honest, 
pleasant, willing, efficient and I considered 
him to be an extra good man. 

“Since his disappearance nothing but the 
best has been heard of him. No bills have 
come for him; his account with me was per- 
fect; he had money in the bank; had his 
own automobile, and was a model young 
man. I personally liked him greatly and 
miss him more than words can express. His 
loss has cast a distinct shadow of sadness 
over our entire organziation.” 

Mr. Head was 25 years old and lived most 
of his life in Texas. His father is W. C. 
Head, of Mineola, Tex. Mr. Head, Sr., 
came to Denver some time ago to assist 
in the search for his son and has offered a 
reward of $100 for the finding of his son. 
A similar amount has been offered by the 
jewelers and watchmakers of the city, who 
are headed by the Cosley office force and 
by E. B. Ayers and A. F. Calame, of the 
Bohm Allen Jewelry Co. 








Jewelers Warned Against Postal Money 
Order Blanks Which Have Been Stolen 


PittspurcH, Pa, July 20—Another 
warning has been issued to merchants 
everywhere by the United States Postal 
Department, regarding the theft of a num- 
ber of postal money orders, from various 
postoffices of the country. 

In order to apprehend those guilty of the 
thefts, the department requests that the 
numbers of the stolen orders be kept in a 
conspicuous place and the postal or police 
authorities notified promptly, in the event 
any of them are offered as cash or to be 
cashed, 

The offices from which the latest money 
order blanks have been stolen and the num- 
bers of the stolen orders follow: 

Chicago, Station 67, Ill., Nos. 26,148 to 26,200, 
inc. June 7, 1923. 

Chicago, Station 153, Ill., Nos. 50,918 to 51,000, 
inc. May 30, 1923. 

Chicago, Station 310, Ill., Nos. 24,014 to 25,000, 
inc. May 28, 1923. 


Orleans, Iowa, Nos. 2,870 to 3,000, inc. May 
8, 1923. 
Strunk, Ky., Nos. 17,936 to 18,000, inc. May 


25,. 1923. 
Elmwood, Mass., 
May 29, 1923. 
Climax, Pa., Nos. 10,049 to 10,200 inc. 
31, 1923. 


Nos. 13,667 to 13,672, inc. 


May 


75 


Bogota, Tenn., Nos. 11,001 to 12,000, inc. May 
23, 1923. 

Goose Creek, Tex., Nos, 88,776 to 88,800, inc. 
June 6, 1923. 





HELD FOR GRAND JURY 


Four Men Arrested by Baltimore Police 
Are Alleged to Have Stolen and Re- 
ceived Articles Taken from 
Baltimore Concern 


BaLtimore, Md., July 21.—Accused of 
stealing and receiving stolen goods valued 
at $2,000 from the Eska Mfg. Co., 311 W. 
Redwood St., four men were arrested here 
this week by Detective Lieutenants G. W. 
Armstrong and C. F. Roche. Arraigned 
before Magistrate J. H. Stanford in Central 
Police Court each of the accused was held 
for Grand Jury action in default of $2,000 
bail. 

Several weeks ago Louis F. Sackerman, 
managing head of the firm, learned that 
many clocks and watches had been stolen 
from his stock. Some of the articles had 
been stolen when they were in transit be- 
tween the Eska warehouse and the parcel 
post station of the Postoffice here. Charles 
H. Burns, captain of detectives, assigned 
Lieutenant Armstrong and Roche to make 
an investigation and after making a sur- 
vey of the stockroom and the method of 
delivery, the detectives directed their 
suspicions toward Tobias Vinnick, 18 years 
old, a driver employed by the firm. 

Trailing Vinnick to the Postoffice the de- 
tectives learned that a number of packages 
sent out from the stockroom had not been 
delivered to the Postoffice. Vinnick was 
arrested and after being questioned he is 
alleged to have made a confession which 
resulted in the arrest of Isadore Steiner, 
William Parker and Samuel Weiner. 
Steiner, Parker and Weiner were charged 
with receiving stolen goods. Weiner con- 
ducts a small jewelry store on Eutaw St. 
near Fayette St. 

According to the detectives the thefts 
covered a period of nearly eight months. 
Vinnick, according to the police, confessed 
taking scores of watches and clocks, some 
of the clocks being mahogany chime time- 
pieces. Vinnick after getting possession of 
the watches and clocks turned them over to 
Parker, Steiner and Weiner. Nearly a 
score of watches and clocks were taken 
from Weiner’s shop, according to the report 
of the detectives. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended July 21, 1923 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $735,080.21 
Gold bars paid depositors..........+.. 91,632.02 
Nt tocudepadnneendduaeeae $826,712.23 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
ee eee rer rT $124,022.01 
TONE ico eamsineeéamiwseiewewa 87,665.71 
0 OS | ee rere ter ec 166,480.78 
LS. Serre rrerr ere cer rer 116,934.23 
WON DO ao discs citaiers a0 eae wane naan 140,856.19 
GR DBS bitns ti cvnccsnsenencseaewee 99,121.29 





TORN i ksdsvevoctadeeades ils $735,080.21 











65 Nassau St., New York 


. 
+. 
° ° 
‘ 
© 
7 
+ 
e 
* 
- 
é 
+. 
‘ 


opi hrtilie bo, 


Boe Ss * 


. 
74 
b 


SEA [i OUR Stay. 
Be 
7 
| a < ys “i, ' ; 
76 
3) \ 
70 


< 
| 
¢ 





7 - 
v , S ~ \ 4 








Pew 


+ > cata a ENS Sea a deta et eral, 


Prepaid Selection on Request 


7 3,2 De ~ Cit} 

















July 25, 1923. 


JEWELERS PLAY GOLF 
Second Outing of Chicago Jewelers’ Asso- 
ciation Held at Green Valley 
Country Club 


Cuicaco, July 18, 1923.—The second golf 
outing of the Chicago Jewelers’ Association 
was held yesterday at the Green Valley 
Country Club, Wheaton, Ill. The events of 
the day were interesting and everyone was 
on hand promptly for the play. 

Eight events were played and the win- 
ners were announced as follows: 

Event One was the first round match 
played for the president’s cup. Several of 
those qualifying at the first outing defaulted 
by not being present at the second outing 
and alternates were selected for the play. 
Winners yesterday who will play in the third 
outing are as follows: R. E. Mead, G. L. 
Petersen, Fred Marhoff, Geo. W. Cureton, 
and Harry Radix, A tie was announced in 
the play between M. J. Kelley and W. W. 
Beckwith, J. T. Montgomery and G. V. 
Dickinson, P. T. White and H. P. Haines. 
These ties will be played off and the win- 
ners will play in the next outing. 

Event No. Two, low net for the day, was 
won by P. T. White, with a net score of 
76, and his prize was a one gallon vacuum 
jug. Second low net for the day resulted 
in a tie between A. B, Paulsen and Milton 
Hess, with a score of 79, and Paulsen won 
in the draw. The prize for this was a large 
refrigerator lunch basket. Third prize in 
this event, a casting rod, was awarded to 
Milton Hess. 

Event No. Three—Low gross for the day 
was won by President G. V. Dickinson with 
86 and his award was a one gallon vacuum 
jug. Second prize in this event, an electric 
hand lamp, was won by Harry Radix, with 
a score of 88. Third prize for low gross 
resulted in a tie between Drexmit and Mont- 
gomery. In the toss Montgomery won the 
Stanley Vacuum Cup. 

Event No. Four—Blind Bogey. This re- 
sulted in a tie between J. T. Montgomery, 
Gus Weinfeld and H. P. Haines; winning 
the toss Mr. Haines was awarded a thermos 
set. 





Event No. Five—Long drive for the day. 
The ball was required to lie between two 
line 30 feet apart. First prize in this event 
was won by M, J. Kelley, who received a 
leather fishing rod case. Second prize in 
this event was won by W. P. Kelley, who 
received a motor blanket. 

Event No. Six—In this event a marble 
axe offered for the lowest score made on 
holes, three, five, seven, 12 and 15. Lou 
Buss won this on a score of 18., 

Event No. Seven—Prizes were offered in 
this event for the players making the seventh 
and eleventh lowest net scores. S. L. Scott 
won a “tirst aid kit” for the seventh lowest 
and a tie resulted between H, P. Haines, 
J. T. Montgomery and M. A. Mead for the 
eleventh. Haines won the toss and was 
awarded a pocket telescope. 

Event No. Eight—H. J. Bromley proved 
to be easily the winner in this event. A 
camp grill was offered for the highest gross 
score for the day and Bromley's score of 

was not even approached by any other 
player, 
Event No, 9—This was a team match and 
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the loser paid to the winner $1. The first 
named in each of the following pairs was 
the winner: M. J. Kelly and Al Wassberg; 
J. Friedland and D. B. Richards; Alan 
Pinero and J. T. Montgomery; Gene Smith 
and George Fleming; H. P. Haines and 
W. W. Beckwith; George Cureton and Fred 
Hovey; G. L. Petersen and M. Stern; Harry 
Radix and J. W. Stewart; A. B. Paulsen 
and G. V. Dickinson; F. J. Ruggles and 
Gus Weinfeld; Fred Harhoff and Richard 
Mead; S. L. Scott and F. A. Moran; W. L. 
Moran and Archie Greenhill; Fred Haller 
and Ben Braude; Lou Buss and S. Fleish- 
man; Taylor Strawn and S. Adelsdorf; John 
Wagner and T, D. White; W. F. Drexmit 
and Kucera; P. T. White and Charles T. 
Ross; Geo. Englehart and H. J. Bromley; 
W. T. Kelley and Neil Wright. 

The announcement of the prizes was made 
immediately after dinner and after this was 
concluded Harry Radix gave a comedy 
sketch on “caddies,” which was enjoyed very 
much. President Dickinson then made a 
short talk and the meeting was adjourned 
to Aug. 14, when a third golf outing will 
be held at the Green Valley Club. Details 
and events of the third outing will be an- 
nounced later after the committee has com- 
pleted arrangements. 








Department of Commerce Urges Prompt 
Purchase of Coal by Industrial 


Plants 
Wasuincton, D. C., July 18—On April 
11, a communication was addressed by 


Secretary Hoover to the trade associations 
of the country urging them, among other 
things, to take immediate steps to bring 
about co-operation among their members to 
secure advanced storing of coal during the 
light consuming season and before the 
heavy traffic demands of the Fall were im- 
posed upon the railroads. It was pointed 
out that such action on the part of the in- 
dustries would operate in a great measure 
to safeguard against the disastrous conse- 
quences that have followed the postpone- 
ment of coal purchasing and shipment to a 
late period in the season when the railroads 
are not able to handle the heavily increased 
traffic. 

J. Walter Drake, Acting Secretary of 
Commerce, on July 10 sent a letter to trade 
associations relative to a statement that has 
just been issued by the Federal Fuel Dis- 
tributor calling attention to the fact that 
the industries generally have thus far very 
largely failed to secure their coal require- 
ments for next Winter’s use, and that they 
wili therefore be demanding the shipment of 
coal at a time when experience shows the 
greatest burden of the year is placed upon 
the railroads. A shortage of fuel during the 
Fall and Winter would result in a failure of 
production and a loss far exceeding any 
slight extra burden that might ‘possibly be 
occasioned through the purchasing and 
storing of coal in advance of the time of 
peak load upon the railroads. 

The Department of Commerce strongly 
urges the importance of safeguarding the 
continuance of operations in industry by the 
prompt purchase and shipment during the 
next two months of coal for Fall and Winter 
consumption. This, the Department feels, 
will eliminate a great deal of trouble. 


PATENT LITIGATION 





L. Heller & Son, Inc., Start Action Against 
Alleged Infringer of a Patent Involv- 
ing Improvements in Synthetic 
Sapphires 


A suit involving the alleged infringement 
of certain new and useful improvements in 
synthetic sapphires was instituted in the 
Equity Division of the United States Dis- 
trict Court, New York, on Tuesday, July 17, 
against L. Jacobskind, 130 Norfolk St. The 
action is brought by L. Heller & Son, Inc., 
358 Fifth Ave., and charges that the de- 
fendant infringed upon the patent involved 
which, it is alleged, is covered by United 
States Letters Patent No. 1,004,505. The 
plaintiffs ask for an accounting, profits and 
damages and for an injunction restraining 
the defendant from continuing his alleged 
infringements. 

The bill of complaint claims that on or 
prior to June 28, 1911, Auguste Victor, 
Louis Verneuil of France was the original 
and sole inventor of certain new and useful 
improvements in synthetic sapphires which, 
it is claimed, were not known or used in this 
country before this invention and were not 
patented in the United States or any foreign 
country. It is further claimed that the in- 
ventor made application on June 28, 1911, 
for letters patent covering ‘this invention. 
On or about June 17, 1911, it is claimed that 
Mr. Verneuil sold, assigned and set over to 
L. Heller & Son, full and exclusive right 
to the invention. On Sept. 26, 1911, it was 
maintained the Commissioner of Patents at 
Washington issued Letters Patent 1,004,505 
covering this invention. 


The bill of complaint further states that 
on or about Nov, 27, 1917, L. Heller & Son, 
being a partnership and sole owners of the 
letters patent involved, sold and assigned 
their entire right and title in the invention 
to L. Heller & Son, Inc. 

Among their allegations, the plaintiffs 
claim that without their license or permis- 
sion, the defendant infringed on Letters 
Patent 1,004,505 by selling and using syn- 
thetic sapphires embodying the improvements 
claimed to be covered in this invention. 
This, the bill of complaint maintains, was 
done to the damage of the plaintiff. 

The complaint also briefly reviews the case 
which the Heller concern brought against 
R. A. Breidenbach, involving practically the 
same principles. In this case, United States 
District Court Judge Hough held that the 
invention had been infringed upon by the 
defendant and as a result a perpetual injunc- 
tion was issued against the latter. 

It is also alleged in the bill of complaint 
that on information and belief and prior to 
the alleged acts complained of, the de- 
fendant had knowledge of the existence of 
the letters patent involved and of the rights 
of the plaintiff. Notwithstanding this, how- 
ever, and the fact that Mr. Jacobskind, it 
is claimed, was given notification by the 
Heller concern, the defendant still continued 
to commit his alleged acts of infringe- 
ment. 

In conclusion, the plaintiffs pray for an 
accounting of profits and damages and for 
an injunction restraining the defendant from 
continuing his alleged infringements on the 
letters patent involved. 
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Ohio Retailers Meet at Lakeside Resort 








Members of State Jewelers’ Association Return to Cedar Point for Seven- 
teenth Annual Convention—Many Trade Topics Discussed, Officers 
Chosen and Resolutions Adopted 
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Cepar Pont, O., July 19.—The outstand- 
ing feature of the 17th annual convention 
of the Ohio Retail Jewelers’ Association, 
which adjourned this afternoon, was the 
spirit of co-operation and boosting. The 
first action taken on Tuesday morning 
after the formal opening ceremonies was 
to instruct the resolutions committee to 
present a resolution endorsing the efforts 
of the National Publicity Committee in 
creating business for the trade and promot- 
ing the jewelers’ slogan, “Gifts That Last.” 

As early as Saturday, jewelers’ and 
wholesalers’ representatives began to arrive 
at this famous resort on Lake Erie. The 
popularity of Cedar Point as a convention 
location is shown by the number of con- 
ventions held here each week and the Ohio 
Retail Jewelers’ Association returns here 
year after year. The wonderful beach and 
the amusement places, all helped to make 
this convention one of great pleasure as 
well as one of profit. 

The sessions of the convention were held 
in the large convention hall and the ar- 
rangement was ideal. The meetings were 
held in one end of the hall, the exhibits 
were along one side and at the end opposite 
the stage were dining tables where lunch 
was served each day. Some of the most 
interesting subjects were discussed at these 
luncheons. The convention adjourned at 
2.30 each day and the remainder of the day 
was spent on the beaches and in the amuse- 
ment places except Wednesday evening, 
when the banquet and dance were held. 


Tuesday 


Promptly at 9.30 Tuesday morning Presi- 
dent Wm. Inskeep, Jr., called the meeting 
to order and after the invocation by Rev. 
G. J. Daum, briefly reviewed the history of 
the organization and welcomed the visitors. 
He said: 


ADDRESS OF WELCOME BY PRESIDENT INSKEEP 


Seventeen years ago a few retail jewelers met 
at Cedar Point, where we are now assembled, and 
formed an organization known as the Ohio Retail 
Jewelers’ Association. These jewelers saw the need 
of such an organization, similar to those that were 
being formed by other trades and professions, for 
promoting the general welfare of those engaged in 
the retail jewelry business. Many trade evils had 
sprung up, and these jewelers realized that the 
only solution of some of these problems would be 
through organized effort to educate the jeweler 
how to handle local problems himself, and such 
problems as affected the trade generally could be 
taken care of by the State officers. Now through 
conferences with all State officers and the officers 
and various committees of our national organiza- 
tion we are able to do many things that would 
otherwise be impossible. 

Jewelers are coming to realize more and more, 
as Past President Everts has said, that dealers 
in other lines of merchandise selling high priced 
furniture, expensive furs, automobiles, etc., are 
our real competitors—and not our fellow jeweler. 

We jewelers will enjoy a greater prosperity by 
meeting together and having a better understanding 
with each other—working in the interest of the 
jewelry business against the fellows that are selling 
high priced merchandise other than jewelry. 

It is no small task to arrange for a meeting 
place, prepare a program and look after all the 
details necessary for the successful carrying on 





of a convention. However hard the planning and 
work to handle the convention, it is all dispelled 
when we start our meetings with a good attend- 
ance and the friendly feeling that exists between 
our fellow jewelers, 

We want every jeweler attending these meetings 
—members, visitors, manufacturers and wholesalers, 
to get acquainted with each other and join in our 
round table talks and question box discussions, and 
attend all the meetings during the session. The 
meetings will be finished up each day early in the 
afternoon so you will have plenty of time for 
recreation. Be assured that the officers and execu- 
tive committee appreciate your coming here, and 





C. j. PRESIDENT-ELECT 


DUNCAN, 


hope you will enjcy it well enough to come again 
next year and bring one or more of your fellow 
jewelers with you. We very heartily welcome you. 

C. J. Duncan, Massillon, responded to 
the welcome and expressed the opinion that 
this would be one of the most successful 
conventions in the history of the organiza- 
tion. 

Secretary E. R. Abrahamsen then read 
the minutes of the previous convention and 
reports of the executive meetings. Upon 
motion these were adopted as read. 

President Inskeep then read several com- 
munications from various sources. One 
was from the Fair Trade League and urged 
a reaffirmation by the Ohio association on 
the Kelly-Stephens bill. Another was from 
the national association officers and sug- 
gested matters upon which co-operation is 
desired. All these were referred to the 
resolutions committee. A third communica- 
tion came from the officers of a State 
organization criticizing the jewelers’ slogan 
and suggesting the general use of another. 
This brought several members to the floor 
and after several talks a motion was made 
and unanimously adopted instructing the 
resolutions committee to present a resolu- 
tion endorsing the slogan “Gifts That 
Last” and urging the members and _ all 
jewelers to give publicity in every way to 
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this slogan. The secretary was also jn- 
structed to write the State officers suggest. 
ing the new slogan that Ohio stands firm 
in its loyalty to those promoting the slogan 
“Gifts That Last” and their opposition to 
new suggestions which would only confuse 
the public. One speaker seemed to express 
the opinion of all when he said “United 
we stand, divided we fall.” The meeting 
then adjourned for a short intermission 
before the luncheon session. This time was 
spent among the exhibits in the hall. 


TUESDAY LUNCHEON 


During lunch, just before the president 
called the meeting to order, Wm. Broer 
announced a surprise and introduced Smith 
and Lower, alias “Ezra and Sentrilla,” who 
entertained with their “Rube” act which 
was enjoyed by all. 

President Inskeep announced the follow- 
ing committees for the session: 

Deceased members—A. L. Thoma and 
John Rich, 

Auditing—John Easly, J. C. Duncan, H. 
G. Heckert. 

Resolutions—Fred Meyer, John Rich, A, 
L. Thoma. 

Nominating—P. F. Sherick, F. L. Rus- 
sert, R. O. Wheeland. 

The president next introduced W. E. 
Webster, of the Chicago office of the 
Pinkerton Agency, who talked about the 
Jewelers Security Alliance. 

The excise tax was discussed briefly by 
E. R. Abrahamsen. He also reported on 
the work» done by officers of the Ohio 
organization and also by the Tax Elimina- 
tion Committee as a whole and compli- 
mented the men in charge of this work 
under the leadership of Chairman Ralph 
Roessler. He gave figures showing . the 
results of the work among candidates for 
Congress and stated that the campaign of 
educating members of Congress should 
continue until every member was convinced 
of the justice of the jewelers’ cause. He 
gave the names of the few in Ohio who 
have not yet given a definite or favorable 
reply and asked jewelers of these districts 
to see those men personally. 

There being no further business on the 
program of the day the meeting adjourned 
and members, their wives and friends spent 


their time in the manner which most 
appealed. 

Wednesday 
The Wednesday morning session was 


opened by singing some jewelry songs, led 
by Joseph Mazer, of Omaha, Nebr. 

The first address of the day was that of 
President Wm. A. Inskeep Jr. who spoke in 
part as follows: 


ADDRESS OF PRESIDENT INSKEEP 


It has always been a pleasure for me to attend 
the jewelers’ conventions, as I have done for many 
years, as a member, serving on various committees 
and in an official capacity. I cannot see how any 
jeweler, large or small, can afford not to attend 
the annual State and National conventions. Many 
jewelers do not seem to realize the importance of 
helonging to their State organizations—which are 
affliated with the national organization, and of 
attending the annual State and if possible the na- 
tional retail jewelers’ conventions. Problems that 
retail jewelers are interested in are presented and 
discussed and if possible a solution for these prob- 
lems is found. 

It is true some of the subjects presented are 
seemingly not of much consequence to all jewelers. 
Many of these problems are due to local conditions 
that cannot be taken up generally and in most of 
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these cases some of the more experienced jewelers 
present are able to offer suggestions for remedying 
such local conditions, thereby educating the jewelers 
as to how local problems should be handled. The 
larger, more important problems affecting jewelers 
generally throughout the State and country are 
presented to the national body by resolutions 
adopted at the State conventions. 

The national organization takes the information 
gathered from the States and after boiling it down to 
essential facts, with due consideration for the jeweler 
and his buying public on one hand and the manu- 
facturing and wholesale jewelers on the other, 
establishes the policies of the jewelry, trade both 
from an economic and political standpoint. 

Associations accomplish what an individual can- 
not do. A good example of this is our national 
Jewelers’ Mutual Fire Insurance Co. What indi- 
vidual jeweler could run an insurance company? 
Yet if you accept the service of our own company 
the savings between the premium cost of fire 
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insurance in the Jewelers’ Mutual and an old 
line company on a $2,000 policy will more than 
pay your annual dues in our association. 

You sometimes hear adverse criticisms against 
jewelers’ associations but you will do well to con- 
sider the individual that makes these criticisms. 
You will usually find he is not justified in making 
them or taking such an attitude against them. 

It is a reasonable proposition to expect a jeweler 
to belong to his jewelers’ association and pay the 
nominal dues to get the benefits of established 
information and service regarding his own bus- 
iness. It hardiy seems necessary to answer the 
question put by many jewelers.—How will I be 
benefited by belonging to jewelers’ associations? 
The establishing of the Jewelers’ Research Bureau, 
working in conjunction with the Harvard Bureau 
of Business Research. The National Publicity 
Bureau, Jewelers’ Mutual Fire Insurance Com- 
pany, the Horological Institute of America, Tax 
Elimination Committee and other activities of a 
like nature should be answer enough. To these 
may be added the activity of national association 
officers and wholesale jewelers’ associations to 
serve every consideration possible that will result 
in bettering the condition of the retail jeweler. 

The most of the State association work during 
the past year has been on tax elimination. The 
next few months will probably determine whether 
we are to be further burdened with the war 
‘ax. This tax is burdensome and discriminatory, 
in fact more of a burden than many jewelers 
think, Some jewelers say they should worry—the 
Public pays it—But do they? Many articles are 
sold when the advertised resale price includes the 
excise tax, the discount on which is often no 
larger if as large as other merchandise in other 
lines that have a more active turnover—and where 
no tax is paid. Jewelers are paying taxes on many 
articles that are just as essential if not more so 
— goods in other lines on which no tax is paid. 
ze is an opinion among quite a few jewelers 

at unless this excise tax is eliminated soon it may 





THE JEWELERS’ 


become permanent. If a general turnover sales 
tax should be placed on merchandise before the 
excise tax is taken off the turnover sales tax— 
would probably be in addition to the excise tax. 
There is much that will be said dealing further 
with the tax question by others at this convention. 
It is most emphatically requested that all retail 
jewelers lend every assistance possible at all times 
both by making and paying subscriptions to the 
fund being raised to pay the expenses of the tax elim- 
ination committee, and seeing personally such legis- 
lative representatives as they may be acquainted 
with in an effort to show these representatives that 
neither the public nor the jeweler is being treated 
fairly. I would advise, however, against taking any 
initative steps in approaching these men other than 
along lines laid down by the Tax Elimination Com- 
mittee. Should you be able through acquaintence 
with any of the members of our national legislative 
bodies to see them personally, and are not certain 
as to how to make the proper approach and ar- 
guments to be used when taking this matter up 
with them, the safety first way would be to write 
to Ralph Roessler, Marion, Ind., and he will be glad 
to furnish you with the necessary information. We 
hope during or after the session of the coming 
congress to be able to report that excise tax: on 
jewelry will have been removed. 


Secretary-treasurer E. R. Abrahamsen 


then gave his annual report of the activities 
of the past year including the campaign 
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for members and the efforts made to secure 
favorable opinions from candidates for con- 
gress on the subject of the jewelers’ excise 
tax. He reported the number of members 
paid for 1923 which included 41 new mem- 
bers secured since the last convention. As 
treasurer Mr. Abrahamsen stated that a 
balance of approximately $1,900 is now on 
hand. 

President Inskeep then expressed his 
pleasure that a representative of the national 
wholesalers association was present and 
made favorable comment upon the spirit of 
co-operation being shown at this time by 
that organization. He then introduced ex- 
President H. W. Burdick, of Cleveland. 

Mr. Burdick expressed his pleasure in 
being permitted to attend the convention and 
said in part: 


ADDRESS OF H. W. BURDICK, EX-PRESIDENT OF 
THE NATIONAL WHOLESALE JEWELERS’ 
ASSOCIATION 


President Cooper of the National Wholesale 
Jewelers’ Association has asked some members of 
our association to be present at this meeting and to 
extend to you greetings and best wishes from every 
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member of the National Wholesale Jewelers’ As- 
sociation. ¥ 

We hope that you realize the co-operation of the 
National Wholesale Jewelers’ Association with every 
effort that your association is putting forth for the 
general improvement of conditions—the betterment 
of all those engaged in the business—and for 
greater improvement in the manner of transacting 
business from the manufacturer to the consumer, 
all, of which, call for the highest integrity and 
ethics on the part of all those engaged in the 
business. 

We co-operate with you in your endeayor to 
eliminate what we believe to be an unjuss*tax on 
the retail jeweler. We are with you in-the adop- 
tion of laws governing the stamping of jewelry 
that will protect the honest merchant against the 
unscrupulous manufacturer and retailer. “Gifts 
that Last’ is a wonderful slogan; let’s not tell 
the public however, that they never will need to be 
replaced. Who is there here that will drive a 1900 
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model auto,—but how many of your customers are 
carrying an 18 size hunting case watch given to 
them by grandpa back in 1890, and why don’t 
you have him discard the 18 size and sell him one 
of the beautiful up-to-date models? 

It has been a great privilege and benefit to me ° 
personally to become better acquainted with the 
president of the National Retail Jewelers’ Associa- 
tion. During my term of office in the past two 
years I have had the pleasure of associating with 
Mr. E. H. Hufnagel on various occasions, and 
have tried to follow him closely in his endeavor 
to elevate the standards of practice in this business 
through the efforts of the various organizations. 

By his permission, I wish to quote from a letter 
received from Mr. Hufnagel on May 7, 1923, in 
which he says: “I wish to compliment you upon 
the excellent suggestions which you made at the 
annual convention of the National Wholesale 
Jewelers’ Association in Cincinnati, April 26, 27 
and 28.” 

I think Mr. Hufnagel refers to the Code of 
Ethics, as indorsed by our association, prescribing 
sound and fair business practice, and pointing out 
that to follow it is to build good will. There ‘is 
nothing new or striking about this suggestion, but 
the point is—that the matter of ethics on sound 
and fair trade practice, should, be emphasized more 
and more by all members of all the allied associa- 
tions, engaged in this business. 

Mr. Hufnagel, in his address before the members 
of the National Wholesale Jewelers’ Association, 
when they met in convention in Cincinnati last 
April, brought out clearly the point of view of the 
retail jeweler concerning the practice on the part 
of some wholesale concerns of selling their goods 
direct to the consumer. The effect of this short- 
cut transaction is not only injurious financially to 
the retail jeweler, but is exceedingly disheartening 
morally. Any fair thinking wholesaler must agree 
with Mr. Hufnagel’s opinion in this respect. It 








THE JEWELERS’ CIRCULAR July 25, 1923. 
eee 
/ 














post 
“A Jug of Wine, a eo of Bread—and Thou” ; R 
* a0} 
cuss 
iain Omur Ppearig were named after the celebrated 7 

= Persian poet Omar Khayaam. It is a fitting tribute len 


FOROURNEW to this great lover of beautiful things. In the ancient A 


Sean sweety days of Omar, the géfiuine pearls, as an adornment, “ 
QUALITIES OF re | ked le 1 1 r hi : 
OMAR PEARLS. were looked upon as priceless gems; and to-day, his sea 


name is perpetuated with a gem within the reach ' i 
c. 
of everyone. Sch 





sav 
on 


INDRA PEARL COMPANY, Inc. . ; 
392 FIFTH AVENUE, NEW YORK . 








No. 552—High lustrous Omar Pearls, fine reproductions 
No. 672—Superbly lustrous Omar Pearls of beautiful of genuine in cream or rose tints. 24 inch 


rose or cream color, 24 inch length, mounted a length, mounted with 14K White Gold Patent 
itis Sterling Silver Rhinestone Clasp io. R-92 “4 Clasp No. 60, encased in Gray Velvet case 


in Gray case No. 8, white satin Gael, Guar : 4 No. 9, white satin lined. Guaranteed Inde- 
anteed Indestructible, bei uils for $8.10 complete. structible, retails for $14.70 complete, 


Omar es was ae se chdvertised Mone Better Made-Look for Guarantee Nag ) 
Pa ae OS Ee Oe ee ee 
Exhibition at National Merchandise Fair, Booth 204, Grand Central Palace, New York 






































july 25, 1923. 


san old true saying that you cannot carry water 
op both shoulders. : 

There are plenty of wholesalers in the country, 
ghose business ethics will not permit them to in- 
frineg on the retailers’ rights and privileges, and 
ybo have the highest respect for the retailers’ in- 
ests, and are constantly working for the benefit 
ind elevation of the jewelry trade as a whole. 

One after another of the manufacturers are 
flowing the lead of the oldest and most repre- 
yatative firms, and are adopting the policy of dis- 
wribution exclusively through the wholesaler, and 
yading to the wholesaler their influence in making 
more effective his efforts to serve intelligently the 


retail jeweler. 

| appreciate very much the courtesy you have 
extended me in providing this opportunity to ad- 
jess you. I should like informally to express 
my pleasure of meeting with you here today, and 
once more greet old friends and to make the 


acquaintance of new. 
I wish for you a very successful convention and 
; bully good time for all. 


Next on the program was the reception to 
the representative of the American National 
Retail Jewelers’ Association, Joseph Mazer, 
econd vice-president. 

Mr. Mazer. discussed the history ‘and 
achievements of the national organization. 
He told of many improvements in the trade 
which he stated were not accident, did not 
just happen, but were the direct results of 
eforts of the organization. Among the 
accomplishments mentioned were the reduced 
promiscuous distribution of jewelry cata- 
logs, new ruling by manufacturers in the 
exchange of guaranteed watch cases, less 
price cutting and a_ greater spirit of 
friendship among jewelers; the Horological 
Institute, and the work done on the pro- 
posed elimination of the excise tax. 

After Mr. Mazer’s talk the question box 
was opened by Secretary Abrahamsen and 
about 30 minutes were devoted to a dis- 
cussion of the subjects brought forward 
which included many phases of the business, 
from the selling of alarm clocks to the 
lenefits of local 24-karat clubs. 

A short intermission was declared before 
the beginning of the luncheon session. 
Several songs were sung when all were 
seated and after lunch the president intro- 
duced Ralph L. Wood, Principal of the 
School of Salesmanship, Scranton, Pa., who 
gave a very interesting and instructive talk 
on salesmanship. 

The convention then adjourned until 7.30, 
when the banquet would be given. 


The Banquet 


The feature entertainment of the conven- 
tion was the banquet and party on Wednes- 
day night. About 150 assembled in the 
main dining room about 8 o’clock. Joseph 
Mazer led the community singing during the 
menu period. There were no formal 
speeches. Mr. Mazer, as toastmaster, called 
on a number of those present to respond to 
toasts suggested and nearly two hours were 
‘pent mostly in fun, After the banquet 
Pegs danced and other went to enjoy the 
AKC breeze, 
Thursday 


p The irst business on the program Thurs- 
“ay Morning was reports from various com- 
en The committee on deceased mem- 
“'S Teported that there were no deaths 
‘mong the members last year and submitted 
4 resolution of condolence as follows: “The 
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ent, E. H, Hufnagel, and his esteemed wife 
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our sincere condolence and heartfelt sym- 
pathy in their bereavement in the loss of 
their beloved son.” 

The following resolutions were also sub- 
mitted and unanimously adopted: 


Resolutions 

The Ohio Retail Jewelers’ Association in their 
17th annual convention assembled at Cedar Point 
herewith resolve: 

To again heartily and emphatically endorse the 
activities of the National Jewelers’ Publicity Asso- 
ciation, and especialy the slogan—“Gifts That 
Last,”’ and urge our members to co-operate in every 
way possible in order to profit thereby. 

* * * 


That we fully endorse the Jewelers Security 
Alliance and earnestly request our members to affil- 
iate and co-operate in its efforts to prevent robbery 
and theft. 

* t * 

That we again commend to our members full par- 
ticipation in the opportunity tc secure fire and 
other insurance in our own company, the National 
Jewelers’ Mutual Fire Ins. Co. 

* * * 

That we once more pledge our moral and finan- 
cial support to the excise tax elmination com- 
mittee. 

_ * * 

That we again endorse the work being done for 
retail jewelers by the Harvard Research Bureau 
and urge our members to co-operate and make 
use of systems commended. 

* * a 

That we commend the Horological Institute of 
America for its efforts to standardize efficiency in 
watch making and urge fullest support by our 
members. 

* * * 

That we fully endorse the stamping laws pro- 
posed by the legislative committee of our national 
association. 

_ * * 

That we again endorse standard price legislation 

as proposed by the pending Keily-Stephens bills. 
* * * 

That we endorse the holding of ‘National Time- 
Keeping Week,” and urge our members to co- 
operate in every way possible. 

* ” * 

That we appreciate the splendid achievements of 
our national president and other officers who have 
done much to advance our interests and general 
welfare. 

* * * 

That we highly commend our officers and com- 
mittees for faithful performance of duties assigned 
them and express hearty thanks. 


* * * 
That we again extend to the trade press our 
sincere appreciation for their interest and un- 


stinted publicity of our asscciation activities. 
* * * 

That a special vote of thanks be extended to 
the national representative, Joseph Mazer, who 
by his presence and presentation of national activ- 
ities covering mutual trade interests has added 
much to make this convention so successful. 

* * * 

That we are indebted to every one of the speak- 
ers and all others who assisted in entertaining 
and instructing us during this convention and 
hearty thanks are herewith extended 

* * * 

That we deeply appreciate the presence of the 

large number of ladies who as an auxiliary to our 


organization can and do wield a most beneficial 
influence. 
The report of the auditing committee 


stated that the books were found correct and 
expressed praise for the manner in which 
the secretary had conducted the office. 

The chairman of the membership com- 
mittee next read the list of new members. 

The report of the nominating committee 
accepted and the following officers 
for the ensuing years: President, 


was 
elected 


C. J. Duncan, Massillon; first vice-president, 
G. J. Daum, Port Clinton; second vice- 
president, John Rich, 
Glenn P. Heckert, 


-ainsville; secretary, 
Massillon; treasurer, 
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James Aylward, Bucyrus; directors chosen 
are: A, L. Thoma, Piqua; E. R. Abraham- 
sen, Cleveland; Wm. Inskeep, Columbus. 

Delegates to the national convention in 
Providence next month are Wm. Inskeep 
and E. R. Abrahamsen. 

Trade topics of State and local interest 
were then discussed at some length and much 
of value to the individual and to the associa- 
tioit was brought out. 

President-Elect C. J. Duncan made a few 
remarks in expressing his appreciation of 
the honor given him and pledged his best 
effort and urged a pledge from every one 
present to co-operate and bring at least one 
more to the convention next year. 

The luncheon session of Thursday was one 
of the most enjoyable of the convention. 
There was singing and fun throughout the 
meal. At the conclusion of this part Presi- 
dent Duncan took a position near E. R. 
Abrahamsen and paid a tribute to him as a 
man, a friend and a secretary. In appro- 
priate words he expressed the appreciation 
of the association. President Duncan then 
walked to the chair of Mrs. Abrahamsen. 
Mr. Duncan told her that in grateful ap- 
preciation of the sacrifice she had to make 
during the years Mr. Abrahamsen served the 
association the members desired to give evi- 
dence of that appreciation and presented her 
with a silver mesh bag. 

Invitations were received for the next con- 
vention from Akron, Columbus, Toledo and 
Cedar Point and referred to the executive 
committee for action. 

President Duncan then introduced Louis 
B. Newman, Cleveland, who discussed the 
jewelry business from the viewpoint of an 
installment house. Mr. Newman gave his 
talk from experience in both the regular 
business and the installment business and 
compared conditions under the two methods 
of selling, At the conclusion of his talk he 
answered many questions for the members, 

With a farewell song, good-byes and good 
wishes the 17th annual convention of the 
Ohio Retail Jewelers’ Association adjourned 
and those in attendance left for their several 
homes by boats and trains. 








Death of Joseph H. Crawford 


Cuicaco, July 20.—Joseph H. Crawford, 
64 years old, who has represented J. W. 
lorsinger Co., for the past 20 years and 
was well known to the trade of this section, 
died at the Francis Willard Hospital on 
Saturday, after operations for appendicitis 
and stomach trouble. 


Mr. Crawford was apparently in good 
health up to the Monday preceding the 
date of his death. 

Burial was at Pittsburgh, Pa., where he 


was born on Feb. 16, 1859. 








Louis Dolginow, a jeweler and pawn- 
broker, Kansas City, Mo., was slugged 
and robbed by a_ negro, who after 


apprehension gave the name of Ben Tyler. 
Detectives were quickly on the scene through 
fortunate coincidence and gave chase, catch- 


ing the negro after shots had been ex- 
changed. The jewelry missing was found 


on him. The negro said he had had an alter- 
cation with the pawnbroker as a result of 
tended to rcb him. 
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Virginia Jewelers Meet at Newport News 





Officers Elected, Resolutions Adopted, and Other Business Transacted at 
Annual Gathering—Enjoyable Social Features 

















Newport News, Va., July 19.—Honesty 
in merchandising was the keynote of most 
of the addresses and discussions of the Vir- 
ginia Retail Jewelers’ Association, which 
held its annual meeting in Newport News, 
Va, July 16 and 17, adjourning on the 
latter date to meet in Lynchburg in Febru- 
ary, 1924, as one of the groups of the 
Virginia Retail Merchants’ Association. 

The delegates were welcomed to the city 
Monday morning, July 16, by George L. 
Palmer, Newport News, who urged the 
jewelers to leave nothing undone to im- 
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prove merchandising methods. Mr. Palmer 
referred briefly to the greatness of Hamp- 
ton Roads as a harbor and mentioned the 
many spots of historic interest in and near 
Newport News, 

E. G. Quigley, assistant to President E. 
H, Hufnagel, of the A. N. R. J. A., advo- 
cated the removal of the tax on jewelry, 
saying that most of the so-called luxury 
taxes already have been removed by the 
government and that it seems unfair to 
discriminate against the jeweler. Mr. Quig- 
ley called attention to the fact that much 
of the jewelry sold can be properly classed 
aS necessities. The speaker said that most 
of the members of Congress are committed 
to the repeal of the tax and he expects it 
to he wiped off the books at the next session 
of Congress, 

Informed that Senator Cartér Glass, of 
Virginia, is not committed to the repeal of 
the tax, Mr. Quigley said: 

“We have got to present a bill for the 
tepeal of the tax on the stand of co-opera- 
tion and education. We are going to de- 
mand that the tax be taken off. It can and 
will be done. It is unequal, unfair and 
discriminatory.” 


Plans for the Virginia jewelers defraying 


their share of the expense of this work 
were made as a result of Mr. Quigley’s 
talk. 

Mr. Quigley, after calling attention to the— 
need for watchmakers and the difficulty in 
securing them, said that the jewelers must 
work unceasingly to enlarge the volume of 
their business. He called attention to the 
fact that there are few department stores 
which do not carry some articles of jewelry 
and that the jeweler often suffers as a result 
of inferior grades of jewelry being sold as 
first class stock. 

The speaker next referred to national 
advertising campaigns of the jewelers and 
said that the jeweler in any city or town 
can use these campaigns to good advantage 
and that jewelers too often neglect to take 
advantage of this advertising. Jewelers 
were called upon to pay particular heed to 
this bit of advice in resolutions adopted at 
the conclusion of the meeting. 


Frank R. Ford, of Norfolk, president of 
the association, referred briefly to the work 
of the organization and urged a 100 per 
cent. attendance of Virginia jewelers at the 
national convention to be held at Provi- 
dence, R. I., the last week in August. Mr. 
Ford declared that many jewelers stand too 
much on their dignity; that they must enter 
the retail business in earnest and must meet 
competition such as few other merchants 
have to meet. In this connection he de- 
clared that new lines are being added by 
many jewelers and that the men of the trade 
are “waking up,” are taking advantage of 
national and local advertising and should 
pay more attention to both. 

J. S. James, formerly treasurer of the 
organization, was complimented in highest 
terms, an audit of his accounts showing 
them to be in excellent shape and correct 
to the penny. 


The morning session was followed by a 
trip to Langley Field, largest flying station 
in the world. Colonel Charles H. Danforth, 
commanding officer, staged several flying 
stunts for the visitors and had them shown 
through the hangars, shops and laboratories. 

Monday evening there was a banquet at 
the Warwick Hotel, at which Mr. Quigley 
was one of the speakers. He declared that 
as assistant to the president of the American 
National Retail Jewelers’ Association he 
stands ready at any time to aid any jeweler 
in any way he can in solving their business 
problems, 

President Ford made a plea for co-opera- 
tion and there was a great deal of banter 
among those present. Among those speak- 
ing at the banquet were: Stanton Pilcher, 
Petersburg, known as “the silver haired 
orator of the Cockade City”; George L. 
Palmer, C. B. White, Walter Greer and 
O. F. Russow. 

Tuesday morning saw the delegates again 
hard at work, the election of officers being 
one of the features of the day. The officers 
elected are: Frank R. Ford, Norfolk, presi- 
dent; Mark E. Holt, Petersburg, first vice- 
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president; R. T. Hathcock, Newport News, 
second vice-president; E. C. Amos, West 
Point, third vice-president ; Frederick Mehl- 
bech, Richmond, fourth vice-president ; 
George E. Flippen, Lynchburg, fifth vice- 
president; O. F. Russow, Roanoke, secre- 
tary-treasurer, 

A. E. Smith, representative of the 
Jewelers Security Alliance, spoke of thefts 
in the jewelry business, declaring that many 
of*them can be prevented with the exercise 
of ordinary precaution. Robberies and 
thefts in the jewelry business in the United 
States during 1923 amounted to $1,400,000, 
Mr. Smith said. This, however, was a de- 
crease of one per cent. over 1922, he 
declared. 

“Never show a tray of rings to a cus- 
tomer unless every space is filled,” the 
speaker advised. “Look for chewing gum 
underneath the counter when an article is 
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missing; and if a customer tosses an apple 
core or some paper into the street he will 
bear watching—in fact he may be throwing 
your stolen jewelry to a confederate,” said 
Mr. Smith. 


Mr. Smith’s talk was followed by a round 
table discussion, during which scores of 
problems of interest to the trade were 
touched upon. Members of the association 
said during the discussion that the percen- 
tage of thefts in Virginia has been small, 
due to their precaution and the honesty of 
the bulk of the population. 

The association adjourned after adopting 
the following resolutions : 

Whereas, The Virginia Retail Jewelers’ Associa- 
tion assembled here in annual convention at New- 
port News, July 16-17, 1923, do hereby adopt the 
following resolutions: 

ResoLvep, That the association heartily commends 
our national president, Edward H. Hufnagel, for 
his unlimited efforts devoted to interest of our craft, 
especially for the protection of the code of ethics 
in his travels ir all parts of the country, and his 
efforts to eliminate the discriminatory excise tax. 

* * * 

Whereas. The Code of ethics has become an in- 
tegral part of our organization work; 

ResoL_vep, That before a retail jeweler becomes 
a member of the A. N. R. J. A., he shall be re- 
quired to sign, as one of the qualifications upon the 
application blank, the statement: “I have read the 
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jeweler’s code of ethics, and I cheerfully substan- 
tiate same.” 
* * * 

ResoLveD, We endorse the advertising campaign 
conducted by the National Jewelers Publicity Asso- 
ciation, using its slogan “Gifts That Last,” to the 
effect that the same be incorporated in our advertis- 


ing, and used on letter heads, stationery, billboards 
and all other forms of advertising. 
* * 7 


Whereas, The wedding anniversaries now ar- 
ranged provide for occasions for “Gifts That Last.” 
RESOLVED, We approve of having the National 
Tewelers’ Publicity Association provide a substitute 
list of wedding anniversary gifts. 
* + * 

REesoLvED, The association - favors a platinum 
stamping law and a definite standard of iridium- 
platinum to be 95 per cent of platinum and iridium. 

* * * 

ResoLveD, This association in convention fully 
expressed its full appreciation of all officers and 
members of the jewelers war revenue tax committee 
who have devoted their time and efforts to bring 
about its repeal and pledge to support Ralph Roess- 
ler, chairman of the special excise tax committee 
in their continued efforts to have the tax removed. 

* . * 

ResoLvep, A vote of thanks be extended to the 
speakers who have so ably entertained and _in- 
structed us. 

* * * 

We recommend to our members the increased 
use of the facilities and savings offered by our 
Jewelers Mutual Fire Insurance Company and do 
congratulate its officers upon the splendid manner 
in which they have operated it. 

* * + 

REso_vep, We express our thanks to the officers 
of the association for their untiring efforts in our 
behalf. 

* * * 

Reso_vep, We extend our thanks to the jewelers 
cf Newport News for their hospitality and enter- 
tainment. 

¥ 7 * 

RESOLVED, We extend our thanks to the officers 
of Langley Field for their courtesy extended. 

RESOLVED: That the association recommends to the 
incoming officers the desirability of appointing 
one jeweler in each Congressional District of Vir- 
ginia for the purpose of getting a large attendance at 
our annual meetings. 

* * * 

ResoLvep, That whereas we believe that the hold- 
ing of our convention earlier in the year will tend 
very much to increase the attendance and interest in 
our work, we recommend that our convention be 
held as one of the group meetings of the State Retail 
Merchants Association, to be held in Lynchburg, 
February, 1924. 

+ * 

Reso_veD, That the Virginia Retail Jewelers’ As- 
sociation express thanks to the press of Newport 
News for their splendid report of our convention, 








Amendment to Detroit Auction Ordinance 
to Be Submitted to City Officials 


Detroit, Mich., July 18.—An amendment 
to Detroit’s compiled ordinances of 1920, the 
provisions of which are intended to make 
jewelry auctions unlawful within the one- 
mile circle, which comprises the greater part 
of downtown Detroit, has been drawn by 
James R. Walsh, assistant corporation 
counsel, and will be submitted to Richard 
M. Watson, councilman, who will introduce 
it for action by the council. 

The revised ordinance provides that no 
goods or merchandise may be sold at 
auction within the one-mile circle, except 
where special permission is granted by the 
Common Council in the case of business 
closing-out sales. Before such permission 
may be granted, it must be shown that the 
frm applying for the license to hold an 
auction, has been located at the place where 
the sale is to be held for a period of one 
year or more. 

The amendment is aimed to outlaw so- 
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called jewelry auctions, several of which 
operate in downtown Detroit. Unsophisti- 
cated persons are attracted to these places 
by various ruses. 

“Cappers” are employed to mingle among 
prospective bidders urging the latter to bid 
on assortments of cheap and showy jewelry 
generally soid to the bidder at $10. Police 
have been powerless under the existing laws 
to curtail the jewelry auctioneers’ activities. 

®-amended ordinance, drawn by Mr. 
Walsh, provides that upon conviction, the 
guilty person may be sentenced to the De- 
troit House of Correction for a period of 
G0 days, or to pay a fine of not to exceed 
$500. 








Outing Season Calls Many to Seaside and 
Country Places 


PROVIDENCE, R. I., July 21.—With the 
weekly half-holiday season in the department 
and retail stores on Wednesdays and the op- 
portunities afforded by the factory closings 
on Saturday afternoons the present is the 
season of the year when outings and ex- 
cursions are the vogue. This year there 
appears to be an unusual activity in this 
respect and the affairs are of a more elabo- 
rate character than has been the case since 
pre-war days. The past week witnessed 
several of these outings. 

The employes of Frederick Hamilton, 
this afternoon went to his country place, 
“The Breakers” at Harmony, R. I., and 
enjoyed an afternoon and evening as the 
guests of Mr. and Mrs. Hamilton. The 
dozen-mile ride into the country was made 
by automobiles and a light lunch and cool 
beverages were served upon arrival follow- 
ing which golf was enjoyed over the nine- 
hole course on the estate. An excellent 
dinner was served and the evening was 
given over to an impromptu musicale. Ices 
and cakes were served before the departure 
of the party late in the evening. Mrs. 
Hamilton was assisted in serving by Miss 
Olive Calder. , 

The United Wire & Supply Co. office 
and factory force, held their annual outing 
at Rocky Point, on Narragansett Bay, !ast 
Saturday. The trip to the Point was made 
by special trolley and upon arriving at the 
resort a special shore dinner was served 
and the afternoon was devoted to sports. 

Mr. and Mrs. C. Henry Marty were hosts 
to the clerks of Marty’s Store, of Woon- 
socket, at their Summer home at Conimi- 
cut last Wednesday afternoon. The party 
left the store at 12 o’clock, motored to The 
Hummocks where a chicken dinner was 
served, an orchestra playing during the 
dinner and for a couple of ‘hours’ dancing.’ 
Later the party proceeded to the Summer 


cottage of Mr. and Mrs. Marty, where. 


games, bathing and canoeing were in order. 
Lunch was served by Mrs. Marty in the 
early evening on the large porch facing 
Narragansett Bay and at-a late hour the 
party returned home. 

The Shartenberg Relief Society, of Paw- 
tucket, held its annual outing at Oakland 
Beach Wednesday, where they partook of a 
special dinner arranged for by Manager 
McGowan after which the party took over 
the dance hall from 5 to 7 o’clock, music 
for the occasion being furnished by East- 
wood’s Orchestra of Pawtucket. There 
were 250 in the party. 
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Practically- thé-“€atire-meémbersmip- of 
Fosters Employes.,.<)ssociation, who, with 
their families, mudes up a party of mote 


than 70, held» theit annual outing last 
Wednesday afternoon at The Hummocks, 
the store being closed, for the only afternoon 
in the year, for the .cccasion. The fleet of 
automcebiles carrying the merrymakers who 
were ‘liberally provided with all kinds of 
noise makers, left the store shortly after 12 
o'clock for the 16-mile ride. Lunch was 
served immediately upon arrival at the 
picnic grounds after which the annual battle 
for baseball supremacy was staged between 
the teams representing the shop workers 
and the store clerks. The hotly-fought con- 
test resulted in a tie, with the score standing 
at 14 to 14, and as this stood unbroken at 
the end of the seventh inning the game was 
called. During the dinner which followed 
the ball game, distribution was made of 
some handsome jewelry presented by a 
friend of the organization. 

The employes of the Fischer & Pruefer 
Co. held their annual outing at Duby’s 
Grove on the banks of the Pawtuxet River, 
making the trip by special trolley car. A 
program of athletic sports was carried out, 
a luncheon was served upon arrival at the 
grounds and later in the afternoon a clam- 
bake was served followed by a_ baseball 
game. 








HOLD UP MEN AT WORK 





Two Youths Visit St. Louis Jewelry and 
Loan Establishment and Escape with 
Rings and Cash 
St. Louis, Mo., July 19.—Samuel Smith, 
of the S. Smith Jewelry & Loan Co., 513 N. 
Grand boulevard, was held up by two youths 
the morning of July 16. Mr. Smith had just 
opened his store when one of the youths 
entered and presented a check for a ring 
which the youth previously had pawned. Mr. 
Smith went to the safe which had just been 
opened and when he took out the ring the 
youth drew a revolver and ordered Mr. 
Smith to hold up his hands. Then a second 
youth appeared, apparently having waited in 
the doorway. They forced Smith into a 
closet and -escapéd ‘with $800 in cash—Satur- 
day’s receipts—and rings valued at $1,500. 
The youths looted five trays of stones, some 
of them set with diamonds. ‘Fortunately they 
did not get their hands on the more costly 

rings and stones in the store. 

Although the store is near one of the bus- 
iest corners in St. Louis, with traffic police- 
men at work during the day, the robbers ap- 
parently escaped unnoticed. Hundreds of 
persons were on the corner, which is one of 
the busiest transfer points in the city. Mr. 
Smith said his insurance was not sufficient to 
cover the loss. 








On the complaint of Lewin Bros., jewel- 
ers, Buffalo, N. Y., a youth 15 years old, was 
arrested last week, charged with juvenile 
delinquency and second degree grand lar- 
ceny. While employed at Lewin Bros., the 
youth is.accused of stealing a quantity of 
jewelry and money. Police say that part 
of the jewelry was recovered. The boy was 
released in custody of his parents and or- 
dered to appear in juvenile court at Buffalo 
this week. 
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(CULTIVATING your diamond business at every opportunity results in many profit- 

able sales that you would not make otherwise. With our Diamond service at your 
command you can always keep your Diamond stock complete. Now that we are in 
our new quarters, we are better prepared than ever to serve you promptly. Squares, 
Emerald cut and Marquise Diamonds always on hand. 


170 Broadway, New York 


(Suite 306-307) 


AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 










































DE 


Vene 


Wart 


fact 
city | 
comy 


1829 
Arn¢ 
fathe 
cater 
spen 
work 
this 

the | 
a fe 
for | 
whet 
inter 
for 


ago 
who 
ago 
nepl 
niec 















July 25, 1923. 
peATH OF WILLIAM W. ARNOLD 





Venerable Retired Jeweler Passes Away in 
His Ninty-fourth Year 


ProvipeNcE, R. I, July 21.—William 
Warner Arnold, a native Rhode Islander, 
ad for many years engaged in the manu- 
gcture of jewelry, died last week in this 
city in his 94th year. His death was due to 
complications incidental to advanced age. 
He was born at Norwood, R. I., Sept. 10, 
1829, the son of Cyrus and Roby (Gorton) 
Amold, in the old homestead where his 
father and grandfather were born. Edu- 
cated in the public schools of the town he 
gent much of his boyhood engaged in 
yorking on the farm. Later he removed to 
this city and entered the employ of one of 
the manufacturing jewelry concerns. After 
a few years he began manufacturing jewelry 
for himself and continued until about 1890 
when he sold out his business and became 
interested in the real estate business and 
for several years was in charge of the A. 
T, Wall property as agent. About 15 years 
ago he retired from all activities. His wife, 
whom he married in 1863, died several years 
ago His only surviving relatives are a 
nephew, and several grand-nephews and 
nieces. He was a member of Harmony 
Lodge, of Masons of Pawtucket. 








KILLED IN AUTO ACCIDENT 





John S. Blondin Loses Control of Car and 
Is Hurled Against the Framework 
of the Windshield 


ProvibeENCcE, R. I., July 21.—Word has 
been received here of the death of John S. 
Blondin, for a number of years a retail 
jeweler on Rathbun St., Woonsocket, the 
result of a fracture of the skull received 
Tuesday noon in an accident just outside 
the city of Montreal, Can., while he was 
driving an automobile the occupants of 
which were his son Leo and the latter’s 
oride of an hour, who was Miss Germaine 
Bastien of Montreal, 

Mr. Blondin lost control of his car and 
when it struck an obstruction, he was hurled 
against the steel framework of the wind- 
shield, fracturing his skull. He died in an 
ambulance 20 minutes later while being con- 
veyed to the Royal Victoria Hospital in 
Montreal, 

The party was returning from the Church 
of St. Nicholas at D’Anuntsic where the 
wedding took place. While passing through 
the village of St. Philippe de Lapraire, Mr. 
Blondin lost control of the car, which skid- 
ded on the slippery pavement and before 
he could regain control the vehicle crashed 
mato an obstacle by the roadside. Mr. 
Blondin was thrown over the steering wheel 
While his son, Leo, was also thrown from 
is seat, escaping with a few bruises. The 
other members of the party, including the 
bride and Mr. Blondin’s daughter, Ella, 
mes ey with a shaking up. The party were 
taded for Black Isle, a short distance from 
a where a wedding breakfast was 

served before the newly-married 


Couple. left by train for New York, where 


they were to spend their honeymoon. 
“rt, Blondin was 49 years old and lived 
oo of the time at Woonsocket, where he 
$ prominent in the business, social and 
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‘ Woonsocket and Montreal. 


political affairs. In 1908 he was elected a 
member of the Woonsocket school commit- 
tee serving with that body until 1916 when 
he became a member of the Common Coun- 
cil. In 1918 he disposed of his jewelry 


business and accepted a position with the - 


sales forces of the H. V. Greene Co., Inc., 
with offices in the Longley building, Woon- 
socket, and later removed to Montreal as 
representative of the concern. He later 
severed his connection with the company and 
became associated with several Montreal 
capitalists and started a business of loan- 
ing money for the purchase of automobiles, 
Mr. Blondin being the directing head. 

He was prominently connected with 
several. French-Canadian societies both in 
His wife died 
about two years ago. He is survived by 
two sons and two daughters. 


ae 
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Treasury Department’s Attitude on Purchase 
of More Silver at One Dollar an 
Ounce Under the Pittman Act 
Wasuincton, D. C., July 18—Refusal 
of the Treasury Department to consider 
further the purchase of more silver at $1 
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FIRE CAUSES HEAVY DAMAGES 





Explosion Results in Burning of Pittsburgh 
Jewelry Store and Five Other Estab- 
lishments with an Estimated 
Loss of $40,000 

PitTsBuRGH, Pa., July 19.—Fire followed 
an explosion a few days ago in the 4900 
block in Second Ave, which caused a loss 
of approximately $40,000 and the destruction 
of the jewelry store of F. C. Hunter, to 
which place the blaze spread. An investiga- 
tion leading to the causes of the conflagra- 
tion is now being made both by the Alle- 
gheny County fire marshal and the Pitts- 
burgh police force. The explosion occurred 
in the W. Wolf Clothing Co.’s building and 
it was so violent that it shook the entire 
neighborhood. Six business places were 
burned out before the blaze could be ex- 
tinguished by the firemen. 

According to the statements of the police, 
Acting Lieut. Richard R. Connors was pass- 
ing the clothing store when the explosion 
took place and he immediately sounded an 
alarm from Box 226 at 12.43 a. mM. The fire- 
men who responded sent in a second alarm 








BURNED SECTION OF PITTSBURGH, SHOWING STORE OF F. C. HUNTER 


per ounce under the Pittman Act was stated 
by S. Parker Gilbert, Under Secretary of 
the Treasury, in a letter to Senator Pitt- 
man, vice-chairman of the Senate Commis- 
sion of Gold and Silver Inquiry. 

“To do otherwise, and follow the course 
you (Senator Pittman) recommend, would 
mean purchasing over 10,000,000 ounces of 
unnecessary silver at the artificial price of 
$1 per ounce, at a loss of over 35 cents 
an ounce as compared with the ordinary 
market price, and carrying an equivalent 
amount of silver as a dead asset in the 
Treasury at a heavy loss for interest and 
other carrying charges,” Under Secretary 
Gilbert replied. 

“The Treasury's action in adjusting the 
accounts of the mints thus has saved the 
people of the United States at least $5,000,- 
000 that would otherwise have gone to 
subsidize the silver industry. The action 
taken was clearly in the public interest, and 
though apparently not acceptable to the 
silver interests of Nevada, should commend 
itself, I believe, to the Commission of Gold 
and Silver Inquiry of the United States, 
which was appointed to serve the interests 
of the people as a whole rather than the 
special interests of a single class.” 


from the same box, for it was found that 
the flames were beyond their control. The 
fire spread so quickly that the firemen had 
little chance to save anything in the four 
structures, burned over by the flames, and 
had to devote most of their attention to 
checking the spread of the fire rather than 
attempting to save the buildings already 
ablaze. 

District Fire Chief George Powers esti- 
mated the loss at $30,000, the buildings de- 
stroyed being owned by Mrs. R. Jack, of 
Philadelphia, and P. O. Sullivan, of Pitts- 
burgh. Members of one family who were 
in their beds on the second floor of the 
building at 4908 Second Ave. were thrown 
to the floor by the force of the explosion. 
Windows in buildings on the opposite side 
of the street also were broken by the force 
of the explosion. The report of it was heard 
for blocks, Several firemen were injured 
in fighting the blaze, which was a very stub- 
born one: The Hunter jewelry store was 
at 4910 Second Ave., the exterior being 
gutted. The authorities are not as yet con- 
vinced as to what caused the explosion but 
nothing is being left undone in their en- 
deavor to get to the bottom of the affair 
which caused such heavy damage. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 
A Superior Reproduction 


direct from France 





Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 



























FREDERICK W. RAUCH 








522 Fifth Ave. New York 
Pearl NecKlaces 
Pearl Ropes Loose Pearls 


/ 
Black Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 
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eo reorcie:  EAPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 
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BEWARE OF THIS MAN 
Kansas City Jewelers Visited by a Stranger 
Who Tried to Pass Worthless Checks 


Kansas City, Mo., July 19—A man who 
is said to be a sneak thief and forger, who 
combined these two methods of securing 
wealth dishonestly, worked fast in Kansas 
City last week. But so far as can be learned 
now, there was no actual theft or passing out 
of merchandise or money on his bad checks. 
Retail jewelers who detected this visitor’s 
methods, warned others, and such warning 
may have prevented losses. On the other 
hand, the number of known instances in 
which this man made the effort to get mer- 
chandise suggests that there may have been 
other instances, not now known, in which he 
or one working similarly actually secured 
some reward for his effort. 

Several Kansas City jewelers have, how- 
ever, souvenirs of his visit, in the shape of 
checks, deposits on merchandise for which 
he has not yet called. Information from an- 
other city is to the effect that a man using 
the same name that this man used in some 
instances, is a swindler. 

One of the striking conclusions from the 
operations of this man is the value of per- 
petual and daily inventory of jewelry in 
trays, and the practice of always showing 
trays full—each compartment having either 
a piece of jewelry or a ticket showing that 
the piece missing from a position has been 
sold and accounted for. The observance of 
this practice saved at least one jeweler, per- 
haps others, from loss last week. 

Apparently the first visit made by this 
man was on the Boyce Jewelry Co., Grand 
Ave. Mr. Boyce says he was suspicious of 
him from the first, and when the visitor 
asked to be shown rings, Mr. Boyce took 
one single ring out of the show case, for 
his inspection. The visitor “bought” the 
ring, and paid for it with a check for $100— 
Mr. Boyce supplying a blank check, since 
the visitor had none. The ring and check 
were left, the former to be fitted, and the 
latter to be investigated. After the man 
left, Mr. Boyce notified two or three other 
retailers of the presence of a suspicious 
individual. 

Jewelers, therefore, who had been warned, 
were on the watch. But apparently the man 
did not suspect that all visitors answering 
his general description and conducting them- 
selves as he did, would be scrutinized closely. 
For he made calls on at least half a dozen 
other jewelers within a few days. At the 
Cady & Olmstead Jewelry Co., a man called 
July 17, and was shown bar pins; selected 
one, and made a deposit on it, being provided 
with a blank check. It was explained that 
the pin and check would have to be left 
while inquiry was made regarding the check 
—which was all right with him. Though 
the persons waiting on this visitor did not 
Presume that this was the same man against 
whom warning had been issued, there was 
care taken to observe that the trays were 
all full, and that they were full after this 
Visitor left. This was automatic, however, 
since it is the practice in the store. 

A few hours later, however, word came 
to this store that a man was “working fast”; 
and a more detailed description being avail- 
able, there was possibility that it was the 
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same man. An inventory was taken of bar 
pins, and it was found that one was missing 
from stock, though how it had disappeared 
could not be, at that time, exactly explained. 
One possibility suggested was that, since all 
trays were full when goods were shown, 
there might have been an extra pin in one 
tray—this tray being over-full, so that, if 
a visitor had purloined a pin, the tray would 
still appear unmolested. 

The Craven Diamond Shop had a particu- 
larly interesting experience with a visitor of 
this description. The man came in briskly, 
and asked to see a ring with a three-fourths 
carat stone. I. H. Martin, who waited on 
him, was equally brisk. He showed him a 
tray of rings, including one as asked for. 
The visitor hesitated; Mr. Martin asked if 
this ring was too small. The visitor bright- 
ened as though he saw a way out of an 
embarrassing situation, and said he really 
wanted a larger one. Mr. Martin showed 
two larger ones—and the visitor could not 
stall longer. He bought one of these rings 
at $840. The sale of so valuable an item to 
a stranger in five minutes seemed more than 
unusual—it ‘was suspicious. And when the 
visitor arranged to make a deposit to hold 
the ring for him, suspicions increased. He 
had a pass book on the Dollar Saving & 
Trust Co., Wheeling, W. Va., and a check 
book, but no blank checks. He was provided 
with a blank check, and signed it for $50. 
Asked if he wanted to look at something 
else, he said “Yes”; and examined other 


jewelry—strangely never asking the price of 


any piece he admired. He wrote another 
check for $10, to hold a chain and 
pearls. 


He left the store, but was back the next 
day, looking again at rings. Mr. Martin 
turned away from him a moment, and while 
thus turned heard a slight rattle, similar to 
that made by the celluloid tags on the rings. 
The instant Mr. Martin glanced at the tray, 
he knew that the visitor had one, for two 
spaces were vacant, and the visitor ap- 
parently had but one at which he was look- 
ing. lor several minutes a “silent contest” 
was waged. Mr. Martin continued to show 
rings, and tried to get the visitor to take a 
ring in his right hand. But the man stood 
with his elbow on the case, his closed right 
hand at his face. The vacant spaces in the 
tray were not together. Mr. Martin moved 
the rings so that there were two vacant 
spaces together, remarked that one ring was 
missing and fumbled about on the show case 
with the tray. The visitor thereupon held 
out his hand and remarked candidly, “Yes, 
here it is.” The man left then. And a few 
minutes later a telegram came from Wheel- 
ing asking that a man calling himself “Frank 
Headrick” be arrested. Mr. Craven im- 
mediately started out to find the visitor. He 
ran across traces of him at several jewelry 
stores, but seemed always just a few minutes 
behind him. 

This man or another resembling him tried 
to pass checks said to be signed by the same 
name, at at least one department store. He 
wanted to pay for merchandise which he 
purchased in the women’s wear department 
with the same kind of checks. 

This man is described as about five feet 
five or six inches in height, 140 to 150 
pounds weight, swarthy complexion, sandy 
brown hair, blue eyes, rather sharp nose, 
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with a scar at the left of his mouth, and 


having rather prominent cheek bones. 

A man giving another name, and claiming 
to be from Oklahoma, has also been work- 
ing in Kansas City, passing bogus checks. 
It is not known that he passed any on Kansas 
City jewelers, 


MUST SERVE PRISON TERM 


Fred E. Wuensch Convicted of Grand 
Larceny in the Second Degree and Is 
Given a Sentence of From 
Two to Five Years 
From two years to five years in the State 
Prison was the sentence recently meted out 
to Fred E, Wuensch, by Judge McIntyre in 
Part 1, Court of General Sessions, New 
York, when the prisoner was brought before 
him on a charge of grand larceny in the 
second degree. Although the prisoner was 
sentenced on only one indictment, there 
were a number of complaints in the dis- 
trict attorney’s office in which Wuensch was 
charged with getting jewelry on memoran- 
dum and failing to return it and for passing 

fraudulent checks. 

The indictment to which Wuensch pleaded 
guilty was filed on Jan. 22, last, and 
charged that on Nov, 22, 1922, the prisoner 
gave a check to Shain & Grobman, 64 Ful- 
ton St., for $382.75. This was to be in 
payment for a quantity of metal which 
Wuensch had received from the concern and 
was drawn on the Springfield Ave. Trust 
Co., of Newark, N. J. It was returned 
marked “N. G.” 

Among the papers on file with the in- 
dictment were several in which Wuensch 
was charged with victimizing a number of 
concerns in the trade, including J. R. Wood 
& Sons, from which house he obtained 
jewelry worth $1,132 on memorandum under 
his brother-in-law’s name. This jewelry it 
was learned was pawned for $560. Another 
includes Philip Alexander, 170 Broadway, 
who was given a check for $2,067 in pay- 
ment for jewelry which Wuensch had se- 
lected. The check was returned “no good” 
and the jewelry was found in pawnshops 
and it is claimed was later redeemed by Mr. 
Alexander for more than $1,000. Mr. Fleish- 
man, 315 Fifth Ave., was another victim 
who gave Wuensch a ring worth $170 on 
approval. This ring, it is claimed, Wuensch 
never returned. Grimsey & Trojan, 105 W. 
40th St., were also swindled out of $1,500 
worth of jewelry, while others who were 
given fraudulent checks for jewelry which 
the prisoner it is claimed obtained, included 
Kruiser Bros., 17 W. 45th St., $350; Fol- 
mer Prip, 90 Nassau St., $50 and Joseph 
Cohen, 171 Broadway, $285. It was also 
learned that the police of Newark, N. J., 
held a warrant for Wuensch’s arrest from 
Philadelphia where it is claimed he was 
wanted for passing worthless checks. 

Wuensch is 34 years old, has been mar- 
ried 10 years and lived at 45 Columbia St., 
Newark, N., J., where he claimed he carried 
on a refining business. He was formerly a 
salesman for several smelting and refining 
concerns and up to 1922, bore a good repu- 
tation. After that time, he began to gamble 
and associate with bad companions which 
finally resulted in his downfall. Wuensch 
pleaded guilty to the indictment on July 5 
and was sentenced on July 12. 
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Everett I. Rogers Jr., 
been granted a patent on a collar holder. 
The Colonial Jewelry Co. has removed its 
retail store from 621 to 614 Westminster 
St. 

The Vincent Mfg. Co. has removed from 
70 Ship St. to larger quarters at 756 Eddy 
St. 

Mr. and Mrs. Thomas U. Catlow were 
visitors in New York and vicinity the past 
week. 

Mr. and Mrs. Ralph K. Stone and family 
have returned from a two weeks vacation 
trip to Sakonnet. 

Mr. and Mrs. William H. Kruger are 
spending the Summer with their son at his 
cottage at Nausauket. 

Morgan Rogers was a week-end guest at 
Westmoreland Fields on the cliffs at Nar- 
ragansett Pier last week. 

Archie Harden and Percy A. Harden are 
registered at the Massasoit Hotel, Narra- 
gansett Pier for a vacation stay. 

A patent has been granted to George J. 
Bauer, of Pawtucket, and F. B. Carlson, of 
this city, on a link for expansible bracelet. 

The Quality Jewelry Co., which has been 
located for several years at 270 Richmond 
St., has removed its office and factory to 12 
Paul St. 

A Bellin & Co, have removed to new 
quarters at 51 Bassett St. from 157 Orange 
St. where they were located for a number 
of years, 

Henry W. Dahl, die and tool manufac- 
turer and Miss Rachel Tapner, were granted 
a marriage license by the City Registrar 
last week, 

The Columbia Jewelry Co., 114 Lippitt 
St. is owned and conducted by Anna H. 
Harris, according to statements filed at the 
city clerk’s office. , 

The Narragansett Cardboard Co. resumed 
operations last Monday after a two weeks 
shut down for annual inspection, overhaul- 
ing and vacation period. 

Mr. and Mrs. Abraham Dimond and 
their daughter, Miss Vivian Dimond, are 
spending the Summer at the Hotel De La 
Plage, Narragansett Pier. 

Frank R. Budlong, of Wm. C. Greene 
Co, returned last week from a two weeks’ 
vacation by automobile through New Hamp- 
shire and Vermont, with his family. 

The Blacher Bros have recently taken ad- 
ditional shop space whereby they now have 
40,000 square feet in their manufacturing 
Plant, office and shipping department. 

The new building that is being erected 
by M. F. Williams Mfg. Co. at Manu- 
centre, between Allen’s Ave and Eddy St., 
1s nearing completion and will be occupied 
by early Fall, 

Leroy Metcalfe, salesman for the Plain- 
Ville Stock Co. of Plainville, with his 
family are at their country home at Weeka- 
paug, on the south shore of Rhode Island 
for the season. 

The factory of the D. M. Watkins, cor- 
ner Pine and Foster Sts., will be closed 
during the week of July 23, although the 
office will remain open during that period 
to receive orders. 

Woodward Booth, manager of the New 
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England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, left last Thursday 
for a week’s vacation trip by automobile 
through the Berkshires. 

Walter E. Ensign, treasurer of the 
Williams & Anderson Co., and family have 
closed their home on Boylston Ave. and 
gone to Twin Lake Villa, New London, 
N. H., for the Summer. 

The Fitzgerald building, 183-185 Eddy 
St., was closed the past week for its an- 
nual inspection, overhauling and clean-up. 
This building houses about 30 manufactur- 
ing jewelers and allied lines. 

Mr. and Mrs. E. Irving Rogers, Jr., made 
an automobile trip over the last week-end 
on Cape Cod with Mr. Rogers’ parents, 
Mr. and Mrs. Everett I. Rogers, from their 
Summer home at Buttonwoods. 

Gertrude L. Landry, of Pawtucket, doing 
business in Providence at 42 Weybosset St. 
as The Elkay Co., has filed suit in the Su- 
perior Court against Montgomery, Ward & 
Co. to recover $5,000 for alleged breach of 
contract. 

Thomas A. O’Gorman, Jr., who has just 
returned from a six weeks tour in Europe, 
gave a dinner at Hotel De La Plage, Nar- 
ragansett *Pier the other evening. in honor 
of his sisters and the members of their 
house party. 

The stock, tools, machinery and fixtures 
in the jewelry plant of the Slater Jewelry 
Co., Pawtucket, were damaged to the ex- 
tent of several hundred dollars by water 
and smoke during a fire which broke out 
in the building the other night. 

Archibald Silverman, of Silverman Bros., 
and family are at their Summer home, The 
Hidden Hearth, at Narragansett Pier for 
the season. Last Wednesday they gave a 
party at the Massasoit Hotel in honor of 
their daughter’s seventh birthday. 

The Quarter Century Club of the Gor- 
ham Mfg. Co., composed of employes and 
officials, many of whom are now on: the 
retired list, who have been with the com- 
pany for 25 years or more, will hold its an- 
nual outing at the Chopmist Hill Inn, on 
Saturday, Aug. 18. 

In the civil session of the Sixth District 
Court before Judge Rueckert last Thursday 
among the tax cases brought by Walter L. 
Clarke, City Treasurer of Providence, were 
S. K. Merrill Co., Inc., $171.37 and S. & S. 
Novelty Co., balance $74.91, judgment being 
entered against both defendants. 

J. Arthur Clem and J. Parker Ford, of 
this city, with George H. French, of Attle- 
boro, have returned from a 10 days’ auto- 
mobile trip through the Berkshires, White 
and Green Mountains during which they 
played over several golf courses in Massa- 
chusetts, New Hampshire and Vermont. 

Harold Price and William G. Thurber, 
of Tilden-Thurber Corp., were members of 
Mahoney’s “Ladies” which won the base- 
ball game on the annual outing of Town 
Criers of Rhode Island at The Hummocks 
on Wednesday last. Gordon Schonfarber of 
Gladding’s was on the Ad Writers’ team. 

Last Wednesday evening Mr. and Mrs. 
George F. Berkander gave a radio party on 
the front porch of their Summer home, 
Glendale cottage at Warwick Downs, 
among the guests being Mr. and Mrs. 
Stowell B. Sherman and Mr. and Mrs, Eric 
E. Berkander, of the firm of Sherman & 
Berkander Co. 
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The handsome stained glass window in 
memory of DeLancey Astor Kane, which 
was installed at the chapel of the Convent 
of the Cenacle at Newport last week was 
designed and executed by Reynolds, Francis 
& Rothnstock, Boston, The subjects por- 
trayed in the two medallions are the meet- 
ing of St. Joachim and St. Anna and the 
Nativity of the Virgin. 

Richard S. Manders, 50 years old, of 81 
Pleasant View Ave., employed at the Gor- 
ham Mfg. Co., who was seriously injured 
while bathing at Oakland Beach a few days - 
previously, died at the Rhode Island Hospi- 
tal last Thursday. Death was due to spinal 
paralysis brought about by Mr. Manders 
striking his head on the bottom while diving 
from a raft in shallow water. He is sur- 
vived by his widow. 

At the annual meeting of the stockholdets 
of the Gorham Savings Bank the following 
officers were elected: President, Charles 


N. ‘Lawton; vice-president, Victor E. 
Smith; clerk and treasurer, Henry V. 
Gardiner; Trustees—Charles N. Lawton, 


Victor E, Smith, Alfred K. Potter, Henry 
V. Gardiner, Alfred E. King, Christopher 
Webster, Ambrose R. Peck, Elisha W. 
Crocker, Charles W. Corey and James E. P. 
Pender. 

William J. Carr, retail jeweler, watch- 
maker and optometrist, 169 Thames St., 
Newport, has formed a partnership with 
Joseph Manuel, a radio expert formerly of 
the United States Navy and has removed 
his radio department to 40 Broadway where 
it will be continued under the firm name of 
Carr & Manuel. Mr. Carr will continue 
his jewelry and optical business as here- 
tofore at the Thames St. store, having added 
a considerable number of new instruments 
to his optical section. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Sickles, of M. 
Sickles & Sons, Philadelphia; Mr. Wilson 
and Mr. Burton, of Barnard Hirsch Co., 
San Francisco, Cal.; Edward Lindahl, of 
Lindahl Jewelry Co., Cleveland, O.; Mr. 
Steinberg, of Schwartz & Steinberg, New 
York city; Harry Morris, of Morris, Mann 
& Reilly, Chicago; Mr. Lipschitz, of the 
Oval Mfg. Co., New York city; Mr. Whit- 
thorne and Miss Mieler, of Whitthorne & 
Swan, Inc., Oakland, Cal.; Messrs. Dennis, 
Oleson and Reeves, of the T. Eaton Co.,, 
Ltd., Ontario, Can. 

The S. & S. Novelty Co., Inc., manufac- 
turer of pearl and ivory jewelry and novel- 
ties at 25 Fountain St., this city, has made 
a general assignment for the benefit of its 
creditors to Max Winograd, an attorney. 
Paul S. Carrier, secretary and treasurer 
of the corporation, stated that he was un- 
able to give any statement as to assets and 
liabilities. The business was started by 
John J. Strobl and Charles E. Siegel in 
Nov., 1905, and several years later Mr. 
Carrier became interested and Jan. 31, 1912, 
the business was incorporated under the 
laws of Rhode Island, with an authorized 
capital of $25,000. In Sept. 1914, Mr. 
Siegel withdrew from the concern and in 
April, 1921, Mr. Strobl’s interests were pur- 
chased by Mr. Carrier and the business 
was removed from 28 Bridge St., where 
it suffered considerable loss by a fire, July 
12, 1920, which was practically covered by 
insurance, to its present location. 





92 THE JEWELERS’ CIRCULAR July 25, 1923, 
————— == “ae 
h j — 

SEED PEARLS 


for manufacturing purposes 

















These pearls are for Bracelets, Ornamental Sautoirs, Ropes, etc., and possess a 
truly oriental lustre and glow of color. 

This is an unusual opportunity, and to avail yourself of the present supply 
necessitates immediate action. 


PARIS, 32 Rue Beaurepaire H . Nordlinger’s Sons, Inc. 


GABLONZ, a/n, Jagergasse 3 
IDAR, Germany ' 
PROVIDENCE, 63 Washington St. 70 West 40th St., New York City 












































“yy grr 


Dig ELIS LON ep GES EMO ESE, 








AMERICAN 
FRESH-WATER PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces and Bracelets 


Bunde & Upmeyer 


65 Nassau Street, New York 
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Thomas Wilson, member of Sanger & Co., 
yshington Building, has gone to Bath, Me., 
yr his vacation. 

‘Nathan Gaul, of South Framingham, has 
wf out his stock-in-trade and given up 
bssiness as a jeweler, 

Yr. and Mrs. James Kingman have re- 
amed from Chatham, where they went for 
ogo weeks on vacation. 

The Waltham watch factory has reopened 
jer closing down for three weeks for the 
gular Summer vacation. 

After many years in business in Lawrence, 
ieph Harris has retired. The store will 
» carried on by Milton Harris. 

George Lux, Hartford, Conn., visited Bos- 
wn last week and called on the trade. He 
vit later for Long Beach, Gloucester, where 
has a Summer cottage. 

q. A. Martin, of the Smith, Patterson 
o, has returned from an extensive buying 
rip through New York, Connecticut and 
New Jersey, where he placed orders for a 
yl line of clocks, cut glass and silverware 
for the Fall season. 

G, DuHammel, jewelry repairer, of this 
ty, has become associated with Jaspar 
Whitehouse, of Springfield. The latter re- 
ently purchased a jewelry business in that 
ity. He was for years traveling salesman 
for Heller & Atkins, Boston. 

Vincent F. Crowley, of the Smith, Pat- 
terson Co., says that the Elks’ convention 
n Atlanta was by far the best he ever at- 
tended. The trip by sea on the City of 
Rome was perfect. Seven days and seven 
tights the Elks were on the water, and as 
if Neptune knew it was the Elks he kept the 
sa as calm as a lake all the way there and 
tack, The Boston contingent was one of 
the largest and David Kotzin, chairman of 
the entertainment committee, featured as the 
‘ainty bride in the mock trial. As he weighs 
mly just over 200 pounds he naturally fitted 
the part. 






Joseph J. Grenier, alias “Joseph Garceau,” 
Northbridge, was held for the Grand Jury 
alter a hearing in the Blackstone court last 
week, He is charged with the theft of 
lewelry from various stores, including that 
it Edmund Nadeau, Northbridge, where it is 
‘aid he took a lady’s watch, a man’s watch 
we 10 watch chains. He denied that he had 
part in the robbery of the Roberts’ jewelry 
more in Whitinsville, Rockdale. At Rock- 
tale a man named Rene Peloquin was 
_—. Chief of Police Mulcahy and 

rer Kegan after an exciting chase of over 
y mile, He is charged with being implicated 
with Grenier in a series of breaks. 

The August sitting of the Middlesex 
brand Jury will pass upon the case in which 
Joseph Walker and Arthur E. Alden, both 
. the south end, are charged by the police 
. IX counts, including the theft of jewelry 
om one of the show windows of Bieclow, 
mar & Co., Inc. In the municipal court 
a men pleaded not guilty, waived 
each, Thei ane were bound over in $12,500 
duced 46 a asked to have bail re- 
both defends 7 oe er stating that 
ieee are married and that one 

young child. When Walker and Alden 
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were arrested a brick covered with heavy 
paper was found. With this, one of them, 
it is alleged, broke the window to get at the 
jewelry. 











Miss Anita Plummer, with the H. S. 
Meiskey Co., is at Asbury Park. 

Dr. George R. Huber, optometrist, paid 
a visit to Reading, Pa., last week. 

A Mt, Carmel jeweler, E. Harwood Lyon, 
was a visitor in Lancaster last week. 

Percy L. Appel, of W. W. Appel & Son, 
was in Philadelphia on business last week. 

J. B. Carter, salesman for a Chicago firm, 
spent last week among friends in Lancaster. 

John C. Bair, North Prince St., was last 
week elected treasurer of Inland City Lodge, 
No. 88, Knights of Pythias. 

Elmer J. Martin has gone to Louisville, 
Ky., to take a position in a retail store. He 
came here several years ago from Covington, 
Ky. 

J. D. Wood & Co. expect to occupy their 
remodeled building about Aug. 15. The im- 
provements include a very handsome double 
store front. 

Among visiting jewelers last week were 
J. H. Sensenig, New Holland; H. W. 
Flinchbaugh, Manheim, Pa., and W. J. F. 
Jones, of Marietta, Pa. 

Mrs. Louis Weber, of the Louis Weber 
& Sons’ jewelry store, and Mrs. George R. 
Weber are visiting Quebec, Canada, stopping 
at Chateau Frontenac. 

The Gehrman Clan, to which E. R. Gehr- 
man, optemetrist for Watt & Shand, be- 
longs, will hold its annual reunion at Perka- 
sie Park, Perkasie, Pa., on Aug. 18. 

F. K. Sener, a Hamilton Watch Co. di- 
rector, and wife are sojourning at Atlantic 
City, and William Shand, also a director, 
and wife have gone to Southwest Harbor, 
Me., for an extended visit. 

Saul L. Solomon made a trip among his 
trade in eastern Pennsylvania last week, and 
M. Norman Bair, one of his salesmen, visited 
their trade in New Jersey. Miss Lucy Mc- 
Michael, of Lancaster, has been added to the 
office force. 

The following jewelers were recent 
visitors to Lancaster: Jacob Fisher, Eliza- 
bethtown, Pa.; H. R. Wertsch and George 
L. Hepp, Lititz, Pa.; Jacob Esch, Inter- 
course, Pa.; Mrs. V. Chester Brown, 
Quarryville. 

The July meeting of the Lancaster Opto- 
metrical Society has been cancelled and no 
business meeting will take place until 
September. But in August the members and 
their wives will be entertained at Lititz by 
Jeweler Geo. H. L. Hepp, of that place. 

The store of B. F. Kessler & Son, Mt. 
Carmel, is being enlarged by the addition 
of an adjoining property. Both buildings 
are being remodeled and mahogany wall and 
floor cases will be installed. It will be one 
of the handsomest stores in that section of 
Pennsylvania. / 

The merchants of Lancaster are arranging 
for a big sales day, the date for which has 
not yet been determined, but it will be soon 
after harvest. It is not intended as a direct 
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money-making enterprise, but is a pure ad- 
vertisement, and meant to draw _ people 
whose trade ought to come to Lancaster, 
but does not. Lancaster now ranks seventh 
in Pennsylvania as to the volume of pur- 
chases of individuals and concerns. 

The Bowman Technical School re-opened 
July 16 after a short vacation. Three new 
students have enrolled, B. H. Fox, of Mt. 
Carmel, Pa.; S. G. Minkin, Pittsburgh, and 
Thomas B. Martin, Pottsville, Pa. Harry: 
Hart, a department head, has returned with 
his wife and son from a trip to Mt. Carmel 
and Lewistown, Pa. Clarence L. Madera 
has finished a course at the school and taken 
a position as engraver and watchmaker with 
Frank Tyack, of Reading. 

Wednesday, July 25, has been heralded 
throughout Lancaster County as Sales Day 
for the “City of a Thousand Stores,” which 
is the actual number of business places 
here, ascertained by the Chamber of Com- 
merce, The jewelers, along with all other 
business people, have adopted trade extension 
ideas with a view to reducing the amount 
of trading that now goes to neighboring 
county seats and Philadelphia, estimated at 
from 10 to 15 per cent of the county’s trad- 
ing. Two bands of music are touring the 
county in trolley cars advertising the real 
bargains all business concerns are offering 
for this red letter day. The slogan is, “On 
to Lancaster.” 








Canada Notes 





E. H. Moore, managing director of Mappin 
& Webb, Montreal, has gone on a visit to 
England. 

E. Burns, jeweler, of Oshawa, Ont., has 
given a chattel mortgage to Joseph Horwick 
for $1,000. 

The Western Jewelry Co., of Regina, 
Sask., has assigned to the Saskatchewan 
General Trusts Corporation. 

Arnold Abrams, of Regina, Sask., trading 
as “Arnold’s Jewelry Shop,” has assigned 
to the Saskatchewan General Trusts Cor- , 
poration. 

The Ryrie building on Yunge St., Toronto, 
belonging to the estate of the late Henry 
Ryrie, of Ryrie Bros., Ltd., together with 
another property have been sold by the 
trustees for $929,428. 

The board of examiners in optemetry for 
the Province of Ontario issues the follow- 
ing list of candidates who were successful 
at the recent June optometry examinations: 
M, O. Armstrong, G. Curry, E. J. Chisholm, 
L. FE. Defoe, E. T. Hurd, W. Klinck, E. 
Murphy, G. T. Woods, all of Toronto; 
L. King, Niagara Falls; F. FE. Nelson, 
Sarnia; C. F, Price, Aylmer; R. M. McKay, 
Blyth; G. R. Black, Orillia; H. M. Scarlett, 








3randon, Man., and K. A. Legary, of 
Prestcn. 

- 
M. J. Baer, president of the Baer & 


Wilde Co., Attleboro, Mass., sailed July 14, 
on the Majestic for Europe. While Mr. Baer’s 
trip is primarily one of pleasure, he will 
visit the various agencies which the Baer 
& Wilde Co. has established in England, 
Irance and Spain. Mr. Baer expects to be 
gone until early in September. 
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Have you _ investigated the 
possibilities of Lemaire Prism 
Binoculars? 
Send for illustrated literature, 
Sussfeld, Lorsch & Schimmel 
Sole Distributors for the U. S. and Canada 


153 W. 23rd St. New York City 
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6 West 48th Street, NEW YORK CITY pages, with 32 illustrations. 
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the ocular nervous system. 
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Frank Landsee, of A. B. Griswold & 
, is reported ill. He has been confined 
home for several days. 

Alfred J. Krower, of Leonard Krower 
t Son, has gone to New York on business. 
te will be absent for a couple of weeks. 

rp. A. Consley, of Consley & Dunning, 
jot Arthur, Texas, spent several days in 


Biew Orleans last week making purchases 


op his trade. Mr. Consley reports business 


acellent. 

Coleman E. Adler, of the Canal St. 
ywelry house, and wife have gone to 
fyrope where they will spend the next 
‘ree months, sightseeing. Last year Mr. 
Ader and family made a trip to Europe 
juing which they visited Paris, London, 
berlin, Vienna, Venice, and other cities in 
Italy. 

The old firm of Herbert K. Smith has 
danged its name to that of Hereford, Inc., 
with its place of business at the old stand 
m Canal St. It is composed of R. S. Here- 
ford, president; O. H. Ashton, treasurer, 
ad N. P. Lambert, secretary. The com- 
pany was working at full capacity in its 
manufacturing department, turning out 
rings, pens, and medals in the hundreds to 
met the demand for those articles during 
commencement days in the various educa- 
tional institutions of the city. The new 
ame of the concern is announced from 
me of the most attractive commercial signs 
in town. H. K. Smith has not been con- 
nected with the company for six months 
fast. The latest heard from Mr. Smith 
was that he was in business in Los Angeles. 








Atlanta, Ga. 





Travelers for the Gorham Co. will all re- 
wrt favorable conditions in the south and 
southeast, with everyone looking forward 
to good business this coming Fall. 

Arthur H. Guertin, assistant manager for 
the Atlanta office of the Gorham Co., has 
just left for New York on his vacation. 
He expects to return about the first of 
August, 

Claude S. Bennett, of the Bennett Jewelry 
Co, has just returned from a honeymoon 
‘pent at Tybee, Ga., and is busy receiving 
the congratulations of his many friends in 
and out of the jewelry business. 

Additional visitors to the Elks’ conven- 
tion, not previously reported, were R. O. 
Davis, Calhoun, Ga.; V. J. Douglas, Troy, 
Aa Mr. and Mrs. H. L. Moore, Tifton, 
“4, and Mr. Levy, of Macon, Ga. 

; Among jewelers attending the Elks’ con- 
‘ention were F, N. de Huy, Daytona, Fla.; 
) A. Baker, Rockland, Mass.; M. B. 
auth, Charlotte, N. Car, R. G. Simpson, 
ean Pedro, Cal., and J. Bush, Athens, Ga. 
F ste adigan, manager of the Atlanta 
re of the Gorham Co., has just returned 
se trip to New York. He reports that 
ie _ conditions are good there, and that 

ters are looking for an exceptionally 
8ood Fall trade. 

an G. Gillican, of the Gillican 
. ped 0., Brunswick, Ga., was a visitor 

anta during the week attending the 
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Elks’ convention. He reported having a 
very enjoyable and pleasant time taking in 
the general festivities and meeting his 
jeweler friends in the city. 

Leon F. Zweiner, of the Dietrix Jewelry 
Co., Cleburne, Tex., was a visitor at the 
Gorham office during the week. He reports 
that business conditions are very favorable 
in north-central Texas, and that jewelers 
in his section are looking forward to having 
one of the best years they ever had. 

Thomas C. Grubbs, for many years con- 
nected with the Gorham Co. in the south- 
western States, and for the past two years 
traveling out of Atlanta covering the south- 
eastern territory for the company, has been 
promoted to manager of the hotel sales de- 
partment of the New York office of the 
company. Mr. Grubbs will make his head- 
quarters in New York. 

Atlanta jewelers are looking forward to a 
good convention of the Georgia Retail Jewel- 
ers’ Association here next week. Some 50 
members out of a total of 69 in the or- 
ganization have signified their intention of 
being present at the meetings, which will 
make the convention one of the best at- 
tended in years. The Atlanta 24-Karat Club 
is arranging for a splendid series of enter- 
tainments for delegates to the convention. 
On the program are a luncheon Monday 
noon, a visit to Stone Mountain Tuesday 
afternoon, and a banquet on Tuesday eve- 
ning, The 24-Karat Club will have com- 
plete charge of all entertainments on the 
program, a committee consisting of Henry 
Muench as chairman, J. J. Bookout, Hubert 
W. Anderson, of Maier & Berkele; Paul 
Ewing, of Ewing Bros., Inc., and E. B. 
Durham having been appointed at a special 
meeting on July 13 to look after all details 
of the entertainment. 








Birmingham, Ala. 


P. H. Tyler, Ensley, and first vice-presi- 
dent of the Alabama Retail Jewelers’ 
Association, is in Chicago purchasing goods 
for the Tyler Jewelry Co., of which com- 
pany he is president. 

The Camden Jewelry Co., Camden, Ala., 
has moved its store to the handsome new 
brick building recently erected by W. R. 
Alford, where it has one of the best and 
most beautiful jewelry stores in that part 
of the State. 

All of the jewelers of Bessemer, Ala., 
are closing their stores every Thursday 
afternoon during the Summer months, com- 
mencing during the last week. Other stores 
of Bessemer are also closing on Thursday 
afternoons, as are also the jewelry and 
other merchants of Birmingham. 

P. K. Tyler, president of the Tyler 
Jewelry Co., Ensley, has returned from Chi- 
cago, where he purchased a large stock of 
jewelry, mostly for the Christmas holiday 
trade. Mr, Tyler stated that he expected 
one of the best Christmas seasons ever 
known in this place. He says conditions at 
present are better than for several years, 
and that the indications are that business 
will continue to improve right along. Mr. 
Tyler stated that he had a most pleasant and 
profitable trip. 

Business continues fair for this season of 
year, according to a number of Birming- 
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ham’s leading jewelers. Extremely hot 
weather for the past week has kept many 
shoppers off the streets. With the. ther- 
mometer hovering close to the 100 mark 
in the shade the streets in the shopping dis- 
tricts have not been as crowded as is usual. 
Every indication points to a fine business 
this Fall. In fact merchants are predicting 
a record-breaking business with the opening 
of the Fall season. A number of big build- 
ings are either under construction or will 
be built this Fall. All manufacturing plants 
are doing a good business, in domestic and 
foreign trade. Merchants are predicting 
that Christmas 1923 will witness the best 
business in Birmingham since World War 
days. 

The Jaffe Jewelry Co. has donated 
trophies in the form of watch fob medals 
to be competed for by students in the high 
schools throughout the State. The trophy 
is a large 14 karat medal beautifully de- 
signed and will be awarded to the student 
who scores the largest number of points in 
the various qualifications in the schedule of 
rules and regulations at the various high 
schcols, The medal is awarded upon 
points. Five-hundred points are scored in 
athletics taking in all fields of endeavor 
with qualities of leadership in sports giving 
85 points. One hundred points are given 
to scholarship and the same number to 
sportsmanship while the remaining 300 
points are given to conduct in school, per- 
sonal appearance, application to work and 
personality. 

Fred Bodeker, of the Bodeker National 
Detective Agency and W. H. Propst of the 
Birmingham police department, have ar- 
rested a man at Adamsville, on the charge 
of forgery, and locked him up in the 
Birmingham city jail. According to the ar- 
resting officers the man is an old offender. 
The charges against him here consist of 
forging and passing a number of checks on 
jewelers and other merchants at Adamsville 
and other places. Local detectives say that 
he is an ex-convict with a record of two 
years in a penitentiary at Nashville, Tenn., 
on the charge of forgery, When arrested 
he told Birmingham officers that he had 
been pardoned by the governor of Tennessee 
for the charge against him at Nashville. He 
had in his possession when arrested a com- 
plete application for a position on the 
Birmingham police force. He is held in jail 
here awaiting developments. 








The general committee arranging for an 
elaborated series of festivities in Kansas 
City, Mo., will incorporate as the Midwest 
Industrial and Festival Association. The plans 
for the series provide for the holding of the 
retailers’ fashion show Sept. 25 and 26, in 
Convention Hall, and the scattering of other 
events through the following period to Oct. 
20. A feature of the plans that is considered 
important, in attracting people who may ar- 
range to do much shopping, is the organiza- 
tion of a “vigilance” committee. This com- 
mittee, which will form an affiliate body of 
one or two thousand persons, will be charged 
with the duty of seeing that “fake” schemes 
for merchandising or entertainment are sup- 
pressed. It is believed that if the people 
of the territory can be reasonably assured 
of not being molested by a horde of “fakers,” 
they will be far more likely to come. 
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‘Creasure Solid Silver 


Sterling 925/1000 Fine 


for SILVER SALES and 
SUMMER WEDDINGS 





AREFUL study of social calendars throughout 

the past few years indicates that the proverbial 

June bride has established an increasing vogue for 

summer weddings. Marriages are now being 

solemnized in July and August with a frequency 
that was formerly characteristic of June only. 








This development has been partly occasioned, 
perhaps, by the fact that country houses offer un- 
usual facilities for large receptions and for a charm- 
ing note of informality in spite of the size, brilliance 
and impressiveness of fashionable weddings. But 
whatever its cause, it is certain that, as one of 
its results, the perennial demand for Sterling Silver 
Tableware is receiving new impetus throughout the 
summer months—for weddings have always consti- 
tuted a leading opportunity for its sales. 























TREASURE SOLID SILVER provides the 
Jeweler with the finest and most attractive table 
silver for this demand. It also offers a purity of line 
that will harmonize with the best designing practice 
in interior decoration, which from the bride’s point 
of view, is of supreme importance in equipping her 
home. 


The Cortland and Chateau-Thierry patterns, here 
illustrated, are most favored by those who desire 
simplicity without severity and are very much in vogue. 
Cortland Chateau-Thierry 


Silversmiths—Creators of Distinctive Tableware 


99. ROGERS, LUNT & BOWLEN CO. $9. 


GREENFIELD MASSACHUSETTS 
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Leo I’. Boediker Drosten Jewelry Co. will 
depart on his vacation soon. 

Tom Dorn, in the silver department of the 
Drosten Jewelry Co. returned from a trip up 
the Illinois River. 

Lorreto Forstal, Anita Kolb and Mamie 
Dwyer of the Robbins Jewelry Co. are away 
on their vacations. 

Otto Burkland of Moberly, Missouri, spent 
Wednesday, July 18 at the offices of the 
Eisenstadt Mfg. Co. 

J. C. Estes, superintendent of the Mermod- 
Jaccard-King Jewelry Co., will return to St. 
Louis, Monday, July 22. 

S. T. Johnson, diamond salesman for the 
Mermod-Jaccard-King Jewelry Co. departed 
for Colorado on Friday, July 19. 

S. E. Heffern, president of the Heffern- 
Neuhoff Jewelry Co. has just returned from 
a three weeks’ vacation in the Ozarks, 

Josephine Fitzgibbons of the Hoyt Jewelry 
Co.’s sales force will depart July 23 for the 
Meramec River where she has a clu) house. 

Robert Detjen, who was formerly with the 
Carnegie Steel Co. is now employed by the 
Drosten Jewelry Co. in the repair depart- 
ment. 

A. H. Mark, secretary of the St. Louis 
Jewelry Clock & Silver Co. departed 
Wednesday, July 17, for a two weeks’ vaca- 
tion trip to Denver. 

Edward Noe, head watchmaker of the 
sclland Jewelry Co., who was married 
several weeks ago returned to St. Louis 
from his honeymoon trip. 

John F. Bolland, president of the Bolland 
Jewelry Co. toured to Chicago two weeks 
ago, with his family. Mr. Bolland has left 
for Atlantic City where he will stay for some 
time. 

Howard Walton, formerly: with the C. R. 
Hettel Jewelry Co. is now employed by the 
St. Louis Jewelry Clock & Silver Co. as a 
traveler. Mr. Walton is getting his lines 
ready and will leave soon for Texas and 
Oklahoma. 

Emil Niehaus, of the Hess & Culbertson 
Jewelry Co., and his family have reached the 
Pacific Coast on their Summer tour and 
report a pleasant journey. They will be gone 
until September. Geo. J. Hess, president of 
the concern, has returned from his vacation 
in Michigan. 

Arthur Chedell, a salesman for the Bolland 
Jewelry Co. has taken his family to Wis- 
consin on a two weeks’ vacation. Perley 
Hutchison, silverware buyer for the concern 
has gone to Wisconsin to join his family who 
are occupying a cottage there for the 
Summer. Harry Kaye, a salesman, who has 
been ill for three weeks, has gone to New 
Orleans. From there he will go by boat to 
New York. 

Some clever detective work by St. Louis 
and Chicago police has resulted in the arrest 
of a former employee of the F. W. Drosten 
Jewelry Co., and the recovery of a $1.500 
diamond ring which disappeared after being 
left at the company for repairs to the finding. 
The former Drosten employe was arrested in 
Chicago and was brought back to St. Louis 
to answer a charge of embezzlement in con- 
nection with the disappearance of the ring. 
he young man was employed in the repair 
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department and it was part of his duties to 
list all jewelry received and sent to the repair 
department. A few days after the ring was 
left for repairs the young man was dis- 
charged for an infraction of the company 
rules and a few days later the ring was 
missed. A warrant was obtained but the 
man could not be found in St. Louis. Several 
days later Chicago authorities sent word that 
a man giving his name as George W. Katz 
had been arrested when trying to dispose of 
a diamond ring. He was held until an official 
of the Drosten company could identify him. 
The official also recognized the ring. The 
young man on his arrival here with Detective 
Sergeant John Collins, declined to discuss the 
case, This is a fine example of how the de- 
tective departments of the various large cities 
are co-operating and of the supervision over 
various markets which are sought by those 
seeking tu dispose of stolen articles. “Put 
your money in a big diamond,” a jewelry 
man said here in discussing the case. 


“The bigger the stone, the safer it is from 
robbers. 
hard to dispose of. 
recovery.” 


That stone was big enough to be 
Its very value led to its 
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George W. Detmering, of Joseph Noter- 
man & Co., Inc., is making a tour through 
Michigan. He recently returned from a 
trip through northern Ohio, 

Lee Loeb, of L. Loeb & Sons, has gone 
to Hendersonville, N. C., for the remainder 
of Summer. He is now making good re- 
covery from an operation which he under- 
went two months ago. 

J. D. Jacobs, of the D. Jacobs Sons Co., 
Inc., with wife and family will spend the 
month of August at Atlantic City. Arthur 
C. Jacobs and wife of the same firm are 
now in Europe and are expected to return 
Sept. 15. 

The vacation season is on in Cincinnati as 
most every firm in the city, both wholesale 
and retail, report that one or more members 
are away or about to start. A. G. Schwab, 
senior member of A. G. Schwab & Sons, 
left last Sunday for Atlantic City accom- 
panied by Mrs. Schwab and _ daughter. 
They will pass about two months in Atlantic 
City. 

The Dorst Co., Inc., plant in the Walsh 
building will be completely shut down next 
week in order to have the place undergo its 
annual house cleaning and also to permit 
employes to enjoy the annual vacation 
season. Arno A. Dorst, president of the 
concern, is a firm believer in having the 
force go at one time which eliminates the 
usual system of one or more employes being 
off and stretching the vacation period out 
during the entire Summer. 

The jewelry firm of L. Wolpa & Son, 
which has been a tenant in the four-story 
brick building, 230 W. 5th St., has become 
virtual owner of the property through a 
perpetual lease which has been effected 
between jit and the former owners, Nat 
Galley and Sam Sebel. The jewelry firm 
has been located in the structure for a num- 
ber of years, the location being just beyond 
the “dead line” of the down-town shopping 


district. It is a four-story brick building 


on a lot 16 by 100 and the lease was made 
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on a basis of $57,000. Frank Wolpa, head 
of the firm is also disposing of one of his 
holdings on Central Ave. 

Charles Werryman, 67, retired jeweler, 
Mt. Washington, near Cincinnati, has been 
returned to Longview Hospital, from which 
place he was released on June 1. Mr. 
Werryman walked up to Traffic Officer 
Louis Giovannini at 6th and Race Sts. one 
day last week and asked to be locked up, 
declaring that “they are trying to get my 
money.” It developed that Werryman had 
strayed from the automobile of his daughter 
while she was shoppirg. 











A dollar day sale was held here last week 
and most of the merchants displayed special 
articles at attractive prices for the bargain 
hunters. 

Over 100 people attended the all-day picnic 
of the Metal Arts Co, and employes at Mc- 
Pherson’s Point, Conesus Lake, Saturday, 
July 21. The party left here in autos for 
the lake and enjoyed athletic sports while 
the children had a special program of con- 
tests. A beefsteak dinner was given at the 
lake hotel. 

The regular meeting of the Rochester Re- 
tail Jewelers’ Association this month was 
held at Maplewood. Mrs. C. E. Sunderlin 
entertained the jewelers’ ladies with a lawn 
party on the lawn at the East Ave. residence 
of the Sunderlins during the afternoon. 
After business hours the jewelers called for 
the ladies and the party went to Maplewood. 








Buffalo 





Most of the downtown jewelry stores 
with the exception of credit houses are 
closing Saturday afternoons during July 
and August, several who did not adopt this 
custom last year, having fallen in line. 

Edward Leininger, of Leininger-Oelheim, 
Inc., with his family, leaves on July 28 
for a two weeks’ vacation at Cedar Bay, 
Ont., on Lake Erie, where fish abound and 
where bathing and boating are popular 
pastimes, 

The bi-monthly meeting of the Buffalo 
Retail Jewelers’ Association was held at 
6.30 p. M. on July 19 in the Lafayette 
Hotel, being preceded by the customary 
dinner. Reports were heard from the 
outing committee, while plans for attending 
the national convention in Providence next 
month were discussed. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Selling Price 


London U.S. Gov’t New York 


Date Official Assay Bars Official 
Lo) a | 30% 65% 62% 
po Oe ne 30% 65% 63 
Ee ee a lsc ee 30% 65% 63 
DOE (BS casein se 31 65% 63% 
CO ae ee 3048 65% 63 
ee 3048 653% 63 
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Providence the Convention City | 





Word and Picture Story of the Great Jewelry Center Which Welcomes All Branches of 
the Industry to the Annual Gathering of the American National Retail Jewelers’ 
Association, August 27-31—Facts About the “City of Roger Williams” That 
Will Aid the Out-of-Town Visitors in Seeing the Points of Interest 





By William H. Mason 














PROVIDENCE, the Convention City! 

This is the slogan that is being broad- 
casted throughout the length and breadth of 
the country. 

This is the shibboleth that is causing 
people to take notice, many for the first time, 
of this the second city of New England. 

This is the lure that has attracted thou- 
sands to the city of Roger Williams during 


pitality of the generations of men and women 
who have made New England famous. 
Providence has been selected as the place 
for holding the 1923 convention of the 
American National Retail Jewelers’ Asso- 
ciation and is now preparing to welcome 
during the final days of August the hosts of 
jewelers—retail, wholesale and manufactur- 
ing—who are expected to avail themselves 














NEW STATE HOUSE ON CAPITAL HILL 


the past few months and is destined to at- 
tract thousands of others in the days to 
come. 

Providence, true to the traditions of its 
founders, has followed the quiet,. dignified, 
conservative tenor of its way; happy in the 
satisfaction of praise well merited, of com- 
mendation justly earned. 

But now, like a butterfly, it has suddenly 
burst forth from its lethargic chrysalis of 
many years, and presents to the world those 
attributes with which nature, history and 
literature have so richly endowed it. 

Confident in its ability to make good its 
every claim Providence appeals to the tour- 
ist to visit her shrines of religion, education, 
industry and natural environment, and with 
outstretched hand offers in all sincerity a 
cordial greeting and the warm-hearted hos- 


of this opportunity to combine business with 
pleasure; get the inspiration that old New 
England can give them and at one and the 
same time, become better acquainted with 
the members of the industry they represent. 

From the standpoint of Providence as a 
convention city, it has passed the experi- 
mental stage, it is a positively assured suc- 
cess and already several large gatherings— 
commercial, industrial, religious, philan- 
thropic and fraternal—have been housed, 
feted and entertained. Many leaders in in- 
dustry have, by the convention route, been 
brought for the first time to Providence. 
Many others who have in the past made 
short business trips here are given their op- 
portunity by a four days’ stay really to dis- 
cover what Providence stands for in its in- 
dustrial activities, in its social life and its 


+ 

historic associations. Neither from the 
standpoint of immediate and material gains 
can there be any doubt as to the importance 
of the convention to those who attend. 

The 1923 convention of the American Na- 
tional Retail Jewelers’ Association calls to 
every person affiliated with the jewelry in- 
dustry in America to come to Providence to 
help in making of himself and others more 
efficient business men and thus to secure the 
reward of efficiency—larger profits. The 
subjects of interest and importance to the 
trade with which the convention will deal 
are numerous, but they will be discussed in 
a manner that will be beneficial to the indus- 
try as a whole. 

One of the great opportunities that this 
convention will afford is the privilege of 
visiting the great jewelry and _ silverware 
centre of Providence and the Attleboros. 
Factories will be opened for inspection and 
those interested may observe in the making 
the merchandise of which they are the dis- 
tributors. Here are located the greatest 
jewelry factories the world over; here the 
most modern equipment and methods of 
manufacture are to be found. Here is situ- 
ated a great jewelry trade school which has 
no superior, either in America or Europe, 
and which will be thrown open for the in- 
spection of visiting jewelers. 


Interested Statistics About Providence 


And right at this point it might be perti- 
nent to give a_ static compendium about 
Providence compiled from the latest muni- 
cipal, State and Federal reports: Provi- 
dence was founded in 1636 and was incor- 
porated as a city in 1832. Like Rome, it was 
builded on seven hills—Tockwotton, Pros- 
pect, Constitution, Smith, Federal, Chris- 
tian and Willard. The first Mayor was 
Samuel W. Bridgham, who served from 
June, 1832, to Dec. 3, 1840, dying in office. 
Since then there have been 24 Mayors, the 
present incumbent, Joseph H. Gainer, having 
been in office since January, 1913. 

The present area of the city is 1834 
square miles and there are 264.4 miles of re- 
ceived streets and 347 miles of street rail- 
way tracks. There are 1,670 “received” 
streets, all of which are curbed, graded and 
paved. There are also 142.64 miles of plot- 
ted streets not yet received. There are 
428.15 miles of “low pressure” water pipes 
laid in the city streets and 12.50 miles of 
high pressure fire service pipes in the cen 
tral district. The city water is all filtered 
and the amount used daily averages 20,586, 
585 gallons. The number of meters used 8 
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31,141. The excellent sewage system ex- 
tends 254.43 miles and includes the largest 
precipitation plant in America with a daily 
capacity of 52,000,000 gallons. 

The population of the city proper was 
given by the Federal census of 1920 as 
237,595; of the Metropolitan District 
(Greater Providence) area as defined by the 
State, 444,228, and as defined by the United 
States Government, 548,447. An area equal 
to the Metropolitan Boston District would 
have a population of 735,000. The death 
rate in 1922 was 13.33 per 1,000 of popula- 
tion and the birth rate was 27.56. 

The tax rate for 1922 was $2.30 on each 
$100 valuation of real estate and tangible 
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paid department since March 1, 1854. There 
are 27 fire stations, 33 companies, 75 su- 
perior officers and 250 men, under Chief 
Frank Charlesworth and a Commission of 
three. There are 581 fire alarm boxes and 
the cost per year is approximately $900,000. 
The total number of public lights is 9,586, 
of which 1,585 are magnetite arc and 8,001 
incandescents of 100 candle power each. 
The equipment was entirely replaced in 
1913-14 and costs, on the present basis, 
$245,000 per year. 


Schools 


Providence has four high schools, 20 
grammar schools, 73 primary (of which one 
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OLD STATE HOUSE ON BENEFIT STREET 


personal property. The rate on intangible 
personal property, fixed by State law, was 
$4 per $1,000. The total gross indebtedness 
of the city on Oct, 1, 1922, was $30,568,654.- 
%. Sinking funds amounting to $12,784,- 
414.39 make the net debt $17,784,240.57. On 
the latest Federal census figures, the per 
capita debt is $74.84. Building operations 
in 1922 involved a valuation of $10,790,700 
on new structures. Custom House receipts 
for the year ending June 30, 1922, were: 
District of Rhode Island, $553,430; Port of 
Providence, $541,973. Value of imports in 
1922 were: District of Rhode Island, $8,309,- 
a and of the Port of Providence, $8,175,- 


Police Department 


The police department is composed of 69 
superior officers and 417 patrolmen, divided 
into eight precincts, under a Commission of 
three, the cost of maintenance being $1,068,- 
801.63. The Superintendent of Police is 
Peter A. Gilmartin. The fire department is 
fully motorized and has been a permanent 


js for individual work), 22 ungraded for 
backward children, 6 open air, one trade 
school, 10 evening, 26 training schools (13 
city and 13 State) and 43 kindergartens, em- 
ploying 1,150 teachers and 207 evening 
school teachers. The total enrollment in 
all the public schools of the city for the year 


1921-22 was 42,723, divided as follows: 
High, 4,423; grammar, 12,730; primary, 
21,130; kindergarten, 3,516; special, 894. 


The cost of maintenance last year was 
$2,500,000, including care of buildings. The 
attendance in 14 parochial schools was 7,134 
and in 12 private schools, 709, and under 
the leadership of Rt. Rev. William A. 
Hickey, Bishop of the Roman Catholic Dio- 
cese of Providence, a drive has just been 
successfully completed raising $1,250,000 for 
the establishment of a system of parochial 
high schools in the State. 
Telephone and Banking Facilities 

On Sept. 1, 1922, there were 89,569 sta- 
tions connected to 27 central offices in the 
Rhode Island District of the New England 
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Telephone & Telegraph Co. There are in 
the State, inclusive of trust companies, sav- 
ings and State banks, 33 banking corpora- 
tions. Of these 16 are savings banks hav- 
ing a total of 182,746 depositors with a total 
of $120,842,590.39. This is an increase of 
551 depositors and a gain in deposits of 
$2,791,270.85 over the preceding year. The 
three State banks have assets of $7,705,195.- 
38 and a surplus of $461,529.55. Fourteen 
trust corporations report assets of $211,538,- 
419.76 in 1922 with a surplus of $18,508,425.- 
45, an increase during the year of $86,076.- 
96. They also report participation or sav- 
ings deposits totalling $91,480,152.45 by 115,- 
346 depositors, an increase during the year 
1922 of 12,558 depositors and $5,808,345.76 
in deposits. The total resources of all the 
banks in Rhode Island as of June 30, 1922, 
was $416,274,623.12, which was an increase 
of $21,537,897.79 over the previous year. 


Churches and Colleges 


Providence has frequently been referred 
to as a “City of Steeples,” having 151 
churches and missions and nearly 100 chari- 
table institutions and organizations. It has 
13 hospitals, 20 public and semi-public 
libraries, 14 museums and art galleries and 
associations. It is also the home of the 
much renowned Brown University, founded 
in 1764, and the great establishment of the 
Rhode Island School of Design, the Moses 
Brown School founded by the Society of 
Friends in 1784, the Rhode Island College 
of Education, formerly the State Normal 
School, established by act of the State Legis- 
lature at its May session, in 1854; the Provi- 
dence College, La Salle Academy, Wheeler 
School, Lincoln School, Rhode Island Col- 
lege of Pharmacy and Allied Sciences, 
founded in 1902, and others which attract 
students from every State. 


Public Parks and Play Grounds 


The city has 47 public parks and play- 
grounds (including Dexter Training 
Ground, bequeathed to the town by Eben- 
ezer Knight Dexter in 1824, containing 520,- 
568 square feet for a training field for militia 
and three bath-house sites), area 31,227,- 
254 square feet maintained at an annual 
cost of $175,157.02; public baths at $20,798.- 
64; twenty-two supervised playgrounds, 
$25,311.02; Forestry department, $17,673.85, 
making a total of $238,940.53. There are 
18 Metropolitan parks with an area of 
1,122.17 acres; reservoir sites and other pub- 
lic grounds, 479 acres; public and semi-pub- 
lic institutions in city, 803 acres; Barrington 
parkway, 2% miles long; Blackstone Boule- 
vard, 134 miles, and Scituate Reservoir 
lands, 12,547 acres. 

The total area of the public parks of 
Providence is 32,069,336 square feet, with 
a total assessed valuation of $3,361,021, of 
which $2,988,221 is on land and $372,800 on 
buildings. Roger Williams Park is the 
largest single tract in the city’s park system, 
containing about 18,808,185 square feet, or 
about 432 acres. This park is one of the 
features of the city and possesses natural 
charms that make it one of the most at- 
tractive pleasure grounds in the country. It 
belonged to the late Miss Betsey Williams, 
a lineal descendant of the founder of Provi- 
dence, who, at her death in 1871, bequeathed 
it to the city for a public park forever. In 
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ig? the city formally accepted the gift and 
igs been improving it ever since. 

The city’s sea-wall at Field’s Point was 
gmpleted in 1914 at a cost of about $800,- 
gp. It is 3,000 feet in length, with a 35-foot 
ster depth, and can accommodate the 
brgest vessels entering the port. With a 
wmpletion of the wall itself in 1914, the 
wk of grading behind it began, and was 
wotinued until an area containing several 
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assemble here for next month’s convention 
have much to see that is of historic im- 
portance. New England is rich in this re- 
spect and offers attractions of surpassing 
beauty and interest. In these days of the 
automobile and trolley car, distances be- 
tween points of interest cease to be great or 
prohibitive. Within easy reach of Provi- 
dence are to be found world-famed New- 
port and Narragansett Pier, where nature 
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BETSY WILLIAMS HOUSE 


hundred thousand square feet of land had 
heen cleared and leveled. Recently the city 
has adopted a programme in connection with 
its harbor improvements and development 
which includes the bringing of the entire 
Field’s Point property to grade, and other 
work, In removing the hills to the rear of 
the city’s sea-wall and dock, an operation 
which is at present being carried on by the 
so-called hydraulic method, the material re- 
moved is being deposited on the tide-flowed 
fats just south of the Point. It is estimated 
that eventually the city in this way will re- 
chim approximately 650,000 square feet of 
land that is at the present time covered by 
water, 
Public Buildings 


Among the public buildings in the city 
are the following: State House of white 
marble, which cost about $3,200,000; new 
Federal building at the east end of Exchange 
place, cost about $1,300,000; City Hall, at 
west end of Exchange place, cost about $1,- 
20,000; new Providence-Biltmore Hotel, 
next to City Hall, cost more than $5,000,- 
00; Union Station, cost with approaches, 
‘ver walls, viaduct, etc., about $4,500,000; 
new State Armory, on Cranston and Dex- 
ter Sts, cost about $750,000: Providence 
Public Library, on Washington St., cost 
about $500,000-; Elks’ Auditorion, across 
Greene St. from the Public Library, and the 
new Providence Telephone building, cross 
Washington St.; Rhode Island College of 
Education, costing about $500,000; Technical 
gh School, cost about $600,000 ; new Com- 
mercial High School, costing more than 
*1,000,000, and Armory of Mounted Com- 
mands, on N. Main St., $150,000. 

— members and guests of the American 
‘National Retail Jewelers’ Association who 








IN ROGER WILLIAMS PARK 


and wealth have combined to bring forth 
beauty and where society makes its Sum- 
mer capitol The Atlantic Ocean is at 
Rhode Island’s front door, sweeping miles of 
its coast and affording bathing beaches that 
are unexcelled, and in the parlance of the 
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toric Plymouth where the Mayflower land- 
ed that intrepid band of Pilgrims who laid 
the foundation of an enduring State; and 
Cape Cod, Martha’s Vineyard and Nan- 
tucket, wind swept and ocean beaten but 
quaint, picturesque and restful. Boston, 
“the hub of the universe,” only 45 miles 
from Providence, has an allurement all its 
own, appealing to every American who has 
an interest in the beginnings of our national 
life. Here patriotism’s fires burned bright- 
ly; here the hallowed places have been pre- 
served as nowhere else in America, and on 
every hand are to be seen the memorials of 
the heroic past—Fanueil Hall, the old South 
Church, Bunker Hill Monument, Harvard 
University—beacon lights in the country’s 
history. 

Near to Boston is Lexington, one of the 
most historic towns on the western conti- 
nent, where the first martyrs of the Revo- 
lution were killed in the initial conflict with 
the British soldiery ; and enticing in its rural 
charm is Concord, world-renowned by the 
literary genius of Emerson, Hawthorne, 
Thoreau and Louisa Alcott and immor- 
talized by the Minute Men of 1775, who 
here 

Their flag to April’s breeze unfurled 

k « * & * « 2 * * & 

And fired the shot heard round the world. 


Just beyond is Salem with its witch house, 
colonial architecture, House of Seven Gables 
and memories of subtle Hawthorne; Mar- 
blehead with its rock-bound coast, and old 
Gloucester, famed in song and story. Great 
names and great deeds have immortalized 
these villages and towns and spread their 
fame not only across our own broad land, 
but throughout foreign countries. These 
are all hallowed spots where one treads on 

















RHODE ISLAND COLLEGE OF 
day we exclaim, “The water is fine—come 
in.’ There is nothing so exhilarating as a 
dip in old ocean on a hard sandy beach with 
the surf breaking musically over it. 

At no great distance from the seat of the 
convention—scarcely more than a couple of 
hours drive by auto through a delightful 
country with ever-changing scenery—is his- 


EDUCATION, FORMERLY STATE NORMAL SCHOOL 


sacred ground and once again goes to school 
to learn the love of liberty and of country. 

Nowhere in the world is there to be found 
within so small a radius the wonderful in- 
termingling of historic sites and incidents, 
where the past and present set side by side; 
the important commercial and industrial in- 
terests ; prominent religious and educational 
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institutions; attractive natural scenery or 
social activities, all combining to make New 
England the motorists’ paradise, the vaca- 
tionists’ opportunity. 

While the Massachusetts and Rhode 
Island Retail Jewelers’ Association, com- 
posed of the retail jewelers of both States, 
js the convention host, with the assistance 
of the New England Manufacturing Jew- 
elers’ and Silversmiths’ Association, whose 
membership embraces firms of Providence, 
Attleboro, North Attleboro, Plainville, At- 
tleboro Falls, Chartley and other New Eng- 
land manufacturing centres, Providence, as 
the convention city, becomes the main cen- 
tre of interest, the particular place concern- 
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Their condition was little better than peon- vincing ways. 


age or straight slavehood. 

Roger Williams and his loving com- 
panions did not have such bitter experience. 
They acquired land from the Indians, not 
by conquest and force of arms, but through 
legitimate purchase, and by gift. Williams, 
acquiring title to a large area, deeded it to 
his companions. Between them and the Red 
Men there was perfect peace and good will. 
They tilled their land and they thrived, 
thereby laying the foundation for a most 
flourishing State. 

Passing over the period of the King 
Philip War which resulted in the disinte- 
gration of the great Narragansett tribe, for 

















RHODE ISLAND STATE ARMORY 


ing which the prospective visitor desires to 
be informed. 
Early History of Providence 

Providence is the shrine of religious tol- 
erance, and the visitors, as they go about 
the city, will see many places and things 
with which Roger Williams, the Apostle of 
Soul Liberty, was intimately associated. 
They will be interested to know that Wil- 
liams did not blindly enter the wilderness 
and wander about in a haphazard manner 
when he left the Massachusetts Bay Colony 
in order to escape intolerable religious op- 
Pression. He was guided by a compass, the 
needle of which pointed him the direction 
in which he was traveling; and they will be 
equally interested in the fact that the com- 
Pass has been carefully preserved, and is 
among the priceless treasures of the Rhode 
Island Historical Society, where it is now 
on exhibition at its rooms on Waterman St. 

This flight of Roger Williams was 29 
years after the first English settlement was 
established at Jamestown, Va., where the 
immigrants either toiled ceaselessly on land 
~ was not their own, and produced crops 
or the benefit of others, or went without 
Provisions from the common storehouse. 


the visitors will not have the time in which 
to inspect the scene of the great Swamp 
Fight of 1675 near Kingston, or to run over 
to Mount Hope on Bristol’s eastern border, 
King Philip’s stronghold, reference is now 
made to the part Rhode Island took in mak- 
ing the early history of this, our nation. 

It was in Narragansett bay that the first 
blood was shed in the war of the Revolu- 
tion in an encounter between the citizens 
and an invading force. This was when the 
British revenue schooner Gaspee was burned 
by patriots, who, hearing that the much- 
hated Gaspee was aground on a sand bar 
some 10 miles down Narragansett Bay and 
must lie there until the rising tide floated 
her off, rowed down the bay after dark and 
fired the ship. In the attack upon her one of 
her officers was shot but not fatally wound- 
ed. That was on the night of June 10, 1772. 
The old Sabin tavern in which the conspira- 
tors met has long since been torn down but 
there are numerous other interesting his- 
toric buildings yet to be seen. 

The patriotic spirit of the colonists 
throughout New England was steadily ris- 
ing and in the latter part of the 18th century 
it found expression in a variety of con- 
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Boston had her celebrated 
“tea party,’ Dec. 16, 1773; but Providence 
had one of her own, burning tea in Market 
Square, March 2, 1775. At little more than 
a month later came the uprising and the 
battle of Lexington, and the colony had 
1,000 militiamen ready to start for the seat 
of war as soon as the information arrived 
here that the red-coats had opened fire upon 
their Massachusetts brethren. 

June 15, 1775, the first actual naval en- 
gagement of the Revolution was fought in 
Narragansett Bay between a colonial sloop 
commanded by Capt, Abraham Whipple and 
a tender of the British frigate Rose, the ten- 
der being chased on to Conimicut shore and 
captured, about a mile below where the 
charred wreck of the Gaspee marked the en- 
counter Captain Whipple had had two years 
before. 


That same month Gen. Nathanael Greene 
of Potowamut County, R. I., was chosen 
Brigadier General and made Major General 
by the Congress, and throughout the Revo- 
lution he was Washington’s closest and most 
trusted officer, ranking next to the great 
commander-in-chief. Also in that year, 
Nov. 5, 1775, the Congress appointed Esek 
Hopkins of Providence as the first com- 
mander-in-chief of the Continental fleet with 
the rank of Commodore. 

General Washington visited Providence in 
April, 1776, and so aroused the patriotism 
of the people that on May 4, two months 
before the signing of the Declaration of In- 
dependence at Philadelphia, the Colonial 
General Assembly of Rhode Island formally 
renounced allegiance to Great Britain. That 
action made the old State House still stand- 
ing on Benefit St., a permanent shrine of 
Liberty. 

Our visitors will be amply repaid if they 
journey to the Admiral Hopkins house, off 
Admiral St., built in 1775, which has been 
carefully preserved and in which are many 
of the personal effects of the first com- 
mander of the American navy. They will 
also be interested to take the shorter trip 
to Hopkins St., and inspect the quaint home 
of the Admiral’s brother, Stephen Hopkins, 
one of the signers of the Declaration of In- 
dependence. The arrangements of some of 
the rooms are decidedly interesting. 

From there it is but a brief walk to Bene- 
fit St., northerly to the Golden Ball Inn, 
where Washington and Lafayette were en- 
tertained, and where they attended the grand 
balls given in their honor. This is the oldest 
hotel in Providence and the only survivor 
of the public houses of its day. It was 
built in 1784 and-is now called the Mansion 
House. Opposite is the first State House 
built in Providence, in 1762, which is 
worthy of a visit. 

Retracting one’s steps, the old Arsenal, 
built in 1839, which figured prominently in 
Rhode Island’s political uprising—the Dorr 
War of 1842 that materially extended man- 
hood suffrage in this State—is to be seen, 
as well as the famous First Baptist Meeting 
House with its tall white steeple, erected in 
1775, “for the public Worship of Almighty 
God; and also for holding Commencement 
in.” The original cost of the structure was 
$35,000. This is the second edifice of the 
First Baptist Society in America, founded 
by Roger Williams, and is the most famous 
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architectural landmark in the city of Provi- 
dence. 

To the east of the ancient white church 
is the brick building occupied by the Su- 
preme Court of Rhode Island, built in 1842 
and successively used as the Providence 
High School, the State Normal School, 
Rhode Island College of Pharmacy and now 
as a court house. Across Thomas St., to 
the north of the church, is the old Colonial 
mansion owned and occupied by the Pen and 
Pencil Club, composed of the active news- 
paper men of the State, while across Water- 
man St., to the south of the church, is the 


- entrance to the administrative building of 
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and facing east one sees at his right hand 
the First’ Congregational (Unitarian) 
Church, at the corner of Benevolent St., 
dedicated Oct, 31, 1815, replacing the origi- 
nal structure, dedicated Aug. 16, 1795, and 
destroyed by fire on the morning of June 14, 
1814. Opposite this on the ‘north side of 
Benevolent St., is the three-story brick 
building, one of the most beautiful struc- 
tures in the city, of the Hope Club, the most 
exclusive in Providence. It was founded 
Feb. 27, 1875, and the present home was 
specially constructed for it in November, 
1886 

Next the visitor should climb College Hill 
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CATHEDRAL OF STS, PETER AND PAUL WHERE CARDINAL MERCIER SAID MASS 


the Rhode Island School of Design, beneath 
which is the west entrance to the East Side 
tunnel used exclusively by the trolley cars. 
Then, at the corner of Benefit and Col- 
lege Sts., is the Providence County Court 
House, erected in 1877, and considered one 
of the most elegant buildings in its archi- 
tectural proportions, design and finish in 
New England. And opposite this is the 
Providence Athenaeum, rich in possession of 
historic portraits and literature. A short 
distance along Benefit St., to the south, is 
the George L. Shepley Library, the owner 
ot which, Col. George L. Shepley, has been 
engaged for many years in making his col- 
lection of literary and other rare finds in 
consequence of which he has exhibits that 
are not, and cannot be, duplicated. 
Standing in front of the Shepley Library 


and at its summit inspect the grounds and 
buildings that constitute Brown University. 
This was the seventh college organized in 
this country and to it belongs the distinction 
of being the first institution of the kind in 
the history of the race founded on the broad 
principle of absolute religious liberty and 
equality. It was originally known as the 
Rhode Island College and was incorporated 
in 1764, and was formerly located at War- 
ren, but was removed to Providence in 1770. 
The oldest building in the picturesque group 
is University Hall, which the British troops 
appropriated as barracks, and where the 
French troops, under Count Rochambeau, 
were quartered during the Revolution. 
Opposite the university, at the corner of 
Prospect St., is the beautiful John Hay 
Library, a tribute to a beloved and dis- 
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tinguished alumnus of Brown. Across the 
middle campus, on George St., is the John 
Carter Brown Library, in which is the most 
complete Americana in the world, and a 
short distance in from George St., on Brown 
St., is the Annmary Brown Memorial, built 
by Gen. Rush C. Hawkins of New York, 
where there is a magnificent art gallery. 

From there the walk should be continued 
to the Rhode Island School of Design on 
Waterman, Benefit and North Main Sts., the 
most complete institution of its kind in this 
country, and supported as it was built, 
largely through the munificence of a rela- 
tively few citizens. An interesting feature 
of the school is the jewelry and silversmith- 
ing department, occupying its own specially 
designed and constructed building and thor- 
oughly equipped by the liberal assistance of 
the New England Manufacturing Tewelers’ 
and Silversmiths’ Association. 

Another interesting feature of the iristitu- 
tion is the Pendleton House, a typical 
Colonial residence, housing a wonderful col- 
lection of antique furniture and furnishings, 
the productions of the noted furniture de- 
signers of old England. The museum of the 
school contains the rarest of art treasures 
in metals, porcelains, china, fabrics and 
wood. Prominent among these collections 
is one of ancient jewelry and jewels, me- 
morial to the late Englehardt C. Ostby, and 
fostered by the Ostby & Barton Co., manu- 
facturing jewelers, who add to it at frequent 
intervals. 

There are a hundred and one reasons why 
the visitor ought to take a whole day off 
and stroll about the East Side and inspect 
many of the singularly beautiful strictly 
Colonial houses that are in perfect state of 
preservation—some of them palatial man- 
sions erected by merchant princes who were 
owners of fleets of big vessels that plied be- 
tween the Port of Providence and the lead- 
ing ones of China, Russia and the East and 
West Indies, bringing home great cargoes 
that added immensely to the wealth already 
accumulated. In other houses more humble 
in aspect and surroundings, yet the homes 
of the well-to-do people of the 18th cen- 
tury, are perfectly splendid examples of 
highly prized Colonial doorways. 

But it is not alone on the East Side that 
the visitor will find points of interest, al- 
though that is the original section of the 
city. There is hardly any direction in which 
one may turn that he will fail to find some- 
thing out of the ordinary and consequently 
interesting. At Market Square as_ the 
“Great Bridge” is called, and whete there 
has been a bridge since before 1663, is the 
Chamber of Commerce building, originally 
the Town Hall and public market of Provi- 
dence. It was erected in 1773 on funds ob- 
tained from an authorized lottery, which was 
a favorite way of financing public projects 
in Providence in colony days, and everybody 
willingly took a chance of winning the capi- 
tal prize. The Great Bridge was obtained in 
that way and so was the First Baptist Meet- 
ing House, on N. Main St. 

An attempt to establish a market house 
on a lot at the east end of Weybosset bridge, 
as the Great Bridge officially came to be 
known, was begun in 1758, but from various 
causes it was not carried into successful ef- 
fect until 1773, when the necessary prelimi- 
naries of discussion, various town votes, 
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grants, and a lottery scheme, having been 
gone through, the first stone of the struc- 
ture was laid on the 11th day of June. The 
building was of brick, 40 feet wide by 80 
feet long, and two stories high. The lower 
sory was used as a market, while the sec- 
ond story was divided into offices for the 
various Officers of the town. In 1797 the 
town granted permission to St. Johns Lodge 
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where the sessions of the American Na- 
tional Retail Jewelers’ Association Conven- 
tion are to be held. To the north of this 
is the Union Station, completed in 1898 on 
site formerly occupied by the Cove Basin, 
a mile in circumference. It consists of a 
long, low series of buildings of plain but 
dignified architecture harmonizing admirably 
with their surroundings. It is regarded by 
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FEDERAL BUILDING, 


No. 1 of Free Masons to erect a third story 
upon the building and this, arranged by the 
lodge, was dedicated as a Masonic Hall by 
the Grand Lodge of Rhode Island on St. 
John the Evangelist’s Day, Dec. 27, 1797. 
This date is memorable as marking the 
dedication of the first Masonic Hall in 
Rhode Island. In this hall St. Johns Com- 
mandery of Knights Templar was consti- 
tuted in 1802. The building, with slight 
alterations on its eastern end, still stands on 
its original site and is now occupied by the 
Providence Chamber of Commerce. 


After an occupancy of about half a cen- 
tury the city, in accordance with the agree- 
ment entered into at the time that the per- 
mission was granted, acquired from the 
Masons their hall and devoted it to muni- 
cipal purposes. The building was the centre 
of municipal activities until removal was 
made to the present edifice in November, 
1878. The old “Market Building” was then 
leased to the Providence Board of Trade, 
now the Chamber of Commerce. The site 
of the present City Hall, at the west end of 
Exchange Pl., was purchased by the city on 
April 22, 1854, but it was not until March 
26, 1874, that the city council appointed a 
committee to proceed with the erection of 
4 new building. The cornerstone was laid 
June 24, 1875, and the dedication occurred 
Nov. 14, 1878. The building is of Westerly 
and New Hampshire granite and was origi- 
nally three stories in height with basement 
and mansard roof. In 1914, the building 
having been outgrown, extensive alterations 
were begun and a fourth story added. 

Across Washington St. from the new City 
Hall is the new Providence-Biltmore Hotel, 








EXCHANGE PLACE 


railroad engineers as one of the best com- 
binations of double terminal and through 
station in existence, and as one of the best 
operating stations in the country. The 
traveler approaching Providence by train 
arrives at the Union Station and proceeds 
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and it has been the first of the large cities 
to achieve results along the lines to which 
so much modern thought is being given.” 
The city has set aside for. itself land valued 
at more than $3,000,000 and has converted 
it into a fine square, making a railroad en- 
trance unsurpassed in America. 


This first realization of modern “Civic 
Centre” idea in America is a long rectangu- 
lar plaza that formerly, like most of the 
present business district of Providence, was 
covered by tide water. It is adorned with 
a mall and around this area many of the 
notable public buildings are placed. In ad- 
dition to the City Hall, Biltmore Hotel and 
Union Station, there are the Federal build- 
ing, Central Fire Station, Butler’s Exchange, 
Industrial Trust and Rhode Island Hospital 
Trust buildings. 

But the Civic Centre of Providence has 
not yet been completed, as the plan contem- 
plates equal improvements to the north of 
the Union Station. As soon as the freight 
yards have been moved away from the very 
dooryard of the Capitol, the city and State, 
with the railroads, have in view great things 
in the way of transformation. The freight 
yards will, as soon as the new yards are 
completed far to the north of the present 
location, give way to public gardens. 


Over beyond is the gentle eminence of 
Capitol Hill. To the left stands the Rhode 
Island College of Education, formerly the 
State Normal School, in a beautiful garden, 
where once were ugly foundries and the old 
State Prison. Almost on a line with the 
College of Education is the attractive 
library building of the Rhode Island Medi- 
cal Society and above this is the group of 
dwellings that in a few months are to be 
razed to give place to the proposed new 
Masonic Temple and Auditorium to cost 
$1,500,000. 

On the opposite side of Francis St. the 
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BOAT HOUSE IN ROGER WILLIAMS PARK 


outwards by either of the subways or by the 
main entrance. He finds himself facing 
south upon a great plaza in the very centre 
of the city. 

A noted Boston architect recently said: 
“Providence has taken advantage of an op- 
portunity to create a beautiful Civic Centre 
such as any city in the world might envy, 


land has been swept clear of a motley col- ° 


lection of ramshackle rookeries and dilapi- 
dated tenement houses within a few years, 
and the massive State House rears its clas- 
sic marble portico and its great dome 
towards the sky. A happy harmonizing of 
dignified lines and exquisite detail is this 
building of the Commonwealth—one of the 
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A Few of Our 14 Kt. White Gold 
Scarf Pin Mountings 


These will hold 2 to 5 Point Stones 


When at the Convention visit 





our Factory and see how 





modern Jewelry is made. 





E. L. SPENCER CO. 


Makers of Gold Jewelry for over 30 years. 


95 Chestnut Street, Providence, R. I. 


NEW YORK CHICAGO SAN FRANCISCO 
15 Maiden Lane Heyworth Bldg. 704 Market St. 




















A Very Cordial Welcome awaits 
Delegates and Visitors who attend 


The ALN. R. J. A. CONVENTION 
August 28th to 31st, 1923 


Don’t fail to see our unusually large display of boxes and 
display stand especially adapted to the Jewelry Trade. Our 
Room will be 


BILTMORE 
No. 1436 HOTEL 
Come to our factory and see for yourself how Jewelers’ boxes, 


cases and displays are designed and manufactured. Ask any- 
one in our Room for directions. 


Young Brothers 
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noble buildings of America and an everlast- 
ing joy to all who look upon it. 

Above the plaza upon the east rises the 
varied sky line of Prospect Hill, with its 
rich Summer foliage obscuring all but the 
highest roofs and the graceful spires of the 
“aristocratic section” and crowned by in- 
teresting buildings of the old university, 
while conspicuously silhouetted against the 
sky, high above the tree tops, is the ornate 
dome of the Christian Science Church. 

Over on Meeting St. is to be seen the first 
free school erected in Providence in 1768. 
It is the oldest public school building in 
America, and it has been in continuous use 
all these years. To its glory is added the 
distinction of being the first open-air school 
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at Rome. The city is also proud of its front 
gateway, the civic centre at Exchange PIl., 
for there is no other city in the world 
which has so large and so attractive a one 
as ours. 

There may be among the visitors those 
who enjoy looking over State Arrnories. 
If so, it might not be amiss to say that the 
drill shed of our big Cranston St. armory 
is the largest similar hall in New England, 
while the Mounted Commands have a fine 
building on N. Main St., just at the city line 
to Pawtucket. Some may be interested in 
institutional work, and to such there is 
recommended an inspection of the Dexter 
Asylum property in the heart of the finest 
residential section of Providence, on Hope 

















PENDLETON MEMORIAL HOUSE ON BENEFIT STREET 


for tuberculosis children in America, its use 
for that purpose dating from 1908. 

The visitor will probably be not a little 
surprised when informed that in the heart 
of the retail district of Providence is a busi- 
ness building unlike any erected in any 
other part of the country—the Arcade, 
which was built in 1828, in the form of an 
lonic Greek temple. Its immense stone 
columns, three feet in diameter and 27 feet 
in length, the largest monoliths in America 
excepting those of the Cathedral of St. 
John the Divine, in New York, were each 
cut from solid granite taken from a quarry 
in North Providence and conveyed to this 
city on great slings mounted on tremendous 
wheels purposely constructed for the under- 
taking, the hubs of which were as large as 
flour barrels. Particular attention is called 
to the hanging stairways at either end of 
the Arcade. They are apparently without 
any support, yet each step is so locked into 
its fellow that the stairs are as rigid as 
though made in one piece of cast steel. 

Providence is particularly proud of its 
new State House, the marble dome of which 
is the largest one made exclusively of that 
Material in this country, and is surpassed in 
this respect only by the dome of St. Peter’s 


St., and valued in excess of $1,000,000, which 
can never be used for any other purpose 
than that of affording shelter to the poor of 
the city whose forebears were real estate 
taxpayers and bona fide settled inhabitants 
of this community. When Ebenezer Knight 
Dexter bequeathed this “stone farm” to the 
city for poor house uses it was “way out in 
the country,” as was the Dexter Training 
Ground on the west side of the city, like- 
wise a gift from him, which also has a value 
greater than $1,000,000 and must forever be 
held as a field for military manceuvres. 


Commercial History of the City 


The peaceful commercial history of Rhode 
Island is fully as interesting as that which 
relates to the struggles of the early colonists, 
the patriotism of the Minute Men of the 
Revolution; the earnestness of the boys who 
responded to the call to save the Union in 
’61; espoused the cause of the Cubans in 
overthrowing the galling maladministration 
of the Spaniards in ’98; and answered the 
summons to check the savagery of the ruth- 
less Huns as they swept on in their de- 
termination to dominate the world in 1918. 

There were other~sons of Rhode Island 
who pressed forward and blazed paths in in- 
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dustry along which thousands have since 
trod and met with the success which comes 
from persistent application. Every one of 
the early pioneers made small beginnings. 
There were the Dodge Brothers, the first in 
America to manufacture jewelry to be sold 
from an open stock. Who could have fore- 
seen that in their little shop on N. -Main St. 
was to be laid the foundation of the im- 
mense manufacturing industry of Rhode 
Island. That was in 1794, when Nehemiah 
and Seril Dodge, who had been making 
pieces of jewelry to order only, established 
the manufacture of articles to be placed on 
general sale by others. 

Who could have foreseen that Jabez Gor- 
ham, who went about the old town with his 
little basket to sell the few silver spoons he 
had fabricated by hand to be sold from door 
to door, was blazing the way for the great 
Gorham Mfg. Co.’s plant in the Elmwood 
section, after having outgrown its quarters 
at N. Main, Steeple and Canal Sts., a busi- 
ness which stands among the foremost in 
its chosen line of production? And yet from 
the humble beginnings of the Dodges and 
Jabez Gorham grew the State’s jewelry, 
silverware and cognate business of today, 
which gives employment to more than 
20,000 persons. 

It is not so long ago, as the flight of time 
is measured by the bustling business world 
of today, that a modest file making plant 
was established in this city. William T. 
Nicholson might have had dreams of the 
possible expansion of that industry, but in 
his most roseate imagination he could not 
have visioned what came to pass when the 
Nicholson File Works took its place as the 
foremost producer of files in the world. 

It is within the memory of many of the 
men of Providence, who are now bordering 
upon three-score years and 10—perhaps are 
slightly beyond that mile-stone of life—that 
down on S. Main St. was a little wooden 
building, where a modest machine and tool- 
making shop was in operation. That was 
the humble acorn from which grew the 
sturdy oak which is now the great plant of 
the Brown & Sharpe Mfg. Co., the largest 
of its kind in the world; the most prominent 
maker of tools upon which the machine 
world depends for absolute accuracy of 
measurement and production. 

One feature of the commercial history of 
« Providence must not be overlooked, and it 
has to do with the manufacture of wood 
screws. Rhode Island may justly claim the 
distinction of being not only the cradle of 
the screw industry of America, but its nurs- 
ery and home as well. The first American 
patent in connection with machinery for 
making screws was granted to David Wil- 
kinson, a celebrated mechanic of this State, 
in 1790; the first enterprise for the manu- 
facture of screws in America of which there 
is any record was undertaken at Bellefonte, 
R. I., in 1810. The first machine that was 
made to make the manufacture of pointed 
screws practical was devised by Cullen 
Whipple of Providence in 1849, and the first 
established and largest screw making enter- 
prise that is still in existence was founded 
in 1838 and 1840 by two competitive com- 
panies—the New England Serew Co. and 
the Eagle Screw Co., both of this city— 
that in 1860 combined and were reincorpo- 
rated as the American Screw Co. 
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RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


Jewelry Salesmen 
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Be Sure to Come to Providence 


We will be glad to meet you. You will be happy 
to get acquainted with our products which com- 
prise— 
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Mechanical Pencils 

Collar Pins 

Veil Pins 

Separable Cuff Buttons. 
And unfinished lines in 

Emblem Findings 

Specials of any description 

Screw Machine Products 

Eyelets, etc. 


If you have a Radio Department be sure to see 


our winners: 

Vernier Variable Condensers 
Telephone Jacks 
Contact Points 
Switcher, etc. 


James C. Doran & Sons 


Doran Bldg., 150 Chestnut 
Providence, R. I. 
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Ernest D. Gilmore Wm. L. King Ernest L. Gilmore 


€.D. Gilmore & Co, 
Ww 


(Established 1891) 


Solid Gold Jewelry 


FOR MEN AND WOMEN 


Made in 10K and 14K Gold 
and 14K White Gold 


ALSO ORIGINATORS OF 


The Solid Gold Mounting 


Scarf Pin Line 
(10K. Solid Gold Tops and Plated Stems) 


We Sell to Wholesalers Only 


54 Union Street Attleboro, Mass. 


New York Representative, Myron P. Greene, 15 Maiden Lane 
Middle West, Ernest L. Gilmore 
San Francisco. Wm. S. Fulton, 704 Market Street 
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OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 
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Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver 12K 1/20th, 
14K Gold filled and 1/10th Silver plate. 

We also make the largest 
line of lingerie clasps in the ar 
world—all sizes, shapes and 1 








designs. Made in 10K, 14K, 


10K 1/20th Plate and Sterling, 4 & 
graved, pierce lined and 


striped inlaid. Note lingeries : WW : 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie } 
Clasp with a double hump. 


No rivets. Will firmly hold JO jer 
the thinnest piece of silk as 4 7 
well as the thickest lingerie. 4 
0. R. Johnson Co. oe, 


Auburn, Providence, R. I. 
ASK YOUR JOBBER FOR SAMPLES. 






































S71 A. N. R. J. A. Convention, Aug. 28-3. SSS 


























sm oO 
} 


3) III SILI IIIS 























July 25, 1923. 


Providence as a Manufacturing Center 

As a manufacturing centre, Rhode Island 
ranks among the foremost in the country; 
the manufacture of woolen, cotton, silk and 
other textile fabrics form the most exten- 
sive industry. The annual output of woolen 
and worsted goods under normal conditions 
represents .in the aggregate of value ap- 
proximately $75,000,000, requiring more than 
$45,000,000 of raw material and furnishing 
employment for more than 30,000 operatives. 
With the establishment by Samuel Slater at 
Pawtucket in 1790 of the first successful 
cotton factory in America, Rhode Island im- 
mediately took front rank in this industry, 
and almost from its inception the State has 
been among the leading cotton manufac- 
turing commonwealths, with extensive plants 
scattered throughout its length and breadth, 
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jewelry industry along the lines that have 
developed it into the great factor it has 
become in the industrial life of the city. 

In 1794, two brothers—Nehemiah and 
Seril Dodge—who had manufactured by 
hand, buckles, tableware, ornaments, etc., 
in gold and silver for a number of years, 
began manufacturing jewelry to be sold by 
others. They were located in a small build- 
ing on N. Main St. near the corner of 
Steeple St., and not far below the spring 
where Roger Williams erected his original 
home in the colony. 

From this humble beginning has developed 
the industry that is now the third largest 
in the city’s diversified list, including up- 
wards of 300 concerns, many of which own 
and occupy their own specially constructed 
and equipped factory buildings. To such an 
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and along the banks of the Pawtuxet and 
Blackstone rivers and their affluents are 
numerous villages where the cotton mill 
furnishes the principal support of the resi- 
dents. 

The total number of cotton spindles ac- 
cording to the reports of 1922 is more than 
2750000, producing millions of yards of 
cotton goods, mostly of the finer grades, 
having an estimated valuation of $60,000,- 
000 and consuming about $37,500,000 worth 
ol raw material. There are upwards of 
35,000 men, women and children in Rhode 
Island who receive employment from the 
more than 150 plants. 


The Jewelry Industry 

The jewelry industry is of the next im- 
portance, when considered as a_ State 
Product, but a leader in the industrial life 
of Providence second to none. While handi- 
‘ralt or hand-wrought jewelry and silver- 
ware were produced in this country from 
the earliest days of the colonies, to Provi- 
dence unquestionably belongs the credit for 
the establishment of the manufacturing 


extent has the small beginnings of the 
Dodges expanded that Providence stands at 
the head of the jewelry producing communi- 
ties, not only of this country, but of the 
world. 

It is interesting to note that as the manu- 
facturing jewelry industry grew, there be- 
came an increasing demand for cheaper 
grades, and to Thomas H. Lowe, of Provi- 
dence, an Englishman, must be accorded the 
credit of originating rolled or “sweat” plate 
in its present form and method of manufac- 
ture in this country. This was in 1850 and 
the three-quarters of a century that has 
passed, although many improvements in ma- 
chinery have been effected, the general 
method of manufacture has never been suc- 
cessfully deviated from. 

In the jewelry factories of Providence 
and the Attleboros all classes of goods are 
produced, from the finest designs in plati- 
num and gold embellished with diamonds 
and gems, to the cheapest lines of “shaded” 
goods that are made by the ton and retailed 
over the five and ten cent counters. While 
about 50 of the more than 300 concerns em- 
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ploy less than 25 hands, the remainder of 
the firms engaged in this industry employ 
from 25 to more than 1,000 persons, with a 
total average employment in normal seasons 
of approximately 20,000 males and females. 
These have an estimated average yearly 
wage of more than $900 for the entire in- 
dustry. The individual diem working wage, 
although considerably higher than in any 
other industry, suffers through the medium 
of lost time that materially lessens the year- 
ly total. 

For a great many years the jewelry dis- 
trict of Providence, which had worked its 
way from the centre at N. Main and Steeple 
Sts. to the west side of the river, was prac- 
tically bounded by Weybosset, Dorrance, 
Ship and Chestnut Sts., in which section 
were a number of buildings of three, four 
and even five stories that were almost en- 
tirely occupied by manufacturing jewelry 
plants and co-ordinate business. One of the 
oldest of these, the Richardson-Hicks build- 
ing, corner of Page and Friendship Sts., is 
still standing and generally occupied by 
jewelers. It was originally built about 1835 
for other purposes but gradually become the 
home of jewelry concerns. 

The first big jewelry building in this 
country to be built for the exclusive use as 
a manufacturing jewelry centre was the 
Fitzgerald block on Eddy St., extending 
from Friendship to Clifford Sts., erected by 
the late Michael Fitzgerald in 1879 and still 
occupied by jewelers. But the largest of 
all, anywhere, is that which was erected by 
the manufacturing jewelry concern of Kent 
& Stanley on Aborn, Sabin and Beverly Sts. 
The site selected for the enterprise was then 
thought to be so far removed from the 
jewelry centre that it did not appeal to the 
trade, and for a while was a failure, and 
Kent & Stanley went to the wall. But today 
as the Manufacturers’ building it is a hum- 
ming hive of the jewelry industry. Within 
the past decade a large.number of jewelry 
buildings have been erecttd, the jewelry dis- 
trict has expanded into every section, south 
and west, and many concerns have erected 
buildings especially for their own business. 


The Silverware Industry 


The silverware industry, which is closely 
identified and often co-ordinated with the 
manufacture of jewelry, is very important 
and contributes materially to the volume and 
value of the activities connected with the 
working of precious metals and their alloys. 
Here again great credit is due to a Provi- 
dence man as a pioneer in laying the foun- 
dation of a great business factor, and the 
name of Jabez Gorham must always stand 
high on the roll of fame in everything that 
pertains to silversmithing in this country. 
In 1831 he began in this city the manufac- 
ture of silver spoons, thimbles and a few 
other articles in that line. Six years later, 
as business steadily increased, he took his 
son John into partnership with him, the 
style of the small but energetic firm becom- 
ing Jabez Gorham & Son. This was the 
birth of the present immense establishment, 
occupied in 1890, consisting of a fine group 
of buildings on a property in Elmwood em- 
bracing about thirty acres, the largest silver- 
ware concern in existence and known the 
world over—The Gorham Mfg, Co. 

3esides working in silver, the Gorham 
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ALWAYS SOMETHING NEW 


Increase Your Profits 
WITH THESE TWO WINNERS 


HE SUREFIT Metal Watch Strap is durable, 
flexible and comfortable. Skillfully interwoven 
strands of metal give it a high degree of elasticity. 
Instantly adapts itself to every movement of the wrist. 
A watch strap suitable for every occasion—one which 
your men and women customers will approve and buy. 
No. 98—At right, the j 
SUREFIT for men. | “il i 
Made in Nickel Silver, Gy 
Sterling Silver. Gold Wis _ 
Filled and 10K. and 14K Whittle a mn Bee 
Solid Gold. he Paar is oe 
‘ Be ee Patented 
ye saleldeledd | TPP No. 83—At left, the SURE- 
- FIT for women. Made in 
—_ the same qualities, except 
we , Nickel Silver, as the 
Pending ae - SUREFIT for men. 
The FLIPPER Cigarette Holder 
A Cigarette holder that is enjoying a steadily increasing popu- 
larity among fastidious smokers. A mere “flip” of the never- 
failing ejector throws out the stub. The FLIPPER works every 
time. Made in Sterling Silver and Rolled Gold Plate, plain, 
engraved or engine-turned. Bits are of Bakelite in a variety of 
beautiful colors. Other items in the Bliss Brothers Co. Line: 








No. 4329 . Rosaries and Rosary Cases, Waldemar Chains and Baby 


Patent 
Pending Bracelets. 





Come to the “The House With Something New All the Time” 


CONVENTION! . 
A iis Brothers Com! Bliss Brothers Company 


pany representative will 
be at the A. N. R. J. A. 
Convention in August Attleboro Mass. 
to welcome you and ' 
make you feel at home. 
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Co. makes artistic bronze office and house 
furnishings ‘and every variety of archi- 
tectural bronze work. From its foundry 
have come many heroic-sized statues and 
groups erected in various parts of the 


country as war and other memorials. Many 
of the World War bronze tablets in town 
and municipal buildings, shops and indus- 
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modate the business which the colony was 
already doing with the West Indies. 

As a natural sequence of this exportation 
and importation business, local ship building 
was inspired and for more than a century 
Providence maintained its pre-eminence as 
one of the leading maritime centres of 
America. The ship General |W ashington, 











FRONT CAMPUS—BROWN UNIVERSITY, SHOWING, RIGHT TO LEFT—RHODE ISLAND HALL, SLATER 


HALL, UNIVERSITY HALL 


trial plants commemorating the service of 
citizens and of employes were made by this 
concern. 

There are nearly a score of other firms, 
large and small, engaged in silversmithing, 
with upwards of 2,500 employes. Other al- 
lied or co-ordinate branches, including re- 
fining, engraving, chasing and engine-turn- 
ing, enamelling and electro-plating establish- 
ments, etc., increase the ‘total number of 
persons dependent upon the jewelry industry 
as actual workers to approximately 25,000. 
The total capital invested in all the varied 
branches of this industry is $50,000,000 and 
the value of the products for the average 
normal year is estimated at about $60,000,- 
000. 

Story of the Port of Providence 


But Providence was not always a great 
manufacturing centre; its earliest activities 
were of a maritime nature and the story of 
the port of Providence reads like the un- 
folding of a romance, the first chapter of 
which was written as early as 1652, only 
sixteen years after Roger Williams settled 
here. Privateering was begun by Provi- 
dence shipowners as early as 1649 and in 
1652 John Smith established the exporting 
trade by sending tobacco, flour and peas to 
Newfoundland, the return cargo apparently 
consisting largely of liquor. The export 
business must have grown rapidly as did 
that of imports, for in 1679 Pardon Tilling- 
hast, designated as the “Father of Provi- 
dence Shipping,” built the first warehouse 
In town, the site for which was granted him 
by the town authorities. Encouraged by the 
Success of this undertaking, Mr. Tillinghast 
soon after built a wharf on the east bank 
of the Providence river at the foot of Tran- 
sit St. the venture being made to accom- 


AND END OF MANNING HALL 


owned by John Brown, which sailed from 
this port Dec. 12, 1787, arrived at Canton 
Oct. 28, 1788 and was the first Rhode Island 
ship in Chinese waters and one of the first 
American vessels to reach the Far Fast. 
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A person coming to Providence by water 
or making a trip up or down the beautiful 
Narragansett Bay is struck by the great 
number of big oil tanks and the coal pockets 
that dot its banks. 
cipal activities of the port, Providence , for 
many years having been the principal coal 
distributing port of New England, and is 
now rapidly developing its oil distributions. 

Some years ago the Standard Oil Co., 
recognizing the possibilities of Narragansett 
Bay as a great oil distributing centre, ob- 
tained a footing on the east side about five 
miles south of the city and now owns several 
square miles of land, with a large group of 
buildings, and is erecting others that will 
constitute an oil city that is rapidly becom- 
ing the first in importance on the Atlantic 
seaboard. It has already spent upwards of 
$10,000,000 in development work, building its 
ship terminals, pipe lines, refineries and 
chemical works in the Riverside section of 
East Providence where kerosene, vaseline, 
lubricants and by-products are being made 
on a huge scale. 

In addition to the Standard Oil Co., the 
Mexican Petroleum Corp., or the Mexpet 
Co. as it is more familiarly known; the 
Texas and the Gulf Refining Cos., all have 
extensive plants and are continually increas- 
ing them. During the year 1922 there were 
nearly 10,000,000 barrels of oil brought into 
this port by these four concerns. Last year 
there were more than 1,750,000 tons of coal 
landed in this port, notwithstanding the gen- 
eral embargo there was on this commodity. 
But a large amount of this tonnage came 
from across the ocean, from the English 
mines. 

Within the last year this city has taken 
an active hand in the development of a lum- 
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ber port and at present one concern is ship- 
ping lumber into Providence from Oregon, 
via the Panama Canal, at the rate of at 
least two cargoes a month that average 
nearly 1,500,000 feet per shipment. This 
will rapidly bring Providence to the fore- 


She docked at Providence, July 5, 1789, hav- 
ing in her year and a half absence logged 
32,758 miles. The last whaler out of this 
harbor was the Lion, which cleared for the 
Pacific Ocean, July 17, 1854, only to be lost 
at sea in November of the next year. 
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front as a lumber port and materially in- 
crease its annual receipts which, during 
1922, amounted to more than 13,813,000 
square feet. 


Rhode Island School of Design 


Rhode Island School of Design began its 
existence in 1877 when the women com- 
prising the Rhode Island committee of the 
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by the New England Manufacturing Jew- 
elers’ and Silversmiths’ Association. Then 
there is Pendleton House, a most unique in- 
stitution in that it houses an unequalled col- 
lection of colonial furnishings in a colonial- 
type dwelling built especially for it. The 
school had approximately 1,100 students en- 
rolled on its books last year to receive in- 
struction. 
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Centennial Exposition voted to appropriate 
their surplus, amounting to $1,675, for the 
founding of the school. A charter was se- 
cured from the Rhode Island legislature and 
its doors opened the following year, and 
from then until 1893 the school occupied 
quarters in the Hoppin Homestead building 
on Westminster St., between Snow and 
Aborn Sts. In the latter year the main 
building of the institution on Waterman St. 
was opened and from that time on the 
school has steadily expanded in size and 
reputation. 

It now has 137,786 square feet of floor 
space devoted to the work of the institution. 
The main building on Waterman St. con- 
tains the Museum, administrative offices, 
library, rooms for the departments of draw- 
ing, decorative design and architecture, and 
a students’ social room. Memorial Hall on 
Benefit St. contains rooms for the depart- 
ment of sculpture and other classrooms and 
a large hall seating 800 persons. The Me- 
chanical building, off Market Square, is oc- 
cupied by classrooms of the mechanical de- 
partment and the machine shop. The Jesse 
Metcalf Memorial building, on N. Main St., 
contains the department of textile design 
and laboratories of textile chemistry and 
dyeing, 

The Jewelry building, on N. Main St., at 
the entrance to the East Side tunnel is the 
latest addition to the group of buildings and 
contains the department of jewelry and 
silversmithing. It is of reinforced concrete, 
tour stories high, with a total floor space of 
19,700 square feet, most carefully designed 
m every way for the purposé for which it 
's intended. The machinery equipment was 
“hosen for its practical value and presented 
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The Rhode Island Clambake 

This article would be incomplete without 
reference being made to that world-famed 
production of this glorious State—the Rhode 
Island clambake—a magnet that has a po- 
tency none can deny, causing the steps of 
all who come within the portals of “Little 
Rhody” in the Summer time to turn toward 
the common goal. Some, to whom the suc- 
culent bivalve and its accessories are already 
familiar, press confidently on with poorly 
concealed eagerness. Others advance with 
the air of hesitation which proclaims the 
neophyte. But to visit Rhode Island and 
not partake of at least one clambake would 
be to fly in the face of all established cus- 
toms, rules, regulations and traditions. Dur- 
ing the stay of the delegates to the Amer- 
ican National Retail Jewelers’ Association 
opportunity will be afforded for a close ac- 
quaintanceship with this epicurean triumph, 
this honored rival of Rhode Island’s equally 
famous contribution to national dietetics, 
the Thanksgiving turkey, the relish for 
which seems to increase rather than to 
diminish as it becomes more familiar. 

The history of the clambake has never yet 
been written. To unfold in fitting terms its 
mysteries, to describe the successive steps 
through which perfection has at last been 
reached, requires a pen of more than ordi- 
nary ability. 

Mya arenaria is the scientific name of the 
common “long clam” of Narragansett Bay. 
The “long clam,” or, as it is sometimes 
called, the “soft clam,” must not be con- 
fused with the quahaug or “round clam.” 
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The distinguishing feature of the “long 
cam,” aside from its shape and texture of 
shell, is the “siphon”—the native New Eng- 
lander calls it “snout.” Those who have 
sot penetrated the secrets of the truly won- 
derful mechanism of the clam are often 
greatly puzzled when they attempt to ex- 
tract it from its hard elongated shell. Upon 
nearly all the shores of New England the 
dam is found in abundance. Several times 
in the history of the Massachusetts and 
Rhode Island colonies, the white settlers 
would have perished but for this lavish food 
supply which nature had provided for them. 

From the Indians the English learned the 
way in which the clam should be cooked. 
The Englishmen tasted and _ pronounced 
them good, and upon the shores of the Nar- 
ragansett the “clam-bake” has gradually 
been brought to its state of perfection that 
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capitol was built in 1900 it also had two 
capital cities, Providence and Newport. But 
there was never any divided allegiance in 
the cause of loyalty or humanity and there 
is no divided allegiance in the expression of 
cordial welcome extended to the members 
and friends of the American National Re- 
tail Jewelers’ Association. Providence has 
thrown wide open its doors; the latch key 
has been cast away and the city will belong 
to the jewelers of the country during the 
final week in August. 

It remains for the jewelers to avail them- 
selves of the opportunity and partake of the 
feast of good things—social, industrial, his- 
torical and traditional. Down the long 
years of the development of the Union the 
watchword has been “Westward Ho!” But 
the lure is in the east and Providence is the 
magic lodestone. 








MATTHEW HARKINS 
now gives it a place among coveted feasts. 
The making of a “bake” is an “art” that 
calls for professional directors, and the 
method followed is interesting to the visitor. 

In the first place a rude floor of stones is 
laid, upon which a pile of ordinary “cord- 
wood” is thrown. This is allowed to burn 
until the stones beneath begin to crack with 
the heat. The ashes are then carefully 
brushed away and a thin layer of sea-weed— 
the ordinary “rock weed,” indigenous to the 
New England shore—is thrown upon the 
heated stones, and upon this carpet are 
spread the clams in a layer of uniform 
thickness. On top of these are placed bas- 
kets and pans of dressing, lobsters, potatoes, 
ears of green corn, fish rolled in corn husks, 
Sausage and other edibles, according to the 
desires of those who are preparing the 
“bake,” and over all a thick blanket of 
“rock-weed” is placed. Then a huge piece 
of canvas is covered over the whole and 
fastened down at the corners and sides so as 
to keep in all the steam and the fragrant 
pile is left to itself for about 40 minutes. 
The steaming vapors from the clams per- 
meate the whole mass and impregnate every- 
thing with their rich odor. Then the “bake” 
is opened and the repast begins, and 
thousands of men would, any day, willingly 
leave the well-appointed table of the best 
hotel or club in the country to partake of 
this royal feast. 

Territorially the smallest State in the 
Union, it has the longest name, the official 
designation being “State of Rhode Island 
and Providence Plantations.” Until the new 
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THE JEWELERS’ CircuLAR in this article 
has touched upon only the high spots, for 
there is so much of interest to be seen in and 
about Providence that it is extremely diffi- 
cult to know what to put in and what to 
omit, but THE JEWELERS’ CIRCULAR joins 
with the Massachusetts and Rhode Island 
Retail Jewelers’ Association, and with the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, in wanting our 
visitors to know about the most important 
things to be seen, and hopes they will visit 
many of the places pointed out and re- 
ferred to, and whatever else in the city that 
appeals to them. 

Don’t forget the date! Don’t forget the 
place! And don’t overlook this excellent op- 
portunity to visit historic New England 
with its wealth of tradition, ancient land- 
marks and gracious hospitality. 

Come to Providence! 








Jewelers of Wilmington, Del., have 
formed an organization to be known as the 
Wilmington Retail Jewelers’ Association. 
The object of the association is to promote 
better business relations among the numer- 
ous jewelry concerns of the city. The 
association will draft and present to the 
City Council for adoption an ordinance to 
prevent unscrupulous and “fly-by-night” 
jewelers conducting sales with undesirable 
merchandise. Officers of the association 
are, president, Charles M. Banks; treasurer, 
M. D. Poland, and secretary, Howard M. 
Collins. 
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Conference of American Silver Producers 
to Be Held at Reno, Nev., 
September 4 


Wasuincton, D. C., July 18—The -pro- 
posed conference of American silver pro- 
ducers at Reno, Nev., has been called for 
Sept. 4 by Senator Oddie, of Nevada, 
chairman of the Senate Commission on Gold 
and Silver Inquiry. In a letter addressed 
to 15 silver producers of the United States, 
Canada, Mexico and Latin America, the 
commission expressed hope that the con- 
ference would result in the organization of 
a silver export association under the Webb- 
Pomerene Export Trade Act to stimulate 
the production and orderly marketing of 
silver on the American continent so as to 
meet seasonal demands and to prevent 
alleged unfair and detrimental control over 
its price. Such an association would go 
far towards relieving Congress of the neces- 
sity of attempting by further legislation to 
encourage silver production, the commis- 
sion’s letter declared. 

Discussion of bimetallism and free coin- 
age of silver will not be permitted at the 
conference, but the testimony of silver pro- 
ducers, foreign exchange experts and others 
will be sought in connection with the com- 
mission’s report to the Senate which must 
be submitted Jan. 1. The committee ex- 
pects to solve the causes of decreased pro- 
duction of gold and silver, to point out the 
effect of decreased production upon com- 
merce, industry, exchange and prices, and 
to propose a plan for submission to the 
administration, if it is deemed necessary, 
for negotiations with foreign governments 
with a view to the stabilization and wider 
use of silver. 








Fox River Valley Jewelers Enjoy Outing at 
Blackbird Island on Green Lake, Wis. 


MILWAUKEE, Wis., July 19.—Jewelers in 
cities of the Fox River Valley attended an 
all-day outing with their families on Black- 
bird Isiand, Green Lake, last Sunday. This 
is an annua! event with the jewelers of that 
district. 

A boat was chartered and the party of about 
75 were conveyed to the Island. The morn- 
ing’s angling provided sufficient fish for the 
big fish fry for the whole group. Swim- 
ming, water sports and athletic contests of- 
fered diversion for the day. 

Much credit for the success in organizing 
the picnic party and conducting the event 
is due to Anton Klein, Ripon jeweler, who 
was in charge of arrangements. 

John P. Hess, Fond du Lac, president- 
elect of the Wisconsin Retail Jewelers’ As- 
sociation, heads the Fox River Valley or- 
ganization. The event was well advertised 
at the recent annual convention of the State 
association at Fond du Lac, where Mr. Klein 
extended ar irvitation to all State jewelers 
to attend. 








Lindsley Adams has purchased the Charles 
Peck jewelry store on Main St., Naples, 
N. Y. For the past 30 years Mr. Adams 
has been assistant to Mr. Peck, owner of 
the business, who was killed in an automo- 
bile accident on the Atlantic Road last April. 
Since that time Mr. Adams has been man- 
ager of the store for the Peck Estate, which 
was recently settled. 
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Adolph Goldsmith, New York diamond 
merchant, is here visiting the trade. 

The Barrios Gem Co. is a new concern 
which has opened for business at 704 S. 
Broadway. 

E. B. Monroe, an old-time watchmaker 
of this city, has opened a jewelry store at 
4352 Melrose Ave. 

James J. Gilbert, representing the Al- 
phonse Jeddis Co., San Francisco, is here 
calling on the trade. 

Mr. Nolan, representing the Newall Mfg. 
Co, Chicago, is one of the traveling men 
now in Los Angeles. 

Hoyt Brown, of the Armer & Brown Co., 
accompanied by his wife, is spending a 
vacation in Ventura county. 

Charles L. Schwenck and G. Frey, of the 
Armer & Brown Co., took a _ week-end 
pleasure trip to Big Bear Valley. 

There is a report in circulation here that 
the Houston, Gilmore Co., Post and Stock- 
ton Sts., San Francisco, will soon open a 
branch in Los Angeles. 

Ben Klein, Pacific Coast representative 
of S. Kaplan & Co., New York, is back in 
his office here after one of his regular busi- 
ness trips to San Francisco. 

Anthony Westhoff, who has been with S. 
Nordlinger & Sons for a number of years, 
has accepted a position as salesman on the 
force of the Donavan & Seamans Co. 

K. O. Bolte, watchmaker with J. P. Tait, 
is spending a vacation in Santa Barbara 


county. P. D. Proper, also with Mr. Tait,: 


left on Monday by motor car for Ensenada, 
Lower California. 

Herbert Brandt, of the E. Bastheim Co., 
has just returned from a trip through cen- 
tral and northern California. He did a 
splendid business and predicts good Fall 
trade in those sections. 

Mr. and Mrs. E. W. Reynolds were 
unable to take their intended vacation trip 
to Shasta Springs, in the northern part of 
the State, by the sad circumstance of the 
death of an intimate friend. 

Reports have reached here to the effect 
that Frank A. Priesmeyer, former manager 
of S. Nordlinger & Sons, intended to leave 
New York and return to Chicago, his 
former home, and engage in the diamond 
business. 

James A. Codori, jewelry auctioneer, has 
established his headquarters at 509 S. Los 
Angeles St. He has a large number of 
engagements booked for this year and he 
predicts good Fall business among jewelers 
on this Coast. 

Glenn L. Seitz, western representative of 
the Penjamin Lazarus lines, with head- 
quarters at 714 Title Guarantee building, 
has returned from a vacation of two weeks 
at Pinecrest, a popular resort in the San 
Bernardino mountains. 

J. Klingensmid, a watchmaker, aged 76 
years, in the shop of Feagans & Co., and 
Mr. Williams, 501 Jewelers’ building, aged 
70 years, are among those who have en- 
rolled themselves to take the examination 
for certification by the Horological Insti- 
tute of America. 

M. P. Campbell, of the newly organized 
firm of Wright, Campbell & Ginder, has 


| returned from a_ pleasant 
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vacation trip 
with his wife in the central part of the 
State. He visited San Francisco and then 
toured through Lake county and also went 
to Mt. Tamalpais. 

Captain James A. L. Turner, recently of 
the diamond department of S. Nordlinger 
& Sons, has accepted an offer from the 
Albert S. Samuels Co., Oakland, to come 
to that city and become manager of the 
company’s new store at Broadway and 15th 
St. He left for Oakland Saturday night, 
July 14. He will live in Berkeley. 

L. V. Brown, who was with S. Nord- 
linger & Sons as salesman for about 18 
years, recently accepted a position with the 
H. F. Wichman & Co., Honolulu. Mr. 
3rown is an enthusiastic yachtsman and 
will participate in a regatta at Santa Bar- 
bara, after which, on July 22, he will sail 
as chief officer on the yacht Spindrift for 
Honolulu in the 2,300-mile race to that 
port. 

Louis S. Nordlinger, president of S. 
Nordlinger & Sons, has, it is understood, 
taken a considerable interest in the Brock 
& Co. corporation and has been elected 
vice-president of this concern. He will 
take an active part in the sales department. 
The present Nordlinger store will be 
vacated before Sept. 1. Several of the 
employes will doubtless be employed by 
Brock & Co. 

Sol Meyer, formerly of the Meyer & 
Talbott Co., has opened an office at 510 
Title Guarantee building, near his former 
location, and is collecting and closing ac- 
counts incurred before he sold his interest 
in the company. Theodore J. Hindin, dia- 
mond broker, who some weeks ago had a 
desperate struggle with a robber in his of- 
fice, then in the Loew State building, 
occupies a part of the same office with Mr. 
Meyer. 

John Wesley Hunt, formerly with Tiffany 
& Co., New York, for more than 20 years 
and recently with Brock & Co. as _ vice- 
president, has resigned his office and with- 
drawn from the latter company. He has 
become largely interested in the oil indus- 
try since coming to Los Angeles and is 
vice-president of the Southern California 
Oil Co., which has leases at Santa Fe 
Springs and Montebello, some 10 to 15 
miles from Los Angeles. 

Burzglars entered the quarters of the 
Pacific Platinum Co., 614 James building, 
814 S. Spring St., some time between 6 
Pp, M. Wednesday and noon the following 
day and prying open the safe with a crow- 
bar and a jack secured about $5,000 worth 
of platinum and gold, which constituted prac- 
tically the entire contents of the strong box. 
A. M. Draper, the president of the com- 
pany, reported the theft to the police, but 
so far as known there is as yet no clew to 
the identity of the burglars. 

Owing to its being vacation season the 
attendance at the last meeting of the 
Jewelers’ Crafts Association was not quite 
as large as usual. It was decided to post- 
pone the proposed entertainment until 
after the annual meeting in November. S. 
P. Dayton, Frank Woertendyke and 
Howard Anthony were appointed a com- 
mittee to arrange for a dance. Another 
committee was named to consider the ar- 
rangement of a program for all the meet- 
ings of the coming year. Acting in 
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response to a letter from Secretary Tipping 
of the national association, in reference to 
the stamping of platinum, the movement 
was heartily indorsed, as was also the 
effort to secure the abolishment of the § 
per cent. sales tax. 

The following out-of-town jewelers 
have been in Los Angeles recently: Mrs, 
H. E. Gould, San Bernardino; E. W. Cos- 
grove, Colton; George Bower and A, L, 
Palis, Upland; C. W. Middleton and 
George B. Witman, Pomona; Mrs. E, T. 
Stoddard, Whittier; A. J. Dutton, Ana- 
heim; Mrs. M. A. Stalmer, Fullerton; L, 
E. Hendrickson, John Parker and T. R. 
Canady, Huntington Beach; A. Protsch 
and S. B. Clem, Redondo; C. L. Runyon 
and D. Van Wart, Huntington Park; M, 
L. Fornes, Venice; J. Posner, R. H. Wilson 
and J. H. Blanchard, Ocean Park; Frank 
Fraiberg, Santa Monica; T. J. Parker, 
Downey; Walter Lawrence, Burbank: L, 
J. Tindall, Owensmouth; C. E. Miller, Van 
Nuys; I. Macatee, Lankershim; Mr. Ras- 
mussen of The Bartlett Co., Ventura; L, 
R. Gillett, Watts; W. M. Wright, Comp- 


ton. 








Pacific Coast 


J. A. Hoffman, Hillsboro, Ore., has been 
succeeded by R. L. Wells. 

L. C. Henrichsen, 386 Washington St., 
Portland, Ore., has sold out to Burnett 
Bros. 

Andrew M. Nelson, Mt. Vernon, Wash., 
advertises that he will close out. 

The death is announced of Edwin 
Jerauld, retail jeweler of Sutter Creck, 
Cal. 

Conrad Mantele, of Stockton, Cal., has 
motored into the mountains, on a_ long 
vacation. 

Wm. Ryder, of G. W. Ryder & Sons, 
San Jose, Cal., is going to Lake Tahoe 
with Mrs. Ryder. 

Alchian & Edwards, Porterville, Cal., 
have published notice of the sale of their 
interests in the retail jewelry business at 
502 N. Main St., to D. H. Edwards. 

J. G. Heermance, Suisun City, Cal., has 
published notice of agreement to sell stock 
and fixtures of his jewelry store to C. H. 
3adgley for a consideration of $2,600. 

Among incorporation papers, just filed at 
Salem, Ore., are those for the incorporation 
of Frank A. Heitkemper, Inc., Portland; 
incorporators, Frank A. Heitkemper and 
Charles D. Heitkemper, capitalization, 
$50,000. 

Satisfactory progress is being made on 
remodeling the L. Goodman jewelry store, 
218 E. Main St., Stockton, Cal. Special 
features are being incorporated into the 
new store, including a diamond room, with 
special lighting effects, several electric 
soldering machines, for gold, platinum and 
silver and a clock of large size, which will 
chime every 15 minutes, 








Dr. S. M. Long, who a short time ago 
bought a half interest in the jewelry bust 
ness conducted by F. N, De Huy & Sons, 
Daytona, Fla., is now sole owner of this 
store, having acquired the other half of the 
business from Mr. De Huy. Mr. De Huy 
plans to go north after set‘ling details at 
Daytona. 
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Emanuel Levy has left for the east, on 
pehalf of the new firm, Levy & Cresalia. 
The Modern Jewelry & Optical Co., 1004 
Market St., has advertised a closing-out 
sale. ' 
Clyde J. Schoenfeld is getting ready for 
his southern trip, to represent William 
Davidson. 

Harry Jones, of the Wadsworth Watch 
Case Co., has taken excellent offices in the 
Jewelers’ building. 

Joseph F. Lewis, of Lewis, Inc., and Mrs. 
Lewis, are on a six weeks’ vacation at 
Fallen Leaf, Lake Tahoe. 

William Fulton is receiving the congratu- 
lations of his friends on his return to his 
office, after a sojourn in the hospital. 

C, C. Gross, representing Kohn & Co., 
and other lines, has left for the south, after 
spending about a week at his offices here. 

Percy Greer, a diamond man popular with 
the local trade, is traveling in Europe and 
his friends have just received cards, mailed 
at Lourdes, France. 

J. E. (Jack) Lewis, just back from the 
Pacific northwest, has taken on a new line 
of high-grade platinum mountings, made by 
Friedensohn & Sakulnick, New York. 

Z. Kimes is leaving for the south, accom- 
panied by his assistant, W. F. Undhjen. 
Mr. Kimes is thinking seriously of opening 
an office in Los Angeles, with Mr. Undhjen 
in charge. 

Leo Aurich, of Norman & Aurich, is 
preparing to motor to Feather River Inn, 
for a brief vacation. Bert Nordman, of 
Nordman & Aurich, has left for Alaska, 
on a month’s vacation. 

John Warren, formerly with the Waltham 
Watch Co., is looking up some of his old 
friends in the trade who are welcoming him 
back to the city. Mr. Warren has retired 
from the jewelry business. 

M. Delovage, retail jeweler of Butte, 
Mont., is calling on the trade here. Mr. 
Delovage states that he has sold one of his 
stores and is planning to sell the other, as 
he intends to settle in California. 

Arch. MacDonald, of S. Wurkeim & Bro., 
has sufficiently recovered from his recent 
serious illness to be out and around, though 
not yet back at work. Charles Morrill, 
with the same firm, is enjoying a vacation 
on the Russian River. 

S. J. Hammond is expected in from a 

long trip through the Pacific northwest. 
Arthur Rude, with’S. J. Hammond, is back 
from a vacation spent in the Yosemite 
Valley and Thomas O’Neil is covering the 
northern California territory. 
_ Shreve, Treat & Acret, well-known retail 
Jewelers of 36 Geary St., are preparing to 
open a handsome store in the new Hotel 
iltmore, Los Angeles. The building is 
now in process of construction and will 
Probably not be completed till early Fall. 

Miss H. L, Brown, editor of Ye Hallson 
Herald, the house organ of A. I. Hall & 
Son, is now enjoying her annual vacation 
at Glacier and National Park. Miss Brown 
usually travels far afield, when she takes a 
ae from office work, and she is already 
amiliar with many of the beauty spots of 
the west, 
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Edward V. Saunders, Coast manager for 
the International Silver Co., is expected 
back from a long trip, during the latter 
part of July. He has visited the home 
offices of the company and, en route home, 
stopped to visit the Grand Canyon of the 
Colorado. Mr. Saunders is accompanied by 
his young son, Drury Saunders. 

Among the retail jewelers calling on the 
trade last week were: W. E. Kiefer, 
‘Sonoma; A. J. Wilkinson, Tracy; Phil 
Doll, Haywood; Wm. Jeung, of W. C. 
Lean, San Jose; R. I. Lawrence, of San 
Luis Obispo; E. W. Myers, Sacramento; 
R. Wirth, Los Angeles; Otto L. Wuerker, 
Los Angeles; Ernest Mueller and wife, 
Eureka; Clarence P. Jacobs, Vallejo, and 
Tom White, Vallejo. 

Manufacturers’ representatives calling on 
the local trade include: L. Flatau, with 
Chas. Keller & Co.; Max S. Paris, of 
Rosenberg & Co., Inc.. New York; Roger 
W. Cannon, connected with Ira W. Smith, 
of Los Angeles, who represents a number 
of firms; M. Miller, of the Brun-Miller Co., 
Maurice R. Meade, of O. Schapiro, New 
York; I. B. Miller, of the Elgin Engine 
Turning Co., Pittsfield, Ill.; George Fox, of 
the Fox Mfg. Co., Chicago, is expected. 











Mrs. P. E. Buecher, wife of a well-known 
retailer of Evansville, Ind., died at her home 
recently. 

Recent visitors to Indianapolis were: D. 


S. Whittaker, Lebanon; Dr, A. L. Bennet, 
Arcadia; A. P. Wood, Kirklin, L, E. Heaps, 
Sheridan, and Walter Simmons, Franklin. 

Matt Yung, factory representative of 
Adolph Schwob, importers, was in Indian- 
apolis recently. He spent a pleasant day 
with Harry A. Sebel, wholesaler, in his camp 
on White River. 

The Baldwin-Miller Co., wholesale jewel- 
ers of Indianapolis, has extended its lease 
on five rooms now occupied in the State 
Life building for a period of five years. The 
rental ranges from $250 per month to $400 
per month. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., wholesaler, has announced a re- 
organization of the company which will in- 
clude in the official personnel four of the 
older employes. The four men whose serv- 
ices have been rewarded in the shape of 
stock are William F. Espey, credit manager ; 
Fred From, floor manager; Terry L. Holy 
and John Goll, both road salesmen. Mr. 
Reagan is president of the reorganized com- 
pany, Mrs. J. E. Reagan, vice-president, and 
Mrs. Espey, secretary-treasurer. The com- 
pany is one of the largest of its kind in In- 
diana and has been in business 40 years. 

LeRoy W. Clauer, who has been associated 
with the Calvin Clauer Co.’s jewelry store, 
105 S. Michigan St., South Bend, Ind., for 
a number of years, has purchased Edward 
L. Peacock’s interests in the sporting goods 
store recently established at 215 W. Wash- 
ington Ave., in the Oliver annex building. 
Mr. Clauer, who retains an interest in the 
jewelry store, will handle a complete line of 
sporting goods and apparel at the new store. 
He will be assisted by Godfrey Miller, 
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prominent in sporting circles, who recently 
won the junior tennis championship of the 
middle west in tournament play at Chicago. 
Golf and tennis supplies will be featured at 
the store. 

J. C. Boessinger, of the law firm of Bram- 
berger & Feibelman, has been made trustee 
for Richard L. Smith, diamond broker in 
the State Life building. An involuntary 
petition in bankruptcy was filed against Mr. 
Smith by several creditors recently who 
listed claims of more than $61,000. No 
appraiser has yet been appointed and the 
exact assets are not known. Mr. Smith 
reported to the police a few weeks ago that 
he had lost a wallet in which were dia- 
monds valued at $16,500 and currency of 
several hundred dollars. At that time he 
offered the currency as a reward for the 
return of the diamonds. 

Blond and bobbed-haired, a young woman, 
age 22, explained defiantly in the woman’s 
section of the City Prison recently that she 
took seven rings from the Craft Co. in the 
Wulsin building, where she was employed, 
because she “thought they weren’t paving 
me enough.” The girl said that she received 
$17 a week. The girl protested because a 
friend also was arrested. The latter girl also 
is employed at the Craft shop. “She didn’t 
take anything,” the first woman said. “I 
gave her two of the rings—that’s all. I 
made them; I learned how up there. I’ve 
worked there for five years. I took them— 
I told the detectives I did—because they 
weren’t paying me enough.” The two girls 
were arrested by Detectives O’Donnell and 
Stewart. They are held on charges of grand 
larceny. 








Salt Lake City 


J. T. Daly, Panquitch, has gone on a fish- 
ing trip to Fish Lake, Utah. 

Ed. Winck, Cedar City, is about to retire 
from business. Mr. Winck has been at 
Cedar for 15 years, but his connection with 
the jewelry business extends over half a 
century. 

Pass key burglars robbed the home of 
William M. McConahay, well-known local 
jeweler, of several hundred dollars’ worth 
of jewelry last week. In addition $15 in 
cash was taken. 

Leo Martin, of Richfield, has moved into 
a new store on Center St. He has put in 
new fixtures and increased his stock. Mr. 
Martin’s store is now one of the finest and 
most attractive in the State, outside of Salt 
Lake City and Ogden. 

William H. Gordan, Cedar City, will 
move into a new and more up-to-date store 
in the immediate future. Mr. Gordan said 
he would have more space and would put in 
more equipment. He was formerly con- 
nected with the Decker Jewelry Co., this city. 











Removing a pane of glass from the front 
door, thieves early one morning recently 
gained entrance to the Hynes & Bear 
Jewelry Co., 69 W. Park St., Anaconda, 
Mont., and stole two gold watches and a 
turquoise ring valued at about $150, The 
fact that practically all of the valuables had 
been stored in the safe before the place of 
business was closed for the day probably 
prevented the thieves from making a bigger 
haul, 
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Sterling Silver offers 
interesting possibilities 
for Interior Decoration 
in addition to its para+ 
mount importance in 
the Dining Room. 


Sterling Silver for 
Everybody. Gorham 
Articles are highest in 
quality, not highest in 
price. For sale at re- 
sponsible jewelers 
everywhere. 


—_—_ 








seaSlcGUlUhOUlUM ShOClUCCUcrkhlC em UCrRKlmlCrC 














PUBLISHED EVERY WEEK BY 


the Jewelers’ Circular Publishing Co. 
LJ. Mulford, Pres. & Treas. V. 8. Mulford, Vice- 






pres. Charles A. Brodek, Sec’y. 
11 JOHN ST., COR. BROADWAY, NEW YORK 


TELEPHONE: CABLE ADDRESS: 
148 CORTLANDT JEWLAR, NEW YORK 





Vol. LXXXVI July 25, 1923 No, 25 





Sebscription in United States and Mexico - $4.00 


Dominion of Canadas - - - - 5.00 
Other Countries of Posta Union - - 7.00 
Single Copies - 2 *#© # = 20 





index to News and Special Articles 





Page 
Latest Paris Jewelry Fashions..........+++++- 63-65 
A Word About Tarnish Resisting Alloys.... 65 
Bush of Golden Roses Presented to Queen of 


rr Ore en rr 65 
Valuable Work of Trade Associations........ 67 
Medal Awarded by Manx Musical Festival 

Made by Cleveland Jeweler..........-.e00- 67 
Tk Hews Prom PHeGands 6 oiccccccccvcseess 69 
Omaha Jeweler Shoots Wife Mistaking Her 

err er rrr rrr re her 69 


Plans for Convention of A. N. R. J. A....71-73-75 
Search Fails to Locate W. C. Head, Denver 


BONED: 6ccca seca wen eeesnnssiasesuesecons 75 
Jewelers Warned Against Postal Money Order- 
Blanks Which Have Been Stolen.......... 75 
Baltimore Police Hold Four Men for Grand 
We aa bascasa las bia eau euaaedeeeaewdion 75 
Chicago Jewelers Play Golf........scseceeeee 77 
L. Heller & Son, Inc., Institutes Patent Litiga- 

ME! Saas suneso war anes eke e wea ak eraael as 77 
Ohio Retail Jewelers Hold Successful Conven- 

ME Su susanukouuae sya iw eh Gee eeeeeees 78-81 
Convention of Virginia Retail Jewelers Held 
RINE UWE 5g. 5:5 5 0b sa Wie Oka Kalo a loaee wee 83-85 
Death of William W. Arnold..........eeeee 87 
John §, Blondin, Providence, Killed in Auto 
BN ss vinne cb seu aeausesessNveneneeses 87 
Fire Causes Heavy Damages in Pittsburgh... 87 
Treasury Department’s Attitude on Purchase 

of More Dollar Silver..........cceceecees 87 


Clever Swindler Operating in Kansas City.... 89 
Fred Wuensch Sent to Prison by New York 


Me ishainid divnittenameniteeens 89 
Facts About Providence, The Convention 

De eh taka dai etnies Dita Aci at 98-117 
Service, the Essence of Salesmanship...... 139-141 
Three Minute Selling Talks............00005 141 
Success Tips From a Progressive Retail Jeweler 143 
sprained Accuracy an Essential............ 143 
Magnifying Cuff Link Sales.........sseeee: 143 
Neatly Wrapped Packages Adds to Jeweler’s 
re a ae 145 
Store of Klein & Son, Montgomery, Ala...... 145 
oe Direct Advertising Problems........ 147 

vertiser Who Makes Most of a Timely Mag- 
| ee er ern 149 
Geneva School of Horology, Its Regulations 
— Program (Concluded)......+++++++: 151-153 
Te IE a iivnvcccscevesvvaseveses 155 





THE JEWELERS’ 


EWELERS from 

all sections of the 
United States are 
making their plans to 
attend the annual convention of the Ameri- 
can National Retail Jewelers’ Association, 
which is to be held in Providence, R. L, 
Aug. 27-31, and are looking ahead 
to an enjoyable week, divided between 
earnest consideration of many problems now 
confronting the jewelry trade and a fine pro- 
gram of entertainment. 


Of major importance at all conventions 
are the trade questions which come up for 
discussion and this year the jewelers have a 
number of problems which will need their 
earnest co-operation. Paramount among 
the issues is the elimination of the present 
excise tax which was placed upon the jewel- 
ry trade during a war time emergency and 
has been continued while other industries, 
which are distinctly luxury trades, have 
been released from this burden. The 
work that has already been done to defeat 
this obnoxious and unjust discrimination 
against the jewelry trade and plans for 
the future campaign will be discussed 
and given most careful consideration, 

The second theme of major importance, 
which will be given attention by the delegates 
to the convention, will be the distribution 
problem. It has been found, after carefully 
considering this problem that there are many 
conditions connected with it, from which the 
retailers are suffering. It is pointed out that 
in some instances sales are being made di- 
rectly to customers of retailers at a discount 
which makes it impossible for the retail to 
enter into competition. A conference has 
already been arranged to consider the ques- 
tion of distribution between the organized 
body of the wholesalers and the executive 
committee of the American National Retail 
Jewelers’ Association, and it is hoped that a 
solution will be found. 

Jewelers who are planning to attend the 
convention in Providence, this year, will be 
interested in the article contained in this is- 
sue of THE JEWELERS’ CiRCULAR, which 
points out many interesting sights and gives 
much valuable information regarding the 
convention city. 


Attention is also called to the special rail- 
road rates which are discussed on another 
page. From every indication, the convention 
will be one of the largest and most success- 
ful ever held by the national association. A 
special feature will be the opportunity af- 
forded retail jewelers to visit the various 
jewelry factories and see the way in which 
the jewelry they sell is made. Officers of 
the A. N, R. J. A. and the various State 
officials are urging a big attendance as it is 
expected that the convention will be of un- 
usual importance. The program already de- 
cided upon promises an excellent list of 
speakers and the entertainment features will 
be most enjoyable. 


Attendance at the convention will be an 
education to all who take part in the ses- 
sions and participate in the social events. 
Every jeweler who is present will be able to 
gain many new ideas which will help him 
in his daily work. He will have opportunity 
to participate in discussing the pressing trade 
problems of the day and will by this ex- 
change of opinions with his fellow jewelers 


Plan to Attend 
the A.N.R.J.A. 
Convention 
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get a clearer and better grasp of his own 
business, 

That retail jewelers should make every 
effort to be in Providence the last week in 
August is urgent. It is an opportunity that 
if passed by will not come again soon. 
Those who attend will find that the effort 
and cost have been repaid in the good they 
have received. 

Make the effort to go. Don’t leave it all 
to the other fellow. Begin to arrange your 
plans now and go if it is possible to do so. 





Co-operation THE large number 
of robberies, sneak 

for atunt thefts and particularl 
Protection P y 


hold-ups which are be- 
ing reported by the police departments in 
the cities in various sections of the country 
indicate, in many instances, the work of or- 
ganized bands of outlaws who plan every 
step of each undertaking and follow out a 
carefully arranged schedule. This seems to 
be particularly true where jewelers are held 
up in broad daylight and bound and gagged 
by thugs who, after securing the most valu- 
able stock, escape usually in automobiles. 
The use of motor cars has made this kind 
of attacks on jewelers more feared than 
perhaps any other, as the jeweler and the 
police are both at a big disadvantage in 
either preventing the hold-up or apprehend- 
ing the culprits once they have started to 
make good their escape. When a hold-up 
of this kind is carefully planned, there is a 
chance of success, judging from the number 
of cases which are being constantly reported. 

Not only do the jewelers have to cope 
with the hold-up man at a disadvantage be- 
cause of the ease with which they escape 
in automobiles but the window smashing 
class of thieves have also adopted the same 
method and today in most instances, the at- 
tacks upon jewelers’ windows are planned 
with the same care as is the cases where 
hold-ups are committed. It has been noted 
of late that there are fewer safe burglaries 
than were formerly reported and this may 
be due in part to the comparative ease with 
which the loot may be obtained by other 
methods, which, while they may not be as 
lucrative, offer less chance of apprehension 
and do not necessitate the use of the acety- 
lene torch and other paraphernalia necessary 
to successfilly attack a modern jeweler’s 
strong box. 

Jewelers can learn a lesson in co-opera- 
tion by studying the methods employed by 
these crooks and, by following out a well 
laid plan of protection, help very materially 
to reduce the number of such attacks. In 
some cities, plans have been adopted with 
gratifying results and by a system of im- 
mediately reporting the visits of crooks of 
every description, other jewelers are warned 
and are on the watch for similar attacks. 

Of course, in the case of hold-up men, 
operating in well organized bands, they sel- 
dom attack more than one jeweler in the 
smaller cities as they would easily be 
trapped, but in the larger centers of popu- 
lation, two and even three jewelers have 
been known to fall victims to the same 
crooks within a comparatively short space 
of time. Swindlers and bogus check oper- 
ators are in a class by themselves and here 
the co-operation of the jewelers works out 
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best, because this particular class of fay. 
breakers seldom hesitates to try and find 
more than one jeweler who will prove easy 
prey to their tricks. By establishing a com. 
mon central station to which alarms are 
immediately telephoned and from which they 
are quickly broadcasted to every jeweler 
within a reasonable radius, it has been found 
that where attacks have been made upon 
one jeweler in a city, that a second attack in 
the same city has not proved as successfyl, 
The Jewelers’ Security Alliance has been 
conducting an educational campaign against 
crooks who prey on jewelers and at the 
various State conventions through the coun- 
try, representatives of the Alliance have 
been speaking on this subject, calling the 
attention of the jewelers to the many 
tricks which are constantly being played by 
those who pit their wits against the jewel- 
ers’. These speakers have been advocating 
not only a plan of co-operation but have 
been warning jewelers against taking un- 
necessary chances, pointing out that many 
of the hold-ups and window smashing cases 
which occur could be prevented if proper 
precautions had been taken. Jewelers 
should study the bulletins which are sent out 
by the Alliances from time to time and be- 
come familiar with all cases reported. 
THE JEWELERS’ CiRCULAR is _ always 
anxious to publish information about the 
operation of crooks and has repeatedly urged 
jewelers to give prompt publicity to such 
matters. Very often this has resulted in 
the apprehension of law breakers and con- 
tinued publicity has had a large part in 
making their operations less successful. 
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Hollis Bell, of the W. H. Bell & Co., is 
enjoying a vacation at Onset. 

The J. F. Sturdy’s Sons Co.’s ball team 
is leading the Twilight League. 

Several buyers from South America 
visited the local firms last week. 

J. J. Sommer left this week for the west 
after spending a week at the factory. 

A number of the local jewelry firms will 
close Friday evening for a week’s vacation. 

Samuel Shaulson, Providence, who re- 
cently purchased the Plainville jewelry fac- 
tory buildings is expected to move his 
jewelry concern to that town. 

The delegates to the convention of the 
American National Retail Jewelers’ Associa- 
tion to be held the last week in August at 
Providence will be shown through the local 
plant of the Mason Box Co. 

The Standard Chain Co. is the name of 
a new firm which has started in business m 
the Bliss building, The incorporators are. 
A. A. Smith, Charles J. Rancourt and M. 
Joseph Brohen. Mr. Smith formerly con- 
ducted the C. A. Smith Co., of Attleboro. 








L. C. Marin, who has been employed by 
the Herbert W. Watts jewelry firm, West 
Palm Beach, Fla., for several years, has 
bought out the E. A. Walker jewelry store 
on Clematis Ave. and has opened an at 
tractive shop under the firm name of L. C. 
Martin, jeweler. 
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Among the out-of-town buyers in this city 
last week was Ben Harliss, of Houston, Tex. 

The S. & S. Jewelry Corpn., manufac- 
turer of platinum mountings, formerly at 71 
Nassau St., is now located at 7 W. 45th St. 

Mr. Ritt, of Ritt & Shapiro, 95 Nassau 
St, has returned from the European dia- 
mond markets after a three months’ visit. 

Miss Regina Sandhous, office manager 
for Duff & Co. and M. Markson, 170 Broad- 
way, is enjoying a month in the Adirondack 
Mountains. 

Milton L. Ernst, who has been in Europe 
for the past two months purchasing dia- 
monds, is expected back on the Majestic 
arriving about Aug. 1. 

C. G. Alford, of C. G. Alford & Co., is 
now located on the eighth floor at 11 John 
St. where correspondence will reach him 
and where he will be pleased to receive his 
friends. 


E. Lederer, of E. Lederer & Co., Inc., im- 
porters of jewelry novelties, 1101 Broadway, 
will return on Aug. 7 on the Majestic after 
visiting the European markets in search of 
novelties. 

Stephen Varni, of the Espositer, Varni 
Co., importers of precious and semi-precious 
stones, 15 Maiden Lane, will sail for the 
European gem markets on July 28 on the 
Leviathan . 

Louis Gilford, a watchmaker, has en- 
gaged in business at 71 Nassau St. Mr. 
Guilford was in the same trade a number 
of years ago, but gave it up on account of 
poor health. 

The business of Otto Roth, dealer in 
precious stones, this city, was incorporated 
at Albany, N. Y., last week with a capital 
of $10,000. The incorporators are G. Ibler 
and E. Roth, 


It was announced last week that Samuel 
Greenberg, well-known among jewelers in 
this city and the south, is now in charge 
of the advertising department of the Fine- 
Gold Watch Co., 12 John St. 

William T, Gough, of Carter, Gough & 
Co., 9-11 Maiden Lane, sails today on the 
Baltic for a trip to Europe. He will be 
away about two months, during which time 
he will visit London and France. 

The factory of S. Pollack, manufacturer 
of Japanese rings and diamond mountings, 
73 Forsyth St., has been reopened after be- 
ing shut down for two weeks to allow the 
proprietor and employes to enjoy a vacation. 

Fred Kaffeman, who went to the European 
diamond markets on a buying trip for Irving 
Spiro & Bro., importers of diamonds, 116 
Nassau St., expected to sail for home 
yesterday (Tuesday) aboard the Resolute. 

Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Associa- 
tion, Mt. Vernon, N. Y., will visit the Bab- 
son Institute, Wellesley Hills, Mass., Aug. 
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3-9, where he will meet with executives 
from all over the ‘country to discuss the 
distribution problem. 

Henry C. Korones, of Korones Bros., 37 
Maiden Lane, has been receiving many con- 
gratulations from his friends in the trade, 
owing to his marriage yesterday (Tuesday) 
to Miss Margaret Waxman, of Brooklyn. 
Mr. Korones and his bride will spend their 
honeymoon on a motor trip to the Coast. 

According to an announcement made last 
week, I. E. Ross has assumed full control 
of the business of Reich & Ross, Inc, 
dealers in diamonds, watches and jewelry, 
68 Nassau St. Arthur F, Reich has with- 
drawn from the business. The name of the 
firm will be changed to Ross & Ross, Inc. 

On July 15, Davis Kreisberg, diamond 
setter, 49 Maiden Lane, was married to 
Miss Beatrix Roth, of Astoria, L. I. The 
wedding took place at the home of Rabbi 
Friedman, 300 Riverside Drive, this city. 
The couple are on their honeymoon at 
Scroon Lake, where they will remain until 
Aug. 1. 

Mr. Sharfman, of the Sharfman Jewelry 
Mart, Worcester, Mass., was in this city 
recently on a buying trip. Mr. Sharfman 
is remodelling his store at 30 Front St., 
Worcester, where he has been located for 
many years. He has enlarged the store and 
is equipping the place with new and up-to- 
date fixtures and expects to reopen it about 
Aug. 1. 

Julius Rosenthal, 100 W. 21st St., for- 
merly doing business under the firm name 
of the Granby Mfg. Co., and Jack Rosen- 
thal, of 71 Nassau St., have combined under 
the style of J. Rosenthal & Bro., and have 
taken quarters at 100 W. 2l1st St., where 
they will manufacture jewelry and a gen- 
eral line of platinum and white gold mount- 
ings and watch cases. 

A meeting of the creditors of Joseph A. 
Starks, this city, and now in bankruptcy, 
will be held on Monday, July 30, at 12 
o’clock noon at the offices of Henry K, 
Davis, referee in bankruptcy, 140 Nassau 
St. At this meeting, creditors may prove 
their claims, appoint a trustee, examine the 
bankrupt and transact such other business 
as may come before them. 

Frederick B. Platt, resident representa- 
tive for several well-known sterling silver, 
silver plated and novelty lines, has_re- 
modeled and refurnished his offices and 
show rooms at 366 Fifth Ave. New wall 
cases, office furniture and lighting fixtures 
have been added and installed permitting of 
a new arrangement of samples and better 
quarters for the reception and entertainment 
of buyers. 

R. B. Budlong, of the S. K. Merrill Co., 
Providence, R. I., spent several days last 
week in this city calling on the wholesale 
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trade in the interest of his concern. The 
Merrill company has made a slight change 
in its policy, having heretofore devoted its 
entire efforts to making gold lockets. Re- : 
cently, however, the firm has added a line 
of one-tenth rolled gold filled vest chains of 
novel construction and in different combina- 
tions of colors. 

A. Goldstein, a member of the firm of 
Goldstein & Krovitsky, wholesale and 
manufacturing jewelers, at 29 Eldridge St., 
had an unusual experience the other day 
which he will not care to repeat. He travels 
about New York city and vicinity in an 
automobile, when he desires to visit his 
trade. When he called at the jewelry 
store of A. Minsky, 2136 Eighth Ave., last 
Thursday, he left two large cases in his 
automobile while he went to the store to 
show the jeweler a tray of ring mountings. 
While he was in the store he noticed some- 
one prowling about the automobile, but 
could not see him very well. He waited 
for a moment and saw the man start 
rapidly away. He ran to the door and got 
a glimpse of a man disappearing with his 
two sample cases, He gave an alarm and 
as the thief was handicapped by the heavy 
cases he dropped them in order to make his 
escape. They were safely recovered. The 
cases contained about $20,000 worth of 
jewelry, 

Schedules in bankruptcy were filed in the 
United States District Court, this city, last 
Friday by Arthur J. Birkner, jeweler, 489 
lifth Ave. Involuntary bankruptcy pro- 
ceedings were instituted against Mr. Birkner 
on July 7. The schedules list the jeweler’s 
liabilities at $5,667, which amount consti- 
tutes taxes due the United States, $15; se- 
cured claims, $500, and unsecured claims, 
$5,151. The assets amount to $4,675 and con- 
sist of real estate, $150; bills, promissory 
notes and securities, $300; household goods, 
$100; debts due on open accounts, $4,000; 
deposits of money in the banks and else- 
where, $7; property claimed to be exempt, 
$100; books, deeds and papers, $18. Among 
the largest unsecured creditors are: O, J. 
Gude & Co., $113; J. R. Wood & Sons, 
$1,154; S. Blumenthal & Co., $108; R. Wal- 
lace & Sons, $258; Joseph D. Degensheim, 
$295; Burns Bros., $150; A. & S. Block, 
$100; Claridge Realty, $360; Martin H. 
Wiedmann, $399; Belais Mfg. Co., $283; A. 
Buchsbaum Co., $120, and Wm. B. Stubbs, 
$700. 

James Horan alias “James Harvey” who 
was arrested several weeks ago as a possible 
suspect in the murder of Nathan Hebald, 
retail jeweler at 166 Bowery, was scheduled 
to come up for examination in the Homi- 
cide Court, yesterday (Tuesday) after 
THe JEWELERS’ CirCULAR had gone to press. 


(Continued on page 129) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


zoun we guznwoon SOLIDARITY WATCH CASE CO. 22.t0%tmiue 


OSCAR GAMMON - ESTABLISHED OVER GEORGE SALZGEBER 
Vice President 15 Maiden Lane, New York . THIRTY YEARS) Asst. Secretary-Treasurer 

















Heart of the 
Jewelry 


District 


NCA NCANEL 


SOWOAWOLNNONNONNG 


PHENIX 


A Banking Institution for 


NAtioNAY | the Jewelry Trade 
BANK BS Modern Unexcelled Banking Facilities 


OF THE A Safe Deposit Vaults 
CITY OF NEW YORK Capital and Surplus, $3,500,000 


BUTE 





Fiz \ElEC NETIC NEIET NEIEC NETEC ANTEC NETEL NETEC NETEC VUTEC MEIN? \EIEC NEIEC LUTE EIEC NEIEC LETT 





The Bank friend of the 
Jewelry trade for 


more than a century. Trust Company 


Fidelity - International 








110 William St., corner John St. 
Main Office: 149 Broadway Chambers St. and W. Broadway 


Branches Battery to Bronx Whitehall Bldg., 17 Battery Place 


IRVING BANK-COLUMBIA TRUST COMPANY 


MARKET AND FULTON OFFICE 
81-83 Fulton Street, New York 





CFE Suied NUIEA NEMEC NEIEC VEIN NEIEC NEIEC DEIN NEMEC NULNC DEIEC NEIEC NEIEC NEIEC NEIEC NEIEC DI 


NaN tTanit/anil/ey 


























OFFICERS ADVISORY BOARD 


LEWIS E. PIERSON Chairman AARON J. BACH AUSTIN B. FLETCHER THO 

ALEXANDER GILBERT Vice-Chairman F. A. M. KURRELIL, HENRY FLETCHER CHARLES . NOYES 
HARRY E. WARD President JOHN J. CARLE WILLIAM B. FRANKLIN ROBERT M. PARKER 
WILLIAM M. ROSENDALE.. Vice-President W.IRVING CLARK ALEXANDER GILBERT I.EOPOLD STERN 
ALBERT D. BERRY. . Asst. Secretary WILLIAM C. DEMOREST ROLLIN P. GRANT ALEX. H. WRAY 
WILLIAM H. MILLIKEN... Asst. Secretary 


Every Modern Banking Service—Business and Personal Safe Deposit Vaults 




















= 





- 











July 25, 1923. 





(Continued from page 127) 











As yet the police have been unable to find 
anyone who can identify Horan as one of 
the men who took part in the killing of the 
Bowery jeweler which occurred on Sunday, 
June 24. Although the automobile which 
the murderers used was one which Horan 
admits he had stolen several days before, 
he maintains that the automobile was later 
stolen from him and that he was in a mov- 
ing picture show when Mr. Hebald was 
killed. 

J. Dinstman, president of the Diel Watch 
Case, Inc., 309 Grand St., has left for an 
extended sojourn in the mountains. 

It was announced last week that the firm 
of Harry Magaliff & Philip Rabinowitz, 61 
Chrystie St., had been dissolved on July 12. 
Harry Magaliff will remain and assume 
all obligations. 

Eliasoff & Birnbaum, manufacturing 
jewelers, 80 Nassau St., will move their 
ofice and factory on or about Aug. 1, to 
the United States Arcade building at 38 
Fulton St. There the concern will have 
considerably more space and will add some 
new machinery to its equipment. 


Miss Fay G. Pusrin, manager of the pearl 
department of Barnet Pusrin, manufacturing 
jeweler, 55 Chrystie St., left Sunday for an 
extensive trip to Los Angeles, Cal., and will 
combine business with pleasure. She is ac- 
companied by her sister, Belle Pusrin, who 
is in charge of the ring department of the 
Pusrin concern. The latter will remain away 
for two months. 

Jules Howard has re-purchased from Lou 
Snyder & Co., jewelers, the store he for- 
merly owned at 1576 Broadway, near 47th 
St. Mr. Howard will take possession on 
July 26. In 1919 Mr. Howard opened the 
store at 1576 Broadway and in 1921 sold it 
to the Snyder concern. He later opened 
a store at 1569 Broadway, but sold this 
place and started as a wholesale jeweler 
and importer at 522 Fifth Ave., which place 
he will continue to operate, under the style 
of J. Howard. Mr. Howard just returned 
from a successful trip to Los Angeles, Cal. 

Although there has been no change in the 
price of platinum for the past few weeks, 
indications are that buying is becoming more 
brisk, thus putting the market in a stronger 
condition. Refiners report that with the ap- 
proach of Fall, the market is expected to 
improve steadily and buying will undoubt- 
édly increase considerably. The soft metal 
is still demanding $116 an ounce, while that 
containing five per cent iridium is quoted at 
$125. Platinum hardened with 10 per cent 
iridium is still going at $134 an ounce, while 
iridium is demanding anywhere from $275 
to $300 an ounce. The price of palladium 
is still hovering between $80 and $81. One 
house quoted a slight advance for all groups 
of platinum but the majority of them placed 
the figures above as the official quotations. 








Mohlman Bros. have purchased the 
SeLegue Jewelry Store at Logansport, Ind., 
and will take possession Aug. 1, 
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The monthly meeting of the New Jersey 
Retail Jewelers’ Association will be omitted 
this month on account of the fact that it is 
the vacation period. 

Mrs. Charles W. Baker, and her daughter, 
Mrs. Lavinia Baker Alderman, 234 Roseville 
Ave., will be at Spring Lake at the Sussex 
and Essex until September. 

E. C. Grassman, of Newark, has been 
granted a patent for a jewelry safety clasp. 
W. G. Kendall, of Newark, has been granted 
a patent for a vanity case. 

William J. Allsopp, of Allsopp & Son, 
Inc., manufacturing jewelers at 473 Wash- 
ington St., has left on a trip through the 
southern territory in the interest of his 
concern. 

J. Austin Granbery, of the J. A. & S. W. 
Granbery, Inc., and his wife are spending 
their two weeks’ vacation at Michias, Me. 
Douglas Alexander has been added to the 
sales force of the concern. He will cover 
the eastern territory. 

Kalman Bernstein, owner of the K. Burns 
& Son retail jewelry stores, is enjoying a 
week’s rest visiting his son, Maurice, at 
Camp Cayuga, Schroon Lake, N. Y. Maurice 
Bernstein is spending the Summer at the 
camp. A. Bernstein, manager of K. Burns 
& Son retail jewelry store at 205 Market St., 
is now spending his vacation at Youngs Gap 
House, Parksville, N. Y,. 

William S. Sinnock left last week for a 
trip through the southern territory in the 
interest of Ehrlich & Sinnock, manufactur- 
ing jewelers at 126 South St. J. O. Bunce 
left for a trip through the middle west. 
Frank Sackett leaves this week for a trip 
through the New England States and on 
Aug. 1 William D. Sinnock, of the firm, 
will leave for a trip which will take him to 
the Pacific Coast. 

Max Feder, who has a jewelry store at 
158 Ferry St., has turned over to the police 
a gold ring and a stickpin left at his store 
by two small boys who tried to sell him 
the jewelry. When he asked them where 
they had obtained it they ran out of the store 
and disappeared, After an investigation the 
police reported that the jewelry had been 
stolen from the home of Thomas Lynch, 271 
Lafayette St. 

Announcement has been made of the post- 
ponement of the marriage of Joseph Riker, 
son of the late Mr. and Mrs. Joseph Marsh 
Riker, of this city, and Miss Edna St. John 
Corby, daughter of the late Mr. and Mrs. 
Charles Corby, of New York, Seattle and 
Los Angeles, A change in Mr. Riker’s busi- 
ness plans caused the postponement. Mr. 
Riker is a member of the firm of Riker 
3ros., manufacturing jewelers at 42 Court 
St. 

Newark manufacturers who closed their 
factories the first of the month for their 
semi-annual rehauling of machinery, re- 
pairs, etc., have opened their factories again. 
Salesmen are now going out on their early 
Fall trips. There is a feeling among many 
manufacturing jewelers of Newark that 
business will be much better during the com- 
ing Fall and holiday season than it was last 
year. While business was somewhat spotty 
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during the Spring and early Summer, there 
were signs of improvement in trade condi- 
tions which made many local manufacturers 
more optimistic. 

Louis Le Duke, a Dover, N. J., jeweler 
with a store in Blackwell St., had a nar- 
row escape from death when his coupe car 
ran into the Morris Canal. He was turn- 
ing his machine from Warren St. into Canal 
St. when it left the road and plunged into 
the water. Mr. Le Duke was raising a win- 
dow at the time. Through this raised win- 
dow he escaped after the car had settled in 
three feet of water, The machine was 
pulled from the water by a crane and trac- 
tor which was obtained from the Ulster 
Iron Works. 
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The employes of the firm of S. & N. Katz, 
known as “The Club,” will hold their second 
semi-annual outing, in the form of a crab 
feast, on Aug. 12, at Miller’s Park, near 
this city. There will be athletic contests be- 
tween the various branch stores and the 
main store and the big event of the day 
will be a baseball game between the mar- 
ried and single men. The committee in 
charge of this affair are: William H. Rea, 
L. McCracken, Miss A. Hyman and Miss 
L.. Berger. 

The danger of jewelry salesmen dabbling 
in the horse race game when they cannot 
afford it, was demonstrated in Baltimore, 
Md., last week, when Detective Seargents 
Matthew Dunn and F. C. Coleman arrested 
George C. West, 29 years old, a salesman 
employed by Harry E. Goertz, jeweler, 869 
W. Baltimore St. West walked in a pawn- 
shop and attempted to pawn two diamond 
rings valued at $985. Detectives happened 
to be in the pawnshop on a business mission 
and attracted by West’s nervous manner, 
they began to question him. West was taken 
to the detective bureau and when questioned 
by Capt, Charles H. Burns he confessed 
pawning the jewelry to get money to bet 
with illegal bookmakers. West, according 
to Captain Burns, made a full confession. 
Two hours later a racing establishment at 
2011 N. Charles St. was raided by 10 de- 
tectives. An automobile load of racing para- 
phernalia was seized as evidence and three 
men were arrested. West testified against 
them and the three men were held for grand 
jury action. 








The Colorado Retail Jewelers’ Associa- 
tion has just published its July issue of the 
organization’s paper. The issue contains a 
full report of the Colorado State convention 
which was held last May, a message from 
President Max Strasburg, and other inter- 
esting matter. The paper is published at 
Trinidad and is distributed to jewelers in 
Colorado, New Mexico and Wyoming, free 
of charge. At the present time the associa- 
tion is endeavoring to find a short but ap- 
propriate name for the association’s maga- 
zine. The one submitting the name se- 
lected by the committee in charge will be 
rewarded with one year’s dues to the Colo- 
rado Retail Jewelers’ Association. 
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ee adjusted to keep accurate time regardless of the position 
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ILLINOIS WATCH COMPANY for Circular 
SPRINGFIELD, ILLINOIS 
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Chicago Notes 





H. Hecker, of New York, was in Chicago 
last week calling on the trade. 

M. L. Jacoby, Chicago manager of the 
Sterling Silver Mfg. Co., is making a short 
business trip through the east. 

W. N. Brooks, Cqlumbus Memorial build- 
ing, is enjoying a month with his family at 
his old home in Wakeman, O. 

C. P. Crane, of Purdy & Crane, motored 
to St. Louis last week, where he will spend 
several days attending to business. 

Louis M. Graubarth, Heyworth building, 
factory representative, left last week for a 
10-day business trip through the northwest. 

Harry E. Farquaharson, factory represen- 
tative, Heyworth building, left last week on 
a two weeks’ business trip through the east. 

Carl Huck, of Despres, Bridges, & Noel, 
returned last week with his family from 
Wisconsin where he spent a couple of weeks 
resting. 

Louis M. Levy, of Holsman & Co., ac- 
companied by Mrs. Levy, is spending three 
weeks at Mackinac Island enjoying a muth 
needed rest. 


Lester Lawrence, Galesburg, IIl., ac- 
companied by his son passed several days in 
Chicago last week visiting thé markets and 
calling on his old friends. 

Charles Purdy, Heyworth building, ac- 
companied by his family left last week to 
motor to northern Wisconsin and Michigan, 
and will be gone for several weeks. 

Max Zolla, of Zolla Bros., and Sig. Thein, 
Heyworth building, returned recently from 
Lake Namakagon, Wisc., where they en- 
Mich. to enjoy a few weeks resting. 

C. P. Hutchinson, of the J. Bolland Jewelry 
Co, St. Louis, Mo., passed through Chicago 
last week with his family for Frankford, 
Mich. to spend a few weeks resting. 

I, Zawolkow, of Simmons & Zawolkow, 
Columbus Memorial building, left this week 
with his family for a motor trip to Michigan 
Mich., to enjoy a few weeks resting. 

‘Billy’ Lamb and “Billy” Little, of Geo. 
H. Fuller & Son Co., motored last week to 

Fisherman’s Paradise,” in Wisconsin where 
they will spend 10 days fishing and resting. 

Charles E. Howes, Chicago representative 
for E. L. Logee Co., is making a motor trip 
© northern Wisconsin with his family, 
where he will rest and fish for a couple of 
weeks, 

J. E. Bost, Illinois representative for the 
Norris, Alister-Ball Co., left last week for 
his territory. W. F. Clements, of this con- 
cern left for his Michigan and Indiana ter- 





Miss A. Swanston, of W. C. Owen, Shop 
building, returned last week from Grand 
Rapids, Mich., where she spent a week look- 
ing after their display at the furniture ex- 
hibition. 

W. C. Owen, 17 North Wabash Ave., has 
secured the Miller Novelty Co.’s line, of 
Chicago, whom he will represent through the 
middlewest territory in connection with his 
other lines. 

Charles Carpenter, buyer for J. B. Hudsou 
& Son, Minneapolis, spent a few days in 
Chicago last week visiting friends, on his 
way east where he will combine business 
with pleasure. 

C. D. Kropp, representing Wm. Rogers, 
Ltd., is making a three weeks’ trip through 
Michigan, and Carl F. Hiblen, of the same 
cogcern is making a six weeks’ trip through 
the northwest. 

Wm. Darlington, in charge of the clock 
department for the Norris, Alister-Ball Co., 
left last Saturday for Canada where he will 
remain for a couple of weeks resting and 
visiting with friends. 

Mark Cohen, Chicago manager for Blacher 
Bros., returned recently from New York and 
a visit to the factory at Providence. He 
spent 10 days there getting his Fall line in 
shape to take back with him. 

Steve Leubusher, of the Leubusher- 
Schumann Co., is spending a few days in 
Milwaukee this week calling on the trade. 
Will Schumann, left Sunday night for a four 
weeks’ trip through the southwest. 

Oscar Hirsch, of Hirsch & Oppenheimer, 
Capitol building, has left on a four weeks’ 
trip with his wife and son for Yellowstone 
and Estes Parks, after which they will stop 
at Colorado Springs for two weeks of real 
rest. 

C. C. Whiting, of the Whiting & Davis 
Co., left recently with his family for a two 
weeks’ trip on the St. Lawrence River to 
Canada. Before returning to Chicago Mr. 
Whiting will visit at the factory at Plainville, 
Mass. 

Louis Waldecker, of Mermod, Jaccard & 
King Jewelry Co., St. Louis, Mo., accom- 
panied by his wife called on his many friends 
in Chicago last week on his way to Detroit. 
He will pass several weeks there motoring 
and visiting. 

Gurney J. Jessen, of Rensselaer, Ind., ac- 
companied by his sister Miss Clare Jessen, 
were in Chicago last week visiting the mar- 
kets. Mr. Jessen was en route to the hills 
of New Mexico where he will spend several 
weeks trout fishing. 

Hugo Hagan, Frank Barton, Morris 
Silverberg, Morris Morwitz, Charles Nesbit, 











F, A. Kopsa and Howard Eddy, representa- 
tives for the Stein & Ellbogen Co., have 
left for their respective territories and will 
be gone for several weeks. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., recently returned 
from a successful five weeks’ business trip 
through his southern territory.. After spend- 
ing a few days in Chicago, Mr. Green left 
for a few weeks rest at Round Lake, Wis. 

H. M. Miller, of the Doran, Bagnall Co., 
North Attleboro, Mass., passed several days 
in Chicago last week visiting the trade and 
making arrangements with Chas. L. Otto, 
Columbus Memorial building, to represent 
the concern in Chicago and the middle west. 

Joe Block of the Block-Weinfeld Co., left 
last week with Raymond Ruthenberg, his 
assistant for a business trip through Illinois. 
Guss Weinfeld of the same concern left on a 
trip through Wisconsin; Harold Lissau, for 
his Illinois territory and B. J. Drach for 
Michigan. All will be gone for several 
weeks, 

H. Schwartz, Heyworth building, left last 
Saturday with his wife and two daughters for 
New York and will sail on July 25 on the 
Lapland, for Europe. Mr. Schwartz, expects 
to establish his home at Bristol, Belgium, for 
about eight months, so as to take charge of 
his Antwerp office. M. M. Schwartz will 
take charge of the Chicago office, looking 
after his father’s business as well as his 
own, 

Congratulations were extended to Maurice 
Weiss, Chicago representative for Lewry & 
Co., when he joined the ranks of the bene- 
dicts on Saturday, July 21. Mr. Weiss was 
quietly married to Mrs. Minnette Pries, of 
Chicago, at her home. Immediately after the 
ceremony the couple left for a three weeks’ 
motor trip to the east. En route home Mr. 
Weiss will stop at some of the larger cities 
to visit the trade. 

Briggs & Reid, auctioneers, Stock Ex- 
change building, returned last week from St. 
Louis, where they conducted an eight weeks’ 
sale for the Ruby Jewelry Co. Briggs & 
Reid, have been out of the city since January 
conducting successful sales for Pfeifer Bros., 
Little Rock, Ark.; the Foster Jewelry and 
Music Co., Monroe, La.; Lansdowne-Bar- 
ritt Co., Austin, Tex.; and Allen & Casper- 
sen, Houston, Tex. They will leave this 
week for St. Louis to conduct a sale for 
the receiver of the Harris & Kober, diamond 
stock. 

Harry Harris, of the Blauer-Goldstone 
Co., and Mrs. Harris, returned last week 
from a three weeks’ trip to Georgian Bay. 





(Continued on page 132) 
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Mr. Harris reports he found the jewelers in 
Canada in very prosperous shape, especially 
in Toronto and Montreal. 

Henry Hart, of New York passed the past 
week in Chicago calling on the trade in the 
interest of his firm. 

Richard Ehlerman, of Ehlerman Bros., 
Sioux City, la., was in Chicago last week 
visiting the markets. 

Roy King, of the Ostby & Barton Co., 
left last week with his wife and son for a 
motor trip to the Pacific Coast. 

A. L. Hancock, of the Bassett Jewelry 
Co., left recently on a two weeks’ business 
trip through Indiana and Minnesota. 

C. H. Charmack, Chicago representative 
for E. & J. Bass Co., is spending a month 
in New York visiting at the home office. 

E. D. Smith, of C. D. Peacock, Inc., ac- 
companied by Mrs. Smith, are passing a 
month visiting Yellowstone and Glacier 
Park districts. 

W. C. Peacock, of C. D. Peacock, Inc., 
is making an extended stay at the State 
Line in Wisconsin with his family, motor- 
ing and fishing. 

William Thomas, Chicago manager for 
Allsopp Bros., is making a business trip 
through the northwest and will be gone for 
a couple of weeks. 

“Dick” Richards, of |§Maschmeyer- 
Richards Silver Co., St. Louis, was in 
Chicago last week visiting relatives and 
friends in the trade. 

A. E. Westmark, 5645 W. Chicago Ave., 
returned last week from Whitehall, Mich., 
where he passed a couple of weeks resting 
at his Summer home. 

Steve Bridges, of Despres, Bridges & 
Noel, is again back to his desk after being 
confined to his home for several days last 
week on account of illness. 

F. J. Kluth, jewelry buyer for The Fair, 
will leave Saturday for New York and the 
east and will be in New York a couple of 
weeks visiting the markets. 

N. Lubin, has opened a shop and office 
in suite 114 Mentor building, where he is 
doing diamond setting for the trade. Mr. 
Lubin formerly was located in Kansas City. 

Mack Goldsmith, and S. E. Croft, of the 
L. Seligman Jewelry Co., left last week for 
their Illinois territory, Mr. Goldsmith making 
short trips and Mr. Croft a five-week trip. 

George Lossau, R. J. Rollins and A. H. 
Brown, representatives for the National 
Railway Time Service Co., left last week on 
an extended business trip over their respec- 
live territories. 

Among the visitors in Chicago last week 
were: Robert Michael, Kenosha, Wis.; 
Louis Simmons, Gary, Ind.; John Rickert, 
of W. P. Rickert, Canton, Ill.; John W. 
Peters, Brigham, Utah. 

M. H. Nathan, N. C. Campbell, Charles 
Ross, Charles Adams, J. L. Ralston, repre- 
sentatives for Despres, Bridges & Noel, left 
Chicago last week for their respective ter- 
ritories, to be gone for a couple of months. 

Albert J. Friedman, Heyworth building, 
left last week for New York to attend to 
business. En route to Chicago Mr. Fried- 
man will stop at Pittsburgh, his old home, 
and visit with his parents, and from there 
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will call on the trade in Cleveland and 
Detroit, returning here in two weeks. 

Frank M. Ely, of the Chicago office of the 
National Jewelers Board of Trade, returned 
jast week from West Baden, after spending 
several days there attending the convention 
of the Commercial Law League of 
America. 

H. M. Teeple, United States representa- 
tive for Ferrara, S. A., now located in New 
York, spent the past week in Chicago 
calling on the trade and visiting his many 
friends here. Mr. Teeple is now making a 
middlewest trin. 

Horace F. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade, was in 
Chicago for a few days last week visiting 
their local office on his way to the east 
from West Baden, where he spent a week 
attending a convention. 

Word was received in Chicago last week 
that A. S. St. Marie, retail jeweler of 
Muskegon, Mich., has disposed of his entire 
stock and has left with his family to motor 
through the west, where they will remain 
for an indefinite time resting. 

The financial affairs of James E. Harri- 
son, diamond broker, located in the Chicago 
Savings Bank building, were adjusted with 
his creditors last week by a settlement of 
60 per cent. on the dollar, Mr. Harrison, 
who reported a holdup last December, dur- 
ing which he lost about $70,000 in diamonds 
and cash, received $50,000 on his insurance 
and this with other assets were used in 
making his settlement. ° 

The Chicago Silver Co., 1741 W. Divi- 
sion. St., which began operation at that ad- 
dress about July 1, announce that all of 
the machinery has been installed and the 
plant is in complete operation. The com- 
pany will manufacture hand wrought flat 
ware and both hand wrought and _ plain 
hollowware. The organizers of the com- 
pany are H. Jones, formerly with Lebolt 
& Co, K. L. Gustafson, formerly with 
Randall & Co., and A. D. Batten for many 
years associated with silver manufacturers 
in the east. 

Architects plans for the remodelling of 
the C. D. Peacock, Inc., store on State 
St., have been approved and the estimated 
expenditure for this work exceeds $80,000. 
Workinen will start at once and continue 
until Oct. 1 when work will cease until 
Keb. 1, when it will be resumed and con- 
tinued until completed which will be about 
May 1. The Peacock store has been lo- 
cated in its present quarters since 1896 
‘and has been considered in recent years one 
of the show places on State St. When 
this remodelling is finished this will be one 
of the finest jewelry stores in the world. 

Thomas J. Nikodem, gold jewelry buyer 
for C. D. Peacock, Inc., gave his friends 
a big surprise last week when he announced 
he had joined the rank of benedicts on 
Saturday, July 14. Mrs. Nikoden, formerly 
was Miss Bertha Cissna, Quincy, Ill. The 
couple motored to Hannibal, Mo., and were 
married quietly there. Mr. Nikodem left 
the store on Friday evening and advised his 
associates he would not be at the store on 
Saturday as he had a big golf game on. On 
Monday morning he telephoned the store 
and announced he was going to spend a 
day’s honeymoon and would be down the 
next day. The couple are making their 
home at Olympic Fields. 
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The third Chicago exhibit of the Glass, 
Pottery, Lamps and Housefurnishing Asso. 
ciation which has been at the hotel Sher. 
man and local show rooms since July 9 
closed July 21 and was pronounced a sy¢. 
cess in every way. Four entire floors of the 
hotel were devoted to exhibits and many of 
the local exhibitors made special displays at 
their headquarters in addition to their dis- 
plays at the hotel. Many jewelers from 
this section who have gift shops were jn 
attendance. Many social events were held 
during the exhibit period but the climax of 
these was the barbecue and shore party, 
held on Sunday, July 15, on the Summer 
home estate of Oscar W. Eckland, chairman 
of the entertainment committee. Mr, Eck. 
land’s home is located midway between New 
Buffalo, Mich., and Union Pier, Mich., on 
the shore of Lake Michigan. Guests went 
out both by train and motor and those go- 
ing by train were transported by busses to 
the grounds. Luncheon was served immedi- 
ately after the arrival and the afternoon was 
devoted to games and contests of various 
kinds. The barbecue was prepared by the 
chefs of the Chicago Athletic Club. 


Cleveland 


I. Levinsen, jeweler, will move to 6020 
from 6028 Broadway. 

F. W. Foster, of Foster & Greenwood, 
has left for Detroit, Port Huron and other 
ports on the Great Lakes. 

C. H. Dawner, Erie, Pa., was a recent 
visitor to Cleveland. Mr. Dawner has 
opened a new store at North East, Pa, 

S. N. Nessbaughm, of The Sigler Bros. 
Co., has left for Elpina, Mich., for his 
vacation, and in hope of improving his 
health. He will be there for two months 
or more. 

L. D. Bach, of The Sigler Bros. Co.,, and 
H. W. Burdick, of the H. W. Burdick Co. 
represented the Ohio Wholesale Jewelers’ 
Association at the Ohio retail jewelers’ 
convention at Cedar Point. 

D, E. Sites, who for the past 30 years 
has been located at Custar, O., will move 
his jewelry store to Deshler within a few 
days. He has rented a_ space in the 
farmers store on the corner of Main St. 
and Keyser Ave. 

The A. H. Ficken Co. has recently in- 
corporated and is now located at 108 
Schofield building. This company is exclu- 
sively in the watch jobbing business and 
the men forming the corporation have had 
long experience in that field. A. H. Ficken 
is president and his partners are W. H. 
Pfeil and A. R. Kemberg. All of these 
men were in the employ formerly of The 
Scribner & Loehr Co. Mr. Ficken was 
the watch and clock buyer for this com 
pany and was with them for 19 years, stat 
ing as an errand boy. Mr. Pfeil was with 
the Scribner & Loehr Co. for 10 years and 
for most of that time he had charge of the 
watch repair department. Mr. Kemberg 
has had charge of the Detroit office of 
Scribner & Loehr for several years. 
will continue his location in that city under 
his new affiliations and will work the State 
of Michigan and other points with head- 
quarters at Detroit. The Cleveland office 
will take care of Ohio and other poms 
nearby. 
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A. W. Anderson, Neenah, secretary of the 
National and State jewelers’ associations, 
was in Stevens Point last week attending the 
annual conference of agents of the Wisconsin 
Hardware Mutual Fire Insurance Co. 

William J. Boszhardt, of the Boszhardt- 
Possin Co., is at Rock Lake, near Lake 
Mills, Wis., with his family. He has rented 
4 Summer home at that place and at present 
is enjoying his annual vacation at the lake 
and indulging in fishing, boating and other 
water sports. 

E. J. Metzke, 3719 North Ave., has re- 
turned from an extended automobile trip 
with several friends. Mr. Metzke drove 
from Milwaukee through Wisconsin, to 
Sault Ste. Marie, Mich., across into Canada, 
over to St. Paul and Minneapolis, then back 
through the famous Dells of Wisconsin and 
back to Milwaukee. 

Joseph Saltzstein, noted as having incor- 
porated to engage in the retail jewelry busi- 
ness in Milwaukee, has leased a store at 
707 Grand Ave. and will open for business 
within a few days. Mr. Saltzstein has 
formed a corporation known as Joseph Saltz- 
stein, Inc. He was formerly engaged in 
business here. 

Extensive alterations and rebuilding of the 
jewelry store of Richard Seidel, Grand Ave. 
and 2nd St., has been started. The firm 
has been conducting a pre-rebuilding sale 
for several weeks, The entire front of the 
store is being taken out and will be re- 
placed by a more modern store front. The 
interior will also be extensively remodeled. 
The Seidel store is one of the pioneer 
jewelry houses of Milwaukee. 

Edward F. Mechler & Son, Marshfield 
jewelers, have had a very interesting display 
in their show windows during the last week. 
The exhibit was loaned the firm and con- 
sisted of a number of specimens of uncut 
diamonds as they are found in the mines, 
and showing results of the application of 
various steps to the finished cut stone. The 
display was viewed by many local people 
who found it of great interest and instructive 
from the educational viewpoint. 

David Goldman, of Goldman’s jewelry 
‘tore, and president of the Sturgeon Bay 
Fruit Co, conducted a “Cherry Day” for 
Milwaukee patrons and other friends last 
week, Everyone passing the jewelry 
store was invited to stop in and get a carton 
of fresh sweet cherries free. There was 
no further requirement to receive the gift, 
no purchase being required, only to walk 
nto the store, and the boy handed the per- 
on a cup of delicious cherries. 

_Clamming operations are under way along 
the upper Mississippi River and its tribu- 
tartes, the Wolf, Fox and Wisconsin Rivers 
in Wisconsin. The pearl and clam. shell 
seekers are making their annual harvest. 
the catch varies from 300 to 700 pounds of 
clam shells a day and the price of mixed 
shells is about $28 a ton. Incidentally, the 
clam ‘ishers also find an occasional pearl 

1 real value and many of less worth. The 
shells are sold to pearl button manufacturers. 

Halver Christenson, who was formerly as- 
‘ciated with his father and brothers in the 
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jewelry busines at Stoughton, later organiz- 








ing an automobile garage firm and more re- 
cently president of the Stoughton High Test 
Oil Co., is dead as the results of injuries to 
his spine received on July 4. Mr. Christen- 
son was hurt when he fell on a springboard 
while bathing at Barber’s Bay, Lake Ke- 
gonsa. He was 42 years old and is survived 
by his widow and three sons. He was known 
to many jewelers in this section. 

The lowering of the floor of the former 
lirst National Bank building at Appleton to 
the level of the sidewalk will give the new 
jewelry store of M. Spector a 15-foot ceil- 
ing. The old floor and its supports have 
been entirely torn out and the new one will 
be about two feet lower. The vault will not 
be disturbed, thus affording Mr. Spector a 
splendid fire and burglar-proof storage room 
for the more valuable stock, Mr. Spector 
recently purchased the building and is re- 
modeling it along the lines of the big Bunde 
& Upmeyer store on Grand Ave. in Mil- 
waukee. 

The desire for diamonds and jewelry has 
been the cause of more than one person 
“going wrong” to procure these things, but 
it remained for the wheel of a second-hand 
“flivver” to express and execute such a de- 
sire at Manitowoc last week. While riding 
down the street in that city in a sedan, the 
owner suddenly found that the rear right 
wheel was becoming detached. Rolling over 
the curbing the wheel made for a large glass 
sign just outside the Clusen jewelry store. 
It was decided that the “flivver” would be 
put on “probation” for about a week, while 
necessary repairs were being made to the 
car and the jewelry sign. 

Special inducements to bring several hun- 
dred jewelers and other merchants from 
middle western States to Milwaukee during 
Merchants’ Week, Aug. 7-9, were discussed 
at a meeting of the committee of the Mil- 
waukee Association of Commerce last week. 
Large displays of Fall stock for the pros- 
pective purchasers and special inducements 
in the form of low prices will be offered in 
addition to low railroad rates. The manu- 
facturers’ and jobbers’ divisions of the as- 
sociation has invited the local jewelry 
manufacturers and wholesalers to co-operate 
to bring retail jewelers to Milwaukee dur- 
ing that week to do the buying for the Fall 
holiday trade. 

The quarterly meetings of the boards of 
directors of the Wisconsin Retail Jewelers’ 
Association and the National Jewelers’ Mu- 
tual Fire Insurance Co. will be held in the 
offices of Henry F, Stecher, treasurer, in 
Milwaukee on Thursday, July 26. The of- 
ficers and directors of the two organizations 
are practically identical, this practice hav- 
ing been followed so that the same jewelers 
could attend the quarterly meetings of both 
bodies at the same time. William H. Up- 
meyer, Milwaukee, is president of the in- 
surance company. John H. Stouthamer, 
Milwaukee, is ex-president, and John P. 
Hess, Fond du Lac, president-elect, of the 
State association. A. W. Anderson is 


secretary of both organizations. 

Earl W. Johnson, of Berlin, was elected 
president of the Wisconsin Association of 
Optometrists, holding its annual convention 
in Madison on July 16-18. Arthur J. Goetz, 
Milwaukee, was elected vice-president, and 
Evansville, was 


Archie Harte, re-elected 
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secretary and treasurer. Willard Denu, 
Madison; Ray Bayley, Beaver Dam, and 
Charles Ingraham, Wausau, were elected to 
the board of directors. About 100 delegates, 
including many jeweler-optometrists, at- 
tended the convention. Returning delegates 
said that the convention was the best and 
most successful ever held by the Wisconsin 
association and were loud in their praise 
of the Madison optometrists and wholesalers 
who worked untiringly to make it such. 
Several entertainment features were pro- 
vided in addition to the business meeting and 
educational section of the program. 

Presence of mind exhibited by a 13-year- 
old boy, trained in scoutcraft, saved the life 
of a five-year-old girl at Pine Lake on Sun- 
day. The girl, Ella Bringe, is the daughter 
of Edward Bringe, partner in the Bringe 
Bros. Co., 133 2nd St. The hero of the 
occasion was Edward Walk, a boy from 
Marinette, Wis., who was visiting relatives 
in Milwaukee and went to the lake with the 
Bringes. Mr. Bringe and Mr. Walk, father 
of the hero, were out on the lake in a motor 
boat. The children were on a pier about 20 
feet from the shore line. The girl acci- 
dentally fell into the water unobserved, but 
she was missed suddenly. The Walk boy 
spied the child lying face down on ,the bot- 
tom of the lake at the pier’s end, where the 
water was about six feet deep. Then with- 
out waiting, while the other children fled 
crying, the boy plunged into the water with- 
out waiting to shed his clothing, lifted the 
girl to the surface and brought her to the 
pier. He then started first aid measures 
which saved the girl’s life. 








Omaha 


W. F. Neujahr, Osceola, Nebr., has just 
concluded a successful auction sale, reducing 
his stock. 

The D. B. Gross Jewelry & Loan Co. 
store, 402 N. 16th St., Omaha, has been 
purchased by FE. A. Denenberg. 

Al Hastings, Arcadia, Nebr., with his 
two daughters, visited at Audubon, Ia., the 
scene of his old home, recently. 

Harry Martin, jeweler at Kahoka, Mo., 
with his family, is traveling overland by 
automobile to. California for a vacation. 

J. F. Krohme, traveler for the Byrne-Duff 
Jewelry Co., spent his vacation in the west- 
ern part of the State, and is again back on 
his territory. 











New Enterprises. 

John Pixler will open a jewelry store at 
Benklmen, Nebr. 

C. A. Kucera has engaged in the jewelry 
business at Friend, Nebr. 

A new jewelry store will be opened at 
Morrison, Ill, by J. C. Warner. 

Sol Meyer has opened an office at 510 
Title Guarantee building, Los Angeles, Cal. 

The Barrios Gem Co. is a new concern 
which has opened for business at 704 S. 
3roadway, Los Angeles, Cal. 








A voluntary petition in bankruptcy has 
been filed by the American Watch Repair 
Co., Washington, D. C. The assets are 
placed at $500 and the liabilities at $8,188. 
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With a Complete Line of 


WATCHES — CLOCKS — JEWELRY 
SILVERWARE -- MATERIAL AND SUPPLIES 


We Are Prepared to Serve the Trade 
HEEREN BROS. CO. 
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Witte, | am AE ary | Martin Gluck & Sons 
“CROWN” Watchmakers’ and Jewelers’ Supplies 718 Penn Ave. _‘ Pittsburgh, Pa. 











ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 







PITTSBURGH, PA. 













































isneaaat! 
ee ne 







eral cevesanil bani-oop Basi EREE GentadE 
. K ANNA WARIA ‘ m A | A “ KARA port AWA 


DW ARE, 






























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busizess, 































Service, the Essence of Salesmanship 





Written Expressly for The Jewelers’ Circular 














H® had the money for my purchase and 
was busily writing out my bill when 
I drew a cigar from my pocket and felt 
in another pocket for a match. I had a 
plenty of matches, but I did not use one 
of them. Before I could draw a match 
from my own pocket, this salesman—who 
was busily writing out a bill—had produced 
a little box of safety matches, struck one 
of the matches on the side of the box, and 
was holding it out for me to light my 
cigar. 

A moment later this salesman handed 
me a receipted bill and my change and 
I turned toward the door. He walked 
by my side to the entrance, chatting 
pleasantly, held the door open as I passed 
out, said, “Thank you,” out loud, bade 
me a cordial adieu, and invited me to come 
again. 

That, gentlemen, was service—the essence 
of salesmanship. 

So far as striking a match and holding 
it for me to light my cigar was concerned 
I had as soon light my own cigar as to 
have a salesman hold the match for me. I 
had as soon walk to the door unattended 
as to have a salesman accompany me and 
hold open the portal. But these little acts 
were indicative of that young gentleman’s 
attitude; not slavish servitude, but an air 
of polite deference, of something more than 
mere efficiency, more than dumb execution 
of orders, more than mere dull performance 
an air of affable, sincere service. 





Politeness Pays 


In New York City on a_ prominent 
thoroughfare stands a great bank, one of 
the most powerful financial institutions 
in America, Thousands of depositors 
and wealthy investors throng its 
marble lobby every day. Cashiers and 
messengers from the rich shops bring 
in their bags of gold and_ silver 
and currency. Limousines wait at the curb. 
Merchants, brokers, financiers, professional 
men, come and go through its bronze por- 
tals. Keen-eyed men receive and deliver 
fortunes through their grated windows with 
casual efficiency, Stalwart guards, ever 





alert, watch over the eternal drama of 
dollars. 

And yet, in this austere setting there is 
one outward touch that softens and redeems 
the whole; a message from the great insti- 
tution to its patrons and employes. Carved 
in bronze as enduring as the marble columns 
of the lobby is a message, not of honesty. 
not of thrift, not of accuracy, not of interest, 


not of safety deposit vaults—but of 
POLITENESS. 
“Politeness,” declares this bronze tablet, 


“is the exhibition in manners or speech of 
a considerable regard for others. Polite- 
ness costs nothing, but it is worth a great 
deal; it is a valuable business asset in deal- 
ing with the public. Politeness is the dis- 
tinguishing mark of marners and of good 
breeding * * *” 

In other words, of all the messages of 
importance that might have been given 
place on the walls of this immense institu- 
tion, the directors of the institution think 
this word about politeness most important. 
Evidently they believe that politeness pays. 

The salesman who held a match for me 
to light my cigar was polite. He showed 
by that little act his desire to be of service. 
I left that store with a warm glow of good 
will toward the salesman, toward the store, 
and toward all humankind. To say that I 
shall return to that store when in need 
of goods which they carry and that I 
shall seek the same salesman to serve me 
again is trite and fails to express my 
genuine appreciation of his attitude. He 
had sold me goods, but he had given me 
more than mere merchandise for my money. 

To use another illustration from my habit 
of smoking: I smoke a pipe as a rule— 
can’t afford cigars regularly—and I always 
use a brand of tobacco that may be had in 
either tin or foil containers. 

The other day I dropped into a corner 
store and asked for a package of this to- 
bacco, whereupon the clerk returned, “Tin 
or foil, sir?” 

I told him that I really preferred the 
tin, as it was a larger container and kept 
the tobacco in better condition, but that 
of late the tins had been so hard to open 


1 had switched to the foil package. 
The easier and the usual thing for that 
clerk to have done would have been to 


slap a _ foil package down on_ the 
case and ring up the money, but he 
was too good a salesman to do that. 
Promptly and_ pleasantly he_ replied, 
“Why, I can open the tin for you.” 
And he did. He also smiled and 
said, “Thank you,” aloud when I handed 


him the purchase price. 

That was service. A little thing, but it 
is the little things that count in this matter 
of giving service. This clerk went just a 
little ‘out of his way to accommodate me 
and to make me feel at home in the store— 
that is building good will. 


Keeping Them Coming Back 


And good will is bankable collateral. 
Wherever one sees a large and successful 
institution, whether it be retail, wholesale, 
or manufacturing, one may rest assured 
that it has on its books the names of people 
who come back time and time again. For 
this reason, bankers—who scrutinize one’s 
statement so closely these days—admit good 
will as an asset, showing that they appre- 
ciate the dollars and cents value of cus- 
tomers who come back. 

One dealer of my acquaintance says that 
he always considers the entire family on his 
list of customers when he has sold a single 
item to a member of a new family in his 
territory. If his goods are right, his per- 
sonality pleasing, his establishment confi- 
dence-inspiring, he has a good chance of 
being recommended to the other members 
of that family. A family represents just 
so many sales possibilities to this merchant, 
and when he has secured the first sale in 
a family he likes to believe that he has in 
this customer a constant advertisement of 
the excellence of his service. 

This is a logical inference and a pro- 
gressive one. No store can flourish on 
customers who buy only once. No man’s 
professional pride should allow him to be 
content with a transaction that does not 
look ahead and rely on the satisfaction 
given to bring in other customers. Old 
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A CONSTRUCTIVE 
Trade Building Force 


HEREVER you find a 
‘“soing”’ retail jewelry 
business you find a store with a 
large following of satisfied cus- 
tomers. That 1s why no Jeweler 
can aftord to overlook merchan- 
dise which attracts and holds trade. 
Elgins do that. Elgin watches win 
hosts of friends for the Jeweler, 
and they always please. 
A complete line of Elgin watches is one of 
the most practical trade-builders a retail 
jeweler can have. A constructive force 


that never sleeps, that never stops build- 


ing good will. 


If you have resolved to make more sales 
and quicker turnover this year don’t over- 
look the Elgin as a reliable trade-builder. 


Ertcin NATIONAL WatTtcu Co. 
Elgin—U.S. A. 
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customers are merely new customers who 
have been given real service and who have 
returned for more. Big business is made 
possible by the talk of customers who tell 
others how good one’s service is. 


A Misused Word 

Service, by the way, is a much-abused 
word. It seems to be a favorite slogan 
with many merchants in every line, both 
wholesalers and retailers. Just what service 
they render—many of them—apart from 
that of handing out goods and accepting 
the usual prices therefor, it would be hard 
to Say. 

The dictionary lists many definitions of 
the word service, the one which applies 
to merchandizing being, “labor, assistance, 
or kindness to another.” 

Note that the very first word of the defi- 
nition is “labor.” Yes, service means labor. 
We are ready to admit without argument 
that mind has an influence over matter or 
over other minds, but we have yet to see 
anything conclusive to the effect that wish- 
ing for trade will bring customers into a 
store. The wish may, in some cases, be 
“father to the thought,” but it is seldom 
parent of the performance unless the latter 
have another parent—energy. 

Someone has said that when Desire and 
Energy marry, the children are Results and 
the grandchildren Prosperity. But Desire 
alone makes a sorry old maid—the wall- 
flower at the dance of Progress. 

Service means excellence of quality and 
convenience of arrangement of goods. It 
means a thorough knowledge of those 
goods. It means prompt attention to the 
wants of customers. It means calling the 
attention of the people, through advertising 
and display, to the fact that one has the 
goods they need or desire.. It means going 
out of one’s way to accommodate others, 
no matter whether or not they be customers 
at the time. It means careful attention to 
the physical comfort of those who come 
into the store. It means courtesy and good 
cheer. 

When we speak of the service of a hotel 
we mean -the promptness, courtesy, effi- 
ciency, and apparent willingness of the em- 
ployes, and the excellence and convenient 
arrangement of the fixtures and equipment. 
We lose patience if the bellboy does not put 
i an appearance with a pitcher of ice 
water within a very few minutes after we 
ring. We expect the waiter to know what 
is on the bill of fare and to be prepared 
to assist us with suggestions in case we 
so desire. We instantly resent any pref- 
erence that may be shown a better-dressed 


or more prosperous-looking guest than our- 
selves, 


Today a plainly-dressed woman entered 
one of the large jewelry establishments of 
the city, walked a little way into the store, 
and paused uncertainly, waiting for some- 
one to come forward and wait on_ her. 
The floor manager was in conversation 
With the watch salesman and apparently 
did not notice her. The woman looked to 

ill at ease and was apparently on the 
verge of flight when the watch salesman 
called the Moor manager’s attention to her 
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presence and the latter turned and inquired 
what she would have. © 

The woman informed him, in a diffident 
manner, that she wished to look at some 
diamond rings. She was not at all pre- 
possessing in appearance, looked very much 
like a waitress or a laundry worker, and 
the diamond salesman felt that she was a 
poor prospect. He brought out some of his 
cheaper stones and displayed them listlessly. 
She looked at the goods a few moments, 
shifted uneasily from one foot to another, 
then apologetically announced that she 
would not take one of them today and 
left the store. 

The diamond salesman put away his trays 
feeling self-satisfied. He had again cor- 
rectly estimated his customer. He knew 
that this plainly-attired woman didn’t want 
to buy a diamond, so what was the use of 
wasting time showing her a lot of “rocks” 
that she couldn’t pay for in a century, per- 
haps? 

But that woman went right over on the 
next street and bought a $350 diamond, set 
in platinum, from a department store! She 
had been saving her dimes for years for 
the express purpose of buying a fine dia- 
mond and when she had finally amassed 
the almost incredible sum of $350 she had 
gone forth to realize the dream of her life, 
only to be treated with indifference in the 
jewelry establishment before the windows 
of which she had paused hundreds of times, 
dreaming of the day when she would be 
able to venture within and pay cash money 
for one of the glorious gems. Service 
should be no respecter of persons. 


Customers Expect to Pay for Service 

Some merchants get a mistaken notion 
that what the people want is bargains 
only, meaning by bargains cheap goods, 
inefficient service, lack of conveniences, and 
anything that will enable them to undersell 
their competitors a cent or two. The great 
majority of people do want bargains in 
that they want full value for their expendi- 
tures, but above all they do want their 
money’s worth. 

No reasonable person expects a dealer 
to do business without a margin of profit. 
The dealer who too frequently stages bar- 
gain sales is going to lose the confidence 
of his clientele, if he has one. No one 
expects to get first-quality goods together 
with first-quality service at cheap-John 
prices any more than he expects to get the 
best service at a third-rate hotel. We all 
want to save money, but we wish to do so 
only that we may add to the enjoyment of 
life, not that we may lose what pleasure 


there is to be had in twentieth century 
existence. 

Confidence is the greatest of all sales- 
builders, and the only way to inspire con- 


fidence is to give service; earnest, conscien- 
tious, cheerful, efficient, courteous service. 
Salesmanship is a great art, but the less 
salesmanship required to sell a prospect 
the better that prospect will be pleased with 
his purchase. Good service will lead cus- 
tomers into selling themselves. 








L. P. Cooper, a jeweler at Walnut Ridge, 
Ark., is moving his stock of jewelry and 
repair equipment from the Lane buildings to 
the Central Pharmacy building. The jewelry 
shop is to be in the front of the pharmacy. 
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Replating Old Jewelry Source of New 
Business 


A CUSTOMER brought into a jeweler 

an old scarf pin which he treasured 
as a keepsake, as it had been given to him 
as a souvenir from a friend returning from 
London. Being a person who used scarf 
pins very seldom, he placed it away for a 
number of years, and finding it one day he 
discovered the stone to be very brilliant, 
but the gold plating rather poor in appear- 
ance. He brought it into the jeweler and 
had it replated in green gold. 

This gave the jeweler a thought, and ever 
since when talking with a customer in con- 
nection with the sale of scarf pins, rings or 
similar personal articles he brings out the 
point as to how old material can be brought 
up to date by being replated or re-processed 
in some modern manner. He has discovered 
that sometimes a person when selecting a 
pin or some similar object will mention how 
they have some inexpensive piece of jewelry 
which they greatly admire but which had 
lecome poor in appearance, In several in- 
stances he was able to persuade them to 
have the article refinished, much to their 
satisfaction.—C. T. H. 


A Letter That Brought Business 


ESIRING to. stimulate “adjustment 

work” among his customers and others, 
one jeweler sent out the following form let- 
ter which in the information given pulled 
better than most letters he tried. 


Dear Sir (or Madam): 

We no longer “cut” rings to make 
them smaller. Neither do we cut them 
to increase their size. It is done by a 
different process of “lengthening” or 
“shortening” finger rings of gold, silver, 
platinum and so on. 

The cost of adjusting sizes of rings 
is very nominal. As a guard against 
losing these emblems of remembrance 
and sentiment, the slight expense really 
becomes an investment—a sort of an 
insurance premium against loss. 

And again—there is real comfort and 
genuine satisfaction in having jewelry 
that fits, just as there is in having 
clothes that fit. 

Why not inspect your jewelry tonight 
and especially your rings. Tomorrow 
you can bring them in and talk it over 
with us. 

Obiediently yours, 
C3. 








L. A. Sundlun, 24 Broad St., Pawtucket, 
R. I., accompanied by Mrs. Sundlun, is stop- 
ping at the Massesoit Hotel, Narragansett 
Pier, R. I., for the Summer. Mr. Lenoir of 
the firm of Lenoir & Sundlun is occupying 
his Summer home at Barrington, R. I. 
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(Courtesy Warner Bros. ‘Classics of the Screen’’) 


SPACE LEFT AT SIDES AND BACK FOR GENERAL SCHOOL SUPPLIES 


A Real Feature Center for Your 
School-Opening Window Display 
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Wesley Barry, or “Freckles,” as In 


he is known to young America, 
uses, recommends and demon- 
strates the features of the Inger- 
soll Redipoint Pencil in our 
School-Opening Display, which 
will be shipped free with all 
school orders. 


Ingersoll Redipoint Co., Inc., 
Quality Park, St. Paul, Minn. 


You may send on your information re- 


the Back-to-School-with-Barry 


campaign. 


“The Country Kid,” two forth- 
coming Warner Brothers Feature 
Films, which will be exhibited in 
every city, town and village 
having movie theatres, Wesley 
Barry will be seen with his In- 
gersoll Pencil chum. Special 
school matinees will be held, at 
which old pencil stubs will count 
toward admission and a contest 


with Ingersoll Pencils as prizes 
will be run. 


Full page announcements will 
appear in the American Boy, 
Youth’s Companion, Boy’s Life, 
and a double page in St. Nicholas 
just before the schools reopen in 
September. 

If you want to avoid being left 
out of the biggest campaign ever 
directed at the student trade, send 
the coupon now. 


INGERSOLL REDIPOINT CO., Inc. 


461 Fourth Ave. 
New York 


Quality Park 
St. Paul, Minn. 


360 Fremont St 
San Francisco 
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Success Tips from a Progressive 
Retail Jeweler 





Written Expressly for The Jewelers’ Circular 














CHILLICOTHE, O., July 14, 1923. 
Editor Storekeeping Department, 
THe JEWELERS’ CIRCULAR, 
New York, 


Dear Sir:—I have read the article 
“Whither Are We Drifting?” very carefully 
and have come to the following conclusions : 

1. In any business the “fit” only will sur- 
vive. 

2. It is necessary to consider—What is 
necessary to become “fit”? 

The jeweler who sits down and calmly 
waits for business to come to him is doomed 
to failure; and the jeweler who sticks to 
the sale of watches, clocks and jewelry, con- 
fining his stock to the old-time regular 
jewelry store lines, will not set the world on 
fire. 

Modern, up-to-date, progressive methods 
’ must be used. Live, intensive advertising in 
the newspapers and the use of pamphlets 
and catalogs should be generous. Attractive 
pamphlets sent out to a selected mailing list, 
monthly, is of great value. 

Artistic window displays are features that 
cannot be emphasized too much. Change the 
displays at least once a week and make every 
change distinctly different from the last one. 
Use fine material for your background to 
produce the proper scenic effect and choose 
colors that harmonize with the line of goods 
displayed. 

Carry a diversified stock to draw from. 
Make the inside of your store just as attrac- 
tive as your window displays. Keep your 
stock clean and bright. Remove finger spots 
from silver at once. Never allow goods to 
stay in a case on dirty cards. 

Meet the other fellow by showing special 
lines that he does not have or possibly can- 
not get. Make special displays of seasonable 
goods. Make your name a by-word for good 
goods, courteous treatment and neatness in 
everything that goes out of your store. Do 
up all packages neatly. Wedding gifts, espe- 
cially, should he encased in nice boxes, care- 
fully wrapped in white tissue paper and tied 
with white ribbon, and then wrapped neatly 
in other paper. It is a common expression 
here among brides that they can always tell 
a Henn & Haynes package before it is 
opened. The influence of such remarks is 
far reaching, and brides look forward with 
pleasure to receiving gifts bought at Henn & 
Haynes, 

Fine umbrellas have been good with us, as 
well as fine leather goods, and also special 
Importations of art glass in the new tones 
and artistic pottery. 

Meet the craze for long ear-drops and 
fancy necklaces and beautiful things in 
carved ivory neck ornaments. 

Display in special cases high-grade Shef- 
field plate and have separate special cases for 
solid silver hollow ware. Show your line of 

at silver patterns in the new style display 
cases, 

Mark all goods in plain figures and display 





prices on goods in windows, Take the pub- 
lic absolutely into your confidence. Be frank 
and candid about everything. Avoid making 
the customer think that you are afraid that 
you are not going to make a sale. 

The competent, skilful clerk takes an in- 
terest in the customer from the customer’s 
viewpoint. Girls make splendid clerks, but 
they must be womanly girls from good 
families. We give them every opportunity 
in our store to wait on customers, except 
showing watches and diamonds to strangers. 
We have been extremely fortunate in secur- 
ing such girls, and we often have customers, 
both men and women, come to us personally 
and tell us “how lovely” such and such a 
girl waited on them. 

I do not believe that a jeweler would ever 
succeed in some out of way place, or up- 
stairs in a cheap room, showing samples. A 
jewelry store should occupy a room in the 
heart of the city. People like to go where 
the business is and patronize stores that look 
prosperous. “Laugh and the world laughs 
with you, weep and you weep alone.” The 
principle that underlies this old saying holds 
good in business. The appearance you put 
up in business makes a like impression upon 
your customers, 

If a customer has a complaint, meet him 
sympathetically. Go upon the principle that 
he is right. The minute he feels that you 
are his friend, all the trouble is half over, 
and the rest is easy. Make him feel that 
you would never be satisfied to have him dis- 
satisfied. Go the limit to make good. 

Another department that is a_ perfectly 
legitimate attachment to a jewelry store is 
an “optometric department.” We have one 
and the writer personally is a graduate op- 
tometrist of two schools, the Chicago Oph- 
thalmic College, 1893, and the Needles In- 
stitute of Optometry, Kansas City, Mo., 1920. 
This department of our store is a very 
profitable one. 

I don’t want to make my reply too long 
and hope that I have given sufficient infor- 
mation from our standpoint to be of some 
use to you. 

With kindest personal regards, I am, 

Very truly yours, 
(Signed) CHartes M. Haynes. 





Pay 





HE most minute man I know of is the 

fellow who accepts pay as his part of 
the reward for service rendered. Pay is 
a bribe. 

Pay is the pasteboard that admits you to 
the grounds in the big game of Life. Pay 
is necessary until you think so. 

Pay is what you get with which to pay 
the butcher. 

A job is what you pay yourself in in- 
creased efficiency, special training, valuable 
experience. 

Pay is the hog’s bladder that the boss 
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blows up and places under your chin to 
keep you from sinking while learning to 
swim. 

Pay is a meal ticket. Position is a privi- 
lege that one receives in order that he may 
get his skin full of knowledge. 

With knowledge comes more pay, and 
eventually a better position. And then you 
pay the other fellow.—The Silent Partner. 





Appraisal Accuracy an Essential 





66 APPRAISALS can no longer be 
treated lightly,” exclaimed a jeweler 
while talking on the subject to an interested 
customer, “The appraisal whether it is the 
estimation of the value of a cheap watch 
or a Marquis diamond, it must receive 
careful attention even though it requires a 
great deal of time. The service of ap- 
praisals leads to business and should be an 
expected offering of a jeweler. Personally, 
I do not believe in making a charge for it.” 
“The value of appraisals in connection 
with insurance methods is gaining im- 
portance, and here, accuracy as far as pos- 
sible, is most essential. For example a 
schedule of jewelry was recently appraised 
by a jeweler for insurance purposes, and 
in this schedule was a ring valued at $5,000. 
Subsequently the ring became lost and 
reference to the jeweler brought a statement 
that it could be replaced for $3,000. In the 
original instance it had been over-appraised.” 
In such cases when under-appraisal or 
over-appraisal is made, not only is the in- 
surance company and the policy holder 
disturbed—but the jeweler possibly loses a 
chance to make another sale in the replace- 
ment of the article. 

One of the leading Chicago jewelers, 
specializing in pearls, and who does much 
of the insurance appraisal work there, states 
he would not surrender the privilege for 
anything. 

Some jewelers find it of advantage to 
acquaint the customer with appraisal in- 
formation such as the fact that it takes a 
whole day to approve an expensive string 
of pearls. The public do not understand 
the effort and time required in making 
appraisals and their better understanding 
through advertising and sales conversation 
is in favor of the jeweler—C,. T. H. 


Magnifying Cuff Link Sales 


With it realized that Summer is a time 

to increase the sales of cuff links, the 
idea can be originally presented in the 
method following: 

Arrange in your window a display of 
various cuff links and then select four or 
five pairs that can be prominently exhibited. 
Place each one in an open box on a small 
pedestal and right before the pedestal 
arrange a magnifying glass of the large 
variety which can be “stood on its handle.” 

By including the sign following, an origi- 
nal, timely, appropriate, and encouraging 
plan will result. 

Magnifying Attention 
During the Summer when coats are 








abolished, your cuff links receive 
Magnified Attention. They should be 
chosen with this thought in mind. 
Remember our selection, our quality 
and our value. C i. = 








THE 


HAWKES 


Your customers will be quick 
to appreciate the unusual decor- 
ative value of this individual 
ash tray of luminous Hawkes 
Crystal and Sterling silver. It 
also comes in Amber Glass and 
Gold (plated over silver). 
Both yield that same “better- 
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GLASS 


HAWKES 


Another 
Captivating 
Gift Piece! 


than-usual” profit that charac- 
terizes the whole Hawkes line. 
Order just a few of these trays 
as a try-out and place them on 
display in your window. We'll 
ship the day your order reaches 
us. 


July 25, 1923 


Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 


Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 





Old English and 
T. G. HAWKES & COMPANY Parted Ghose 
Corning, New York 


Pacific Coast Office: 140 Geary Street, San Francisco, California. 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 


Inventors and Pat. 
entees of Hawkes 
Famous French 
Dressing Mixing 
Sottle. 
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RING FINDINGS 


that typify the very latest in 


18 Karat White Gold 


and Platinum 
and All Colors and Karats 


Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 





For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


Write for a Selection Pack- 


age of Anything You Need. 
Easy to Assemble 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 


Henry Davidson 


51 Maiden Lane New York City 
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Neatly Wrapped Parcels Add Much 
to a Jeweler’s Prestige 





Written Expressly for The Jewelers’ Circular 

















WOMAN of wealth and influence in 

the community entered a_ certain 
jewelry store and selected a gift of silver to 
be sent to her home. The day following the 
parcel was returned with the intelligence 
that the gift did not quite come. up to her 
expectations and she would choose another 
gift later on. 

| happened to see this parcel when her 
chauffeur brought it back, and it was done 
up in ordinary brown manila wrapping 
paper, and tied with heavy coarse twine. 
Whether or not she refused to accept the 
parcel because of the lack of neatness exer- 
cised in tying it up can only be conjectured. 
However, had I been in her place, I doubt 
very much whether I would have been will- 
ing to give a gift of silver tied up as care- 
lessly as was this parcel. Personally, I am 
of the opinion that this lady was offended 
because of the rough-and-ready appearance 
of the parcel, but was too modest to register 
a complaint. 

We often hear it said that clothes don’t 
make the man. That may all be true, but 
they do classify him. You can’t sell jewelry 
to an intelligent individual on appearance 
mly. He may, for example, choose a silver 
tea service because of the excellence of th 
finish and pattern, but quality must play a 
Vital part in its manufacture if the customer 
is to stay sold. Taking it for granted, then, 
that you are far-seeing enough to stock your 
with merchandise that radiates real 
value and dependability, is it not worth your 
vhile to exercise equal discrimination in the 
matter of sending out parcels, since the care 
given to wrapping them is an added sign of 
the excellence of the gifts within. You 
yourself know how much more an attractive 
parcel pleases than one carelessly tied up. 

It hardly seems necessary to go into detail 
as to what constitutes a neatly wrapped par- 
cel. A jeweler’s own sense of the fitness of 
things ought to be his guide in this matter. 
The more progressive he is with regard to 
the choice of boxes, paper and twine, the 


Cases 





more he is likely to be esteemed by those 
who trade with him. Needless to say, every 
container from the smallest pasteboard ring 
box to the more pretentious velvet-covered 
receptacles should be die-stamped with his 
name and address. This distinguishing mark 
alone ofttimes prompts shoppers to buy of a 
jeweler merchandise that could be bought 
for less at a department store. Many de- 
partment stores, for instance, sell diamonds, 
watches. rings and silver ware, equivalent in 
value to any found in a jeweler’s stock. And 
vet, all things being equal, people in small 
towns will buy the better things in jewelry 
of their jeweler, because of the added worth 
the jeweler’s box seems to lend to such pur- 
chases. I confess to having been guilty of 
this practice myself in times past. 

Had the gift referred to in the first para- 
graph been carefully tied up in a good qual- 
ity jewelers’ wrapping paper with twine cor- 
responding or contrasting in color, the gen- 
eral effect would have been a lot more pleas- 
ing, to say nothing of the satisfaction it 
would have given the customer. It is well 
worth the jeweler’s while to give this seem- 
ingly unimportant detail due consideration, 
since in the last analysis it may spell the 
difference , between lost. 
Ae uae, 


sales won or 


Overcoming Dissatisfaction 

A CUSTOMER with a grievance can do 

much harm, especially in a small town, 
for she will magnify her grievance when 
telling her troubles to her friends. If she 
honestly believes that she has not received 
fair treatment she will get so wrought up 
that when she arrives at the store she will 
not use discretion, but will make rather ab- 
surd accusations, which she has doubtless 
rehearsed several times. It is tactful to al- 
low an aggrieved customer to express her 
feelings without interruption, When her 
feelings have been relieved it is time enough 
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to sympathize with her, apologize, and ex- 
press regret at the mistake, agreeing to do 
what is possible to rectify it, or to do that 
which she considers right in the matter. 
The adjustment of complaints should be 


made pleasantly. If a store manager has 
made up his mind to offer concessions suffi- 
cient to appease the wrath of a customer he 
should do so with good grace, taking care 
not to leave a bad impression. Sarcasm has 
no place in settling complaints. Finally, an 
effort should be made to divert the cus- 
tomer’s mind from her troubles. When 
done in the right manner, this will cause 
the customer to leave the store in a happy 
and contented mood.—RALPH L, Woop. 


Distinctive Store of Klein & Son, 
, Montgomery, Ala. 





A STORE of unusual attractiveness is 

that of Klein & Son, Montgomery, Ala. 
The spacious interior is very impressive. 
One picture taken from the front shows the 
arrangement of show cases and wall cases, 
also the stairway and china display room 
immediately under the stairway landing. On 
the mezzanine floor is the accounting office 
in the center. At the landing of the stairs, 
ai the right, is the optical department. On 
the left are located the private offices of 
Leo and B. H. Klein, 

The second picture was taken from the 
landing of the stairs on the mezzanine floor 
looking toward the front of the building, 
and shows the general view of the main 
floor as well as the mezzanine floor. On the 
right are arranged special gift tables. A 
lamp department with an excellent assort- 
ment of stock is located at the left. Two 
private rooms are to be seen in the front 
of the building. The one on the right is 
the private diamond room and that on the 
left is a room in which flat silverware is 
shown. Each room is provided with table 
and chairs for the convenience of patrons. 

The repair department, one of the features 
of this establishment, is located on the left 
of the store and may be seen by a glance at 
the first photograph. On the opposite side 
is a Wrapping room. 

The store is equipped with a burglar- 
proof and fireproof steel vault for the stor- 
ing of jewelry and silver. Inside the vault 
is a burglar proof steel safe for the storage 
of diamonds and diamond jewelry. 








TWO VIEWS OF THE STORE OF KLEIN & SON, MONTGOMERY, ALA. 
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USE THE BLUE BOOK 
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The Bow-Knot 


2430 + 


Samples Sent Upon Request 


y--N Unassembled 


One-Piece Shank 


SIMSON BROS. 


THE NORRIS, ALISTER-BALL CO. 125 Canal St. New York 


WHOLESALE JEWELERS 
58 East Washington St. CHICAGO 
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LATEST FASHION 
MONEY MAKES MONEY 
Choker Necklaces Modern Mercantile Co., Inc. 


299 Broadway New York 
Carnelian Garnet 


Coral _ Ivory We purchase High. Grade Business Notes and 
7. _ Trade Acceptances. Will make advances on 
— 4 your outstanding accounts without disturbing 


Amethyst Jade S : , 
Topaz Rose Quartz the relationship with your customers. 


Complete Lines. Telephone Worth 7392 


Borrelli & Vitelli Rpuaiticiar te 
16 West 34th St. _ New York the Jewelry Trade 


Straight Line Circular DIAMONDS CUT, RECUT AND REPAIRED 


7 Our specialty is the prompt and efficient cutting of your difficult 
Multiple Type and ordinary gems in our own factory under the care and supervi 
of none but experts. Write Us for References and Prices. 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


e & o 
Engine Turning Machines | | .».Pemettta > “roc or a 
Cutters of Diamonds Exclusively 


(64 Fulton Street New York City 
































Kenloc machines are mechanically right, insuring ab- 


solute satisfaction, not because we say so, but because 
we make them so. YY 
KENLOC MFG. CO. ‘orcas 


36 Garnet St. Providence, R. I. : 14-16 Church St., New York 
New York Office: 334 Fifth Ave.—Room 303 : z g 
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The Jeweler’s Direct Advertising Problems 





Power of the Well-Written Letter—Other Available Media 




















GUFFERING from a slight nausea, we 
will say, you walk into the nearby drug 
store, and unless the condition is a chronic 
one with you, you will probably gaze at a 
brilliant array of bottles, packages, cartons, 
boxes, tubes, and other containers. Despite 
the inroads of modern merchandising you 
will probably have passed a series of artistic 
glass jars of various shapes filled with col- 
ored waters of varied hues—at least in these 
Volsteadian days I suppose they are filled 
with water ! 

Then you walk back to the prescription 
counter, and in your layman’s language try 
to diagnose what ails you. If the prescrip- 
tion clerk senses that your trouble is not a 
very serious one, he may recommend some 
homely medicine, otherwise he will say: 
“Now So-and-so might be good for you, but 
if you are ill you had better see a doctor 
and get a prescription.” 

The druggist is a dispenser of drugs—he 
is not a man trained to analyze a patient’s 
illness and prescribe a cure. These three 
paragraphs should make clear the necessity 
for analysis of the jeweler’s direct adver- 
tising problem before a specialist can write 
the prescription. 


The Two Forms of Direct Advertising 


The first step in writing the prescription, 
the problem having already been analyzed, 
is to know the materia medica—the “drugs” 
which are available for use. The purpose 
of this article is to assist in making clear 
the writing of the prescription for direct 
advertising for retail jewelers. To set forth 
briefly and lucidly the materia medica which 
may be used by direct-advertising jewelers. 

There are two general forms of all direct 
advertising considered from the viewpoint 
of their physical differences and variations. 
One general class is CONVENTIONAL, 
and practically speaking, STANDARD- 
IZED, while the other general class is 
AUTO-CONTAINED or UNCONVEN- 
TIONAL. 

The following table shows the subdivi- 
sions of these two main classes: 


{ Personal* { Cards* 
Letters | Form* Mailing { Slips* 
So * 1 Patuted® > | Pieces* 
S | Novel* Cc Blotters* 
< { Regular 43 Enclosures* 
tj Catalogs4 Looseleaf 2 Coupons 
4 | Miniature © Package Inserts 
 Booklets* © Broadsides 
OQ Bulletins* 3 Poster Stamps 
2 Portfolioa > Folders 
tf Almanacs '% Photographic _repro- 
* House organs tJ  ductions 
(Store papers)* © Novelties of all kinds 


PRINTED and in- 
cluding Samples* 


Of all of these forms those starred (*) 
are the forms often used by retailers; first, 
because of the more general application of 
such forms; and second, because of their 
comparatively lesser costs. While some of 
the larger retailing establishments can get 





out catalogs, for example, in the main this 
form is not used by retailers. The one 
possible exception is the use of a form of 
specialized catalog, sold at moderate prices 
in small lots. 


The Personal Appeal 


Of all these physical forms the most ef- 
fective one is peculiarly fitted to help the 
retail jeweler in his direct-advertising prob- 
lem, and the smaller the jeweler, the more 
effective he can make the appeal—we refer 
to LETTERS, and more especially the per- 
sonal letters. Any form of direct advertis- 
ing reaches an increasing degree of effective- 
ness as it more nearly approaches the PER- 
SONAL appeal The weakness of many na- 
tional direct-advertising campaigns is their 
utter lack of this personal appeal. 

Of all possible users of direct advertising, 
therefore, the retail jeweler is in the pe- 
culiarly strategic position of making his 
appeals the more personal and hence the 
more effective in decreasing proportion to 
the size of his establishment. John Wana- 
maker, for instance, probably knew very 
few of his customers even by name, while 
Fred Mann, of Devil’s Lake, N. D., dubbed 
the “John Wanamaker of the Northwest,” 
probably knows every customer at least by 
name, possibly by sight, and mayhap a large 
number of their children. Naturally, Fred 
Mann can write, or has written, more PER- 
SONAL appeals to his customers than 
Wanamaker. 


Before You Write Your Letter 


Now for a few instances of writing the 
retail jeweler’s prescription for direct ad- 
vertising: 

LETTERS. As just stated, this is the 
primary form of direct advertising. The 
more nearly you approach a personal letter, 
the more effective your appeal, without ex- 
ception. While there are four sub-classi- 
fications of LETTERS, the one we need to 
consider most important is the PERSONAL 
letter. Next comes the form letter—multi- 
graphed or mimeographed. 

What should letters be used for? To sell 
goods. How? By specific offers. Forty- 
seven dozen of such an inconsequential item 
as tooth-brushes were sold to 337 nearby 
prospects, for instance. How? By merely 
talking in the form letter about “six months’ 
supply” rather than trying to sell an indi- 
vidual brush. 

Naturally every application must be re- 
adjusted to the needs of the dealer using it. 
We cannot lay down any one example which 
will be applicable to the butcher, baker and 
jeweler. Let us, therefore, take what is 
perhaps the simplest possible form of ap- 
peal, on what is without doubt the hardest 
thing to sell, life insurance. How could 
you make a form letter personal to a list 
of names with whose life you were fa- 
miliar? The first paragraph tells the story: 


A oc sinas years in good 

‘ health is supposed to have a fair 

chance to live ...... years, or until 
ae years of age. 


Filling in the age of the person addressed 
does the trick! ; 


Enter the Store Paper 


Letters can also be used to accompany en- 
closures or bulletins furnished to retail 
jewelers by manufacturers or other national 
advertisers. Instead of letting a package 
of elegant enclosures collect dirt in the rear 
of the store, why not send out a personal, 
or personalized, form letter, referring to the 
enclosure, and sell your goods described in 
the enclosure! 

Printed letters lack personal appeals as 
a rule and are not recommended for general 
use. 

Novel letters often are so clever as to 
detract front the sales message and should 
be used with caution. 

BOOKLETS must, as a general rule, be 
manufacturers’ booklets, for few retail 
jewelers, except the very largest ones, have 
a list sufficiently large to justify the cost 
of a booklet. The same applies to bulletins. 

HOUSE ORGANS, or “STORE PA- 
PERS,” however, are a very effective way 
of direct-advertising a store. The most ef- 
fective store paper is in effect a News Let- 
ter about the customers of the store, and 
the things to be had from that establish- 
ment, be it a general store in the country 
or a jewelry establishment in the city. Such 
a publication may even be mimeographed, 
and if it is full of news will receive at- 
tention. The news need not be exclusively 
personal items, but news items about recent 
stocks received, origin of certain products, 
etc. The one requisite of the successful 
jeweler’s paper is the regular publication 
date—and stick to it. With the store paper, 
special enclosures of your own, or from 
manufacturers, may often be mailed with- 
out any extra charge in postage cost, and 
with an increase in interest. Our province 
here is to merely point the possibilities, the 
writing of an effective store paper is. worthy 
of a careful study in itself. 


The Poor Overworked Blotter 


MAILING CARDS, SLIPS and PIECES 
are for special announcement, such as open- 
ing of a new department, special sales and 
the like, where the swing to the IMPER- 
SONAL appeal may actually increase the 
effectiveness of the message. Let us eluci- 
date: If you write a personal letter to a 
large list, saying you have opened an impor- 
tant department, the average recipient sub- 
consciously reasons: “It could not be very 
important when announced in this style.” 
The same words printed on a good-sized 
mailing card makes the prospect think: 
“This must be really important.” 

BLOTTERS are overworked as a rule, 
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Cat No. 8. F. 


FETY 
FIRS vier g 


Looks and Wears Like PLATINUM 


20KT. White Gold 


a peazs 
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This <> Reg. Trade Mark aaa 
@uarantees you é me 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 
Brisbane Building, Buffalo, N. Y. 





3 SOLID GOLD EMBLEM ELGIN 
Genuine | 25 Year Case, Green Gold Filled 









Fe Sa ac. 
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ae *” of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe ang 


Advertise. Write for our Free Cut Service. 

2 GENUINE DIAMONDS 4/100 Each 
Solid Gold eure 
14kt.White 
Gold Top 


Movement 
12 Size 
Thin Model 


Genuine 
— — Hope Ruby 

To Retail 
to Retail) $25.00 


$25.00 Send we = 
name °o the 
All nearest jeweler 
and the ring will 
be sent for in- 
spection. 


This <Q Reg. Trade Mak 
dguarantees you genuine diamonds, 


All orders are being turned over 
to the retail jewelers 


Cos to of Satine ont Sate 
FREE a 


WRITE for WHOLESALE PRICE 


¥ Insert this 
ad in your 
local paper 
and get 
results. 




















14K. Cameo 
Jewelry 


Choice Carvings 


Send for Memo Selection 


A. R. Garofalo 


72 BOWERY 
NEW YORK 














ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 4%” wide. The gearing 
/ system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and noiseless — small 
space and big power. 
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Leiman Bros.°" "2-2: 


Makers of good machinery for 35 years 















Phone John 4998 


OUR SPECIALTY 


Emeralds and Onyx 


Cut and Set in 


Platinum and White Gold 
J. DAVIDSON 


66 Nassau St. 


Furnished, 





New York 





Refraction and Motility 
of the Eye 


With special chapters on Color Blindness, Field of 
Vision, The Relation of Functional Eye Diseases to 
General Medicine. By Ellice M. Alger, Adjunct Pro- 
fessor of Diseases of the Eye in the New York Post- 
Graduate Medical School and Hospital, etc. 122 Illus- 
trations. Extra Cloth. 376 pages. Price, $2.50 net. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 














JIFFY BEAD CORDS 
for Stringing Pearls, Beads, etc. 
SAVES TIME AND TEMPER 


No Threading of Needles 
Special Cords for Every Bead. 


Send for free sample assortments 





Office: Factory: 
132 Nassau St. HA -ST g 7409 W. Cumberland St. 
New York Philadelphia, Pa. 





The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 








Pat. Feb. 20, 1917 10@ W. 21st St., Room 411, New York 


Pat. May 25, 1920) 














Imperfections? We remove these 
Red Spots and increase the value 
of your stone. 





Have you a Diamond with Red DIAMOND DOCTORS 


Trade and Bank References 


A. SHAPIRO & SON 


71 Nassau St., 


We carry a complete line of 
Platinum Waltham Opera 
Watches in all shapes with of 
without Diamonds. 


New York City Tel. Cortland 1540 
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and unless you have a real new idea, think 
twice before using them. They are to be 
used purely for good-will purposes as a rule. 

ENCLOSURES come from your source 
of supply and should be used to supplant 
your own direct advertising. 

SAMPLES are the most effective possi- 
ble form of any direct class of advertising, 
and if you can in any way direct-sampleize 
what you want to sell, do it, it will pay. 

Finally, though writing the prescription 
for direct advertising for jewelers, like 
visiting the drug store when you have a 
pain, may require that you visit a specialist 
(the physician in our simile), and get a 
written prescription, we hope many of our 
readers will realize that the most effective 
form of direct advertising, the letter, is 
lying at hand ready for use. 





Watch the Women’s Clubs 


THE enterprising jeweler endeavoring to 

keep alert for all business building 
opportunities possible, will realize that the 
business and semi-social clubs being or- 
ganized and directed by women, represent 
a source for business. Such clubs as the 
\delphians, gives the jeweler a chance to 
produce sales in the remembrances pur- 
chased for retiring officers and for use in 
special meetings, and in connection with 
movements taken up by the club. 

During the past few years there has been 
a marked success of luncheon clubs. To 
some extent this has been an inspiration to 
women, and daily action indicates efforts 
on their part in forming organizations 
similarly conducted. The jeweler should 
observe these movements and endeavor to 
be “on the ground” early so he can capi- 
talize in that inviting direction—towards 
which his service makes him well qualified 
and quickly recognized. ie ae 





Newspaper Possibilities 





JEWELERS located in places where 
newspapers specialize in art gravure 
sections should watch out for all publicity 
possibilities in such sections. Pictures 
make up these art gravure supplements in 
the main and their editors are alert for 
reproductions of pictures, gifts and articles 
of unique appearances and will generally 
include the jeweler’s name if desired. 
Recently the vice-president of a large 
insurance company was given a_ silver 
service and contact with the editor of the 
aft gravure section resulted in this silver 
service being reproduced in the section with 
appropriate comment and reference to the 
jeweler. i me? 








Helzberg Bros., Kansas City, Mo., have 
purchased the jewelry store of C. A. Wilson, 
120 E. Douglas St., Wichita, Kans., where 
they expect to conduct a branch of their 
Kansas City store. G. A. Helzberg will be 
manager of the Wichita store. Mr. Wilson 
has been in business in Wichita for more 
than 10 years. He has not decided upon 
what business he will take up following a 
motor trip to Salt Lake City and Yellow- 
stone National Park. 
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This Advertiser Makes the Most of a 
Timely Magazine Article 





HERE is a retail jeweler who knows how 

to turn to advantage a very helpful 
article based on an interview with Julius 
Wodiska, which appeared in the June issue 
of the American Magazine. Mr. Wodiska 
has done the jewelry trade a distinct serv- 
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Do You Wish to Kini? 


Why the Opal is unlucky? 
Why Diamonds are so valuable? 


QRUCRARCERRRACER RRA Ree eee’ 


Why the history of Diamonds shows a constantly rising 
market? 





Ifow the Diamond on your finger, and the peucit in your 
pocket have a common parentage? . 


Do Pearls sicken and die? 

Will Anpher eure goitre or drunkeuness? 

Do men wear Wedding Rings? 

What are Birth Stones? Do they have a veal significance? 
Why some really fine people cannot wear really fino Gold? 


“Yow Come” they made stove pipes and frying pans of 
Platinum just a few years back! 


If you are interested in questions like the above ant 
many more—If the age old ROMANCE of GEMS, and 
JEWELRY appeals to you, then { most heartily commend 
to your attention/an article entitled “A Great Expert 
Reveals Surprising Facts About Precious Stones and 
Jewelry.”’ 


You will find it on page thirty-cight (58) of the June 
issue of the American Magazine. (Yes, it has pictures too.) 


This article was reported by Thane Wilson, from an 
interview with Julius Wodiska. To you, a layinan, Julitis 
Wodiska may incan nothing, but to the better clement of 
the Jewelry Trade, Julius Wodiskd? is looked upon as a 
dean of the eraft; in ethical standards, and an accepted 
anthority, in his knowledge of Gems, Precious Metals, and 
his artistic sense in combining them. 


Beautifully written, not too long, .and delightful to 
read, this one article will give you a good liberal educa- 
tion, in Gems, Jewelry and their significance, and may he 
the means of saving you from loss some day, to say nothing 
of possible ‘chagrin and embarrisment, 


Take our -recommendution, read the article. We may 
both profit by it. " 


Mack Hurlbut 


j “Only What's Good In Jewelry” 
SINCE 1888 


, 
, 
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AN INTERESTING ADVERTISEMENT 


ice in this article and wise jewelers will 
quote from it, just as does Mack Hurlbut in 
his advertisement, which occupied a space 
of 1134 inches, double column. 

An exceptionally clever heading intro- 
duced an advertisement used by the Ryer 
Jewelry Co., Kansas City, Mo., recently. The 
advertisement was used in a space of 17% 
inches, five columns wide. The announce- 
ment that the jeweler would advance 
all expenses, proved inviting. This was 
an instalment ad, but full of human in- 
terest. Note, for instance, this happy fox- 
trot introduction to the land of matrimony: 
“All aboard for the land of Happiness! 
We're off tomorrow on the Honeymoon 
Trail! ONE DOLLAR STARTS YOU! 
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Less than the price of the Marriage License! 
Scores of young men and young women are 
about to travel it for the first time. Hun- 
dreds of others, I hope, will begin tomorrow 
to travel it anew.’ ‘Well, the more the mer- 
rier! So come all you young grooms of 
June, 1923, and all you swains of December, 
1900, and get your passports. These pass- 
ports consist of a magnificent Solitaire Dia- 
mond Ring of the very latest pattern, in 
choice of fiancee’s or matron’s design of fin- 
est 18K. White Gold Mounting, and, in ad- 
dition, a superb new style 18K. Gold Wed- 
ding Ring, set with five genuine smaller dia- 
monds. This new design Wedding Ring is 
the fashion of the day; often-worn along- 
side the original ring.” 





Good Letter but Prices Quite Low 





BELOW is a letter which was ,sent out 
some time ago by an_ enterprising 
jeweler of Connorsville, Ind., Edward 
Israel, calculated to arouse interest in the 
repair department: 
DEAR FRIEND: ri 
Our records show that it has been 
over a year since your watch left our 
shop. We suggest that you should have 
it cleaned and reoiled af’ this time. 
Even though your watch may be giv- 
ing excellent time-keeping service, it 
should have such attention after a year’s 
constant running. You would not think 
of driving an automobile without a sea- 
sonal greasing and frequent oiling. The 
oiling system of a watch has no reserve 
oil tank; the tiny bearings are lubricated 
only by the oil which clings to their 
surfaces, so they become quite dry in 
the course of a year. Besides, there is, 
even with the tightest watch case, an ac- 
cumulation of grit and dust which soon 
causes excessive wear. 
Our charges for cleaning and oiling 
men’s watches are: 


7 to 15 jewel movements........ $1.50 
17 jewel movements.............. 2.00 
High grade 19, 21 and 23 jewel 
POG asic kine Feskasnvetids 2.50 
Ladies’ wrist watch, ordinary size. 2.50 
For extra small sizes........ ds... 3.50 


This means the complete taking apart 
of the movement and cleaning of every 
piece and reoiling. We can give reason- 
ably prompt service on such jobs now, 
which may save you the cost and trou- 
ble of a long lay-up later with expensive 
replacements. 

Very truly yours, 
Epwarp ISRAEL. 


Jewelers too often neglect to stir up in- 
terest in this ‘department. Good-will should 
be built up constantly in the watch repair 
department by judicious advertising, which 
means not only through the newspaper but 
through direct means, such as circular let- 
ters, folders, etc. Nothing will do a jeweler 
more damage than an unsatisfactorily re- 
paired watch, and nothing will give him 
greater prestige than skilfully done work. 
Prices quoted in the letter are lower than 
would seem to justify a fair profit. Good 
work can very justly demand a good price. 








J. J. Cohen, 1011 Chestnut St., Philadel- 
phia, will sail for Europe on the Volendam 
on July 29th on a business trip. He expects 
to return early in September. 
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BLACK SHIELD 
MAINSPRINGS 


¢ 


Forever Dependable 
Exceptional quality, proper 
temper, careful finish, accurate 
gauge, and life-like resiliency 
are the qualities that make 
a good mainspring. 

Black Shield Mainsprings now en- 
gineer the timing of more than two 
million watches, day in and day 
out. What great satisfaction they 


must give, to have attained this 
record. 


Per Dozen ~.~.~.- $ 2.00 
Per Gross . . . .. 21.60 


Write for our Mainspring Booklet, 
“Man at the Bench” 


SWARTCHILD & CO. 


29 EAST MADISON STREET 
CHICAGO 


« : . : 


- [Sm Stan TOM 
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The Geneva School of Horology, 
Its Regulations and Program’* 











(Continued from issue of July 18) 


ELECTRICITY 

Electrical units, C. G. S. systems. Rule 
of the ohm. Conductors of electricity, the 
Joule rule. Grouping of conductors, ex- 
tent of resistance, condensers, electric gen- 
erators (generalities), batteries, coupling of 
batteries, storage batteries, magnetion, mag- 
nets, magnetic field, magnetic field produced 
by a current, induction, permeability, elec- 
tro magnets. Currents produced by mag- 
neto (theory). 

Information in regard to magneto-electric 
machines, electric dynamos, continuous cur- 
rent motors. 

Optics, diffusion of light, reflection, re- 
fraction, dispersion, lenses, optical instru- 
ments. 


TECH NOLOGY 
Machine tools used in horology: 
a. hand machines. | 
b. semi automatic machines 
c. automatic machines. 
Laying out simple cams. Laying out com- 
plicated cams, Study of the jewels used in 
horology. 


THEORY oF HoroLocy 

Kinematics of gearings. Laying out the 
curves and the gearings, employed in horo- 
logy and in mechanics. 
TECHNICAL DRAWING 

Representation of various systems of 
stem-winding mechanism and of hands set- 
ting, trains, minute work. 


Third Year 
ALGEBRA 
Advanced grades including special func- 
tions (logarithmetrical, exponential, trigo- 
nometrical) definition of the differentiation 
and the integral, rules of derivation, etc. 


ANALYTICAL GEOMETRY 
The rectangular and polar co-ordinates 





“It was the privilege of the Technical Editor of 
the Jewelers’ Circular to visit the Geneva School of 
Horology, last October, and the thoroughness and 
comprehensiveness of the various technical courses 
never fail to impress the American visitor. At the 
time of the Technical Editor’s visit the school had 
about 90 students, this number being unusually small 
owing to then prevailing conditions. Some of the 
most famous horologists of the world have received 
their early training at this famous school the com- 
plete description of which, it is hoped, will be read 
with interest, 


The point. The 
Applications to 


and their transformation. 
straight line. The circle. 
the calculations in horology. 

The ellipse, the parabola, the hyperbole. 
Transformation and application of axes. 
Study of the cyclic curves and of the Archi- 
medean screw. 


ELECTRICITY 


Elementary theory regarding alternating 
currents, sinusoidal values, self induction, 
capacity, monophase current, biphase, tri- 
phase. Information on alternators, alternate 
current motors, transformers, current rec- 
tifiers, electric plug. 


Applications: Measuring instruments, gal- 


vanometers, ampere meters, volt meters, 
commutators, switches. Electrical clocks, 
electrical enumerators, telephone, micro- 


phone, transmission of time by telephone, 
telegraphic apparatus, wireless telegraphy. 


ASTRONOMY 


Apparent daily rotation of the celestial 
sphere, measurement of time. Astronomic 
co-ordinates, Effects of the rotatory move- 
ments and revolution of the earth. Move- 
ments of the moon. Astronomical instru- 
ments. The solar system. Development of 
spherical trigonometry necessary for the de- 
termination of the time. Solar dials, 


METALLURGY 


General information on chemistry. The 
elements. General properties of metals. Me- 
chanical properties. Ductility. Tenacity. 

Information in regard to resistance of 
materials, traction, compression, flexion, tor- 
sion, shearing. Experiments with the aid of 
the Amsler universal press and the Brinell 
machine. 

Metallurgy, iron and its alloys, iron cast- 
ings, pattern making, moulding steel, sider- 
urgy. Tempering and re-heating, cementa- 
tion, chasing and repoussage. Metallography 
of steel. Tool steels. 

Nickel-steel. Alloys for structural steels. 

Copper and its alloys, zinc, tin, nickel, 
aluminum, lead and its alloys, gold and its 
alloys, silver and its alloys, nitrates, pho- 
tography, mercury and its composites, plat- 
inum, palladium. Niello. 

Nickeling, silvering, gilding, galvanoplas- 
tics, plating, solders, abrasives. 


THEORY OF HoroLocy 
(a) Theory of escapements, recoil, dead 
beat and detached, for watches and clocks. 
(b) Calculating the total diameter of 


wheels. The tables employed in horology. 
Gearings of stem winders. Theory of the 
spring. 

ACCOUNTING 


Terms used in accounting. Results of 
business, current accounts. Accounting of a 
manufacturer. Determination of general ex- 
penditures and of cost price. Inventory and 
balance. 


TECHNICAL DRAWING 
Escapements of all kinds. 


Fourth Year 
DIFFERENTIAL AND INTEGRAL CALCULUS 
Integral, application to calculations in 
chronometry, in mechanics (resistance of 
materials, moments of inertia), calculating 
the main spring. 


Gearings. 


DESCRIPTIVE GEOMETRY 

The point. The straight line. The plane. 
Intersection of straight lines and planes. 
Representation of objects. Exercises. Meth- 
od of changing the plane, rotation and reduc- 
tion. Applications and exercises. 


HoroLocicaAL TECHNOLOGY 

Review of special, more difficult problems, 
for instance, friction in the gearings, ac- 
cording to Grossmann. Construction of a 
plan for a watch, general base. Putting it 
in work. Allowances, Calculating the cost 
price of pieces of various movements. 


THeEorY OF Horo.ocy 

(a) Chronometry. 

Theory of the pendulum. Composite pen- 
dulums. Study of the balance equipped 
with its balance spring. Angular speed and 
length of oscillation of the balance. Theory 
of terminal curves. Factors that modify the 
length of oscillation of the balance. Theory 
of compensation. Nickel steel and elinvar. 

(b) Theory of complications. 

Chronographs, repeaters, etc. 


TECHNICAL DRAWING 


(a) Tracing pattern plates. Free combin- 
ation. Drawing the functions of complicated 


pieces. ; 
(b) Drawing of mechanical construction, 


organs of machine tools. 
DIVISION OF PRACTITIONERS 
First Year 
ARITHMETIC AND ALGEBRA 


Common fractions. Use of signs and let- 
ters as means of abbreviation and generali- 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainsprir: 7s 

Odds and Ends American and Swiss Staffs 

Odds and Ends American and Swiss Jewels 

Broken Lots Gold Filled Watch Bows ............+.+. _per doz. 
Broken Lots Watch Glasses.. 

Brass Blow Pipes, Regular Price 30c each, cut to 

Material Bottles an 

Fine Grade Swiss Pivot ‘Brooches, 50c Qualit 

2-Row Watch Brushes, Hard, Medium or Soft 

3-Row Watch Brushes, Hard, Medium or Soft 

4-Row Watch Brushes, Hard, Medium or Soft 

Flat Emery Buffs, 1 Quality .. 

Fine Burnishers, Regular ™c Quality Cut to 

Fine Gravers, Regular We Quality Cut to 

Fine Aluminum Eye Loops, Cut to ... 

Fine Imported Files, a Discount of 25% from any Catalogue. 
Genuine Boley Lathe, Regular $54.00. Special Cash Price 
Hercules Saw Blades 

Assorted Sixes, Watch Screw Drivers ..-... 

Fine Swiss Tweezers, 75c ay ine 

Bracelet H. & M. Hands, gular $1.00, Cut to. 

Bracelet Balance Staffs, in 3 dozen Lots, for .... aes 75 
Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to 75 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.80 
Same as Above with Jewels ..per doz. 240 
Gilt Searf Pin Backs, put up one dozen in box .............. -20 
Gold Plated Scarf Pin Backs, put up one dozen in box 

Gold Filled Searf Pin Backs, put up one dozen in box 

Gold Filled Jump Rings, Regular $1.25 gross, Cut to .. 


kaseurss 


ee 
ww 


wave’ is nes: 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 
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Ten Times Quicker 


Wonderful HO@ke-Jewel 


Soldering Outfits 


Whether you do special 
order work, or repairs, or 
manufacturing, the wonder- 
ful Hoke-Jewel Outfit will 
save time, labor, money and 
materials on every soldering, 
welding, or brazing job you 
do. And it will produce 
better work. 


Once you have used the 
Hoke-Jewel you will never 
be satisfied without it. 


Ask your friends. Most of 
them already have it. Then 
write us for further infor- 
mation. Easy terms if 
wanted. 


We Make the Hoke-Phoenix Platinum Melters 











SAM W. M JEWELERS TECHNICAL ADVICE col] 
5 TIGR. 22 ALBANY St NEWYORK CITY 





300 ft. South of Cortlandt St. Ferry 








Phone Rector 319] 














efiners 


Gold 
Silver 
Platinum 


HANDY @® HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 














The House of LELONG 


PRESENTS 
1. PLATINUM SOLDERS 


six grades—uniform in character, ideal 
in working qualities, dependable in color. 


2. GOLD SOLDERS 


For all karats and colors. Satisfactory 
in every way. 


3. WHITE GOLD 


Considered by a fast growing clientele 
to be the best white gold on the market. 


10k—14k—18k—20k. 
4. ALLOYS 


Complete line. In all colors. A sample 
order will surprise and please you. 


REFINING SERVICE 


Platinum, gold and silver. 67 years in 
the game has taught us all there is to know. 
Our returns on your sweeps, polishings, 
filings, and bullion will convince you. 


L. LELONG & BRO., Inc. 


Halsey & Marshall Sts. 17 W. 42nd St. 
Newark, N. J. New York City 
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zation. The form of fundamental operations, 
elementary algebraical fractions. 

Simplified solution of an equation of the 
first degree, with one unknown. Simple 
equations and problems. Application of al- 
gebra to problems in geometry, for instance, 
similar triangles, surface and volume of 
pieces differing in form. 

GEOMETRY 

Quick repetition of the program of the 
primary school laying out angles. Ele- 
mentary construction with rule and compass. 
Construction of triangles. Area of plane 


figures. The circle, calculating arc, prob- 
lems applied to horology, wheels, pitch, 
thickness of cutters, etc. Volumes. 


Similar triangles, application to horol- 
ogy, geometric parts. 

Simulative, laying out spirals, ellipse and 
parabola. 
Puysics AND METALLURGY 


Information on metallurgy, iron and its al- 
loys, copper, zinc, tin, brass, bronze, nickel, 
aluminum, silver, gold, platinum, lead. 

Elementary ideas on physics. Heat, ex- 
pansion of bodies, applications. Change in 
the condition of a body. WHeaviness. Ele- 
ments of electricity. 


TECHNICAL DRAWING 


Simple sketch from nature, free hand. 
Geometrical drawing, with applications. 
Drawing of tools made in the shop. 
FRENCH 

Exercises in style. Dictation, reporting. 
Compositions, descriptive narratives, letters. 


Second Year 
ALGEBRA 

Logarithms, use of tables, problems with 
logarithms. Calculation of weight and cost 
price of simple parts of geometrical form. 
Alloys, expansion. 

Fractional algebraic equations of the first 
degree with one unknown. Solution of equa- 
tions of first degree with two unknowns, 
by the three methods. Problems with two 
unknowns, relating to horology. Calculating 
primitive radii. 

TRIGONOMETRY 

Definition of the trigonometric functions. 
Relations between the trigonometric func- 
tions. Research of the formulas of the 
whole and of the difference of two arcs of 
double and of half the arc. Summary of the 
trigonometrical functions. 

Solving of rectangular triangles. Nu- 
merous examples and problems applied to 
horology. 

MECHANICS 

Theory of measurement Units, 
standards C, G. S. system, errors, rules, ver- 
niers, measuring tools. 

General principles of mechanics. The 
forces, intensity, direction, point of appli- 
cation. Degree of intensity. Representation 
of the forces. Composition and resultant, 
concurrent forces. Parallel forces, Levers, 
inclined plane. Theory of the screw, pulleys, 
wireless, transmission, pulley lathe. 


tools. 


THEORY or HoroLocy 

Division of time. Ideas of cosmography. 
Description of a watch and of the functions 
of the movables of the movement. Descrip- 
tion and elementary study of the barrel, of 
clock-works and stop works of stem-winding 
and hands setting mechanism. 
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Calculating trains. Laws. Composition 
of the train of a watch, hours of going, sec- 
ond hand, vibration, minute work, lost mo- 
tion. 

TECHNICAL DRAWING 


Representation of the different parts of 
the watch, barrel, stop-work, stem-winder 
and hands setter, train, minute work, pat- 
tern plate. 

FRENCH 


Compulsory course for pupils whose an- 
nual average and that of the examinations, 
has not been sufficiently good. 

Editing, following the course of the pre- 
vious year. 

Third Year 
ALGEBRA 

Recapitulation problems, 

Equations and problems of more than two 
unknowns. Powers and radicals. Equations 
of the second degree. Problems of the sec- 
ond degree. 

TRIGONOMETRY 


Principle of sines, cosines and tangents. 


Resolution of any kind of triangle. Nu- 
merous examples relative to horology. 
MECHANICS 

Uniform movement, points on _ speed. 


Composition of speeds. Uniform circular 
movement. Angular speed. Varied move- 
ments, acceleration. The free fall. Dem- 
onstration of the laws of falling bodies. The 
mass. 


Mechanical work. Applications. Active 
force, centrifugal force. 
Sliding and rolling friction. Substances 


that reduce or increase friction. 
THEORY OF HoroLoGy 
(a) Cinema of gearings. Tracing the 
curves and the gearings used in horology 
and mechanics. 
(b) Detailed theory of lever escapements. 
(c) Theory of other cscapements: Recoil, 
dead beat and free, for watches and clocks. 


TECHNICAL DRAWING 
Escapements of all kinds. 
Fourth Year 
‘THEORY OF HoroLocy 
Calculating the total diameter of wheels. 
The tables employed in horology. Gearings 
of stem windings. Theory of the spring. 
Theory of adjustment, 
TECHNICAL DRAWING 
Drawings of various gearings used in 
horology. Curves of the balance spring. 
DivistoN OF SHORT COURSES 
First Year 
ARITHMETIC AND ALGEBRA 
GEOMETRY 
Puysics AND METALLURGY 
FRENCH 
The same programs as for practitioners. 
TECHNICAL DRAWING 
Special course, according to the branch 
chosen. Geometrical drawing to commence. 
Applications. 
Second Year 
ALGEBRA 
THEORY OF 
l'RENCH 
Same program as those for practitioners. 
THEORY OF ESCAPEMENTS 
Special course for male and female fin- 
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ishers. Theory of lever escapements. 
THEORY OF ADJUSTMENT 

Special course for female setters of bal- 
ance springs, ' 
TECHNICAL DRAWING 

Drawing applicable to the branch chosen; 
lever escapements or balances; spiral springs 
and terminal curves. 


MusEUM 


Under this head attention is called to the 
museum of the school as an important ele- 
ment in industrial and historical horology. 

It includes more than twelve hundred ob- 
jects, exhibition series and arranged in 
periods, being witness to the remarkable 
work of predecessors in the industry. 


[THE END.] 





Store Background 





BY store background is meant the division, 
the arrangement, and the decorating 
of the store. On the first of these, few 
specific rules can be laid down because 
almost everything depends on the general 
layout of space, which, unless the store is 
built to order, is generally arbitrary. The 
fact that your floor space is square, or long 
and narrow, narrow, or “L” shaped is an 
individual and a determining factor in any 
scheme of division and arrangement. 

There are, however, certain fundamentals 
which should not be overlooked. Not only 
should goods of a kind be grouped together, 
but different kinds of goods which are fre- 
quently bought together should be grouped 
as near each other as possible, not only for 
convenience in serving a customer but even 
more for the customer’s convenience in 
buying. 

The wise clothing dealer, for instance, 
knowing by experience that collars, ties, 
socks and shirts are often bought together, 
doesn’t make it necessary for the customer 
to pass back and forth through the clothing 
department in making these purchases. It 
is equally evident that articles which are 
most frequently purchased should be ar- 
ranged nearest the door. For instance, it is 
a fundamental rule in department stores— 
where the question of arrangement has 
probably been more carefully studied than 
in any other type of store—that novelties 
and notions should always be on the first 
floor. A big authority on department stores 
recently made the statement that whereas 
in the past these “convenience departments” 
used to be tucked off in out-of-the-way 
corners, department store managers have 
found that by making them easily accessible 
from the street not only was the sale of 
notions considerably increased, but that by 
thus making it easy for women to fre- 
quently run into the store for these little 
necessities, the general sales were also ma- 
terially increased. 

As to decorations, there is only one safe 
rule for the average merchant and that is 
to have them as plain as possible and very 
near white. Elaborate decorations, if very 
perfectly carried out to avoid garishness, 
are permissible, in certain cases, but in the 
average retail store, they are entirely out of 
place—Ralph L. Wood, Principal, School 
of Salesmanship, International Corvespond- 
ence Schools, Scranton, Pa. 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 


NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. 





THOMAS J. 


DEE & #oO. 


REFINERS 


upply you with Sweeps, Polishings, Gold, Silver, green gold—plates, wires, 
platinum plates, Pl ° d Pl d S and solders in 10Kt., oe } 

jers and wires, also atinum an ate craps. 18Kt., also white golds and 
red golds. 10) 2 See O10) OS De 


, 10 and 15 Tee 
. MANUFACTURERS red “golds. | DEE GOLDS 
m platinum. have ie | 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


Purchasing and Sales Dept.: Refining and Manufacturing Plant: 








TELEPHONE—724@ WHITEHALL CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. Sem 


Hatton Garden ; 
London, E. C., Eng. Woolworth Building 


Official Assayers and Refiners to the New York 
Bank of England 




















é os concentrated Sane * 

Y salts for Electro Plating :— . 

SAL = et DE gold, silver, platinum, cop- Graphite ruci es 

( , per and for stripping. Clay 

TRADE MARK REGISTERED UG GATENT OFFICE. r<y Hyde” is the galy mate or 

Tia Vv o ) . OHN J 

PL TING “ A ; TS Mottin adler cad gi po A. & H. BERG New York City 
A yellow, bright, green, white gold 
sake Gl cnadiiiees oel'com 

itions anc em- 9 
For PLATINUM, GOLD, SILVER and COPPER 2:2" “" "| THE BUYERS’ DIRECTORY 


Manufacturers:—- THE W. GREEN ELECTRIC CO., 81 Nassau St., New York Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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fPatents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of July 10, 1923 


1,461,203. LINK FOR EXPANSIBLE BRACE- 
LETS. Georce J. Baver, Pawtucket, and 
Frank B. Carzson, Providence, R. I. Filed 
July 26, 1922. Serial 577,616. 4 Claims. 

In combination, a platen provided with over- 
turned parallel flanges on its longitudinal edges, a 
pair of loop links slidably engaged with said 
flanges, the ends of the plate having overturned 
flanges of lengths substantially equal to the width 








between the sides of the loop links, said end flanges 
engaging between the sides of the loop links, a 
back plate overlying the adjacent ends of the loop 
links and engaging under the longitudinal and end 
flanges. 


1,461,250. BRACELET. Peart B. McKenzie, Se- 
dalia, Mo. Filed Oct. 31, 1921. Serial 511,722. 
3 Claims. 

A bracelet attachment of the character described, 
comprising a member having a portion disposed 
within the bracelet and a portion disposed exteriorly 
thereof and spaced therefrom, and means slidable 


“a 
49. 


within the bracelet and cooperating with said mem- 
ber to hold the exterior portion thereof in gripping 
relation with the bracelet for the purpose specified. 


1,461,328. COLLAR HOLDER. Everett Irvine 
Rocers, Jr., Providence, R. I. Filed Nov. 15, 
1920. Serial 424,148. 2 Claims. 

A collar holder comprising a rigid front bar con- 
structed of a single faced metal pressed to form 
a rearwardly opening channel, said metal having 
adjacent the center thereof at the rear edge, clip 


48 47 
as : 25 
% 27 23 277 ze 


extensions for engaging a back bar; and a resilient 
back bar operatively related to said front bar and 
providing a centrally disposed loop-like member for 
receiving in permanent relation said clip extensions. 
1,461,524, CUFF BUTTON, Cuartes ALLEN Gop- 
parD, Cheshire, Conn., assignor to The Ball and 
Socket Mfg. Co., West Cheshire, Conn. Filed 
Dec. 5, 1922. Serial 604,985. 5 Claims. 
The method of manufacturing cuff buttons con- 





sisting in passing the free extremities of an elastic 
member through openings in the backs of the but- 
tons, bending downwardly against the protruding 
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extremities of the elastic member inwardly extend- 
ing tongues to thereby cause the tongues to engage 
and anchor the elastic member to the button backs 
and in so doing to cause the protruding extremi- 
ties of the elastic members to bend and lie against 
the inner wall of the button backs and then as- 
sembling upon the said inner wall suitable cover 


members. 
DESIGNS 


62,631. BASKET. Atrrep J. Fuiauper, Bridge- 
port, Conn., assignor to The Weidlich Bros. 
Mfg. Co., Inc., Bridgeport, Conn. Filed Sept. 





13, 1922. Serial 3,714. Term of patent 7 
years. 
62,6447. MESH BAG. Harry Braptey Rowan, 


North Attleboro, Mass., assignor to Whiting 








& Davis Co. Filed July 28, 1922. Serial 


3,230. Term of patent 7 years. 


62,6448. CATCH FOR NECKLACES. Harry C. 
Scnickx, Newark, N. J. Filed Feb. 7, 1923. 





Serial 5,101. Term of patent 3% years. 


62,6449. CATCH FOR NECKLACES. Harry C. 
Scuicx, Newark, N. J. Filed Feb. 7, 1923. 


a 


Serial 5,103. Term of patent 3% years, 


62,650. CATCH FOR NECKLACES. Harry C. 
Scuicx, Newark, N. J. Filed Feb. 7, 1923. 


re 
Ng 


OG 


Serial 5,104. Term of patent 34% years. 
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62,61. CATCH FOR NECKLACES, 


Scuick, Newark, N, J. 
Serial 5,105. 


Filed Feb. 7, 1923. 
Term of patent 3% years, 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] ; 





Trade Marks Registered July 10, 1923 


Ser. 171,799. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Horrman Bros, Inc., doing 
business also as Hofbros W. Co., New York. 
Filed Nov. 10, 1922. 


HOFBROS W.CO. 


Particular description of goods.—Watches, Clocks, 
Dials, Watch Movements and Parts Thereof, and 
Watchcases. 

Claims use since about the middle of the year 
1919, 


Ser. 172,862. (CLASS 28. JEWELRY AND PRE- 


CIOUS METAL WARES.) Ernst Crag, St. 
Czechoslovakia. 


Georgental, 
1922. 


Filed Dec. 4, 





Particular description of goods.—Rhinestones and 
Chatons. 
Claims use since 1920. 


Ser. 175,507. (CLASS 28, JEWELRY AND PRE. 
CIOUS-METAL WARE.) Marcer M. Mtr- 
RABEAU, doing business as Lissauer & Co., New 
York. Filed Feb. 3, 1923. 





Particular description of goods.—Jewelry for Per- 
sonal Wear, Not Including Watches. 
Claims use since July 1, 1891. 


Ser. 177,306. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Hyman Levitan, 
Boston, Mass. Filed March 12, 1923. 

No claim is made to the word “Pearls” or to the 
words “‘De Luxe” apart from the mark as shown in 
the drawing. The drawing is lined to indicate a 
background of blue. 








Particular description of goods.—Artificial Pearls. 
Claims use since Feb. 3, 1923. 


Ser. 178,224. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Conen & RosEn- 
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BERGER Inc., New York. Filed March 29, 1923. 


Music BOx 


Particular description of gvods.—-Bracelets and 
Earrings. 
Claims use since Mar. 9, 1923. 

Ser. 179,844. (CLASS 28. JEWELRY AND PRE 
CIOUS-METAL WARE.) Morris A. Bars, 
Valley Forge, Pa. Filed April 28, 1923. 

The words “Valley Forge,” “Springs Gems,” 
And Mineralized Rocks,” and ‘“Trade-Mark Reg. 
U. S. A.” not being dished apart from the other 


features of the mark. 


Particular description of goods 
Stones. 
Claims use since Sept. 1, 1922. 
Ser. 179,975. (CLASS 28. JEWELRY AND PRE 
CIOUS-METAL WARE.) D. W. TroMas, 


Seattle, Wash. Filed April 30, 


Semiprectous 


INCORPORATED, 


Shell Garden 


Particular description of goods.—Artificial Pearls. 
June 12, 1922. 

ASS 28. JEWELRY AND PRE- 
“-" ) Exsenstapr Mere. 
Filed May 5, 1923. 


Claims tse since 


Ser. 180,211. (CL 
( —s S-METAL 
Louis, Mo 


Clasp ef 


Particular description of gvods.—Bracelets, 
lets, Neck Chains, Watch ( eel Tie Clasps, 
Chains, and Belt Chains. 

Claims use since March 16, 
Ser. 180,435. (CLASS 28. JEWELRY AND PRE 

CLOUS-METAL WARE.) Harry E. War 

1an, doing business as IH. ‘ Kaplan & Co., 

Chicag 20. Filed May 10, 192 


Leena Pliss 


Rings. 


Wrist- 
Coat 


1923. 


Particular description of goods.—Fingei 


Claims use since Apr. 25, 1923. 
Trade Mark Registrations Granted 
July 10, 1923 
169,952. WATCHES, WATCH MOVEMENTS. 
AND PARTS OF THE SAME. Ilipp. Dypr- 
suem Co., Inc., New York. 
Filed January 15, 1923. Serial 
LISHED APRIL 3, 1923. 
169,953. WATCHES, WATCH MOVEMENTS, 
AND PARTS OF THE SAME. Hipp. Dip1- 
suEIM Co., Inc., New York. 
Filed January 15, 1923. Serial 
LISHED APRIL 3, 1923. 
169,954. WATCHES, WATCH MOVEMENTS, 
AND PARTS OF THE SAME. Hipp. Diopr- 
sHEmM Co., Inc., New York. 
Filed January 15, 1923. Serial 
LISHED APRIL 3, 1923. 
169,955. WATCHES, WATCIL MOVEMENTS, 
AND PARTS OF THE SAME. Hipp. Dipr- 
SHEIM Co., Inc., New York. 
Filed January 15, 1923. Serial 
LISHED APRIL 3, 1923. 


174,618. PUB- 


PUB- 


174,620 


PUB- 


174.622. 


174,623. PUB- 
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10,957. WATCHES, WATCH MOVEMENTS, 
AND PARTS OF THE SAME. Hipp. Dip1- 
sHEIM Co., Inc., New York. 
Filed January 15, 1923. Serial 174,624. 

LISHED APRIL 3, 1923. 

170,037. CERTAIN ARTICLES OF 
Dinnorer Bros., Inc., New York. 

Filed December 28, 1922. Serial 173,918. 

LISHED APRIL 3, 1923. 

170,197. CERTAIN GOLD, PLATINUM, PAL- 
LADIUM, AND SILVER METALS AND 
SOLDER, AND GOLD, PLATINUM, PAL- 
LADIUM, AND SILVER ROLLED SHEETS 
AND PLATES. AMERICAN PLATINUM 
Works, Newark, N. J. 

Filed December 16, 1922. 

LISHED APRIL 3, 1923 


PUB- 
JEWELRY. 


PUB- 


Serial 173,392. PUB- 








Notes from Ohio 


Warren, O., jewelers are closing their 
stores at noon Wednesdays, during July and 
August. 

Jobe’s now located in 
will move 


former location of the 


Jewelry Shop, 
4th St., S. W., Canton, 
3rd St., S. W., the 
Jones jewelry store. 

l‘'red Myers, Warren, O., jeweler, is im- 
proving the appearance of his store with the 
installation of a new front. The work will 
be completed in about two weeks. 

Zitsman Bros., Springfield, O., have closed 
a lease on a store at 5 S. Limestone St., 
where they will open a jewelry store. They 
will also continue their jewelry store on 
W. Main St. 

The shop of C. A. Poet, Canton, O., is 
the new optical firm of Richard 
Crosdaile, who has for many years been 
identified with the Walter Deuble jewelry 
store, 125 E, Tuscarawas St. 

Expansion of the store of the George S. 
Dales & Co., Akron, O., is planned 
after the first of the year Mr. Dales told a 
representative of THE JEWELERS’ CIRCULAR 
this week. The Dales company has secured 
possession of the building adjoining the 
store and after the first of the year 
will begin remodeling the interior, removing 
the partition and making the two buildings 
into one store room. The entire main floor 
will be devoted to display and sales of 
jewelry, with all new appointments in the 
newly acquired part, This will give the 
Dales company 48 feet on its ground floor 
compared to 18 now, Mr. Dales said. The 
Dales store will then add a complete gift 
shop to be one of the finest in eastern Ohio. 

The manufacturing jewelry and emblem 
division of the D. L. Auld Co., Columbus, 
)., has been taken over by a group of men, 
headed by ong! A. McNamara, man- 
ager of the D. L. Auld Co. The new com- 
pany, articles of incorporation for which 
have been filed, will be known as the Auld 
Mfg. Co. and is capitalized for $250,000. It 
will take over the entire sales and factory 
organization of the present jewelry division, 
together with all dies, machinery, equipment 
and stock heretofore used in the various 
lines of jewelry made by the D. L. Auld Co. 
The D. Auld Co. will continue under the 
old style and will add a complete line of in- 
side hardware for automobiles. The concern 
will retain the present factory at Fifth Ave. 
and 5th St., while the new company has 
several downtown factory sites under con- 
sideration. The officers of the new concern 
are: John A. McNamara, who has been con- 
nected with the D. L. Auld Co. for eight 


soon to 


now housing 


soon 
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sales 
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years, the last three in the capacity of sales 
manager, president; T. H. Connell, former 
assistant athletic director at Ohio State Uni- 
versity and manager of the Chicago office of 
the D. L. Auld Co., treasurer, and J. G. 
Mohler, formerly connected with the Scioto 
Valley Supply Co., secretary. The board of 
directors will include Mr. McNamara, Mr. 
Connell, Stanley G. Brooks, — secretary- 
treasurer of the D. L. Auld Co., and Fred. 
Sutherland, purchasing officer of the D. L. 
Auld Co. D. L. Auld, J. A. Auld and H. H. 
Auld are financially interested in the new 


company as are several others. 








W. H. Hofmann, of Heeren Bros. Co., 
has returned from the east where he went 
on a business trip. 

Mrs. Sam I’. Sipe is passing the Summer 
at French Lick Springs, where she has 
gone in an endeavor to get rid of rheuma- 
tism which has been troubling her. 

Some of the merchants report a very good 
sale of watches, one house announcing that 
it already has sold, so far this year, as 
many watches as were sold all of last year. 

Miss Margaret K. Farrell, associated with 
Grafner Bros., has gone to Chicago to en- 
joy a vacation with relatives, while Miss 
Martha Schafer of the same house also has 
gone away for a rest. 

Max Rothschild, president of the Rosen- 
baum Co., since 1908, at which time he suc- 
ceeded Max Rosenbaum, deceased, has re- 
signed. He has been with the firm for 50 
years and still remains a director of the 
aad 

George W. Kelty, of the M. J. Smit Co., 
is motoring to New York this week with 
his family and will attend the merchants 
exposition after a visit to the seashore. He 
intends to buy lall goods before returning 
to Pittsburgh. 

C. Glen Sipe, of the house of Sam F. 
Sipe, who was in Paris last week, going 
there from Amsterdam, cabled that the dia- 
mond market 1s very firm. He is expected 
to leave for home in a few days and should 
be back in Pittsburgh next week. 

Boggs & Buhl and McCreery’s & Co.'s 
employes held a joint outing Saturday 
West View Park, these establishments clos- 
ing at 1 p. M. Saturday. Athletic games, 
good music and dancing featured the festivi- 
ties arranged by a joint committee of the 
establishments. 

Closing of the —— stores here 
Saturdays at 1 p. M. has made it very quiet 
in the downtown peti section. Most of 
the retail jewelry stores also close at that 
hour, but there are a few which do not. The 
crowds on the streets are not as large as 
they usually are when the department 
stores are open. 

Four men in a high powered automobile 
stopped in front of the jewelry store of 
Walter J. Yenny, 107 Electric Ave., East 
Pittsburgh, last Thursday morning, and 
while two of them stood guard their com- 
panions rifled the show window, after 
breaking the glass with a brick. The police 
report says a diamond ring, wrist watch 
and a string of beads were stolen from the 
window. 
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The Harrison Model 
in 
Bristol Green or Montauk Yellow 
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Y BRISTOL ann MONTAUK 
Y WATCH CASES 


The Harrison Model with its handsomely engraved 
border and stylish looking bow offers to the alert jeweler 
something new in a 


16 size Screw Back and Bezel Case. 
















JOSEPH FAHYS & CO. 


Established 1857 
| ; Main Office, 15 Maiden Lane, New York City 
C PZ 
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Send for Your 
Selection Today! 







Make our stock of diamonds your stock. 





A selection of diamonds, most any size, 
color or grade of perfection will be sent 
for your inspection, without any obliga- 
tion on your part to keep any. 












A thorough examination will convince 
you that Wood’s Diamonds are unex- 
celled in Brilliancy, Fire, Snap, Anima- 
tion and Price. 


For Maximum Diamond Satisfaction 
offer your customers Wood “Scientific 
Cut” Diamonds. 


They are Real Business Builders. 


Wire or write for Your Selection NOW! 


Order from Our Nearest Office 


J. R. WOOD & SONS 


NEW YORK CHICAGO SAN FRANCISCO 
Silversmiths Bldg. Heyworth Bldg., Examiner Bldg., 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 
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Beber (Wearing Qualities 


in ‘MNedding Rings 


That is what your customers want. 

Offer them € Stamped Wedding Rings, for they are made to 
withstand a lifetime’s wear. 

For 73 years, Stamped Wedding Rings have given entire 
satisfaction to over 11 million wearers. 

The Texture of Metal, Quality, Style, Workmanship and Finish 
are unsurpassed—and the prices are low for the exceptionally 
high quality merchandise given. 











Replace your 
depleted stock 
with $ Stamped 

Wedding Rings | 
TODAY! 
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| Wedding Rings 


_—_— — 
NEW YORK CHICAGO SAN FRANCISCO 
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Silversmiths Bldg. Heyworth Bldg., Examiner Bldg., 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 
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You've Read the Sign 


WET PAINT 


Believe the Painter 

















Experience has taught you to believe that sign 
LIKEWISE 


Experience has taught some fifteen 
hundred jewelers to believe in the 


High Quality, Correct Style and 
Right Price of our Wedding Rings, 
Stone Rings, Diamond Set Rings 
and Diamond Ring Mountings 


SEEING IS BELIEVING 
Send for a Selection 


ARCH CROWN MEc. Co. 


81 Warren St. NEWARK, N. J. 
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Drilled Seamless Ring Blanks 





All shapes 
All finger sizes 


Platinum and Gold 
Any number of holes 











When ordering drilled blanks with holes all around the ring, 
Specify number and size of holes. 


When ordering drilled blanks with holes only partly around the ring, 
Specify number and size of holes and spacing desired. 





Stone Blanks and Ring Tops 
Series 238 Emerald Stone Blanks | 


SIOPOOPDP@OGeGgaas 
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3100 3101 3102 3103 3104 3105 3106 


Series 239 (Two piece) Emerald Ring Tops with Air Line 
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BAKER & CO., INC. 


SETTINGS Refiners and Workers of Platinum, Gold and Silver FIN DINGS 


New York Office: Chicago Office: 
30 Church Street Newark, N. ds 5 So. Wabash Ave. 
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A NEW IDEA 


QUICK SAFE ATTRACTIVE 


FE SET MOUNTINGS 








A Few of Its Advantages 











No long waits for setting. 


‘ Expert knowledge of setting not 
required. 





Your customer sees completed 
ring with his stone mounted 
in a minute’s time. 


Stones may be interchanged 
readily. 


Beads are pressed and cut from 
one solid piece. 





A variety of attractive ladies’ 
and gentlemen’s styles. 


ORDER THROUGH YOUR JOBBER. 
lf he cannot supply you, write us. 


Goldsmith Bros. Smelting & Refining Co. 


ESTABLISHED 1867 


20 John Street 29 E. Madison St. 
NEW YORK CHICAGO 


ATLANTA TORONTO PORTLAND MONTREAL 
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Protection! 


Are you protected against price-cutting and 
other unfair trade practices of unscrupulous 
competitors on the silverware you are han- 
dling ? 

If not, it is high time you gave serious con- 
sideration to our system of marketing Heir- 
loom Plate. Under this plan you buy Heir- 
loom Plate direct from the manufacturer 
only! 

You reap the benefit from this policy in bet- 
ter profits and absolute protection. Lead- 
ing jewelers are featuring Heirloom Plate in 
preference to any other silverware. 











Heirloom Plate is highly salable! It is 
beautiful in design; it is finely finished! 
And its quality is indicated by the 100-year 
guarantee. 


WM. A. ROGERS, Ltp. 
Niagara Falls, N. Y. 


New York Chicago San Francisco Toronto 


2Heirloom Plate 


From Generation to Generation 
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RING FINDINGS 


Made by David Belais, Inc., of 


Belais’ White Gold 


Will be offered the manufacturers on or about 


August Ist 


Our ring finding department has been 
equipped and organized on a basis that will 
enable us to produce Ring Findings of the 
highest quality both as to beauty of design and 


accuracy of workmanship. 


It will be to your advantage to see our line 
before placing your fall orders. 
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David Belais, Inc. 


137 West 14th St. New York City 
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The 


Branches: 
NEW YORK 
43-47 W. 23rd St. 


MONTREAL 
Coristine Bldg., 
St. Nicholas St. 


SAN FRANCISCO 
Hammond Bldg. 
278 Post St. 


Green 
Amethyst 
Canaria 
Blue. 


Plain and 


Artistically Engraved 
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Pairpoint Corporation 


Factories: New Bedford, Mass. 


Manufacturers of 


Artistic 
Glassware 


Cut and Engraved 
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PLATINUM QUALITY 


When all is said and done—it is the repu- 
tation of the manufacturer that counts— 
New law or old law, the integrity of the 


maker is the trade’s best guarantee. 
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U. S. Patent No. 1,352,591 


SCHICKSNAPS 


Not so very big—a Schicksnap! But it lives up to its repu- 
tation for reliability and safety. 


More Schicksnaps are being sold today than ever before. 
Not only jewelers, but their customers as well, have come to 
realize that a SCHICKSNAP was the answer to the question 
of a necklace clasp that could be depended upon. 


Now SCHICKSNAPS are unconditionally guaranteed for 
life against damage from any cause. Buy SCHICKSNAPS 


and know real snap satisfaction. 


SOLD THROUGH JOBBERS 


ee "i 
Schicksn 
AnotherWzy f Saying) =" 
“The BEST Pearl Necklace Snaps” 


HARRY C. SCHICK, Inc. 


Office and Factory 


99-105 Chestnut Street NEWARK, N. J. 


New York Office Canadian Office Chicago Office San Francisco Office 
Sidney Rothschild J. Boas Sidney H. Israel John S. Adler 
170 Broadway 13 King St. W., Toronto 29 E. Madison St. 57 Post St. 
(Phone Cortland 8559) (Phone Dearborn 6156) 
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Our New Platinum 
Edge Gallery 


Many of our designs have our new Platinum-faced 
gallery edge, the most delicate finish for the side of a Bar 
Pin that has ever been shown. 


The charm of this dainty Platinum edge appeals in- 
stantly to every woman who sees it. 


Its superiority as a finishing touch is most evident, and 
as a selling point, there is absolutely no question. 


KOHN &CO. 


Camp € Orchard Sts., Newark.N.J. 
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Very Fine Two Piece 
Air Line Tops 


Perfect Construction. Furnished Assembled. 
Eliminating Wiring and Simplifying Soldering Process. 





Discriminating manufacturers are using 
them—Send for samples 


Series 105, Hexagon 


) © «o} © 


Series 118, Octagon 


OOG©O 


74% 7% 64 "%mn 
Series 120, Square 


- ol. tn [oj roll 
. a Lo] Lu} LSU 


PERSPECTIVE 74% 7% 63% 


Series 122, Emerald 
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74% 7™%n 64%  6'%m 5"Y%m 
PATENT APPLIED FOR 


Our Beautiful 18K White Gold is Growing in Popularity 
and Sales as Well—Have You Adopted Our Findings? 


BLANCARD & COMPANY, Inc. 


Main Office and Factory: Sussex Ave. and Newark St., Newark, N. J. 
New York Office, 51-53 Maiden Lane 
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Illustration above 
shows the opular 
Dome Shape Dansant 
Bracelet Mesh Bag. 





One of the new Fili- 
ree Mesh Bags of 
enaissance Desi 
with dainty brace et 
strap. 
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PREPARE NOW 


For Record-Breaking Sales in 
Whiting & Davis Mesh Bags 


E have just O.K.’d the most ambitious program in our 
history for the Fall and Christmas advertising of Whiting 


& Davis Mesh Bags. Nothing so pretentious and far- 
reaching» has. ever. been: attempted. on any item in the. Jewelry 
freld™’ See our ‘special announcement~in this paper next‘ month 
or we will explain our plans to you fully at the Convention 
to which we extend you a hearty invitation and welcome. In this 
campaign every section of the country—every type of consumer— 
will be completely and continuously blanketed with the alluring 
sales appeal of the Mesh Bag. Double pages IN COLORS—Full 
Pages IN COLORS—and several full pages in black and white will 
dominate class and mass magazines of national scope and sales 
influence. 






There Will Be a Whiting & Davis Advertise- 

ment Going Into Every Home in America— 

25 Million—During the Fall and Christmas 
Season, 1923. 


Ask your wholesaler immediately to show you the 
many new and beautiful designs that will be fea- 
tured in this powerful campaign and be sure to fore- 
stall public demand by ordering a complete and 
representative stock—NOW! 


WARNING—This year every wholesaler will have a 
definite date beyond which we cannot safely GUARAN- 
TEE Christmas deliveries. This date has been set solely 
for the protection of retail jewelers, many of whom have, 
in the past, lost sales through the late arrival of eleventh- 
hour orders. We bespeak the heartiest cooperation of our 
retail friends in this effort to avoid holiday delays and loss 
of profits. NOW is the time to anticipate your Fall and 
Chrismas requirements on Whiting & Davis Mesh Bags. 


Wuitinc & Davis COMPANY 
Plainville, Norfolk County, Massachusetts 


New York Office: Canadian Branch Factory: Chicago: 
F. M. Cook, Mgr. ; k, g F. BE. Whiting 
366 Fifth Ave. Sherbrooke, Quebec 31 N. State St. 


Whiting § Davis 





In the Better Grades. Made of the Famous Whiting Soldered Mesh 





"J. A. Convention _ Wiz > 
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Visit the Model Factory 
Built Around a,Single Idea 


When you attend the A. N.R. J. A. 
Convention in Providence in August, 
plan to visit the KUM-A-PART fac- 
tory—the most up-to-date jewelry plant 
in the industry. 











There you will see the many reasons for 
the superiority of the KUM-A-PART— 
the specialization and craftsmanship that 
earns for it the distinction of unsurpass- 
able quality. 














The Baer &Wilde Company 


in THe CIT STATE 
ATTLEBORO MASSACHUSFTTS 


TRADE MARK REG. 


1e 
The K 
AMERICAN e Kuff Button The Belt Buckle 


clicks open—snaps shut snaps on—can’t slip 
ETAIL 

JEWELERS “a G on ; - 

AUGUST. 2829-30-54 She Snap Shat Lasts Lifetime 
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Sport watches created by. the Gruen Guild 
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ERE is a group of unusual 
strap watches for men and 
women. In each you will ‘ ei into each Gruen Watch those fine old 
notice that individuality, KK ideals which inspired their ancestors, the 
thatair of distinction which masters of the ancient Guild of Watch 
marks every creation from Makers. Thus a Gruen Watch becomes 
the hands of the Gruen Guildsmen. Be- 
fore being put on the market each one 
had to pass the Guild’s exacting triple 
test for accuracy, beauty, durability. 

The Tank Model —Gruen’s newest 
strap watch for men—is a sturdy, 
mannish example of fine watch making. 

Through a new process of manufacture 
its odd-shaped crystal has been so stand- 

ardized that it is instantly changeable. GrRUEN WATCH MAKERS GuILD 

Its detachable strap may be quickly re- | ieee ~ Time Hill, Cincinnati, U.S. A. 

placed with a new one. Its movement ; < NET; Gaunt teendnteseeee 

bears the mark Precision, the Guild's Engaged in the art of watch manufacturing since 1874 


BD _ — (3 


pledge of highest timekeeping service. 
The Gruen Guildsmen have woven, 





more than a dependable mechanism for 
telling time. Connoisseurs have pro- 
claimed Gruen timepieces the most dis- 
tinctive of all fine watches. 

You will find the cost of a Gruen 
Watch no greater than that of a time- 
1 __ piece of far less distinction. Sold only 
| through good jewelry stores. Look for 
the Gruen Service Emblem. 
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ING. U- po Tank, 17-jeweled Precision, di 
‘$55 to $85, pecoeding to case quality! 
ame as above, fitted ‘with - ‘18-jeweled 
































“No. U-72— Ladies’ Strap Watch, solid No. U-74__ Solid green bye. Precisi 





oe ae ~~ green gold, Precision movement, $75; if movement, $75; with'18-jeweled Extra Pil 
yy, fh ae ereen, gold; Pai arim a Exe, Pre reci/ Precision povesnents $175) 4 
y Me ; F . 
SEs 
e eh $3 
bas No. U-73—$25, $30, $42.50, $45, $65,” No. U-75—For doctor or nurse, ‘sterling 
op $100, according to case and movement. fg silver, $225 50 aad $35) LA ) 
/¥ f ; i f ipa. 5 
ee, aaa } att ee \: Gold Cuse Factory and Service Workshops +” 


A ,. Gruen Watch Makers Guild, Time Hill, Cincinnati 
where the jeweler’s watchmakers obtain wat 
standardized parts promptly 


























GRUEN ¢¢4> WATCHES 


For your protection—see that the name Gruen is on the watch 








Another full page ad appearing in July issues of various leading magazines 


GRUEN WATCH MAKERS GUILD Time Hill, Cincinnati, U. S. A. 


Western Branch, Los Angeles Canadian Branch, Toronto New York City Branch, 512 Fifth Avenue 
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Established 1854 


WENDELL & COMPANY 


HEADQUARTERS FOR 


FRATERNITY PINS 





We Carry in Stock, Pins of Every National Fraternity, Plain and Set 
with Half Pearls—Whole Pearls and Diamonds. 





Write to Either Factory 


WENDELL & COMPANY 


25 W. 45th St., NEW YORK 618-626 Jackson Blvd., CHICAGO 
At New York: CHARLES WENDELL At Chicago: E. V. WENDELL 


Are the Largest Special Makers and Repairers of Jewelry in the World and are 


equipped to make or repair anything required by the retail jeweler. 
We carry in stock—Foot, Base, Basket, Golf and Tennis Balls in 10 and 14K Gold, Silver, and Filled. 
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Special Value Retailing 
at $20.00 


MOVEMENT 
HIGH GRADE 17 JEWEL; Breguet hairspring. Compensating balance, Steel 
double roller escapement, Screw regulator. Recoiling click. 
: CASE 
Patent dust-proof Railroad model. Guaranteed 20 Year Gold Filled. 


Sample gladly sent for your approval 


UNITED STATES AGENCY 


OMEGA WATCH COMPANY 
15 WEST 37th ST. NEW YORK 
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Cie is the test of durability—time and service. 
St. Paul’s Chapel—built in 1764—is still bravely 
standing, a tribute to durable construction, amid the 
towering structures that have grown up around it. 


Chains are subjected to constant handling— 
constant friction. 

After a year or so, the wearer knows whether 
‘’ne or she has been sold a durable chain or not. 


4 After a year or so the wearer knows, too, 
ether he or she will go back to the jeweler from 
Ww y liom the chain was bought—or go somewhere else 
—| p purchase more jewelry. 
nsufte your repeat business by selling durable 
felry. It pays. 


@hains you need look no further than the Kreisler line. 


| JACQUES KE 


ee 


—— 


ag (ee 


St. Paul’s Chapel, New York 


Cornerstone Ieid in 1764. 
Seved when British burned 
in 1776, Oldest church 
Iding in the City. Remerk- 
able for the state of its pre- 
servation, 
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FOR MEN AND WOMEN 
Linking Strength and Style 


LOOK FOR KREISLER ON THE END RING 
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AMERICAN PLATINUM WORKS 
ONE-PIECE BRACELET BOXES 


-Their long and continued use has proven them to be the 
logical finding for many styles of flexible bracelets. 


MADE IN 
PLATINUM, ALBADOR, 14K and 18K Gold, also with Platinum Tops and Gold Backs. 
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For more details, consult our New Bracelet Box Catalog A-10. Now ready for dis- 
tribution. We will appreciate your request for a copy. 


ALBADOR—The 18K Palladium White Gold That Is White and Stays White (Folder A-A). 
PURE PLATINUM AND IRIDIO-PLATINUM, in Plate, Wire, Tubing, etc. 


We also supply Palladium-Platinum. 20% Palladium-Platinum in Stock charged at 
prevailing market prices of contents. 


AMERICAN PLATINUM WORKS 


N. J. R. R. Ave. at Oliver Street, NEWARK, N. J. 
New York Office:—Charles Engelhard—30 Church Street 
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Hs frequently does a customer exclaim, 
“What a beautiful watch!” For appear- 
ance is perhaps the most important factor in 
governing the selection of all except the cheap- 








est watches = = Discriminating jewelers 
have long since learned the value of using Star 
cases; because Star watch cases, in addition 
to their peculiarly exquisite beauty, enjoy the 
added advantage of unexcelled gold content 
and the exclusive patented ball bearing safety 
bow... A Star case helps to sell the watch. 














= dls 


STAR WATCH CASE COMPANY, Luprncton, Micu. 


New York, 15-19 Maiden Lane San Francisco, Mutual Bank Big. Chicago, 1112 Heyworth Blg. 
(17) 
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Single Stone Diamond Rings 


Set in those patterns that are so 
difficult to obtain and so impossible: 
to imitate successfully. Originality 
of combinations that has made this 
organization the largest exclusive 
manufacturers of single stone 
Diamond Rings. 


Diamonds of finest quality and 
color— Mountings of the most 
artistic designs. 


CUOUTEIUELLAT OLENA EA OMOEA ADENOMA NALA AANA AAA 


- (Sold tout — ae 


Benjamin Gross Company, Inc. 
Makers of Diamond Rings 


Factory and General Offices 


96-104 Spring Street 
New York 
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KARNAK 


BRASS ~BRONZE 


A modern application of 
ancient Egyptian art is in 
great demand. To meet this 
demand we have created some 
distinctive designs in Karnak 
Brass and Bronze—gifts that 
are useful as well as good 
looking. Desk Sets, Smoking 
Sets, Clocks, etc. 
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For People of 
Refinement 


The designs of pure beauty on Benedict Period 
Plate are particularly appealing to people of refine- 
ment. “Hit or miss” filigree, lines without character, 
have small attraction for people of good taste. 


Senedict Period Plate in Georgian and Chinese 
Chippendale designs is pleasing to the most fastidious. 
Attractive appearance and moderate prices make this 
a line which leaves your shelves rapidly. Wonderful 
enduring quality brings your customers back to you 
for additional pieces. 


Photographic sample books loaned to the trade 
for inspection. Address Dept. K. 


Benedict Mfg. Company 
East Syracuse, N. Y. 


Canadian Factory—Benedict-Proctor Mfg. Co., Ltd., Trenton, Ont. 
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Palladium Platinum 
5% Iridio Platinum 
10% Iridio Platinum 
18K White Gold 


602 %-20 


5-10-20 Stones Patent Applied for 5-10-20 Stones 


High Wall Low Wall 
2 M/M and 2% M/M 2 M/M and 24% M/M 


ONE PIECE AZURED 
SEAMLESS BLANK 


A Standardized Wedding Ring Blank Uniform in Weight, Quality 
and Size 


No Waste—Ready to Set 
“Judge Us By Performance” 


INTERSTATE 


SMELTING & REFINING Co, Inc 
23-29 Commercial Street, Newark. New Jersey 
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There is no article of 
jewelry so delicate 
that 1t cannot be made 
out of 


is KARAT WHITE GOLD 


The Last Word 
in Durability 
and Workability 





ROYAL SOLDER 


is by every conceivable 
test the most practical 











ROYAL 18 KARAT WHITE GOLD CO. 


INCORPORATED 


30 Church Street New York 


The “Royal” Road to Better Jewelry 
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THE MATERIAL OF A THOUSAI.)D USES 

















BAKELITE and REDMANOL 


Many new and exceedingly beautiful colors of the clear 
material are now available for the manufacture of 
necklaces and novelty jewelry. 


Unlimited opportunity is afforded to the Jewelry 
Trade for producing lines of inexpensive novelties so 
attractive in both design and color that quick, profit- 
able turn-over is assured. 


The material is made in twenty or more-colors and 
shades including ruby, emerald, amber, golden brown, 
jet and jade. It is furnished in several shapes includ- 
ing tubes and round and rectangular bars of various 
sizes, and in special shapes when required. 


Ask us to show you samples of this unique material, so 
that you may judge for yourself of its possibilities. 


BAKELITE CORPORATION 


a e 
Address the Divisions 
GENERAL BAKELITE COMPANY, 8 West 40th Street, NEW YORK 
CONDENSITE COMPANY of AMERICA, BLOOMFIELD, NEW. JERSEY 


REDMANOL CHEMICAL PRODUCTS CO., 636 West 22d St.. CHICAGO 


BAKELITE 
Condensite 
REDMANOL 


are the registered 
Trade Marks for the 
Phenol Resin 
Products 
manufactured under 
patents owned by 


So 
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ERIFIED PLATINUM 
—free from Falladium 





ay SE ETER six months of careful investigation that 
VE: +) covered conditions from coast to coast, we are 
mE! convinced that a large percentage of retail, 
wholesale and manufacturing jewelers not only want 
to use Platinum Jewelry that is free from Palladium — 
but want their merchandise so stamped that its exact 
quality can be recognized at sight. 





Under the present stamping law the word 
“Platinum” covers a multitude of sins. It may be used 
to designate any combination of Platinum metals. This 
is indefinite and misleading. 


Retailers don’t want to be forced to make assays. They don’t 
want to be dependent on verbal or written protestations that the 
Platinum Jewelry they buy is as represented. They do want to be 
able to buy Platinum Jewelery that is as clearly defined in quality 
as the gold jewelry they are now purchasing. 


It is because of these basic reasons that we have decided to 
trademark and stamp our Platinum Jewelry using registered marks 
to denote the exact quality of each article. The exact percentage of 
each metal used will be designated by the stamp. You can look at 
the article and know at a glance exactly from what it is made. 


Certified Platinum is the name we have selected and registered 
for use on Platinum Jewelry free from PaHadium. A facsimile of 
the stamps and a description of the quality that the stamps repre- 
sent appear on the right hand page. 
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ERIFIED PLATINUM 


Certified Platinum is free from Palladium. It is made in three hardnesses. The exact stamp for each 
hardness is being registered with the Patent Office, giving you assurance even above and beyond our 
certification that the quality of the alloy will conform exactly with the stamp. Below is a description of 
the three hardnesses with their corresponding stamps. 
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Certified to be manufactured from 98% 


L ER[IFIED Bp LATI NU M Pure Platinum free from Palladium. 


2% Rhodium and Ruthenium. 


Certified to be manufactured from 
“ ERIIFIED 5% IRIDIUM PLAT. 95% Pure Platinum free from Pal- 


ladium. 5% Iridium. ii 


Meee 
Fv et ph dere ao 


Certified to be manufactured from 


3. ERIIFIED 107. |RIDIUM PLAT. 90% Pure Platinum free from Pal- ; 


ladium. 10% Iridium. 


[OMMERCIAL PLATINUM 


There is also an appreciable demand for Platinum Jewelry containing a percentage of Palladium. 
As refiners and manufacturers we recognize this demand and have made provision for it. Here, too, we 
will use a definite registered stamp and have selected the name “Commercial” to apply to Platinum 
Jewelry in three hardnesses containing not more nor less than 20% Palladium. 





Commercial Platinum is made in three hardnesses. Each one contains not more nor less than 20% 
Palladium. The exact stamp for each hardness is being registered with the Patent Office, giving you 
assurance even above and beyond our guarantee that the quality of the alloy will conform exactly 
with the stamp. Below is a description of the three hardnesses with their corresponding stamps : 


1 Sa avian be —— — i 
. 78% Pure Platinum; 2% ium an 
OMMERCIAL PLATI N U M iedhendunes 20% Palladium. 
Guaranteed to be manufactured from 


% [OMMERCIAL 5Fo IRIDIUM PLAT. 80% of 5% Iridium Platinum; 20% 


Palladium. 


Guaranteed to be manufactured from 


3. OMMERCIAL lO fo IRIDI U M PLAT. - - 10% Iridium Platinum; 20% 
alladium. 


We refine both Certified Platinum and Commercial Platinum. We also make everything in Platinum 
Jewelry. That puts us in a position to serve you through your wholesaler with Platinum Jewelry made by 
us, or it permits your manufacturer to sell you Platinum Jewelry made by him from either Certified 
Platinum or Commercial Platinum. 


We feel that our plan eliminates subterfuge and misrepresentation. It gives the retailer the oppor- 
tunity to demand and recognize the exact grade of Platinum Jewelry that he wants — with the confident 
knowledge that any manufacturer or wholesaler can supply him. 


We will be more than pleased to give retail jewelers the names of wholesalers or manufactures who 
can supply Platinum Jewelry made from Certified Platinum or Commercial Platinum. 


KATZ & OGUSH, Incorporated 


Manufacturers of Platinum Jewelry 
33 WEST 60th STREET 


New York City 
Copyrighted 1923 by Katz & Ogush, Inc. 
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ALL GENUINE 


"DOTCAARDT” 


SILVER PLATED WARE 
IS STAMPED: 





"DOTCHARDT” 


Reg. U. S. Pat. Off. 
Design Pat’d April 3, 1923 











If it is NOT so Stamped, it is NOT GENUINE 


‘% 
’ 


“Dutchardt” Silver Plated Ware is acknowledged to be 


supreme in its field. 


It was inevitable that ““_DUTCHARDT” should have be- 


come the object of comparison and imitation by those who 
seek to profit through its high repute. 


However, in their efforts to duplicate the original, they fail 


to duplicate the skill and artistry which gave it distinction. 


and THAT is MADE, PATENTED and DISTRIBUTED by 


——SSSSS—_ errs 


There IS Only ONE GENUINE 
"DOTCHARDT” LINE 


BERNARD RICE’S SONS, Inc. 


Factory: 


139-143 North 10th St. 


Brooklyn, N. Y. 


325 Fifth Avenue, New York, N. Y. 
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7563/13—-Sterling Silver 
with nile gold stripes 


The NAPIER 


we 
7566/13—Hammered Silver =(2 
with nile gold stripes 





Flasque 








7565/13—Sterling Silver 
with nile gold stripes 








HE Napier Flasque is up-to-date 
in design and superior in work- 
manship. 


The non-leakable cap unscrews and 
opens into a convenient collapsible 
drinking cup. The flask is curved to 
fit the pocket. 


Napier Flasques are made of ster- 
ling silver, in a number of sizes, and a 
great many distinctive Napier designs, 


many with the stunning red and nile 
gold stripes. 


National advertising directed to the 
class of up-to-date, smartly dressed 
men most likely to be interested in dis- 
tinctive dress accessories, is selling all 
Napier goods—including a wide va- 
riety of cigarette cases, match boxes, 
and belt buckles. 


Send for information and prices. 


THE NAPIER CO. 
Established 1878 
New York Meriden, Conn. Paris 


389 Fifth Avenue 


28 Rue D’Hauteville 


NAPIER 


Trade Mark Registered 


Facet 
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ANOTHER CRAFT LEADER I, 


Style No. 354 
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FURNISHED FOR ANY LODGE 
All 10-K Green Gold - - - - - $10.50 Circular List 
10-K Green Shank, 18-K White Gold, Top Emblem, $12.00 Circular List 


The Cea Company 


Mlalgongr Emblem 
I Nn d lanap olns 


“Crafts men are traly Craftsmen felt by 
Wholesaler ; 
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Geations of exe beaut 


THE NEW WEIDLICH PERFUMERS ano TORCHIERES 


Combining both artistic and useful qualities. 
A beautiful Electric Torchiere by night—with the 
addition of perfume, one enjoys the subtle fragrance 
of one’s favorite perfume. 








The Weidlich Lines Consist of M , Beauti- 
ful Items for the Jewelry and Gift 
Trade and Will Draw a Class of 
Trade Not Attracted by Ordi- 
nary and Commonplace 

GIFT ITEMS. 


No. 610 Incense Burner 


LEADING MANUFACTURERS 
SINCE 1905 ; 


No, 759-E Perfumer- 
Torchiere 


WIRED WITH STANDARD 
SIZE SOCKETS 


, 15-E Perfumer- 
Torchiere 


Uke) 


INK SETS 
BOOK ENDS 





BOUDOIR LAMPS 
INCENSE BURNERS 
TREASURE BASKETS 


No. 16-E Perfumer-Torchiere ELECTRIC PERFUMERS 
ELECTRIC CANDLESTICKS 
JEWEL CABINETS, VASES 


ETC, ETC. No. 641 Book End 
A BROAD RANGE OF A LARGE LINE OF EGYPTIAN REPRODUCTIONS A BROAD RANGE OF 


NEW ITEMS IN BEAUTIFUL oWcle lee Clnalar G _ FINISHES POPULAR PRICES 


ALL ORIGINAL DESIGNS CREATED BY OUR OWN ARTISTS 


In View of the Extremely Active Season Before Us We Suggest That Customers Anticipate Their Requirements and Place Their Orders Early There- 
by Insuring Better Service and Satisfactory Deliveries Complete Lines always on display at our N. Y. Salesrooms 
N, Y. SALESROOMS 


BRIDGEPORT. CONN THE WEIDLICH BROS. MFG. CO. 200 FIFTH AVE, 

















— : Illustrations Sent on Request 
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ELGIN PRIDE 


25 Year Gold Filled 


ELGIN GIANT 


Solid Gold and Gold Filled 


WATCH CASES 8} 


Fancy Odd Shapes and Regular Models 
White, Green and Yellow Gold. 
Wrist Cases—All Shapes and Models 

ELGIN PRIDE Plain Polish—Platinum Finish 


Straight Line—Hand Engraved 
- ‘on ‘Fancy Chased Borders. 








ASK YOUR JOBBER 
Our General Line Will Interest You 


ELGIN GIANT WATCH CASE COMPANY == 














Factory and Main Office at ELGIN, ILLINOIS 25 YEAR 
NEW YORK SAN FRANCISCO CHICAGO 
15 Maiden Lane 704 Market St. 31 N. State St. 
- sree Seen ame ae nace 
rt ccna teresa Lenn | nna maa eh os contenant 











Novelties Which 
Attract Trade! 


one of the items 
now in greatest demand 
is our line of 








ELGIN. U.S.A. 


Sterlng Silver Perfume Bottles 


Exquisitely engine-turned tubes, containing 
each a glass vial with long glass stopper. 


AMERICAN MFG. CO. 


“THE LINE OF INDIVIDUALITY” 


~ ELGIN AMERICAN MFG. CO. ELGIN. U.S.A. 





Elgm American Manufacturing Co. 
Factory and Main Office at ELGIN, ILLINOIS 


SAN FRANCISCO NEW YORK CITY CHICAGO 
704 Market St. 15 Maiden Lane 31 North State St. 
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ai ‘/ Your Patrons 


3asket 
No. 4424 


ir J are ready to buy 


this merchandise! 
Scores of merchants have learned from 
their own experience with Middletown 
Silverware that there is a marked pref- 
erence for it on the part of the public. 
Once displayed the sale of this quality 
This popular preference may correctly be at- _ 


ert Ce fe 
SZC 


ae 


VEC 


merchandise becomes an easy matter. 
tributed to the superior craftsmanship, the un- 
usually artistic design, and the surprisingly 
moderate cost of Middletown Silverware, and 
to the fact that national advertising has been 


andi ate. de amin consistently employed to keep the merits of 


lined Casseroles, Pie Middletown Silverware before the public. 
Plates, Bakers, Vege- 


table dishes and Rame- The catalog of the entire line, with complete 
guins—all heavily silver- nf ‘ ll b 1 ‘led 
plated, hard mounted, and information, wl e promptly mailed to you 


silver soldered. upon request. 





lower, fruit and cake 


MIDDLETOWN 
SILVERWARE 


The Middletown Silver Co. of Middletown, Conn., U.S.A. 


HUBBARD STREET 
New York Office: 366 Fifth Avenue 
Worlds Largest Producers of Pyrex Lined Silverware 
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or metals alloyed to suit your 
particular requirements 


rer EMUEWI NE Aen SS 


We have the facilities and technical experience WELDED PLATINUM 

d th Il 4 ON GOLD SHEET 
to compoun these alloys according to your Perfect Incorporation 
specifications. -i- -i- -i- -i- 






R & H PLATINUM WORKS 


REFINERS and WORKERS of PLATINUM, GOLD and SILVER 


3, New York Opice 
EPS nesetiy (109 Sixth Avenue © ES QRS 
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The Thinnest and Best Selling Watch Cases 


Made in 


Y ellow, Green and White Gold 





TRADE MARK REGISTERED 





All Patent Rights Reserved 


| ove, eras Roy Watch Case Co. ine ssove sme 


OF CASES ARE MADE MANUFACTURERS OF QUEEN CASE MADE 
TO FIT 6/0 SIZE FOR THE REGULAR 
ELGIN OR JEWEL 14 and 18 K Gold Only 128 ELGIN OR 
eee AM = =—15 Maiden Lane 704 Market St. —— 


al 





New York San Francisco, Cal. 
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Bangle Bracelets of 


Getty Heads 


HE favorite sportswear adornment for 

wrist and arm. Bright, popular colors to 
match Betty Bead Necklaces. The same high 
degree of quality and workmanship. The same 
ready sale and speedy turnover. 


You will find an instant demand for these 
durable, non-flexible endless bracelets of 
enameled metal beads. With the ever-popular 
Betty Bead Necklaces, they will prove a valu- 
able factor in speeding up August sales. 


It will pay you to keep a plentiful supply of 
Betty Bead Necklaces and Betty Bead Bangle 
Bracelets in stock. You will want to place a 
trial order at once and reap the benefit of the 
immediate demand for these popular neck- 
laces and bracelets. 


setty Bead Bangle Bracelets retail for fifty 
cents each—but say “two for a dollar, Madam!” 


3etty Bead Necklaces retail for one dollar 
the strand. 


BETTY PRODUCTS COMPANY¥ 
37 Edwards Street, Hartford, Conn. 






New York Office 
Condit & Rattey 9 Maiden Lane 


Pacific Coast Representative: 
E. B. Elliott, 519 E. Lemon Ave. 


Monrovia, California 


Betty ead 

g ecklaces 

Sold to the Retail Trade Direct. 
Nationally Advertised. 
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“those who love work,and love to see it rightly do. 
who finish their task for its own sake -” Tate" 











CORONATION GILSEY 


Two and 
Three-Piece 


Emerson Watch Cases 


EAUTY of design and finish—skill 
and care in manufacture—are all 
combined in Emerson Watch Cases—a 
combination that makes for real watch 
satisfaction. 


Submit an Emerson Watch Case to 
all the usual tests. Note, for example, 
how the parts snap together—and stay 
closed. That’s good workmanship.‘ 

Then, too, there’s double stock, inside 
and outside — with joints of solid gold. 

Ask us or our nearest sales’ represen- 
tative for samples of Emerson Watch 
Cases. They are available in popular styles 
and all standard sizes — for Swiss or 
American movements——put them to any 
test you please. — 


Then get our electros—free of charge—for 
your own advertising in your own town. 
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IN CHICAGO 
ALBERT KAHN, 31 NORTH STATE ST 


PACT ae Ut TE EL EE hh bhch habbob bebbsb bab bh ddeddeddaddaddsddaddadbahbsddaddaddshhaddad 


EMERSON WATCH CASE CO Jc 


47-49 Maiden Lane 
NEW YORE © w secre 


JOHN S ADLER, 57 POST ST 
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When You 
Hear it Click 


You Know 


it is Locked 





CLICKO 
CLASPS 








U. S. Patent 540541 


Many of the largest pearl importers 
are now using CLICK-O CLASPS 


on their pearl necklaces 


Have you seen the CLICK-O? 
WRITE FOR SAMPLES 


° + 
-_ 
A 


Sold through pearl importers and jobbers only. 


WILLIAM FISCHER, Inc., 67 Cortlandt St., New York 
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A New Ring That Will Make New Customers 


THE 12 IN 1 RING 


AS 


Pat. UU. 
Here's a new ring that has become the talk of 
America—the 12 jn ] Self Set Ring. 
This ring comes with 12 different colored stones 
that can be set or unset by simply releasing an 
invisible clasp and turning the prongs. 
The [2 yn 1] ring has a wonderful sales appeal. 
It enables the wearer to have a different stone 
for every occasion, a stoneeto match every gown. 
Prongs are guaranteed for 1 year against break- 
age and will hold any stone, flat or round, from 
34 to 2 carats. 
Made in 10, 14, and 18 Karat white or yellow 
Shank artistically engraved and pierced. 
Order through your jobber. If he hasn’t the 
12 in 1] Ring in stock, send us your require- 

In : a: Ss } i | 

ments. 


gold. 





UNSET SET 


SUPREME JEWELRY MFG. CO., 434 Broadway, N. Y. 
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14 Kt. White Gold, finely made case. 
Movement is a high grade 102 Ligne 15J. Lever, Fancy Dial. 
A real Timekeeper. 

Every watch fully timed before shipment. 

At the price offered, this watch is exceptionally low and 
we suggest that you send your order at once. pia 














PRICE $8.00 NET. 


KORONES BROS. 


Wholesale (KB? Jewelers 
37-39 MAIDEN LANE KB? NEW YORK CITY 
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The finest chains at a price within the 











ek ot off. | The Latest in Sautoirs 
The up-to-date woman | ; 5 | « 
wants an 7 


Artistically designed 


U. S. Sautoir Chain 


with pearls 
© ellen", 


preg in all lengths in 
Sterling Silver and 
Gold Filled 


—_- 


LLL Tn. 











ee) rt 
In the men’s line, you should carry the 
latest U. S. chains in red, green and white 
gold filled. They give you a quick turn- 
over, and each chain sold means a satisfied 


customer, for each chain is guaranteed. W ALTER LAMPL 


MAKER OF 


























Send for memorandum selection. sien nites ann enn ie 
Offi 
U. >. CHAIN CO. ieee J. 9 Maiden aa New Yrok 





45 Lispenard St. New York 
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Jewelry that carries a novel 


consumer appeal and assures Increase Your 
quick sale. 


Summer Business 
Where F ashion A display of Novelty Jewelry will be a 


stimulant for your business. We feature 


Congregates— these fashionable importations for the 


Summer: 








“Choker” Necklaces 
Y ou Will Parisian Earrings 
find the Genuine Ivory Pendants 


HAPPINESS Marcasite Sautoirs 
Wrist Novelty Bracelets 


HLH 1S 


Pd 
oo 
Ss 


ag 


Watch : Write Us for a Memorandum 


the source Selection 


of much “One Look Is Better Than a Thousand Words” 


Metropolitan \ 4 praise and 7 
crore = | ~—s admiration W. REICHERT & CO. 


New York. 
15 West 37th Street, New York City 
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HAPPINESS x THAT ARE IN DEMAND 


Wrist Watches 


an | | SAPPHIRES 
are made in platinum, white, : 
green and red gold, set with — If EMERALDS 
diamonds and sapphires bs 
RUBIES 
me CALIBRE 


M.SEIGER & SON] | ™ isos xp gure 
S. NATHAN & CO. | 


WRG» >h— o-- Sis _ ‘Ses 


C2 
cone 


Ask Your Wholesaler 














Dvr 


IMPORTERS AND CUTTERS OF 
EVERYTHING IN THE STONE LINE 


71-73 Nassau St. New York 


‘2 


95 Nassau St..N-Y. 
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3[ Maiden Lane. New York 


DIAMOND. MOUNTINGS MOUNTED JEWELRY 





GHICAGO OFFICE 1512 HEYWORTH BLDG. 


we dln ioe te: 

















Ancient 
Egyptian 
Creations 


Horological 
Science 


Ask for Style No. 135 


Henry Freund & Bro. xew rors Sole Agents 
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Shafer r. Douglas, Inc. 
Manufacturers of Rings 
Office and Factory 68 Orchard St. 









JEWELERS’ 





MADE IN 


NEWARK 





MEANS 
QUALITY and RELIABILITY & 


Jewelry ot Highest Grade 
and Latest Styles 


BRACELETS 
Burstow, Kolimar & Co. 


18 Columbia Street 





CIRCULAR 





July 25, 1923, 
















Tetaz & Co. 


Designers, Engravers and Engine Turners 
Green and Columbia Sts., Richardson Bidg, 





Meyer & Gross 


mG Exclusive Ring Makers 
Trade-Mark 401-407 Mulberry Street 






Jennings Silver Co. 
Fine Silver Plated Hollow and Tollet 
Ware—Popular Prices. 
Telephone Waverly 0260 Irvington, N. J. 


Strauss & Strauss 
Advanced Styles Gold Set and Dinner 
Rings. ‘‘Rings that sell themse! 

9 CLINTON STREET 













yers— —Chemists 
Metz Platinum Refining Co. 


Platinum — Gold — Silver 





Taylor & Co., Inc. 


42 Wainut Street Phone Market 0867 
Jewelry Lorgnene 
Constrection and Finish, Highest Grade 


laf 47 Chestnut St. xfs 


STERN MFG. CO. 


72-74 Tichenor Street 
Makers of Synthetic and Real Stone Set 


Solitaire LADIES RINGS Exclusively 


at a price that will surprise you. 
To Jobbers Only 














W. L. Robertson Co. 
Assayers and Refiners 
Liberty St. 
Why Waste Anything Now? 


Andrew O. Kiefer Co. 
Est. 1889 
Manufacturers Gold Rings 
61 Arlington St. 





“L.L.&S. GOLD ALLOYS” 
Yellow, Green, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 





HENRY RUFEISEN-INC 


MANUFACTURERS OF 


RINGS OFANQUALITY 


336 putmerty st. 
Chicago Office, 31 N. State St. 





Sterling Fireless Silver 


Reduces polishing to a minimum and obtains 
lasting brilliance. 
JOHN J. JACKSON & CO. 
All Sterling and Fine Slivers—Rolling fer the Trade 














RINQS— aA specialty with 
Louis Bleiberg 


Wel. 8790 Market 67 Hamilton Street 


MARTIN H. WIEDMANN 
Flexible Bracelets 


23 Longworth St. Newark, N. J. 
















What is the 


Jabel Ring Mfg. Co. 


putting out now? That Is the question 
the ring trade Is asking. 401 Mulberry St. 





TIBBITTS & KAPPMEIER 
Makers of PLATINUM FRONT ané GOLD JEWELRY 
Telephone $060 Market 93 Lafayette St. 








<E> J.A.&S.W.@ranbery 


(a corporation) 
Trade-Mark Kinney, Orchard and Scott Sts. 





The 10 kt. line that selle 
Clinton Refining Co. 
PLATINUM, GOLD AND SILVER 


Refiners 
81 East Kinney St. Newark, N. J. 


Stumpf & Binder 
Mfrs. ef Fine Gold and Platinum Chains, Swivel, 
Spring R , in Gold and Platinum. 
36- Crawford St. 






















Philip Woolf 


Makers of 10-K. and 14-K. Gold Jewelry 
Merchandise repeat or ttractive 
prices to Jobbers. 412 South 14th Street 












Wm. H. Taylor & Co. 


Established in 1895 
Chain tee In all colors and qualities 


Orchard Street 













JEWELERS’ oy tet 
Catalog yy on 
Telephone Market 34 










360 | Potene Street 


THE NEWARK JEWELRY FINDING CO. 











GRAY-RINDELL CoO., Inc. 
Manefacterers ef Platinem and 10-14K Geld Jewelry 
for ladies and gentlemen. 

20 Lawrence Street 





ENGINE TURNING 
E. M. Hood 


Tel. Market 3023 32 Clinton St. 





Link & Angell, Inc. 
14 K. Jewelry 
407 Mulberry St. 





The Leonhardt Mfg. Co. 


Makers of Gold Rings 
355-357 Mulberry St. 





FELDMAN RING MFG. CO. 
ALWAYS SOMETHING NEW 
Tel. 9779 Market 50 Columbia 8t. 





THE HELEN MFC. CO. 


Makers of Rings and Mountings 
40 CLINTON ST., NEWARK, N. J. 





SPECIAL SOLDER 
for 18K White Gold 
J. J. FISCHER 245 R. R. Ave. 





M. ALEXANDER 


Manufacturer of 
GOLD RINGS 
Tel. Mitchell 1453 50 Columbia St. 











(Formerty, Lebknecher & Ce,] 
Designs in Sterling Silver Hollowware & Novelties 
Frames for Travelers’ clock cases, cigarette 


Sood 
“ane 
L The Eleder-Hickok Co, 
rospect St. 
SILVERSMITHS—Creators of 
ALFRED E. SANDOZ 
Fine Gold Mountings for Leather Goods 
and Vanity Cases. 253 N. J. R. Re A 
Phone, Market 6589. Entrance on Lon toe 





Crescent Ring Co., Inc. 


— hee t No Ss 


Jobbers Exclusively 
New York Office Factory and Office 
9 Maiden Lane 109 Oliver Sty. 
rles A. Parker, Rep. Newark, N. J. 
Tel. Cortland 6235 Tel. Market 377 


BARASSO & BLASI 


Manufacturers of 10 and 14 K Cameo Jewelry, Cameo 
Mountings and Onyx Novelties. 


At Attractive Prices. 
For the Jobbers 


31-33 Governor St. 
HOOKAYLO & CO. 


Manufacturer of Rings 
Office and Factory 68 Orchard &t. 











GOODMAN, BASHOVER & WEINSTEIN, INC. 


10, 14 and 18K Rings—Jobbers Only 
391 Mulberry St. Tel. 8320 Market 





CONTINENTAL SMELTING & REFINING CO. 
" Metaliurgists 
PLATINUM SOLDE 
Phone Branch Brook 5121. 10 oy lith St. 





JOHN C. NORDT 


Manefacterers ef Settings and Galleries. 
26 Camp Street 


L. Fritzsche & Co. 


Fine Gold Jewelry. Lucky Horse- 
shoe-Nail Bracelet. 


480 Washington Street 





4 10K 





Jewelers’ Settings and Solders 
Refiners and Smelters 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 54 Austin 8t. 


v 





Ziruth-Burgess Co. 


Unbreakable Chains—High Grade 18 
and 14-K. Gold and Platinum Chains 
30 Court Street 


H. |. SCHNEIDER 


50-58 Columbia Street 
of High Grade 
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| JULIUS WODISKA 


MANUFACTURER OF 


IRIDIO—PLATINUM 


Mountings and Mounted Diamond Jewelry 


182 AND 184 BROADWAY 
NEW YORK 




















The Better Kind 


DIAMOND SHRINE EMBLEMS 


MANY STYLES—but all set with fine quality diamonds 
in Iridio Platinum Mountings. 
Send for Selection 





Special Designs for Ladies 


STAIGER & SONS 


Manufacturing Jewelers 


2 Maiden Lane, New York 


Established 
Since 1900 





Send for Revolving Card Illustrating the Latest—Newest—Exclusive 
Symbolized Birth-Flower Wedding Ring Designs 

















Telephone 
Fitz Roy 3185 


DE FRECE BERNSTEIN 


Importer and Manufacturer of 


WATCHES 


Office, 15 West 37th St., New York City 

















14 Kt. Green Gold..... $47.50 





Platinum Complete Watches 


Sterling Silver......... 27.50 





Diamond Watches, 
$150.00 Up 








Memo selections sent on request 


in Gold 
or Platinum 
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J.M. Jablow & Co. 


MANUFACTURERS 


For over twenty-two years of 


Gold and Platinum Chains | 


have added to their line and are now 
manufacturing the 


Milton L. Ernst 
Line of 


Gold and Platinum Jewelry 


which is known for its 


Quality and Artistic Design 



























Simons Bros. Company 


Philadelphia 
New York Chicago 
13 Maiden Lane 31 N. State St. 
San Francisco, 140 Geary St. 













Our Messrs. Alvin Rovics and H. U. Wilson 
will shortly leave for their respective terri- 
tories in the West and South and the East 
and New York State. 





























Sold Through Wholesale Trade Only 








88-90 Gold Street New York 























PATENTED 


Hexagon Fancy Settings 
Ring and Scarf Pin Bezels 
to Fit To Satisfy the Present Fad 


Series 900-1000 





we are importing an 
3/16 exclusive line of all kinds of 


Kw 4 
Lh, Jit Ji, i, Genuine Stone Necklaces 
901 902 903 904 


of the prettiest shades 


1/16 





eS ES ES and dainty combinations 
1001 1002 1003-4 

Latest type of the right kind of a setting f : : 

$ ‘ g for 
small diamonds, series number 900 six prong ie Vitelli CG Son 
setting will make the diamonds appear much The Cameo House 
larger and show same up to best advantage. 
Made in sizes from 1/16—"ct. 227 Broadway, New York City 


In all karats and color 
Gold and Platinum 


The Newark Jewelry Finding Co. 
358 Halsey St., Newark, N. J. 
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1873 — Che Line of Merit for Fifty Pears — 1923 = 


I. MICHELSON & SONS 


MANUFACTURERS OF 


Diamond Platinum Jewelry 
15 Maiden Lane New York 
Estimates and Designs Submitted for Special Order Work 



















O. J. SOMERS COMPANY 


MAKERS OF 


IRIDIO-PLATINUM 
Diamond Jewelry and Mountings 


87 MAIDEN LANE 








NEW YORK 
Representatives: 
GEO. A. JOCHUM ESTABLISHED 
E. A. WEINSCHENK NEARLY A 
M. L. BRAUN QUARTER OF 
ie] O. J. SOMERS A CENTURY 
Ro 








BARGAINS IN DIAMONDS 
Loose and Mounted 


Platinum Diamond Flexible Bracelets Diamond Set Wrist Watches 


Selection Packages to Responsible Jewelers 





HOWARD S. KENNEDY 
Diamond Merchant 
170 Broadway New York 
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NEW SPECIAL GIFT CHEST 


NO CHARGE WITH 


1847 ROGERS BROTHERS 


SILVERPLATE 


Substantial Wooden Chest Attractively Covered in Blue with 
Gold Border Lined in Rich Grey for Striking Display Value. 


Now Ready for Delivery 


J. W. JOHNSON 


14 Maiden Lane New York 


Telephone Cortland 0290 





























BACK VIEW Se NN SIDE VIEW 


PATENTED JULY 11, 1922 ‘<5 csi Makers of all kinds of FANCY BRACELETS 
PATENT No. 1422776 with our NEW PATENTED SIDE-WALL 
INVISIBLE CONNECTIONS 


H. MAXENCHS & CO. 


MANUFACTURERS OF FINE PLATINUM 
Tel. Vanderbilt 3568 MOUNTINGS 


77 WEST 44th STREET NEW YORK CITY 
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BIPPART, GRISCOM & OSBORN 


MANUFACTURERS OF ARTISTIC JEWELRY 


“1.6 





BRACELETS Our Entire Line of Platinum Front Bracelets, Bar Pins, LINK BUTTONS 


BAR PINS Brooches, Pendants, Etc., Are Now Being Made with Platinum SCARF PINS 


HANDY PINS ° ‘ 5 SCARF CLIPS 
PENDANTS Faced Sides in Accordance with Present Day Demands. EAR RINGS 


Process Pat. Applied for 


2 GARDEN ST. NEWARK, N. J. 


i bddididsdddddddddididisisdidididdddidddddddddddddddddddddidddddddddddidididildildididilllldllddlldillididiilllldilsillddlddddidididdididdlslllldllliddeee, 


Arlington Comb Works 


Manufacturers of 


Hair Ornaments and Jewelry Novelties. 
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SALESROOM 


125 Fifth Avenue 
NEW YORK 
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AMSTERDAM PARIS ANTWERP 
2 Tulp Straat 32 Rune D’Hauteville 50 Rue Simons 


MILTON L. ERNST 


Importers of 


DIAMONDS 


NEW YORK 














88 GOLD STREET 











The Newest Way To Make Money 


WHITE GOLD FILLED CASE SET WITH SAPPHIRES 


The newest way to make money is to Rectangular 634 Ligne—25-year 
feature a watch with this new case. white gold filled two-piece case, 
The novelty of the case will sell set with selected sapphires in solid 
many watches for you during the gold settings as illustrated. Sapphire 
Summer months. in crown. Very well made and 
Especially produced to fill the de- finely finished. Looks like a plat- 
soa me a low-priced watch with inum case. Backed by our iron- 

. . clad guarantee of “honest principles 
— py a" new way to and honorable practices.” 

































Demand Diel Cases for Your Watches 
| Send for a Selection of Our Cases Through Your Wholesaler 


DIEL WATCH CASE CO., Inc. 






Del) “Makers of Good Watch Cases” 

.COV/ Math: ue 

™ woe" 309 GRAND STREET NEW YORK, N. Y.” ¥gar0™ 
: S4KARAT 



































“CHIC” NECKLACES- 


are what we are now showing. Smart creations from the cleverest European craftsmen, 
direct from the very centers of fashion. 


Brilliant, unusual stones, in pleasing yet startling combinations of color harmonies. 
True to the key of modern art in fashion, decoration and the crafts. 


These necklaces are being sought by the most exclusive American shops through- 
out the country. 


Inform yourself by sending :” A I D A C O °9 


& for memorandum selection. 366 Fifth Avenue, New York City A 
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BIG CATALOG OF REAL 
VALUE TO THE RETAILER 


There is no Doubt that Big Wholesale 
Catalogues Help the Retail Jeweler 


When all is said and done, 
we believe that every Retail 
Jeweler will agree that when 
he is in need of a certain 
article and needs it quick, 
that the logical place to get 
it at once is by ordering it 
by number from our cata- 
logue. 


This mode of ordering has 
proved its value time and 
again. There are no misun- 
derstandings, you show your 
customer an illustration of 
the article he wants and 
then you send us your order 
giving the number of the ar- 


ticle and page. Thus, mis- 
takes are avoided and in 
a short time you receive the 
exact article wanted and the 
sale is made. 


Sales such as this are fre- 
quently lost because the Re- 
tailer has failed to use our 
catalogue. 


We believe that it will pay 
every Retail Jeweler to get 
the habit of making sales 
from our catalogue. He can 
always order with the as- 
surance that his orders will 
be filled promptly and cor- 
rectly. 


The Richter & Phillips Co. 


es 





“The Leaders” 
Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, Ohio 





LEON HIRSCH 
CORPORATION 


has succeeded to the business 
of Leon Hirsch (Inc.) and 
solicits orders and inquiries 
for Swiss movements in all 
sizes and styles; also wrist or 
pocket watches in regular or 


White Gold and Gold Filled. 


Leon Hirsch Corporation 


37-39 Maiden Lane 
New York 

















—Wrong Side Up— 
Will not alter the time-keeping qualities of The Eska 


7-Jewel American made Watch because it is tested for 
twelve days in five positions before being shipped. 


The Eska 7-Jewel Watch is a thin bridge model 
time piece, American made throughout and embodies 
many features which characterize watches of much 
higher price. 
It is put up in three styles of cases. 

Solid Nickel 

10-Year Gold Filled 


Prices subject to Jewelers’ Circular discount. 


Write for samples today. 


Eska Manufacturing 
Baltimore, Md. 











WATCH CASES 


THAT STAND THE TEST 


14 Karat White Gold Filled 25 Year 
2 Piece Cases 
Dealers prefer ACME CASES because of the 


high standard of quality and workmanship con- 
sistently maintained. 





6% ligne, Oval 











The name ACME on a watch case is your guar- 
antee that no better watch case can be had. They 
are the ACME of PERFECTION. 


Made in 101% ligne tonneau, octagon, cushion; 
6% rectangular; 8% tonneau. 


ACME WATCH CASE CO. 


178 Centre St. New York 
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cet | MARCEL 
WATCHES 


Are fitted with movements that keep time. 
The cases are strongly and handsomely made. 
Every popular shape and style of ornamenta- 
tion can be had, and everything at a cost far 
lower than is asked by others for watches not 
as good. We specialize in “Watches Only”— 
that’s the reason! 




















Aheviece 
Watches 


Write Us For The 

Name of a Jobber 

Near You Whe Has 
- Them 






Aihaxzcel 
Watenhes 





THE NORRIS, ALISTER-BALL CO. 


_ WHOLESALE JEWELERS Either in Platinum, 18 Kt. and 14 Kt. White, Green or 
J 58 East Washington St. CRGARS Yellow Gold—Plain, Engraved, Engine Turned 
and Diamond Set Cases. 


6h4e Buyers’ Directory J. GOTTLIEB 























Price, $1.00 Leading Importer and Manufacturer 
7 of Watches 
The Jewelers’ Circular Pub. Co., New York 66 Nassau St., NewYork, N.Y. 























ANOTHER WINNER 


This hand made 20 K. White Gold 
Ladies’ Ring Mounting 


$78.00 per dozen net 


Will take stone from 4 to 1 carat. 
Unusual Value. 





Order sample dozen today 


ADLER & HEINE 


12-14-16 John St. New York City 














52 THE JEWELERS’ CIRCULAR July 25, 1923 
SESSSSCSSSSSSSSSSSSSSSSSSSSSS SSS SSSSS SSS SSSSSVsssseng 


The Fastest Selling Number TO-DAY!! 





oa No. JC180. Shot tonneau, 10% Ligne, 
Here is a number that 25 year white gold engraved cna, sat 
, . . «“ . ” with four matched sapphires in D 
is selling like “hot cakes. a GOLD. settings as illustrated. Sap- 

be a phire in crown. Fitted complete with 
a high grade 6-jewel LEVER move- 


We are making it our Wt ot ( DN ve ment, fancy engraved dial; with 1/10 


silk rib bon in presentation box. 


% 

% 

% 

a 

& 

% 

& 

@ 
leader this month and Dick, | ior | SPECIAL NET CASH $5%,, : 
you should do the same. nace Sy, meanana nen % 
The results are bound Src Neh goade SIXTEEN JEWEL LEVER = @ 

: movement; SPECIAL NET $77.95 # 

to surprise you. CASH PRICE % 
* 

6 

e 

@ 

- 

2 

a 

* 
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SEND FOR A COPY OF OUR SALE CIRCULAR 


The LLOYD WATCH CO., Inc. 


“Where Satisfaction Is Insured” 


97-99 NASSAU STREET ‘NEW YORK CITY 
CVSSESSSSESCECSSCSSSSCSOSOSS SESS SSS SS SS SSSCSSOSSCOSEUSSeSessese 


VPVESOCHIISSSESSSSseeaeee 
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Technique of Eye 


Dissection 
By Frederick A. Woll. 





136 pages; illustrated with 123 half- 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 




















Price, $1.50 





The Optical ee Company 
1l John Street :: : :: New York 


15 West 37th Street 
New York 


























BUYERS’ DIRECTORY 


Price One Dollar 
THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John Street, New York 
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AUCTION SALE 
TO DEALERS 


OF THE 


BANKRUPT STOCK 
HARRIS & KOBER 


of ST. LOUIS, MO. 


JOS. DASH, Receiver 


STOCK TO BE OFFERED 


Consists of 


OVER HALF MILLION DOLLARS IN 
LOOSE AND MOUNTED DIAMONDS. 


Sale will start 


Wednesday, AUGUST 1, 1923, at 10:00 A.M. 


and continue until all is sold. Goods offered in lots or 
single pieces to suit dealers 


All goods on Exhibition Three Days Before Sale 





We have selected to conduct this important sale 


Messrs. Briggs & Reid, America’s Foremost Auctioneers 


For information address 


JOS. DASH, Receiver . 
Republic Building, 7th and Olive Sts., ST. LOUIS, MO. 
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Abel Bros. & Co. 16-18 Maiden Lane 
Diamond Jly., Mountings, Watches, 


American Gem & Pear! Co. 
Prec. Stones, except diamonds 


Baker & Co., Inc. 
Jewelers’ Settings and Solders 


6 W. 48th St. 
30 Church St. 


Baumgold Bros. & Co. 71 Nassau St. 


Diamond Cutters 


Binder Bros., Inc. 15 Maiden Lane 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 


Diamonds and Precious Stones 


Alpheus L. Brown 8 Nassau St. 
Watches: Waltham, Elgin, mound, Hamilton 


Carter, Gough & Co. 9-13 Maiden Lane 


Manufacturing Jewelers 


Dattelbaum & Friedman 
Ring Makers 


Davidson & Schwab, Inc. 58 W. 40th St. 
Mountings and Diamond Jewelry 


15 John St. 


Jacques Depollier & Son, Inc. 15 M’den La. 
The Watch with a Shock Absorber 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & C 15 Joba St. 
Medals, opm Badges, Class Rings, Special 
Order W 


- Pierre H. Ducommun 6 Maiden Lane 
Importer and Manufacturer of Swiss Watches 


Wm. B. Durgin Silversmiths 
The Gorham ES Fifth Ave. and 36th St. 


Freudenheim Bros. & Levy 
Diamonds 2 Maiden Lane 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 


Goldsmith Bros. 20 John St. 
Gold, Silver and Platinum Bought and Sold 


The Gorham Co. 
The Gorham Bldg., Fifth Ave. and 36th St. 


J. Gottlieb 66 Nassau St. 
Importer of Swiss Watches 


Henshel Co., Inc., The 
Makers of Bluebird Pearls 


8 E. 34th St. 


Herpers Bros. 
Settings 


35 Maiden Lane 


Leon Hirsch, Inc. 37-39 Maiden Lane 
Watches and Movements, Lever or Cylinder 


Ibex Watch Co. 15 West 37th St. 
Swiss Bracelet Watch Manufacturers 


Kent & Woodland 


Bracelets 


12 John St. 


Wm. B. Kerr Co. Silversmiths 
The Gorham Bldg. Fifth Ave. and 36th St. 


Ketcham & McDougall, Inc. 15 M’den La. 
Thimbles, Eyeglass Holders 


Julius King Optical Co. 
Opera and Field Glasses 


12 Maiden Lane 








New York 


leads the world with its com- 
petitive markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 


a Week in 
New York 











H. C. Kionka & Co. 


Importers of Diamonds 


15 Maiden Lane 


Jonas Koch 37-39 Maiden Lane 


Jewelry and Watches 


Levitt & Co. 71 Nassau St. 
, 14-K. Mesh Bags, Vanities, Cig. Cases, Nov. 


L. & S. Loeb 358 Fifth Ave. 
Bracelet Watches & Flexible Bracelets 


Frank T. May Co. 2-4-6 W. 45th St. 
Mesh Bags, Vanities in Gold, Plat. & Silver 


J. Mehrlust 15 Maiden Lane 
Diamond Jewelry of the Highest Class 





Morse Bros. 
Diamonds and Diamond Jewelry 


11 Joba St. 


B. & I. Moskowitz 


Importers of Diamonds 


71 Naseaw St. 


H. Z. & H. Oppenheimer 


Diamonds 170 Broadway 


Frank Pollak 


Importers of Swiss Watches 


214 Christie St. 


W. I. Rosenfeld 


Diamonds and Pearls 


562 Fifth Ave. 


Arthur Silberfeld 170 Broadway 
Imp. of Diamonds, Pearls & Precious Stones 


Sinnock & Sherrill 15-19 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


Staiger & Sons 2 Maiden Lane 
Iridio Plat. Mtgs. & Diamond } B Exclusively 


Geo. O. Street & Sons 
Ring Makers 


2 Maiden Lane 


R. Wallace & Sons Mfg. 


Co. 
Silversmiths Si 413 Fifth Ave. 


A. Waliach & Co. 37 Maiden Lane 
Gold Bags, Vanities and Chains 


Weinstrum Watch Co., Inc. 12 Joha St. 
Direct Importers of Swiss Mevements 


Whiting Mfg. Co. Silveremiths 
The ‘Sten Bldg., Fifth Ave. and 36th St. 


A. Wittnauer Co. 
Importers of Watches 


Julius Wodiska 
Diamond Mountings 


Wolfsheim & Sachs, Inc. 


Boxes, Trays, ete. 


J. R. Wood & Sons 5 Maiden Lane 
Diamond Cutters—Wedding kine Makers 


Woodside Sterling Co. 347 Sth Ave. 
Mail Order Silversmiths to Jewelry Trade 


30 W. 36th St. 


182 Broadway 


35 Maiden Lane 





Cut Crystal, Fine Glass, Chine 
Lamps and Mounted Ware 











L. Bernardaud & Co. 46 Murray St. 


French China, Tableware and Bric-e-Brae 


Empire Cut Glass Co. 39-41 W. 23rd St. 
Popular Price Quality Cut Glass 


Maddock & Miller, Inc. 


54 Murray St, 
Royal Worcester China, Open Stock 

















BUY IN NEW YORK 
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THE JEWELERS’ 


LARTER & SONS 


15 Maiden Lane 
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Correctly describes our facilities and the 
stock that our representatives are now pre- 
pared to show retail jewelers who are inter- 
ested in buying gold jewelry of unquestioned 


quality, fine 


A MODERN FACTORY 

A MODERN OFFICE 
MODERN OUTFITS 
MODERN MERCHANDISE 


July 25, 1923, 
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IF 

YOU ARE 

GOING TO THE 

NATIONAL RETAIL JEWELERS’ 
CONVENTION IN PROVIDENCE, R. I. 


AND 

YOU ARE 
GOING VIA 

NEW YORK, N. Y. 


i GOLDSMITH, STERN & CO. 


TO YOU A 
CORDIAL INVITATION 
THE 


ar LARGEST 


AND INSPECT 
OUR NEW FACTORY MANUFACTURERS 
AT OF GOLD JEWELRY 


136 WEST 52nd STREET IN THE WORLD AND 
WHICH 


a IMPORTERS OF 
oe DIAMONDS AND 


ALSO WATCHES AND 


AVAIL 


YOURSELVES “LA SUPREME” PEARLS 
OF 
THE 


CONVENIENCES GOLDSMITH, STERN & CO. 


OF OUR OFFICES 


AT 

THE 

SAME 

ADDRESS 

136 WEST 52nd STREET 


WHICH 

IS ONE 

BLOCK EAST 
OF BROADWAY 


GOLDSMITH, STERN & CO. _ 


136 WEST 52nd STREET Sitiliinns Aeieidiy 1 
NEW YORK, N. Y. { o7e2 
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When Only the Finest 
Will Do 


Above is shown one of the finest silver services pro- 
duced in America. The design is pure French 
Renaissance. The rich ornament is brought out by 
exquisite hand-chasing. ‘The weight is impressive. 
This is the Marie Antoinette Service in International 
Sterling,—and is another reason why all inquiries for 
the finest in sterling silver should be taken up with the 


SSS ee ee ee ee ee ee ee 






















INTERNATIONAL SILVER CO. 








SSS SSS SS SS 





Successor to 


Witcox & EVERTSEN 
MERIDEN, CONN, 


INTERNATIONAL STERLING 


Masterpieces of the Classics 
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DISTINCTIVE 
PATTERN 


aTOURAINE 


‘a>. Your discriminating trade will quickly appreciate this latest 
eco pattern in Anchor Rogers Silverplate, jor it has the beauty and 
dignity of line rarely found in anything but sterling silver. 


| >| INTO OO =< | 





Successors to Wm. Rogers Mfg. Co., Meriden, Conn. 









CHEST CLOSED 
Substantially made of wood 
covered with blue marqui- 
sette paper; cover gold 
embossed; lined with grey 
velvet and poplin. 


No. 4722 











Has wonderful display value, being 
racked to hold threes instead of sixes 


No Charge 
for this Chest 


“Jwenty -six-Piece 
Set for Price of 


Silverplate alone 


1847 ROGERS BROSN 


SIiILVERPLATE 


B INTERNATIONAL SILVER CO. 









































Read following pages for detailed description of most attractive Twenty-six-Piece Silverware proposition ever made 












A New 
Twenty-six 
Piece Chest 


No. 4722 


The Last Word in Merchandising 
Staple Pieces of Silverware 


Modern selling methods recognize the 
importance of fine packing in presenting 
wares to the buying public — placing the 
effectiveness of the container second only to 
the quality of the product itself. 

But in all the years of silverware history, flatware has 
never been more attractively packed than in Chest 


No. 4722, the new 26-piece assortment of 1847 Rogers 
Bros. Silverplate. 





For Price of Silverplate Alone. No Charge for the Chest. 


The chest is substantially made of wood, covered with 
Blue Marquisette paper, gold embossed on top and lined 
with gray velvet and poplin—an ideal background for 
silverware. 


It has unusual display value because it is racked to 
hold threes instead of sixes—no crowding, more graceful 
appearance, better display, more sales for you! 





No. 4722 holds the regular twenty-six pieces in the 
following varieties of knives and forks: 


DESSERT SERVER 


No. 4722/1 No. 47229 
; y ANNIVERSARY PATTERN 
6 Embossed Solid Handle 6 Hollow Handle Dinner A new piece that meets a long-felt need 
Dinner Knives Knives in the average home. 1847 Rogers Bros. 
6 Embossed Solid Handle 6 Flat Handle Dinner advertising is featuring this and other 
leceii Minin “wr serving pieces. 
6 Teaspoons 6 Tablespoons 6 Teaspoons 6 Tablespoons 
1 Butter Knife 1 Sugar Shell 1 Butter Knife 1 Sugar Shell 


The new Chest No. 4722 is supplied in any 1847 Rogers Bros. 
pattern. It offers unprecedented possibilities for selling silverware for 
gift purposes, to bride and groom and to the new household. 


And there is no charge tor this chest ! Only an early order can 
insure prompt delivery, for the demand is bound to be great. 















Sad 














After the Chest—W hat? 


The new chest will make it easier for you to 


sell more staple pieces than ever before. 


But that is not the end. Remember each chest 


sold stands for a home into which an 1847 Rogers 


Bros. pattern has 
These homes are 
numbers, in social 


entertaining. Not 


gone in the essential pieces. 
always changing—growing in 
responsibilities and in scale of 


tor long will they be satistied 


with the comparatively few pieces in the chest. 


They are going to need more pteces in the chosen pattern—- 


more knives and forks and spoons. And they are going to need 


the important secondary pieces—the salad fork, ice cream fork, 


orange spoon—and the desirable serving pieces like the derry spoon, 


pickle fork and dessert server. 


Once they have bought the 
chest, they must come into the selling 
range of this year’s 1847 Rogers 
Bros, advertising campaign, which 
is doing so much to show every 
home, everywhere, that it weeds 


wore stl Verwadre. 


The chest ts only your initial sale. 
It will be followed by a constant 
and ever-growing demand for 1847 
Rogers Bros. Silverplate—naturally 
to be procured at your store. Sell 
the chest, and follow it by pushing 
the secondary pieces and the serving 


pieces. 


After the chest—a steady, grow- 
ing business in 1847 Rogers Bros. 
Silverplate ! 


ICE CREAM FORK 
HERALDIC PATTERN 
Here is a secondary piece often 
neglected—even in the long-estab- 
lished homes. Sell the ice cream 
fork to old customers as well as 


new ones, 














ICED TEA SPOON 
AMRASSADOR PATTERN 


The “Untouched Market ’’ advertising 
campaign is telling all America about 
this important secondary piece and 
others. Mention the iced tea spoon to 


your customers. 
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The re-created dining-room 


New wall paper, fresh paint, a rug that with its mingled 
rose and blues and browns catches mellowed sunlight 
through crisp windowdraperies. Furniture that Messrs. 
Chippendale, Sheraton and Hepplewhite might not 
blush to claim. And yet, something lacking! Some 
barrenness on the sideboard; and the table, set for 
dinner, not quite in tone with all the rest. Not enough 
silverware or the right kinds of pieces—that was it! 
She must get new silverware ! 


Is your home adequately 
supplied with silverware? 


N that last, swift glance at the 

table set for dinner perhaps you, 
too, have been conscious that the 
rich beauty of enough silverware was 
lacking. You have realized the im- 
portant part that the soft gleam of 
silver plays in the furnishing of a 
room, quite aside from the utilita- 
rian need for it in serving all meals 
smoothly. Yet you despaired of 
providing all the pieces you knew 
you ought to have. 

But you need not! In “1847 
Rogers Bros.”’ you can purchase the 
silverwareyouneed most reasonably 
—either knives, forks and spoons 
or a coftee ortea service of matchless 
grace. A half-dozen coffee spoons 


18- AT ROG 


R 


in the exquisite Ambassador pat- 
tern, or any other, costs only $3.75. 
Other refinements of the iio 
bouillon spoons, ice cream forks 
and serving pleces—are priced 
moderately. 

On a later occasion, moreover, 
you will be able to add to your treas- 
ure of 1847 Rogers Bros. Silver- 
plate. Leading dealers every- 
where are sure to have the newer 
patterns in stock. 

Send for ““ HOW MUCH SILVERWARE,” 
booklet , which outlines the table service 
Jamilies of different sizes should have Jor 
gracious, comfortable living—every day and 
for entertaining. We also furnish hand- 


some illustrations of the Ambassador and 


other patterns, 


International Silver Co., Meriden, Conn. 


3RS_ BROS. " 


-LAT E 


The above advertisement will be widely used in color in magazines during the fall months. The Jirst 


appearance The Saturday Evening Post, Septe mber 22d, 


opening up for you the * 


his is one of the series that is 
‘untouched market.’ 
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AMBASSADOR PATTERN 
Oyster Fork and Ajter-Dinner Coffee Spoon 


AMBASSADOR BOW! 

AND CANDLE STICKS 
Pieceslike these may bey 
chased to match the kn. 
forks and spoons of 1s 
Rogers Bros, patter™ 

They add immeasu W” 
the charm of the dint 
room, and are most prac 
cal for every-day je 
whether platters, vegetal 
dishes, compotes, 
boats, ‘bread trays, or 
plete dinner 8 sets, 
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July 25, 1923, 





Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situ- 
ations Wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per 
word. 

Heavy type, 
charge, $2.50. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $6.00 per inch. 

In all cases if answers are to be for- 
warded, 15c. extra to cover postage must 
be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and address, all 
answers will be directed care The Jewelers’ 
Circular. 

In answering ads. do not inclose original 
letters of recommendation, references, army 
or navy discharge papers or photographs. 
When references are requested send dupli- 
cates, but always retain your Originals. 


10c. a word; minimum 


To avoid unnecessary correspondence 
kindly mention your location in advertise- 
ment. 








Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; mini- 
mum charge, 50c. 





YOUNG MAN, 22, desires position; nine years’ 
experience. Address “F., 1814,” care Jewelers 
Circular. 





STENOGRAPHERS, bookkeepers, typists, clerks, 
furnished; no charge. Fulton Agency, 93 Nassau 
St., New York, Cortland 5051. 





FIRST CLASS ENGRAVER desires to make a 
change; southwest preferred; Al_ references. 
Address “I., 1789,” care Jewelers’ Circular. 





CHEMIST desires connection with assayer or re- 
finer; entirely reliable and a_ willing worker. 
Address “F., 1764,” care Jewelers’ Circular. 





EXPERT on bracelet watches, wants position on 
commission; good jeweler, average engraver; 
South preferred. B. L. Patterson, Tahoka, 
Texas. 





BY strictly first class engraver; have had both 
store and trade shop experience; excellent refer- 
ences. Address “J., 1790,” care Jewelers’ Cir- 
cular. 





YOUNG LADY, at present employed, desires 
change; capable of taking charge of stock and 
filling orders. “T., 1784,” care Jewelers’ Cir- 
cular. 





WATCHMAKER, competent and of thorough ex- 
erience, desires permanent position with good 
Ouse; st preferred. Address P.O. Box 281, 
Erie, Pa. 





RETAIL SALESMAN, 18 years’ experience buy- 
ing, selling and window dressing, desires connec- 
tion with first class firm. 1776,” care 
Jewelers’ Circular. 





YOUNG MAN experienced in precious and semi- 
precious stone house, presently employed, desires 
change; Al reference. Address “‘A., 1699,” care 
Jewelers’ Circular. 





YOUNG LADY, have had several years’ experi- 
ence with precious stone concern in detail work, 
desires position. Address “‘M., 1819,” care 
Jewelers’ Circular. 





DIAMOND SETTER AND JEWELER, | first 
class on special order work, gold and platinum; 
take charge, or bench. Address “W., 1783,” 
care Jewelers’ Circular. 





YOUNG MAN, 21, ambitious, willing to work at 
anything, traveling or wholesale house preferred; 
seven years’ experience. Address “Ug. 1752,” 
care Jewelers’ Circular. 





DIAMOND MAN, now with a leading diamond 
house, desires inside position with a reliable con- 
cern; first class references. Address “L., 1820,” 
care Jewelers’ Circular, 





POSITION WANTED by first class watchmaker, 
25 years’ experience; can take full charge; sal- 
ary $45; middle west preferred. “Watchmaker,” 
314 Park View, Racine, Wis. 





YOUNG MAN, 23, with six years’ experience in 
jewelry business, desires position selling, stock 
or shipping; best references. Address ‘“X., 
1836,” care Jewelers’ Circular. 





YOUNG MAN, 21, five years in line, desires posi- 
tion offering opportunities for advancement; sal- 
ary no object; excellent references. Address “C., 


1808,” care Jewelers’ Circular, 





SALESMAN, expert watchmaker, 30 years’ ex- 
perience, 25 years in New York, would like a 
position as a watch salesman. Address “‘J., 
1761,” care Jewelers’ Circular. 





WATCIIMAKER, with 14 years’ experience, first 
class worker in Swiss wrist and any kind Ameri- 
can watches, wishes position. Address “B., 
1821,” care Jewelers’ Circular. 





JEWELER, repair man and diamond setter desires 
position in store or small shop, Chicago or vicin- 
ity; 10 years’ experience; state salary. Address 
“J., 1738,” care Jewelers’ Circular. 





YOUNG MAN, 24, salesman, city or out of town, 
wishes position in wholesale jewelry line; com- 
mission or salary; best of reference. Address 
“E., 1813,” care Jewelers’ Circular. 





WATCHMAKER, 35 years’ experience, desires 
front position in good class store only; had 
charge of watch repair department. “Watch- 
maker,”’ 300 Second St., Fall River, Mass. 





YOUNG MAN, 22, at present employed with large 
Swiss watch importing concern, desires to make 
change; Al qualifications; excellent references. 
Address “‘K., 1787,” care Jewelers’ Circular. 





INSIDE MAN, 26, open to house offering induce- 
ments; 13 years’ experience, watches and jewel- 
ry; executive abilitv; unquestionable references. 
Address “D., 1812,” care Jewelers’ Circular. 





YOUNG LADY desires position with wholesale 
jewelry house; have had six years’ experience 
in capacity showroom and_ stockroom’ work. 


Address “‘B., 1840,” care Jewelers’ Circular. 





WATCHMAKER wishes position in or close to 
Detroit, Mich., about the first of September; can 
furnish good reference and wish steady position. 
Address “X., 1755,” care Jewelers’ Circular. 





WATCHMAKER of ability, courteous and com- 
petent; to take charge; wishes western position 
about Sept. 1; prefer railroad inspection; salary 
_ Address “‘N., 1797,” care Jewelers’ Circu- 
ar. 


—m 


SALESMAN, open for ring mounting line to a 
well established retail trade between New York 
and St. Louis, New York City excluded; can show 
ye nga Address “U., 1660,” care Jewelers’ Cir. 
cular. 





HUSTLING REPAIR MAN, jeweler, watchmaker, 
engraver, stone setter; first don all around man; 
desires good position in New York, Newark or 
ome aca Address “J., 1661,” care Jewelers’ 
‘ircular. 





WATCHMAKER AND ENGRAVER, two and a 
half years’ school training, several months of 
experience, wishes to locate with a first class 
jewelry store. Address “W., 1407,” care Jewel- 
ers’ Circular. 





SALESMAN, age 26, in mounted jewelry, ac- 
quainted with department and retail stores in 
Pennsylvania, Ohio, Michigan and Chicago; can 
show big results. Address “A., 1822,” care 
Jewelers’ Circular. 





INSTALLMENT jewelry store manager desires to 
make a change; wishes to associate with a party 
permanently; can install every branch of the in- 
stallment phase of the business. Address “J,, 
1647,” care Jewelers’ Circular. 





YOUNG MAN, 23 years old, wishes position as 


salesman in first class store; know the business 
thoroughly and have had experience as executive; 


Address “N., 


can furnish best of references. 
1751,” care Jewelers’ Circular. 





PAWNBROKER’S Al1 diamond and jewelry sales. 
man, 12 years’ experience; Al references, desires 
position with high class retail or pawnbroking 
establishment; Al references. Address “B.,, 
1748,” care Jewelers’ Circular. 





YOUNG MAN wishes to make change, southern 
California; good personality; salesman, watch- 
maker, manufacturing jeweler, engraver and set- 
ter. Address “Jeweler,” care L. H. Johnston, 
Ccmmodore Hotel, Los Angeles, Cal. 





ACCOUNTANT, EXECUTIVE, at present with 
a large white gold concern, wishes to get in touch 
with firm needing the services of a capable, in- 
telligent man; best references furnished. Ad- 
dress “D., 1833,” care Jewelers’ Circular. 





OPTOMETRIST registered New York, experi- 
enced in jewelry store, estimate on jewelry and 
watch work; good salesman and watchmaker; 
open for position; Brooklyn or Manhattan. Ad- 
dress “D., 1760,” care Jewelers’ Circular. 





EXPERT WATCHMAKER, 47, married, wants 
permanent position in high class store as head 
watchmaker; take full charge of watch and clock 
department; state salary and full rticulars, 

ddress “W., 1785,” care Jewelers’ Circular. 





OPTOMETRIST AND JEWELER desires to 
make change about September first; am registe 
by examination, Tennessee license; can do all 
jewelry repairing; furnish best of references. 
Address “‘F., 1759,” care Jewelers’ Circular. 





SALESMAN with large following amongst retail- 
ers and jobbers throughout the Middle West and 
South, wishes to connect with platinum house; 
medium priced goods, also platinum watches. 
Address “H., 1715,” care Jewelers’ Circular. 





EXPERT diamond cutter desires diamond _sales- 
manship position in the store or outside as 
traveler; prefers Boston or New York; first 
class references. Write directly to Leon S. 
Ayjian, 77 Bigelow Ave., East Watertown, Mass. 








WATCHMAKER, jeweler, engraver, optometrist, 
registered in Mississippi, wishes a position on 
piece or commission basis preferred; in Missis- 
sippi; only first class proposition considered. 

rite or wire, Watchmaker, care Davis & Vinson, 
Winnfield, La. 





RETAIL SALESMAN, MANAGER, wishes to 
connect with jeweler who wishes to retire or re 
lieve himself of general store work, who will sell 
an interest in business at a future date provides 
my work proves satisfactory; thorough knowl- 
edge of all branches of business; 13 years’ school- 
ing and practical experience; age 30; married; Al 
reference. Address “Q., 1629,” care Jewelers’ 
Circular. 
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SITUATIONS WANTED—Continued. 





aa 


SALESMAN, well acquainted with the 
best jewelry trade in Ontario and Mon- 
treal would like to represent a firm 
of strong standing in Canada, doing bus- 
iness with jewelers; first class refer- 
ences. Address J. A. Brown, 40 Col- 
lege St., Toronto, Canada. 








WATCH AND JEWELRY SALESMAN, experi- 
enced in retail trade of the highest class is open 
for position as salesman or buyer; thoroughly 
understands the business; can take charge of 
repair department if, required; best of references. 
Address “E., 1775,” care Jewelers’ Circular. 





SIXTEEN YEARS with The GORHAM 
Co. as departmental manager; a clien- 
tele of the finest trade from coast to 
coast; of rugged health, faculties and 
ability unimpaired; desire agency in 
New York City for manufacturer or 
position as buyer, department, sales or 
office manager; silverware, gold ware, 
watches or precious stones. John W. 
Reddal, Brook Haven, Long Island, N. 
Y., or care The Gorham Co., 5th Ave. 
and 36th St., New York. 








Zines Wanted. 


5c. a word; minimum charge, $1.25 





WANT FACTORY LINES of jewelry, watches 
and novelties for Kansas City and surrounding 
territory; commission basis. Address “‘K., 384,” 
care Jewelers’ Circular. 





SALESMAN, 
Jersey, Connecticut, 
respondence; $15 drawing. Address ‘‘H., 
care Jewelers’ Circular. 


established trade, New York, New 
Massachusetts, ga 
1 





SALESMAN, with finest established re- 
tail trade covering southern states 
wants line of platinum mountings; 
concern wishing a representation kindly 
communicate. Address “L., 1786,” care 
Jewelers’ Circular. 





SALESMAN calling on jobbers, with a line of 
solid gold rings, in principal cities, between New 
York City and Kansas City, Mc., would be in- 
terested in specialties as a side line; manufac- 
turers only. Address “G., 1815,” care Jewelers’ 
Circular, 





MOUNTING LINE WANTED; selling to 
jobbers, middle west territory; com- 
mission basis; representative having 
good following; office and headquarters 
in Chicago. Address “Circular, 508,” 
1104 Heyworth Bldg., Chicago. 


RESIDENT SALESMAN for Chicago and south- 
ern territory, to carry a side line of gents’ 14K 
watch cases; only those with a good following 
among the jobbing trade need answer. Address 
“C., 1778,” care Jewelers’ Circular. 





SALESMAN WANTED to carry side line of ruby 

—_ also 10 and 14 karat signet rings, hand 

por yang wedding rings and mountings; one who 

sells to jobbers only; write full particulars. Ad- 
dress “‘N., 1749,” care Jewelers’ Circular. 





WANTED, SALESMEN calling on retail trade in 
the States of Indiana, Missouri, Nebraska, Kansas, 
Iowa and —. to carry popular priced line 
of sterling silver flatware an llowware on a 
commission basis; a good proposition to men with 
a wide acquaintance with the trade in their terri- 
conte P. O. Box 25, Edgewood Sta., Providence, 


FIRST CLASS WATCHMAKER; good working 
conditions and salary; New Jersey; give 
Address “D., 





ticulars in first letter, ty 3 
care Jewelers’ Circular. 

SALESMAN, experienced, selling Fe ome 
trade, by ‘newly established gold 


house; communications confidential. hikers “ee 
1839, ¥ care Jewelers’ Circular. 





EXPERIENCED WATCHMAKER, pe one 
who can engrave; must be ca 
charge; good salesman; steady —— ” adieu 


“Jeweler” Box 392, Palatka, 





A REPRESENTATIVE HOUSE requires man ex- 
perienced in selling imitation pearl strings; to 
take entire charge of pearl department. Address 
“N., 1658,” care Jewelers’ Circular. 








Gelp Wanted. 


5c. a word; minimum charge, $1.25 





WATCHMAKER and engraver. M. A. Selbert, 


Frankfort, Ky. 





WATCHMAKER and _ jeweler. 
Frankfort, Ky. 


M. A. Selbert, 





JEWELER, engraver and clock repairer. M. A. 


Selbert, Frankfort, Ky. 





FIRST CLASS WATCHMAKER at once; send 
references. T. C. Tanke, Inc., 378 Main St., 
Buffalo, N. Y. 


SALESMAN WANTED; good opportunity for live 
wire; one experienced in retail white stone jewel- 
ry store; strictly confidential. Apply Erwin’s, 
1484 Broadway near 43rd St., New York. 





GOOD CLOCK MAKER and assistant watch- 
maker; good working conditions; New Jersey; 
give references and particulars in first letter. 
Address “E., 1796,” care Jewelers’ Circular, 





WANTED, a live man to represent us in the South 
on commission; the line is composed of metal 
goods in sterling rolled plate and plate silver. 
Address “B., 1735,” care Jewelers’ Circular. 





WANTED, watchmaker and good counterman; $60 
and commission per week; only New York man 
need apply; steady position with advancement. 
Address “W., 1731,” care Jewelers’ Circular. 





SIX jewelers, setters and jobbers, polisher; state 
experience, references and salary wanted. Wilcox 
& Son, Des Moines, Iowa. 





WANTED, a clever retail jewelry salesman; state 
age, experience and salary wanted. Address 
Jos. Gumm, Jackson, Mich. 





EXPERIENCED retail jewelry salesman; perma- 
nent position, good salary and chance for advance- 
ment. Pfeifer Jewelry Co., Little Rock, Ark. 





WANTED, salesman experienced in wholesale 
wrist watches, watches, general line of jewelry. 
M. Annunziata, 22 Sixth Ave., Newark, N. J. 





WANTED, first class watchmaker, engraver and 
jeweler; would prefer optometrist ; in a Swedish 
settlement. Hoffman Jewelry Co., Princeton, IIl. 





WANTED, ENGRAVER for shop work; all around 
man, one who can cut small steel dies; good pay, 
steady work. Dennis & Tennant, Salt Lake City, 
Utah. 





WANTED, FIRST CLASS MAN who is an en- 
graver, jeweler and diamond setter. Rosenfield 
evr Co., 112 W. Main St., Oklahoma City, 
Okla. 





WANTED, JEWELER, general repair man; must 
do first class diamond setting and box trimming; 
$40 per week. Address “U., 1557,” care Jewel- 
ers’ Circular. 





JEWELER, ENGRAVER and clock repairer, at 
once; steady position; reference, salary ex- 
pecte -d in first letter. Sarphie Jewelry Co., Hat- 
tiesburg, Miss. 





—_— 





Side Lines. 


5c. a word; minimum charge, $1.25 








to handle line on Pacific 


WANTED, salesman 
Hallam-Rice Co., 


Coast on commission basis. 
59 Page St., Providence, R. I 





WANTED, first class watchmaker; permanent posi- 
tion, excellent working conditions; state salary 
and reference in first letter. The Gold Shop, 
Pittsfield, Mass. 





WANTED, two jobbing jewelers and stone setters; 
also two diamond setters and engravers; perma- 
nent positions. Birmingham Jewelry Co., Bir- 
mingham, Ala. 





a 


SALESMAN, with following among retail jewel- 
ers, out of. town, for fast selling line of adies’ 
Wrist watches, on commission basis, Max Z. 
Stein, 21 Maiden Lane, New York. 





JEWELER, one who can act as second stone set- 
ter and fill in on repairs; good wages and steady 
work. Address Taylor & Co., 162 S. Main St., 
Salt Lake City, Utah. 


JOBBING JEWELER and engraver; must be 
stone setter; permanent position for ‘right man z 


State age, nationality, experience, references an 
eer. in first letter. Carl Mayer Co., Austin, 
ex, 





WANTED, two combination men, watchmaker and 

jeweler and watchmaker and optician, with 

ichigan license; state age, experience, and 

salary wanted, Address Joseph Gumm, Jackson, 
ic 





WANTED AT ONCE, first class engraver and 
jeweler; must be stone setter; permanent posi- 
tion for first class workman under most favorable 
conditions. Jolly Wynne Jewelry Co., Raleigh, 





MANUFACTURER of 10 Kt and 14 Kt emblems 
has territory open for representation; state terri- 
tory, experience, reference and full details in first 
—_ Address “A., 1781,” care Jewelers’ Cir- 
cular, 





FIRST CLASS WATCHMAKER to take charge 
of watch repair department; will pay good salary; 
full pa on application. The Mahan 
Jewelry Co., 26 E. Pikes Peak Ave., Colorado 
Springs, Colo. 





WANTED, COMBINATION MEN, jewelers and 
setters; must be first class workmen; permanent 
positions; give references and salary expected, 
married or single. Address “S., 1512,” care 
Jewelers’ Circular. 





SALESMAN; uptown, New York, house making 
mountings of the highest class seeks a live wire 
representative ; exceptional opening for the right 
man; reply in detail. Address ‘““‘W., 1834,” care 
Jewelers’ Circular. 





WANTED, first class diamond setter on platinum 
and white gold; good permanent place for the 
right man; give full information in first letter. 
Address Ostbve & Anderson, 622 Nicollet Ave., 
Minneapolis, Minn. 





WANTED, first class watchmaker and salesman; 
one who can do jewelry work or engraving pre- 
ferred; state age and send photo with application, 
give reference and state salary expected. - 
lerud’s Marshalltown, Ia. 








(Special Notices continued on page 160) 
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Special Notices. 


(Continued from page 159) 








HELP WANTED—Continued. 





JEWELER AND ENGRAVER; steady position; 
state salary in first letter. Reininger’s Jewelry 
Store, Easton, Pa. 





WANTED BY REPRESENTATIVE HOUSE, 
salesman to carry line of diamond mounted rings 
and loose diamonds; salesman with established 
trade in small towns preferred. Address “D., 
1657,” care Jewelers’ Circular. 





SALFSMAN; manufacturer of high grade plat- 
inum jewelry, wants an exceptionally good sales- 
man to work on commission hasis; no objections 
to a non-conflicting side line. Address “M., 
1835,” care Jewelers’ Circular. 





WANTED BY MANUFACTURING JEWELER, 
<alesman on a strictly commission basis, to sell 
to the retailers in and about St. Louis; give ex- 
perience, age and_ references. Address “W., 
1415,” care Jewelers’ Circular. 





A1 WATCHMAKER; must be all around 
man; highest wages to the right man. 
Feinberg & Nieder, 750 E. 63rd St., 
Chicago, Iil. 





WATCHMAKER AND ENGRAVER; good wages 
and opportunity to a good experienced workman, 
who can manage the business when desired; 
reference from former employers. Thomas J. 
Apryle, 512 Main St., Johnstown, Pa. 





IFWELER WANTED ON REPAIRS, one who 
is able to do job setting; state salary expected, 
experience, married or single, and where in the 
past emploved; very good job for the right man. 
Address “T., 1806,” care Jewelers’ Circular. 





COMPETENT watchmaker, salesman, engraver, 
good all around man for pleasant, permanent po- 
sition; write fully age, experience, capabilities, 
married or single, wages wanted, enclose sample 
eneraving. Charles F. UHalbkat, Watertown, 





WANTED, Pacific Coast salesman, experienced 
selling jewelry and novelties for coast and Den- 
ver west by well known importing firm; commis- 
sion hasis with drawing; best references re- 
quired. Address “S., 1742,’’ care Jewelers’ 
Circular. 





A WONDERFUL opportunity for a man with an 
established trade in the Middle Western States to 
carry our general line, also popular priced 
mounted diamonds of our own importation; com- 
municate with Jos. Sculler, 9 W. Long St., 
Columbes, Ohio. 





FIRST CLASS optometrist and watchmaker 
wanted; one that is registered in Texas; a man 
of ability and character; send particulars in first 
letter, ales references; good pay and opportunity 
for advancement to the right party. H. 
Dreier, Sabinol, ‘Texas. 





WATCHMAKER WANTED to repair 
American and Swiss watches; must be 
thoroughly competent; state salary and 
give reference. T. H. Evans, Orlando, 
Florida. 





FIRST CLASS watchmaker, who can do plain en- 
graving; permanent position in well known store. 
located near Kansas City; population 18,000: ex- 
cellent working conditions: good salary. Address 
Ee. M. Dawson, care C. A. Kiger Co., Firestone 

Bildg., Kansas City, Mo. 





WANTED, watchmaker of ability and character; 
must rst class on railroad and_ bracelet 
watches; front bench, good town. fine climate 
and store; must furnish Al references. state 
salary and how soon you can come. Will L. 
Fredeking, Enc., Clifton Forge, Va. 





WANTED, watchmaker and engraver, to take 
place of man who has been with me for 14 
years and is going into business for himself; 
good salary; nice place te work for the right 
man. C. C. French, Erie, Pa. 





EXPERIENCED WATCHMAKERS 
wanted at once for bench work only; 
best of working conditions and good 
pay. Address “F., 1782,” care Jewelers’ 
Circular. 





WANTED, JEWELRY SHOP FOREMAN, first 
class man, hi moral character, competent to 
take care of shop in one of the largest jewelry 
stores in the country, in a large city in Texas; 
give past experience, salary expected and full 
particulars first letter. Address “S., 1405,” care 
Jewelers’ Circular. 





WANTED, first class watchmaker and jeweler; 
permanent position; no complicated work; some 
stone setting and general jewelry work; first 
class store and fine surroundings; must be pleas- 
ant; youne man desired; send references, state 
salary. Robert A. Creech, Leading Jeweler, 
Goldsboro, N. C. 





WANTED, first class watchmake:, jeweler and 
engraver; must be a good salesman, have at- 
tractive personality, to meet fine class of trade; 
several references required; splendid opportunity; 
permanent; send photo, state salary expected and 
give references in first letter. H. M. Hellerud, 
Marshalltown, Ta. 


Zor Sale. 


Steres, Stocks and Businesses. 
5c. a word; minimum charge, $1.25 





FCR SALE, best paying jewelry store in west; 
gocd run optical and repair work; best store and 
location; low rent. Box 28, Shelby, Mont. 





FOR SALE, $35,000 JEWELRY STORE, well es. 
tablished in best city in Middle West; owner 
wishes to retire; terms to responsible party, 
Address “‘V., 795,” care Jewelers’ Circular. 





ESTABLISHED JEWELRY BUSINESS with the 
most up to date watch repair department; best 
location in the city; will sell for $5,000 cash only, 
Address P. O. Box 562, Springfield, Mass. 





FOR SALE, a good paying, established jewelry' 
store, as it is, or will reduce to suit; can be 
handled very reasonable; Iccated in southern 
Minnesota; investigate. Address ‘“S., 1772,” 
care Jewelers’ Circular. 





FOR SALE, complete, retail jewelry business in 
large Middle Western city; fine downtown loca- 
tion; splendid up to date stock and fixtures; 
finest opportunity for right man. Address “K,, 
1596,” care Jewelers’ Circular. 





HIGH GRADE retail jewelry store located in the 
heart of the business district in Kansas City, 
Mo.; this is a first class proposition and will 
bear inspection; for full particulars address “V., 
1747,” care Jewelers’ Circular. 





FACTORY SUPERINTENDENT WANTED to 
take entire charge of factory of established manu- 
facturing business; must be competent and _ thor- 
oughly familiar in the making of platinum and 
also white gold rings and jewelry; excellent op- 
portunity; answers treated in strictest confidence. 
Address “K., 1475,” care Jewelers’ Circular. 





WANTED, experienced watchmaker, jeweler. en- 
graver; permanent pcsition fer good all around, 
agreeable workman; first class store; pleasant 
surroundings; congenial employers: good town to 
live in; population 4.500; full particulars in first 
letter: experience, age, salary expected; size fam- 
ily if married: references, etc. John W. Ruth 
& Sons, Shelbyville, Tenn. 





JEWELER AND ENGRAVER. combination man 
wanted: must be good engraver and be able to 
do all kinds of jewelry work, new as well as re- 
pairs; no one but a steady. reliable and denend- 
able man need apply; we do not pay transporta- 
tion but the right man will have rermanent 
position; state salary expected. FE. Hertzberg 
Jewelry Co., San Antonio, Texas. 





WATCHMAKER, ENGRAVER and light 
jewelry repairing; must be first class 
on watch bracelets; canable to take 
care of repair department: best work- 
ing conditions; permanent position; 
state aae, experience, reference and 
salary in first letter. J. L. Young & 
Co., Winston-Salem, N. C. 





SALESMAN WANTED; a large reliable manu- 
factrrer of a nopular priced silver plated hollow- 
ware line with a well established trade is look- 
ing for a hustler to represent them in the fol- 
lowing territory: New York State. New Eng- 
land States. also certain cities in Ohic, Indiana. 
Tilinois and Michigan: to the right party a good 
promsition will be offered; can carry one non- 
conflicting side line; if you are looking to better 
vourself answer this advertisement immediately. 
Address “‘M., 1792.” care Jewelers’ Circular. 





WANTED, by a large concern manufac- 
turing an extensive line of sterling 
silver hollowware, toiletware and ster- 
ling and plated novelties, a New York 
City representative: must have a per- 
sonal following with the jobbing and 
devartment store trade: a fine oppor- 
tunity for the riaht man: all corre- 
svondence strictly confidential. Ad- 
dress “J., 1682,” care Jewelers’ Circular. 





FOR SALE, watch repair and optical office, ground 
floor; established 30 years; best location in city; 
have two watchmakers; more work than three cau 
do; population over 40,000; less than $1,000 will 
handle. P. O. Box 45, Greensboro, N. C. 





FOR SALE, JEWELRY STORE in town of 4,000; 
no competition, only watchmaker in county; fine 
for optician, none here; good surrounding coun- 
try; best town of its size in South Georgia; selling 
on account of health. Address “K., 1639,” care 
Jewelers’ Circular. 





FOR SALE, nice little jewelry store in one of 
the best farming and onion growing sections in 
Northern Indiana; population 1000; paved streets, 
water and electric fights: no competition; best of 
reasons for selling; fine opening for optician. 
I.. O. Trump, Churubusco, Ind. 





FOR SALE, only jewelry and victrola store in a 
prosperous iron town in Eastern Pennsylvania do- 
ing a good business; all .repairs two men can do; 
business running 50% ahead of last year; cheap 
rent and fine new store front; stock and fixtures 
invoice about $17,000, can reduce. Address 
“P., 1754,” care Jewelers’ Circular. 





\RE OPPORTUNITY. a platinum house will 
sell a well equipped shop, a running business, 
complete stock of platinum mountings, transfer 
all accounts of the fcur territories it is being 
represented in; a good chance for the _ right 
man; sum required $20,000 to $25,000. Address 
“\., 1762,” care Jewelers’ Circular, 





WE OFFER FOR SALE one of the most compiete 
up-to-date jewelry stores in Virginia; good clean 
stock, nice up-to-date mahogany fixtures; a good 
going paying business; only reason for selling 1s 
that have made enough money and want to 
retire; nice little city, about 15,000 population; 
if interested it will pay you to investigate. Ad- 
dress “S., 1482,” care Jewelers’ Circular. 





HAND WROUGHT silver worker can 
purchase at sacrifice or lease on per- 
centage basis complete plant with es 
tablished trade; opportunity to secure 
successful business. Address “Circular, 
569,” 1104 Heyworth Bidg., Chicago. 








FOR SALE on account of failing health of one of 
partners will sell choice of one of two stores, 
both in county seat towns, division points watch 
inspection at both places; repair ak om $300 
to $400 per month, sales $20,000 to $30,000; 
population about 4000; no competition at one 
point, not much at other; large territory to draw 
from; invoice about $14,000, can uce, Ad- 
dress “I., 1753,’’ care Jewelers’ r 
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FOR SALE—Continued. 





FOR SALE, well established jewelry and optical 
store in southern Ohio; town of 5,000, county 
seat, farming community; large scope of coun- 
try to draw from; doing $25,000 business per 
year; all the repair work two men can do; only 
one other store in town; stock and good fixtures 
will invoice about $15,000; will lease or sell the 
room; reason for selling poor health and not able 
to look after business; must sell at once. E, W. 
Muntz, Hillsboro, Ohio. 





ATTENTION, MECHANICS! I have an estab- 
lished jewelry store fcr 15 years in one location 
in a town cf 35,080 population, doing business 
around $10,000 a year, with $5,500 stock and 
fixtures; repairs average $300 per month; work 
plentiful for two; will sell at a_ sacrifice for 
$3,000; lease runs to Nov. 1, 1925; rent $75 
per month; it will pay you to auswer this ad. 
for more particulars. Address H. Levitch, 29 
E. College St., Asheville, N. C. 








For Sale. 
Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 


J. B. GORDON will pay cash for your entire or 


surplus stock and fixtures; have bought some 
of the largest stocks in the U. 
surplus stock and check 
B. Gordon, 387 ashington 


S. A.; send your 
return mail. J. 
t., Boston, Mass. 





HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and jewelry; 
send your stock to me and receive money by 
return mail; national bank references; all busi- 
ness strictly confidential Emil Noel, 29 E. 
Madison St., Chicago, Ill. 





— 


WILL SELL HALF INTEREST in a pecs 
business manufacturing all kinds of jewelry and 
department store displays; plant fully equipped to 
turn out both woodwork and finished merchan- 
dise; investors are invited to investigate. Ad- 
dress “S., 1527,” care Jewelers’ Circular. 





WILL BUY OR SELL your jewelry 
store for cash; get my proposition be- 
fore you close a deal. Herman Nathan, 
Auctioneer, 5207 Calumet Ave., Chicago. 





_ 


AM IN THE MARKET TO BUY an established 
jewelry store and have the cash to pay for in 
full; following States preferable: Ohio, Pennsyl- 
vania, Virginia, Maryland, Delaware, New Jersey 
and upstate New York. Address Charles S. 
Rivchun, 6200 Belvidere Ave., Cleveland, Ohio. 








RIVETT LATHE, face plate, tail stock, 18 chucks; 
like new; make me an offer. George Hoffman, 
care Glaser & Rivers, Tucumcari, New Mexico. 





JEWELERS, if it’s safes, we have them; fire and 
burglar proof, largest stock in city; re-built, 
guaranteed like new. Acme Safe Co., 216 Center 
St., New York. 





FOR SALE, large size, Seth Thomas street clock; 
also 5 ft. electric illuminated spectacle sign; 
will sell cheap to quick buyer. 
42d St., New York, 


Bendix, 133 E, 


HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a posi- 
tive buyer if you really want to sell. 
Isaac Rich, 21 Bromfield St., Boston, 
Mass. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the highest order. Van 
Praag & Co., 459 Broadway, New York, estab- 
lished 1889. 





AMERICAN WATCH MOVEMENTS, seconds, 
on all ces and sizes, frcm seven to 21 jewels; 
cases 20 and 25 years. Mark Nelson, 49 
Maiden Lane, New York. 





COMPLETE MACHINERY and tools to manu- 
facture ladies’ wrist watch cases; consists of 
dies, latest fancy styles, electric rollers, screw 
press and many other tools;: good reason for sell- 
ing; aan Address ‘“‘N., 1750,” care Jewelers’ 
Circular. 





FIXTURES, complete set of first class jewelry 
store fixtures, in Minnesota; up-to-date, very rea- 
sonable; Al shape, four floor cases, three wall 
cases, safe cash register, office desk, chairs; two 
work benches, decorations, etc.; fixtures are 
ocak, Address “I.., 1773,’’ care Jewelers’ Cir- 
cular. 








Business Opporhmities. 


5c. a word; minimum charge, $1.25 





MR. JEWELER! If you want cash for your en- 
tire jewelry stock and fixtures, write J. A. Conn, 
719 Hippodrome Bldg., Cleveland, Ohio. 





OPPORTUNITY FOR WATCHMAKER to be- 
come partner in first class growing watch repair- 
ing business; must have $1,000 to invest. Ad- 
dress “B,, 1780,” care Jewelers’ Circular. 





FULL CASH VALUE for all or any part of 
your stock and fixtures; wire or write us; buyer 
will be sent at our expense; best financial refer- 
ences. Braude, Litt & Holtsman, 337 W. Madi- 
son St., Chicago, Ill. 





FOR YOUR STORE OR ANY PART we will 
ay highest cash price; send us package; check 
return mail; goods held until you accept 
check. S. & S. Co.. Auctioneers and Appraisers, 
Room 700, 32 S. Wabash Ave., Chicago, IIl. 








WE PAY SPOT CASH for merchandise 
and fixtures; when ready to sell tele- 
phone Stuyvesant 8515. Regan Pur- 
chase and Sales Corp., 196 and 198 
Third Ave., New York. 





WANTED, energetic salesman to hecome partner 
in a well established New York platinum house, 
that is represented throughout the country; will 
ecnsider a man of good selling ability only, who 
can invest about $10,000; best cpportunity for 
right man; write at once. “S., 1763,” care 
Jewelers’ Circular, 





WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a position 
to pay you more than anybody; check 
by return mail; best bank references; 
business confidential. M. Bennett & 
Co., 59 E. Madison St., Chicago, III. 





MONEY ADVANCED ON STOCK;; consign part 
or all your stock to me; I will pay cash or on 
a commission basis; I also have an outlet for 
used and repaired watches; I extend a special 
invitation that you attend my sales every Wednes- 
day, held in my salesrooms: best bank refer- 
ences. Louis Robinson, The Jewelers’ Auc- 
tioneer, Room 602 Mallers Bldg., Chicago, Ill. 





JUNE, JULY, AUGUST, SEPTEMBER, 
the Jewelers’ Nemesis Period; now 
is the time when your surplus stock 
should be converted into cash; send 
us a trial shipment to convince your- 
self that we pay the highest price; 
check mailed to you immediately upon 
receipt of shipment and merchandise 
held until offer is accepted by you; if 
not accepted, merchandise returned at 
our expense; ask your banker as to our 
reliability. J. L. Art & Co., Largest 
Buyers of Stocks, 21 S. Wabash Ave., 
Chicago, III. 


surplus stock of jewelry 
pay the very highest cash prices; no stock too 
—. 25 years’ ex 
an je 





DO YOU CONTEMPLATE RETIRING or going 
out ef business? 


I will buy your entire or 
diamonds, etc., and 
: ‘perience in buying diamonds 
welry; it will be to our mutual benefit 


to communicate with me; best references. I. 
Oleniek, 650 Broadway, New York. Telephone 
0095 Spring. 





NOTE! DO YOU WANT to raise cash 


quickly? We aim to purchase your 
entire stock of diamonds, watches, 
jewelry, silverware, also fixtures for 
spot cash; you may send part or all of 
your goods to us at our expense and we 
will forward check at once; bought out 
some of the largest concerns through- 
out the United States; established 30 
years; bank and mercantile references 
of the highest character. Brooklyn 
Purchasing Syndicate, Frank Walker, 
prop., 610 Broadway, Brooklyn, N. Y. 
Telephone 1757 Stagg. 








Wanted to Purchase. 


5c. a word; minimum charge, $1.25 





WANTED, Leiman -polishing and dust collecting 


machine; send cach price only. The 


hing : Basch Co., 
2075 FE. 9th St., Cleveland, Ohio. 





WANTED, sliderest and filing rest to fit Webdster- 


Whitecomb No. 
and make. 
Circular. 


lathe; state price, condition 
Address ‘S., 1788,” care Jewelers’ 





SPOT CASH for diamonds, jewelry, watches, gold, 
silver, ==. surplus or discontinued stocks, 


jobs, all valuables; send small or large shipments 


mail or express; cash sent, first return mail; 


goods held ten days; returned if not satisfied; 
unlimited resources; 


n bank references. M. Leon 
Simon, smelter, refiner and broker, 315 Hippo- 


drome Bldg., Cleveland, O. 








G Exchange. 


5c. a word; minimum charge, $1.25 








FOR EXCHANGE, my six-foot jeweler’s safe, a 


watchmaker’s bench and wheel; want optical 
machinery, equipment or lenses. F, H. Stuck, 
Racine, Wis. 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 





OUR SLOGAN: 


perfect work, prompt service, 
reasonavle prices: mail orders served; special 
rate casing for importers; work called for in 
city. Wriie for price list. Roth Bros., 761 
Sixth Ave., New York. 





NATIONAL SPECIALTY WATCH CO., 37 S. 
Wabash Ave., Room 1200-A, Chicago, will do 
your watch repairing reasonably and promptly; 
send us your next package of repairs as a trial; 
we guarantee our work for one year. 





S. A. Peck & Co., 29 
Ill. 


JEWELERS, our prices and workmanship on watch 
work positively guaranteed; our vast clientele 
the strongest argument; cheap watch work is 


false economy; mail orders promptly served. 


E. Madison St., Chicago, 








SAVE YOUR HAIR; send your watch work tu 
us; our shop is a department of your store; our 
men are your employes; your wishes command 
our attention. 
Ave., Chicago, Ill.; Watch Repair Department; 
ask for price list. 


J. L. Art & Co, 21_S. Wabash 


(Special Notices continued on page 162) 
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Co Zet. 


5c. a word; minimum charge, $1.25 











PART OF OFFICE to rent; good light. 
504, 21 Maiden Lane, New York. 


PART OFFICE AND DESK ROOM to let; 


Room 

) ane 

light. Inquire Room 508, 9-11 Maiden Lane, New 
York. 


STORE TO LET, good location for pawnshop; 
uptown New York City. Call Cortlandt 6840, 
New York. 











OFFICE, good for a desk 


SMALL PRIVATE 
Room 1113, 108 Fulton 


room; rent reasonable. 
St., New York. 


1N CHICAGO, private office and vault in high class 
suite in Columbus Memorial Bldg. Apply Son 
& Prins, Room 801, 31 N. State St., Chicago, 
Ill. 








OFFICE SPACE; manufacturing firm of platinum 
jewelry will share clean, well equipped office and 
shop; use of safe and telephone. m 804, 71 
Nassau St., New York. 


PART OF OFFICE, including safe; excellent 
north light; 87 Nassau St.; suitable for watch- 
maker, engraver or setter. Address “J., 1231,” 
care Jewelers’ Circular. 








TO LET, part of modern fully equipped factory; 
good light: Newark: for manufacturing jewelry; 
state line; only responsible people with best of 
references. Address “O., 1779,” care Jewelers’ 
Circular. 





FIFTH AVENUE SPACE, corner 46th 
St.; 200 square feet all North light, 
Ideal for stone dealer, watchmaker or 
jeweler. Apply 12th floor, 562 Fifth 
Ave., New York. 
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WILLI 


All 18K White Gold, $34.00 to $70.00 per dozen. 
Memorandum packages sent on request to rated dealers. 


515A Congress Street, Portland, Maine 


18K White Gold Hexagon, Oe 
tagon, Square or Emerald tops, 
with 14K Green Gold Shanks, 
$30.00 to $60.00 per dozen. 


AM M. CROSS, Manufacturing Jeweler 








yard. 
sample 


It Takes 10 Minutes to restring Pearls with 


HERCULES! 


Yes, sir, even less than that time. 


GEORGE PHILLIPS & COMPANY 


h 3c per 
2c per yard in 25 yd. lots. Liberal 
and instruction sheet SENT FREE. 


Scranton, Penna. 








Wianted to Rent. 


5c. a word; minimum charge, $1.25 








DIAMOND SETTERS WANT SPACE; 
light, six or eight windows; downtown, 
York, district preferred. Address “W., 
care Jewelers’ Circular. 


good 
New 
1829,” 











CARL LIEBERMAN 
Reliable Watchmaker to the Trade 


Swiss and American Wrist Watches Our Specialey 
Our Guarantee: Perfect work, : cor 


Telephone Beekman 8383 


rompt service 
and lowest possible prices. 
Nassau St., Room 1006, New York 





GLegal Notice. 


5c. a word; minimum charge, $1.25 








NOTICE IS HEREBY GIVEN that the firm of 
Harry Magaliff & Philip Rabinowitz, of 61 Crys- 
tie St., Borovgh of Manhattan, City of New 
York, has this day heen dissolved, and Mr. 
Harry Magaliff remains and assumes all obliga- 
tions. New York, July 12, 1923. Signed Harry 
Magaliff, Philip Rabinowitz. 





THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear — scarf-ping, 
etc. 


for all sizes of scarf- 


pin wire. Guaranteed. 
SAFETY CATCH 


for Brooches, etc. 


EAR WIRES 
Can be applied to any 


for unpierced ears, 
work where pin tongues 


JS Ase: 


Open. Closed. Closed, 


Open. 
Descriptive Circular on Application. 

Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C,. IRVING WASHBURN, 108 Fulton Street, N.Y, 





The Buyers’ Directory 
Price, $1.00 | 


The Jewelers’ Circular Publishing Company 
43 John St., corner Broadway New York 








Genuine Butterflies in Lockets 
(1/10 Gold and Sterling’ Silver) 
and Butterfly Art Novelties. 

We are Manufacturers—if you buy directly 
you save money. Send for memo selection. 
BUTTERFLY NOVELTIES 
AND JEWELRY IMP. CORP. 

33 Bromfield St., Boston, Mass. 


ODD SHAPE 


Watch and Clock GLASSES 
New York Watch Glass Co. 
79 Nassau St. New York 


























R 


WATCH GLASSES 


Perfect Fitting 


ODD SHAPE 





Dust Proof 
114 Fulton St., New York 


UGER & KEIH 





LAPIDARIES 


Cutters of Precious and Semi-Precious 
Stones, Fancy Onyx and Drilling. 
QUICK SERVICE 


Ful St. 
Rooder & Brown “xi 


New York 














Miscellaneous. 


5c. a word; minimum charge, $1.25 








ACCOUNTANT, books opened, kept and audited, 
statements rendered; thorough jewelry and kin- 
dred line experience. ‘‘Accountant,” 180 Broad- 
way, Room 124, New York. 


EASILY LEARNED watch and clock repairing 
by the Drexler Simplified Course; send for 
free sample drawings. Boszhardt-Possin Co., 
209 Grand St., Milwaukee, Wis. 








The finest Tower Clocks in the world are made by ‘ 
The E. Howard Clock Company of Boston. Also a 
very complete line of substantial and accurate clocks 
for the bank, office and school. 
Write us for full information 
THE E. HOWARD CLOCK CO. 


373 Washington St. Boston 
31 North State St. Chicago 
Established 1842 


309 Broadway, New York 

















July 25, 1923. 





YOU CAN’T 
RUB OUT THE 


FACTS 











Just a Few of the 


Witnesses 
Whose Testimony 


PROVES 











The Value of 
HAND SALES 


Square Deal Miller 


: Detroit, Mich. 
David Goldman 
Milwaukee, Wis. 


Holts Incorporated 


Newark, N. J. 
Desbouillons 

Savannah, Ga. 
Carl Mayer Co. 

Austin, Texas 
Stelfox Co. 

Austin, Texas 


The Fred Brodegard Co. 
Omaha, 
E. J. Scheer 
Geo. Ka 
ol Toledo, . Ohio 


Hadley B. Dodge 
Lynn, Mass. 


The Duhme Jewelry Co. 
Cincinnati, Ohio 


W. A. Sturgeon Co. 
Detroit, Mich. 


Neb. 
Rochester, N. Y. 


Narcisse-Beaubry 
Montreal, Canada 


C. E. Wheelock & Co. 
Peoria, IIL 
J. M. & W. Westwater 
Columbus, Ohio 
The Green Joyce Co. 
Columbus, Ohio 
Davis & Freeman 


L. W. Vilsack 
Pittsburgh, Pa. 


Kingsbacher Bros. 
Pittsburgh, Pa. 


F. W. Hoffman Est. 
Albany, N. Y. 


Atlanta, Ga. 





The Aggregate Value of the 
Above Stocks Was Over 


$2,500,000 


Two Million Five Hun- 
dred Thousand Dollars. 
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or small their stocks 





Hand service is available to all 
Jewelers no matter how large 
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You Can’t Rub 
Out the Fact That 


HAND 
AUCTION 


SALES 


Are Invariably Successful 
And successful from the point of 
view of the 


Jeweler’s Permanent 


Welfare 


You Can’t Rub Out the Fact That 


JAMES L. HAND 


America’s Leading 
Jeweler’s Auctioneer 
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You are given a DIGNIFIED, SUCCESSFUL AUCTION the advertising value of 
which, and the stimulation of yourself and your clerks to BETTER SALESMANSHIP 
and more UP-TO-DATE MERCHANDISING following the sale, will be worth TEN 
TIMES ITS COST. 

Your stock, including all your unsalable or out-of-date merchandise, is quickly turned 
into CASH at a good price. 

HAND METHODS of selling your stock does not discredit you with your customers in 
any way, but does leave you with a clean reputation, increased prestige for your store, 
and hundreds of NEW and PERMANENT CUSTOMERS. 

Dignity, Integrity and the Square Deal are the basis of all business success, 

A complete knowledge of the jewelry business—cf the jewelers’ business problems—of 
the quality and value of the various kinds of merchandise carried by jewelers, and over 
twenty years’ experience selling jewelers’ stocks at auction, are a few of the HAND 
oo. and explain the unusual and invariable success of HAND AUCTION 
These are the reasons, also, why THERE IS NO GUESS WORK ABOUT A HAND 
AUCTION SALE! 

I have associated with me two of the most efficient and experienced auctioneers in the 
United States. These men are trained in HAND METHODS and have brilliant records 
of successful sales. This association makes it possible for me, without risk of accident 
or illness, to undertake the largest sales proposition, and gives you the benefit, besides 
my persona] services, of the help, when necessary, of these associates. 

The unqualified indorsement of members of the National Jewelers’ Board of Trade, of 
Banks and Trust Companies, the United States and Canadian Courts, of Wholesale 
Jewelers and reputable Retail Jewelers from all parts of the United States and Canada, 
PROVE THE VALUE OF HAND METHOD AUCTION SALES. 

The testimony of these witnesses prove the truth of every statement in our advertis- 
ing. This testimony is yours for the asking. 


+ Mag ol ithe Asking | It tells of the efficient, honorable methods that 


Send for It TO-DAY 


have made Hand the leader in his profession. 


JAMES L. HAND 


America’s Leading Jeweler’s Auctioneer 


14 Maiden Lane 


Phone Cortland 6496 


NEW YORK 
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Don’t Breathe Polishing Dust! Gold, Silver 


Here’s a machine with lungs that will breathe in this 
dust and save your own lungs—protect your health—save 
you from disease and will increase your income for the 
privilege of doing it. No matter how small or large the 


. 
amount of work you do don’t breathe the dust. Save it P] t 
and recover its value as sweeps by using a Inmnum 
LEIMAN BROS. 


Patented Refiners and Assayers 


LEIMAN BROS. ph T. B. HAGSTOZ @® SON 
' us 709 Sansom St., Philadelphia 


Collector 


and 









































for one or two 
men—for buffs up 


inches diam- 9 Throw your worn out Tiffany Rings in the 
ee DON T melting pot. SEND THEM TO US. We 
only 2x4 feet. A will make them look like new for 75c and up. 














smooth running, 
isel tfit ‘ 
tat will eat i M. J. Stern & 
lay Age Brother 
short time. ne Repairing and Special ¥ 
40% INCREASE IN SWEEPS VALUE > Order Work for the | Ve 


: : , ‘ Retail Trade 

is what many users claim. Don’t let this get away from you to escape 

out the window and keep your shop untidy. You'll be pleased with 61 BEEKMAN ST. 
this outfit. ORDER TODAY and begin saving without further costly New York City 


Gclay. UP TO % CT. $0.75 
anufacturers New York UP TO CT. 1.00 


a for ca, Lei 3 60-62 Lispenard St. UP TO 
ule LEIMAN Bros. 22x aetna UPTO 266 130 


ANNOUNCEMENT 
Mr. Jeweler - L A T i N 


50 to 100% Profit Gold—Silver— Platinum 


GIFTS, Other Than Jewelry but Adaptable to a 
Jeweler’s Stock. SILVERWARE REPAIRED 
Practical French Novelties Replated and restored like new 
MESH- 
Exclusively Designed in Gold Lace and French Trimming. ett ee 


Vanities, Trays, Dresser Sets, Fancy Work Baskets, Doll : is . . 
Nite Lamps, Telephone Slates, Etc. Advance Estimate furnished if desired. 


Your first order will convince you Write for price list Today 10 So. Wabash Ave 
WINTER’S JEWELRY ENCRAVING E RVI C 


uaa w. nND NOVELTY Co. WaARTZ & ciski CHICAGO 


Chicago, Ill. 
Bronzes—Metal Artware oe” nae 
McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 

Foot Presses Iagot Molds Tubbing Machines Burnishing Lathes 

Screw Presses Glass Presses Hammering Machines Solder Grirders 

om = - eee” oo 
bed PP Ro ~ Sh aed nal w 7 : sei iat r’s ‘Cla: . 
Repaired by Refinished aan” a 





















































237 Eddy St. Providence, R. I. 








Send the Job to Us and Get an Estimate e 
If it can be repaired we can do it. We Ae Manufacturers of 18k 


guarantee to please you. a, White Gold Mountings 
= Order Work our Specialty 
GILBERTSON & SON. EY REPAIRING ‘AND’ DIAMOND SETTING 
Z Mail orders promptly filled 
Silversmiths Gold, Silver and Platinum Plating 


5 So. Wabash Ave. CHICAGO, ILL. L-B JEWELRY MFG. CO., INC. 


1465 Broadway, New York 


<—S 
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RT Wis the Art Method Promises it Puts 


Across. The Art Method promises much; 
it promises to clear your shelves of dead 
stock, to draw crowds into your store; to make 






















PERMANENT customers of the NEW customers ie! 
Good business is all a method of it gets for you. Yes, the Art Method promises 
knowing how. The Art Method much but it performs more. 
is unfailing, dependable ; the Art Write, wire or phone for further information. 


Organization is financially re- J 3 ART & CO 
sponsible. : : 


Wholesale Jewelers, Auctioneers and Appraisers 
We Buy For Spot Cash Entire Jewelry Stores Ai 


21 South Wabash Ave. CHICAGO, ILL. 











Tel. 5596 Cortland 
& 
" for the Jewelry Trade 
2 | Do you need an auction sale of the modern kind, conducted by mén of 
wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale a 
conducted in such a manner that it will be a pleasure to you and your cus- re 
tomers. No red flag used. All sales conducted personally, assisted by Mr. | 
C. Casper, high class auctioneer. 


References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 











If you want the best results, write or wire. . 


W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 

















LEES & SANDERS. 


Every Process Carried Out Under the 
Supervision of One of the Firm 





SWEEP SMELTERS, 


BIRMINGHAM, ENc. 
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rere. Scere, 
Some Men Are Great 


Some have greatness thrust upon them. 

















Jewelers who wait and have their credi- 
tors push them are of the latter class. 





Act at once, realize on dead stock by 
having Curran & Allison make one of 
their great money raising sales for you. 
We are at present time turning the stock 
of the late Joseph Mehmert & Co. into 
cash; this was one of the oldest wholesale 
and retail Jewelry stores of Cincinnati, 
Ohio. The administrators investigated 
all auctioneers, and selected Curran & 
Allison, because of their ability to get the 
money. 





Write or wire the administrators and ask 
them what we are doing for them. 


W. J. ALLISON No sale too small for our consideration. 


ae ye “4 No stock too large for our ability. 


Phone: Bryant 2965 

















Address our nearest office for advance dates. 


CURRAN and ALLISON 
The Leading Auctioneers and Appraisers for the Jewelry Trade 
132-134 West 47th St., New York, N. Y. 4602 Simpson Avenue, Cincinnati, Ohio 











America’s greatest writer and thinker, 
Ralph Waldo Emerson, once said “‘Around 
every Circle another can be drawn.” 


Note—What the Faussett service has accomplished for the fol- 
lowing well known Jewelers in the way of actual cash sales 
since January 1, 1921, and then decide for yourself whether 
or not the Faussett circle is destined to be the greatest ever 
drawn around the auction world. 


Actual Cash Results 


Haltom & Friedly, Wichita Falls, Texas.... $85,000.00 in 
Brodegaard Brothers Co., Omaha, Neb..... .00 in 
Arnold Jewelry Co., Texarkana .00in 6 

C. S. Hammond, McAlester, Okla........... 26,000.00 in 14 
Pfeifer Bros., Little Rock, Ark. Over 80,000.00 in 30 days 
F. A. Mason, Lehighton, Pa. ............... i 

Name and city withheld 

Mitchel Greer Co., Fort Worth, Texas 

Holshouser & Howan, Salisbury, N.C. ..... . 

E. F. Jakeman, Norfolk, Va. 11,500.00 in 10 days 
Name and city withheld 125,000.00 in 36 days 
Trustees Ryan Jewelry Co., Omaha, Neb.... 36,000.00 in 21 days 
The Crescent Jewelry Co., Sioux City, Ia.... 13,000.00 in 10 days 
Rothsteins, Cumberland, Md. 26,500.00 in 15 days 
Goetchel Co., Shreveport, La. 31,000.00 in 13 days 
A good way to select an auctioneer is to ask each candidate for 
your sale, to furnish you with a statement of his past year’s busi- 
ness, with sworn affidavit attached thereto. This will enable you 
to pick a man that really gets results. 


Remember.—It’s the forceful, spirited style of salesmanship, coupled with 
quick, decisive descriptions and the art of keeping the —'; of natural 
auction ever present during the life of a sale that ena Fauesett to 


America’s Foremost Jewelry Auctioneer wie cr wise me today, What T tee done for othere I can do for you 


THOMAS J. FAUSSETT, Howell, Mich. 
































Orange Blossoms 


Traditions ! Sentiment! Sales / 


NAME to conjure with in its sales possibilities. 

A new Wallace Pattern that fairly breathes the 
fragrance of the Orange Blossom and seems to hold 
within its charm the countless tales of age-old tradi- 
tions that surround its name. The bride of today and 
of twenty-five years ago will be delighted with 


The New 
Orange Blossom Pattern 


in 


Wallace Sterling (Solid) Silver 


I’m sure you'll like it, too, and that you’ll agree it is 
destined to be a tremendously popular seller 


€ 


I expect to call on you soon and would like an oppor- 
tunity to show you my sample roll which will indicate 
better than anything else the full extent of profitable 
sales this new Wallace Pattern has to offer you. 


Cordially yours, 


The Wallace Representative 
in your territory 
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Tudor Plate 
» Oneida Community -Made 
f The New Anti-Tarnish Display Pack 


Sealed-in-Sight + Stays Bright 


ee. 


oA N exclusive feature of Tudor Plate. Each piece of silver- 


ware comes wrapped in a special glassine, anti-tarnish covering. 
Absolutely prevents moisture or dust from reaching any piece. 


A dealer never has to worry about cleaning silverware which 
he uses for display. 


Each piece sold to the customer is as fresh and gleaming as 
when it left the factory. 


The Anti-Tarnish Pack is just one of the many features that 
will help you put Tudor over big. 


IMPORTANT: Patents have been applied for on all distinctive merchan- 
dising features of Tudor Plate in order that their use may be reserved 
for this line. 
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